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The “Good Enough” Standard 


Do You Intend to Go “So Far and No Farther’ 


ik is said that when two people have lived 

together in intimate relationship for a 
considerable time, and there is sympathy 
between them, they tend to become alike, not 
only in regard to their views and general 
outlook, but even in such physical qualities 
as voice, face, form and feature. 

No doubt many readers have come across 
cases in point—of husband and wife, brother 
and sister, and close bosom friends. 

The process is less surprising when a 
relatively strong character comes into close 
contact with a relatively weak one, but a 
similar harmonizing has also been noted 
where the two parties are more equally 
matched, a change in both personalities then 
taking place that seems to produce a type 
intermediate between the two, compounded, 
it may be, of the most marked qualities of 
each. 

This is sometimes a good result of per- 
sonal contact. Greatly esteeming a certain 
person, we seek to mould ourselves upon the 
lines that we admire most in him. 

Whole communities thus in time acquire 
common points of resemblance, as much by 
social intercourse as by actual blood relation- 
ship, so that the people of one nation, 
although among themselves they may seem 
to differ widely enough, are readily recog- 
nizable to the outsider as coming from some 
particular location on the map. 

One may even, at times, detect something 
of the same sort going on in business. We 
all know the business house which has a 
“character,” where all the personnel exhibit 
points of resemblance to a quite surprising 
degree, in their working methods, their man- 
ner of approach, in that vague thing, 
“personality” in general. 

This is often due to the fact that there is 
a strong man at the head, who stamps his 
personality upon the whole organization. He 
builds up an enterprise of certain form, into 
which everybody must fit. 

There are, however, other kinds of busi- 
nesses which tend to become standardized 
throughout to a common likeness through 
quite other causes. Not a few known to 
me are clearly suffering from what may be 
described as a too close “inbreeding,” due to 
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the copying of methods and views and 
mannerisms. 

Businesses, like empires, are liable to rise 
to eminence and then to decline through 
close “inbreeding.” An organization is 
built up which, although well suited to the 
past, proves itself to be insufficiently elastic 
to accommodate itself to modern conditions. 
It can be said of trade, as of the individual, 
that “eternal vigilance is the price of 
safety’—the exercising of a ceaseless super- 
vision not only over the results of a concern 
as a profit-earner, but over the methods by 
which it is securing those results and the 
extent to which it is adjusting itself to 
modern needs. 





Sometimes, when a business reaches 
a certain stage of development, its 
proprietors refrain from going out 
after more trade although more is 
possible. In this article it is sug- 
gested that, so far from being a 
“live and let live” policy, such failure 
to continue to search for new open- 
ings is bad not only for the firm 
concerned, but for the whole 
country. 











There are certain infallible symptoms by 
which you may recognize a firm that is on 
the downgrade through the cause that I am 
specially discussing—namely, when the 
management and executive have become too 
much of a “close corporation,” self-contained 
if not self-satisfied, proprietors and staff all 
thinking and acting too much alike. One of the 
chief symptoms is slowness to investigate and 
adopt new ideas. In the beginning of a busi- 
ness everything must be more or less in a 
state of flux. There have to be experiments 
all along the line before it can settle down 
into its own special form and character. 
Some imitation there must be of other firms 
of like kind, if they exist. It innovates, then 
scraps, tries something different again, and 
perhaps discards that. This is of the essence 


of a new and really “live” undertaking. 
But the firm “full of years and honors” tends 
to say, if conditions do not fit their system, 
not “so much the worse for our system,” but 
“so much the worse for those conditions”— 
appearing to think that what in their organi- 
zation has stood the test of time will always 
be able to stand it. 

A still more unmistakable sign is when 
a firm shows no keenness to extend its 
volume of trade. The man who, having 
built up a sound business, is content for it 
to remain at a fairly fixed level, without 
troubling himself overmuch to go out after 
extra trade, is not so rare as he should be. 
I have met such men, and their argument 
usually is that they are doing well enough 
to suit their own needs, and that they believe 
in the doctrine of “live and let live.” 

Some may feel a sneaking sympathy with 
that view of the matter. But when you 
come to analyze it, you find that the “live 
and let live’ theory will not hold water for 
a moment. By easing up and refraining 
from going out after more trade, you do 
not necessarily leave the way clear and make 
it easier for others; actually, you often 
make it harder. If there is anything to 
develop, the man who has the resources and 
organization to develop it is doing his 
neighbors—and, further than that, his 
country—a disservice in. staying his hand. 
What is the experience? One development 
leads to another. One opportunity seized 
does not end there; it makes other oppor- 
tunities, sometimes in very curious and un- 
expected directions. If a demand exists for 
a given product, the satisfaction of that de- 
mand, by increasing the buyer’s comfort, 
well-being and efficiency, creates in him new 
demands, or enables him to make effective 
existing demands that had been lying dor- 
mant. I once pointed out to a certain firm 
that a number of what appeared to be ex- 
cellent openings for their goods existed in 
a certain oversea market. They looked into 
the suggestion and found it was so, but de- 
cided not to take advantage of it because, as 
they said, “they were doing all the trade 
they wanted in the home market.” There 
was every likelihcod of their turnover being 
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increased by some 25 per cent. They had 
an organization easily capable of expansion. 
It was just lethargy. 

Does not this illustrate the danger of the 
“leave well alone” policy and the falseness 
of the “live and let live” theory? It is not 
only a case of such firms being blind to 
their own interests. There are worse re- 
sults. They are failing to provide the em- 
ployment in this country which the pro- 
duction, handling and transport of the goods 
would give. They are standing down as non- 
combatants in the big fight for world trade 
which, surely enough, is only just beginning. 
They are making it harder for those who 
will follow, for a market lost by indifference 
and neglect can rarely be regained. They 
mean money out of my pocket and out of 
yours, for to the extent that the country 
lacks trade out of the profits of which it can 
foot the bill for national expenditure, the 
community must be taxed on its diminished 
income and drained of its savings. 


The Eagle in the Arts 


KiNG of birds and ancient symbol of 
might, the eagle, tops the staffs and 
shield of our United States emblems (flags 
and escutcheons). Aquila of Europe was, 
and is, the Imperial bird, while our na- 
tional emblem is taken from America’s bald 
eagle (Haliatus leuco-cephalus, the zoolo- 
gist terms him) and flouts imperialism. The 
history of this feathered emblem is well 
worth repeating and Paul Rouaix’ present- 
ment is short and pity, hence appropriate. 
He tells us as follows: 

“The eagle emblem has been in use from 
the most distant times. It figured on the 
coins of Agrigentum. The Persians, ac- 
cording to the statement of the Greek his- 
torian Xenophon, bore the eagle on their 
ensigns. The Romans took the same sym- 
bol for their armies, to such a degree that 
the ‘Roman eagles’ was synonymous with 
the ‘legions of Rome.’ The military en- 
sign was termed the eagle ensign. Fixed to 
the point of a spear, the Roman eagles were 
of gold or silver. It was probably taken 
from the pagan mythology. Jupiter, Mas- 
ter of the Gods, was in fact represented 
as armed with thunderbolts and accom- 
panied by the eagle. The thunderbolts are 
also placed in the claws of the eagle, a 
figurative form accepted by us as the im- 
perial period. Jupiter is even sometimes de- 
picted as riding on an eagle. An example 
of this is to be seen in the Louvre Museum. 
This attribution of the eagle to Jupiter has 
been cause of a rather curious confusion. 
In Christian iconography the eagle is sym- 
bol of Saint John; hence it is not rare to 
see, in the Middle Ages, representations of 
Jupiter as representations of Saint John. 
The eagle, with the ancients, is often the 
symbol of the soul in flight from the body 
after death. The goldsmith of the Middle 
Ages, who loved to give his works animal 
form, did not neglect the eagle. In the 
Louvre (12th century series) is a vase 
shaped like an eagle; the body is a vase 
of porphyry probably derived from Egypt. 
The idea of mounting in silver-gilt, which 
has metamorphosed the vase into an eagle 
standing, wings spread, holding a fish in its 
claws and the head and neck forming the 
spout, has been attributed to the Lorraine 
goldsmiths.” 








THE JEWELERS’ CIRCULAR 


43 


Interesting and Little Known Facts About the Pearling Industry 
of Western Australia 


LTHOUGH pearls are* discovered in 
other parts of the world other than 
the Southern Hemisphere, it may not be 
commonly known that Western Australia 
supplies a very large part of the world’s 
output of pearls, and Broome, lying high, 
near the Buccaneer Archipelago, is the 
source of the main supply. Broome boasts a 
population of about 2,000, comprising 
Japanese, Malays, Koepangers and Jews. It 
is a township typical of the East, and the 
languor that characterizes Eastern ports per- 
vades it. 

Over 1,000 Japanese crowd into a space 
in the Japanese quarter that would house few 
more than a dozen Europeans, and all the 
weird smells of the Orient assail the 
nostrils, and all the jargon offends the ears 
in this miniature Japan. 

It is a strange picture this, to be found in 
Australia, for down the coast the sands look 
white in the tropical sun, and camel teams, 
with their turbaned Afghan drivers, come 
rolling up with great bales of sandalwood 
for shipment to the East. 

The store fronts are adorned with strange 
Japanese writings, and men come running 
up with the queer gait of the East, swinging 
baskets on a long pole, as they did in Japan 
hundreds of years ago. Along the road a 
group of aboriginal prisoners is working, 
guarded by a white policeman armed with 
a rifle. The prisoners are shackled together 
with chains and bars, like natives in the 
Congo. 

At the wharf are piled cases of pearl shell, 
and in the distance the pearling luggers can 
be seen combing the sea bed for its shell. 
Strange flowers and trees grow in this for- 
gotten corner, great boobab trees, like bottles, 
and multi-colored flowers. A butcher bird 
utters its tantalizing call from a nearby tree, 
while a flock of white cockatoos scream as 
they fly over. 

On the mud-flats luggers lie on their 
sides, with sea birds resting on their rotting 
planking, and an aboriginal “lubra” (married 
woman) drags her weary feet along the 
beach with a string of fish that she has 
caught. 

Yet pearling is one of the most important 
industries of the West coast. There are two 
fishing grounds—that of the north-west ex- 
tending from the vicinity of North-West 
Cape to beyond Admiralty Gulf, and a 
smaller one at Shark Bay. 

At the former the large white mother-of- 
pearl, known scientifically as Margaretifera, 
is taken by divers using modern diving 
equipment; but at Shark Bay the smaller 
and less valuable mother-of-pearl shell 
oysters, known as M. imbricata, is gathered 
by dredges, or taken by hand from the 
shallower banks. 

The industry dates back to the early 
“50's,” and during the past 10 years. pearls 
with a stated value of over $2,700,000 have 
been won, while the pearl shell fished was 
worth over $10,000,000. 

Just now the industry is declining, and 
many of the pearlers have literally abandoned 
their luggers, owing to the falling off of 
the demand. The price of mother-of-pearl 
has dropped to about $800 a ton, which 


scarcely covers the cost of production, in- 
cluding the higher wages for divers and 
crew, piping and air compressor driven by 
a kerosene engine. 

The life of the pearler is hard, and he 
is often at sea in his lugger for weeks at a 
time, his only companions being the Japanese 
divers and the aboriginal native labor. 
Sailing along the coast one may see the 
divers at work. They are dragged along 
the sea bed until they reach the patch of 
shell they are looking for. Then the boat 
is signalled, and the “haul” raised. 

The shallow waters have been worked 
bare, naturally, and the divers at times have 
to go to great depths for their hauls. There 
are dangers connected with deep working, 
and divers are often afflicted with paralysis, 
and sometimes brought to the surface in a 
state of collapse. If the diver is working 
at a distant spot the “compression” cure 
cannot be applied, and the treatment is re- 
markable. He is returned to the water, and 
lowered to the depth he was working at, 
and then gradually “staged” to the surface, 
the process often taking hours. 

Quite a number recover from the effects 
of the paralysis, but in Broome there is a 
cemetery where lie many hundreds of such 
victims—row upon row of them, mostly 
Japanese in their early twenties! 

The compression chamber adjoins the 
hospital at Broome, and divers are rushed 
thither when paralysis attacks them should 
they be near enough to port. They are 
placed into the chamber, and air is pumped 
in until it reaches the pressure at which 
they were working. Then the pressure is 
gradually eased, until the men can survive 
normal pressure. During the time they are 
in the chamber food is passed in through 
an air-tight door, but they lie there until 
the dangerous symptoms have passed. 

The cemetery at Broome is quaint, for 
on the graves are hundreds of sticks of in- 
cense, and saucers that have contained food. 
Some of the graves bear the photograph of 
the unfortunate diver, while others may 
have a photograph of the lugger on which 
he worked, All are adorned with quaint 
characters of the East, and surrounding the 
graves are usually hundreds of bottles. 

One grave in Broome was erected to the 
memory of over 200 divers who lost their 
lives during a big blow some years ago. 
At one period of the year all the Japanese 
gather together and fashion little boats out 
of wood and paper, which they light with 
Japanese lanterns. They are then sent adrift 
at night, and make a wonderful picture as 
the hundreds of tiny craft sail away, the 
lights burning for some time. It is truly 
a pretty ceremony. 

There is occasionally a pleasanter side of 
pearling. Luggers often sail into a friendly 
bay, allowing the divers and others to land 
and replenish their larder with turtles and 
eggs. At the same time they may indulge 
in a little beachcombing. 

The vessels will often travel hundreds of 
miles along the coast in search of trocas 
and beche-de-mer (sea-slug), which are 
greatly prized. But it is mostly a hard 
life, with an uncertain reward. 
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Brussels Jewelry Fashion Notes 





Nugget Jewelry Popular—Jeweled Pins Worn With New Gowns 
—Bead Collarette in V ogue 


BRUSSELS, BELGIUM, Nov. 18. — The 
most remarkable novelty in Brussels is 
“nugget” jewelry. A plain band of gold 
makes a ring for man or woman, but 
preferably for the former. The flat ring 
has a nugget, in a more or less rough 
state, fastened to the ring. This nug- 
get is carved, probably at the mines, 
for the work is very rough, but this is 
the essence of the design, otherwise the 
rough and simple character of the orna- 
ment would be lost. One design that is 
getting a considerable sale, in spite of 
the World War being over long ago 
is that of the German ex-kaiser being 
overcome by an allegorical figure, repre- 
senting victory. This is only one of the 
signs of a revival of the war feeling, 
long dead in Belgium. Other rings were 
simply surmounted by a rough nugget of 
red gold, while others had figures, with 
pickaxe and shovel, no doubt intended 
to represent the miner at work, and 
originally roughly cut in the mines, but 
now manufactured in Belgium. 

* * * 

A feature of the Brussels shoe shops 
is anklets and garters to match, two 
garters and one anklet being worn. 
These articles are seen in gold or in 
silver, in very slender links, while they 
are also made in jewels. Garnets, 
set in silver, are linked together 
with slender silver chains, or in other 
cases they are so linked as to appear to 
form the chain without any links at- 
taching one to the other. This is done 
by mounting them in gold or silver, in 
such a manner that the mounting does 
not pass beyond the gem, itself. Aquama- 
rine and other semi-precious gems were 
treated in the same manner, while ank- 
lets and garters in imitation diamonds 
were seen, the diamonds set in white 
metal. Rubies are very popular for 
these articles, but imitations are used, 
as although they are worn under the 
very transparent silk stocking, there is 
a risk of loss. In many cases the shoul- 
der straps, for evening dresses, are made 
to match these anklets. This is very 
effective as nothing is perhaps so dainty 
as jeweled shoulder straps. 

* * * 

Evening dresses, all ready for the bali 
season, which naturally only begins 
after Christmas, are designed with un- 
even hems, while the length of the dress 
varies considerably, some being long be- 
hind and short at the front, long at one 
side and short on the other. This effect 
is contrived by pinning up the fabric on 
one side or the other. To accomplish 
this, pins, concealed by five or seven 
flattened rings are used. These rings 
overlap, and form an almost continuous 
ornament, one ring fitting into the other. 
Some of these rings are in gold or sil- 
ver, but they are mostly made in fancy 
enamel, so popular just now, often with 


a gold rim. Being a necessity for this 
style of gown, that is cut straight, and 
only given its shape on the model or on 
the purchaser herself, on whom it is 
draped, these jeweled pins form the out- 
standing characteristic of the winter 
gown. They measure two to seven 
inches in breadth, and anything from 
half to two inches in height. Occasion- 
ally one of these pins is seen in the 
front of the gown, but in this case it is 
necessarily small, while at the side, 
being pinned aslant, it can be very 


long. a oa 


For beaded gowns, sometimes for lace 
gowns, pins set with imitation diamonds 
are used for pinning up the gown at the 
side. They are most effective with black 
or with white. 

* * * 

Shoes for dancing are made entirely 
in imitation diamonds, the heels being 
studded with gems. No straps are seen, 
or a complication of straps sewn with 
jewels, making the footgear look like 


sandals. oa 


Tiny fans, either white or black, are 
studded with imitation diamonds. Rigid, 
they are suspended from the waist with 
white silk cord. Vanity cases made for 
the ballroom are also studded with dia- 
monds, the gems being set at certain 
regular distances, and being well inset, 
falling into the pattern of the whole, 
they are very attractive. 

* * * 


One of the main features of the Brus- 
sels shops is the collarette in beads. 
Sometimes it is made in black jet, in 
gold or silver beads or in mixtures of 
various kinds, gold and silver beads 
being used together. Ribbon and beads 
are often mingled, black corded ribbon 
being used in this case. These collar- 
ettes have long been on the market. A 
new model is the colored bead collarette, 
patterns being evolved with a variety of 
hues. Saxe blue and “dull” white are 
mingled, in opaque beads, crude yellows 
are seen, with whites, porcelain. beads 
in reds and blues are arranged with yel- 
lows, making a neutral tint, in the dis- 
tance, the beads being very small. These 
porcelain beads, tubes. cut off, without 
any rounding or molding, almost rough 
in their final state, are also used for 
handbags, making an impression of 
roughness and unfinishedness, that is al- 
together pleasing. 


* * * 


As usual near Christmas time, semi- 
precious jewelry is selling well in Brus- 
sels. Garnets, from Central Europe, set 
in oxidized silver, are having a brisk 
sale. Brooches, made on old-fashioned 
lines, useful for presents in villages and 
other out-of-the-way places, are pre- 
ferred to the newer barette. One large 
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garnet is chosen, for its size and color, 
the setting being merely a secondary 
matter. Three and five garnets make 
barettes. Sometimes they are graduated 
in size, sometimes they match perfectly 
in size and color. Sets of garnets are 
most suitable for an addition to a trous- 
seau, where it is desired to give jewelry, 
without incurring great expense. Among 
the other gifts such a set always looks 
well. Some shops make a specialty of 
garnets and jets as ornaments. Jet, if 
dull, the proper thing for mourning, is 
in great request for a special line of 
trade, while bright jet can be worn with 
half mourning, garnets succeeding it, 
as violet is the proper thing, on emerg- 
ing from the period of half mourning. 
Jet chains, sautoirs, brooches, barettes 
and rigid bracelets always find a ready 
sale, however bad general trade may be. 
Jet tead bags also go well, say the sales- 
men, there being a never ending demand 
for this style of thing among women 
forced to wear mourning. Since they 
are the only thing that can be used to 
brighten up a dull and sombre toilette, 
women are inclined to buy them and re- 
place them much oftener than any other 
kind of bag. 








Milwaukee Jewelers Interested in 
Development of Air Mail Service 


MILWAUKEE, WIS., Nov. 25.—“Take 
advantage of the time saving oppor- 
tunity afforded by air mail.” 

This is the by-word among Milwaukee 
jewelers and business men of the city at 
this time, who are interested not only in 
developing Milwaukee as a commercial 
aviation center, but also in furthering 
the interests of their business. Air mail, 
they think, will solve many of the diffi- 
culties which may occur during the 
Christmas season when everybody 
wants merchandise in a “rush” and air 
mail will continue to solve these same 
difficulties as they appear later in the 
year. 

Henry Rank of Rank & Motteram, 
Wisconsin Ave. retail jewelers here, is 
among the ardent advocates of air mail 
for the jeweler. “In our business,” he 
said to the Milwaukee correspondent for 
THE JEWELERS’ CIRCULAR, “we have 
many rush calls. The nature of our busi- 
ness is such that all articles are smalt 
and light in weight and _ especially 
adaptable to the use of this service. Any 
air mail letter deposited in Milwaukee by 
5.30 p. m. will be in New York at 7 
o’clock the next morning and merchan- 
dise can be sent back on just as quick a 
schedule. The sales advantages are in- 
numerable and should not be overlooked 
by live business men, not only in Mil- 
waukee but in every other state and 
city.” 

Factors in the city who are interested 
in developing Milwaukee as an air port 
have sent out questionnaires asking that 
business men tell their experiences with 
air mail. Judging from the replies 
which have been received the service is, 
and will continue to be, considered among 
the city’s primary advantages and will 
be used a great deal. 
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Jewelry and Silverware in Louvain 





Old Flemish Designs Still Rule Supreme in This Quiet 
University City 


LOUVAIN, BELGIUM, Nov. 18.—In Lou- 
vain old Flemish designs still rule su- 
preme. The gold and silversmiths turn 
out goods that fit in with the life in the 
University city. Anything in the way 
of Bolshevist or new art designs would 
be unsuitable for it is to be used with 
furniture heirlooms dating back to the 
Renaissance in most cases. For the an- 
cient families in Louvain remain in the 
same gray stone houses from generation 
to generation, using the same massive 
silver, with its beautiful, if somewhat 
heavy ornamentation. While the rest 
of the world is using porcelain and sil- 
ver mingled, to make tea and coffee sets, 
Louvain is still using heavy silver, and 
plate knows no place among the furnish- 
ings that have been kept for centuries. 
The silversmith turns out “pot-bellied” 
teapots, with silver cups to match, the 
pot standing on legs, composed of curved 
leaves, turning outwards. The sugar 
basin, with a lid—which is almost un- 
known in these days, where speed is re- 
garded as more important than cleanli- 
ness—matches the cream jug. It is 
small as it was made for holding cream 
and not milk. There is a round and an 
oblong cake and cookie dish, made in the 
same florid, much ornamented style. The 
characteristic feet, the handle to match, 
with a knob for greater ease in holding 
are seen on all the various items of the 
set. The articles are further orna- 
mented either in high or low relief, with 
highly conventionalized flowers or leaf 
patterns. The animal craze seen in 
great capitals has not reached Louvain, 
excepting in the case of very cheap ware 
indeed. 

If the gold and silver plated ware is 
old fashioned and truly antique in char- 
acter, when purchased as new at the 
shops of Louvain, some wonderful old 
stuff, manufactured or handwrought 
several centuries ago can be found at 
second hand shops. These second hand 
shops bought much stuff during the war 
from soldiers, who had obtained old heir- 
looms in various unrighteous ways. 
Families, forced to flee in front of the 
enemy, sold out at any price, and the 
owner of the second hand shop buried 
his stuff in some safe place. Much of 
this old stuff was sold immediately after 
the war to the people from the States in 
search of something of the kind after 
the great war, but at places like Lou- 
vain, where everything goes at snails 
pace, the valuables were still buried or 
hidden in cellars or attics at this time 
and they are only emerging gradually 
today. The antique dealers have some 
idea of their value, but even then the 
rule holds good that the exchange makes 
them cheap for foreigners. For while 
prices for necessities in Belgium are 
absolutely on a gold basis, this does not 
apply to luxuries and especially not to 


antiques that are too common in Bel- 
gium to be of any interest to anyone in 
the country. Curiously enough, old sil- 
ver from another part of the world is 
sold at high prices here as elsewhere. 

Owing to the slump in copper much 
copper and bronze ware is on sale at 
Louvain, and it does not need the adver- 
tisement to convince anyone who knows 
that it is made of copper from the battle- 
fields. This copper was so common just 
after the great war that it would be 
astonishing to find anything else in these 
regions devastated by the war. While 
there is some new and very cheap cop- 
per ware at Louvain, much old beautiful- 
ly wrought copper work is to be found. 
Fire screens are made in _ copper, 
beautifully embossed, and even old-fash- 
ioned warming-pans are seen. Old re- 
ceptacles and bottles are to be found at 
the second hand shops and for the sake 
of the pattern they are well worth 
buying. 

All kinds of church furniture in the 
way of vessels, screens and frames for 
pictures, etc., are to be found in the 
shops and in the salesrooms of Louvain. 
This is stuff that has served its turn and 
that is only valuable as a curiosity, for 
the copper bottles no longer hold water. 
As curios especially for foreign lands, 
they however have their value. Tourists 
who have time on their hands or dealers 
do well to attend local sales and to fre- 
quent the market, whether at Louvain or 
in the neighborhood. For it is there 
that some of the most interesting ob- 
jects are to be found. 

In the second hand shops some objects 
in steel are to be found. As steel is the 
fashion just now they are somewhat in 
demand in Louvain itself, as the stu- 
dents, who flock there from all parts of 
the world, naturally bring word of the 
fashions in metal work to the sleepy old 
place. They purchase steel ornaments 
for their studies and carry them away 
at the end of the term for their parents 
and friends. Some strange old recep- 
tacles in tin are also to be had in Lou- 
vain. Dating from another age, they 
are also much sought after by the Bel- 
gians themselves. 

While there are, comparatively speak- 
ing, few jewelers at Louvain, there are 
many clock and watchmakers, everyone 
requiring something of the kind in the 
University city. Watches with outer 
cases in gold or in silver are the fashion 
in the city, although they are seldom 
seen elsewhere. In. Louvain the old- 
fashioned watches are still in great de- 
mand and with great heavy chains, made 
on the old pattern, they sell well. While 
some of the students wear wrist watches, 
the ordinary inhabitant has a heavy gold 
chain, with a chronometer at the end, 
with gold case and white face. There is 
a good sale, a watchmaker told me, for 
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really good silver watches for men, while 
even gun metal is seen for the cheaper 
class trade. 

Men’s rings, like their watches, are 
heavy and substantial and there is a 
great demand there as elsewhere for sig- 
net rings. Tiepins are in solid gold, with 
a design that is both heavy and substan- 
tial. Sometimes a block of gold is fash- 
ioned into a human head, or that of 
some animal. Cameos are also used for 
tiepins, with studs to match, two tiny 
cameos in gold rings being linked to- 
gether to make the stud. 

Women’s jewelry at Louvain is very 
quiet and substantial in character. Mas- 
sive chains, that are the very latest thing 
at Paris, are seen at Louvain, not be- 
cause they are the great mode, but be- 
cause it has not changed in that ancient, 
ecclesiastical center. Circles, flattened 
out, in gold, make bracelets, or necklets, 
while short watch chains are made in 
the same way. The flattened circles over- 
lap and sometimes fit into one another 
in such a way as to look almost solid. 
The gold links are sometimes picked out 
in black, which lends something of the 
somber to the ornament. 

The old fashioned Flemish chain, as 
sported by every housewife, is in oblong 
or rounded links. With a pattern in 
gold wire, enclosed, measuring over a 
yard in length it is seen at Louvain, 
where there is a very brisk sale for this 
kind of thing. These chains, like the 
heavy link chains are also the fashion 
elsewhere, and some of the most inter- 
esting patterns can be seen at Louvain 
and in other old fashioned Flemish cities 
where the best standard patterns have 
survived the test of generations. 

As elsewhere in Belgium, there is a 
great trade in wedding rings. These are 
worn broad and massive and are very 
handsome. In some cases they are not 
quite plain, especially in the case of 
men’s rings. (Both parties wear a ring 
in this country.) The only ornamenta- 
tion permitted is a slight molding, or a 
twisting of two bands of gold, used to 
make the ring. Either ornamentation or 
twisting should be scarcely perceptible. 

Men’s rings are seen in great variety 
at Louvain. Some of the students come 
from the East and from countries where 
it is the fashion to wear handsome rings. 
Not content with the signet ring that 
they wear as a matter of course these 
students wear one or two other rings. 
One is set with a great ruby and another 
with a fine diamond, for instance. Snake 
rings for men are also seen at Louvain, 
the snake holding a ruby or an opal in 
its mouth. 

A stroll through the city of Louvain 
somehow clearly conveys the impression 
that it is essentially a man’s city and 
that women play a very secondary part 
in a university town where priests are 
educated. This is the secret of the at- 
tention paid to heavy plate, to ecclesias- 
tical jewelry, generally to rings for men, 
to church plate, rather than to feminine 
knick-knacks. 








H. A. Richardson, Castle Rock, Wash., 
has been succeeded by G. H. Mallory. 
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Was It a Murder? 


Body of Woman Known as “Lady of the 
Zircons” Found in an Abandoned 
Office Near Tacoma, Wash. 


Tacoma, WASH., Nov. 24.—Owner of 
western lands literally studded with zir- 
cons, the woman who has come to be 
known in Tacoma, Seattle and surround- 
ing country as the “Lady of the Zir- 
cons,” was found Nov. 15, dead in an 
abandoned real estate office in the Lake 
Wapato woods near Tacoma. 

The body of the zircon woman, who 
was said to be passionately fond of the 
mystic zircons—gems which all retailers 
of the Northwest are now featuring in 
window displays, as they are Northwest 
stones, was only partially clad, it was 
discovered—and an arrest of one man 
has already been made in her case. 

The “Lady of the Zircons” was Mrs. 
Lillian C. Gould of Tacoma, Wash. Be- 
sides owning western lands which hold 
this pristine wealth and over which 
North American Indians lately roamed, 
she sold the gems, building quite a busi- 
ness in odd stones that have been said 
to be the mystic stones of these Indians. 

Investigation of the death of Mrs. C. 
Gould is being aided by the efforts of 
her husband who had left her, but re- 
turned as soon as he learned of her 
death. - 

William Gould, who had gone to Port- 
land, Ore., shortly before his wife’s dead 
body was found at Wapato Lake, re- 
turned to the scene of the tragedy to 
assist police authorities. Formerly a 
member of the Canadian Mounted Po- 
lice, the “Royal Northwest Mounted,” 
and for more than three years active in 
criminal investigation in mining towns 
of North Alberta, Gould is a crackerjack 
investigator, and is picking up clues in 
connection with the death of his wife. 

One of the investigations disclosed in 
the event which has baffled and puzzled 
the authorities at Tacoma, “City of Des- 
tiny,” was that the woman was prepar- 
ing to commercialize on a vast scale the 
zircon gems, the stones known and 
sought by Northwest Indians, and now 
“big sellers” on the retail market, which 
were imbedded in her land. 

Her holdings in Nevada are said to be 
of great value, inasmuch as they are 
strata-laden with gems of unusual lustre 
and of a peculiarly clear color, the zir- 
cons of this particular kind being said 
to be only known in Ceylon previously 
and are unusually rare even among zir- 
cons which are now on the threshold of 
nation-wide exploitation by retail jewel- 
ers who find insistent public demand for 
unusual, well cut stones of this kind. 

That Mrs. Gould was on the verge of 
exploiting her land-holdings in a large 
way has been developed in the examina- 
tion of witnesses and the pursuit of 
clues and evidence by the local authori- 
ties. Conference had been held by her 
shortly before her death as to ways and 
means of financing a national business 
in these gems. She had consulted as to 
this with prominent Seattle bankers. She 
had also among her effects important 





documents from a Seattle, Wash., retail © 
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jeweler which indicated that he had be- 
gun negotiations for her with a manu- 
facturing jeweler in Portland, Ore., 
as to the price, manner, method, design, 
and style of cutting and mounting the 
stones for the national retail market. 
The “lady of the zircons,” it was es- 
tablished by witnesses, had been visiting 
in a road house shortly before her death 
and to either confirm or allay the chal- 
lenging fear of poison there is discus- 
sion of sending the woman’s stomach to 
the University of Washington for ex- 
amination to determine whether any 
traces of poison may be discovered. 








Bandits Rob Jeweler 


Edward Levenson, Cleveland, Bound by 
Two Youths Who Escape After 
Looting Show Case and Safe 


CLEVELAND, OHIO, Nov. 25.—Edward 
Levenson, well known retail jeweler, 
1024 E. 105th St., was the victim of a 
pair of youthful holdup men in his store 
on Monday. 

The jeweler was alone in his store 
when the bandits entered and they lost 
no time in making known their business. 
While one covered Mr. Levenson with a 
revolver the other seized him by the arm 
and hurried him into a back room where 
they bound him hand and foot. No at- 
tempt was made to gag him, but he was 
threatened with death if he made the 
slightest outcry. One of the bandits 
took a diamond ring from his finger 
which was valued at $200 and then the 
pair entered the store and looted the 
showcases and safe of diamonds and 
other valuables. They evidently knew 
jewels for they picked out only the finest 
of the unset stones and other jewelry, 
and, having taken what they wanted 
they hurried from the store and jumped 
into a touring car at the curb and drove 
hurriedly away. 

As they departed Mr. Levenson 
shouted for help but could get no re- 
sponse, and he continued his efforts to 
free himself until exhausted. About 10 
minutes later Mrs. Ida Siegel, a cus- 
tomer, entered the store and upon see- 
ing him bound hand and foot she 
screamed. Her cries attracted the at- 
tention of Sam Ognevitz, a butcher, who 
quickly slashed the jeweler’s bonds and 
set him free. 

Police were immediately notified and 
a cordon of detectives thrown about the 
district but the robbers slipped through 
and the only trace of them found so far 
was an empty bag at W. 73rd St., in 
which they had stored their loot. 

Mr. Levenson identified them as hav- 
ing come into his store about a week pre- 
vious and one of them had paid a $10 
deposit on an $85 ring, and gave a fic- 
titious address and name. The ban- 
dits were described by the jeweler as 
follows: The first about 22 or 23 years 
of age, four feet five inches in height, 
weight 125 pounds and of light com- 
plexion. He wore a light overcoat and 
cap. The other was about 24 years of 
age, six feet in height and wore a dark 
suit and overcoat. 
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Ralph Scott Sentenced 





He Pleads Guilty to Participation in the 
Robbery of a Jewelry Store and Must 
Serve Prison Term 


KANSAS City, Mo., Nov. 25.—In order 
to prevent the forfeiture of a $5,000 
bond signed by his father, Ralph Scott, 
ex-marine who won the croix de guerre 
and other citations for valor on the bat- 
tlefields of France, pleaded guilty last 
week at Parsons, Kan., to participation 
in the robbery of the Pfeiffer jewelry 
store Sept. 12, 1927. Scott, who is re- 
spected in his own community as a busi- 
ness man, confessed that he went into 
the robbery: to get a “thrill.” He was 
sentenced to from 10 to 21 years in the 
State penitentiary. 

Scott’s fellow bandits, Ray Terril, 
Oklahoma outlaw, and an unidentified 
man, are still at large. Scott’s father, 
John N. Scott, a county judge at Miami 
and highly respected in the community, 
was in the court at the time of his con- 
fession. 

Scott met Terril and a companion in 
South Coffeyville, he said, and on the 
morning of Sept. 12 they drove to Par- 
sons to rob the store. The trio herded 
seven employees into a vault and es- 
caped. It was 20 minutes before the em- 
ployees could free themselves and spread 
the alarm. Scott left the pair at Tulsa, 
Okla., and the other two went to Colo- 
rado. Last month he was met at Pueblo, 
Colo., where he had gone to get his 
share of the loot, by detectives. 








Milwaukee Police Searching for 
Bandits Who Held Up and 
Robbed Chicago Gem 


Salesman 


MILWAUKEE, WIS., Nov. 25.—Exten- 
sive search is being made in and between 
Milwaukee and Chicago for the bandits 
who late Friday night, Nov. 18, held up 
and robbed Mark Horwitz, Chicago 
jewelry salesman, of $14,000 worth of 
jewels on Highway 41, four miles west 
of Kenosha. 

Mr. Horwitz was driving from Mil- 
waukee to Chicago with about $10,000 
worth of unset diamonds and $4,000 
worth of miscellaneous gems. His car 
was forced into the ditch by the ban- 
dit’s car. The men then stuck a gun in 
Horwitz’s ribs, made him unlock the rear 
compartment of his car and take out the 
jewels. It is the opinion of Mr. Hor- 
witz that the bandits had been watching 
his movements and had followed him 
from Chicago. 

Insurance covering the jewels had ex- 
pired five hours before the robbery. As 
described by Mr. Horwitz the robbers 
were: One about 160 pounds and five 
feet eight and a half inches tall, with 
dark coat and hat; the other about five 
feet 10 inches tall. The short man had 
high cheek bones, according to Mr. Hor- 
witz. 

Mr. Horwitz had checked out of the 
Wisconsin Hotel here at 10:30 p. m. and 
was driving to Chicago in order to be 
at the bedside of his wife, who was seri- 
ously ill. 
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Follows Historic Route 





Silver Service for U. S. S. Lexington Taken 
Along Trail Followed by Paul Revere 
in His Famous Ride 


BosTon,. Mass., Nov. 25.—The silver 
service for the great aircraft carrier 
U. S. S. Lexington was carried in a 
truck from the quarters of its manu- 
facturer, George C. Gebelein, 79 Chest- 
nut St., this city, over the route of Paul 
Revere to the town of Lexington which 
is to present the service to the warship 
when it leaves the port of Boston for 
duty on the high seas next January or 

uary. 

raaae follows the precedent set by 
many States in giving silver services to 
battleships named for them. The men- 
tion of Paul Revere’s route is highly 
appropriate because this silver service 
is said to have been made by the same 
methods used by Revere on his famous 
silver bowls, plates and handicraft. It 
has taken six months to complete the 
service. 

The design is of the Colonial urn 
shape. The citizens of Lexington are 
making the gift to the Lexington. The 
service consists of seven pieces, a 30-inch 
salver, a water kettle and stand, a coffee 
pot, teapot, sugar bowl, cream pitcher 
and waste bowl. Engraved on each 
piece is the seal of the town of Lexing- 
ton surrounded by a bright-cut Coloniai 
scroll mantelling. The seal shows the 
Lexington Minute Man in the field, his 
plow in the background, with the rising 
sun appearing over the hills. “What a 
Glorious Morning for America,” it is 
inscribed. 

On the large tray, under an enlarged 
replica of the seal, is engraved in 
Colonial lettering, “U. S. S. Lexington.” 
“Presented by the Citizens of the Town 
of Lexington, Massachusetts, 1928.” 








Jewelry and Gift Goods Exhibited at 
Pacific Foreign Trade and Travel 
Exposition at San Francisco, 
Nov. 11-20 


SAN FRANcisco, CAL, Nov. 25.— 
Pacific Foreign Trade and Travel Exposi- 
tion, held in the Civic Auditorium, San 
Francisco, Nov. 11 to 20, was an attempt 
to bring the Pacific Coast in closer touch 
with Trans-Pacific countries. It was 
open however to exhibitors from all over 
the world. Trans-Pacific steamship lines 
and the Foreign Trade Club of Califor- 
nia were the sponsors of the exposition, 
which will probably become an annual 
event. 

In jewelry lines, the chief exhibitors 
were Chinese houses of San Francisco, 
several of which had space in the hall 
devoted to the Chinese exhibits. One 
collection of antiques, valued at $10,000, 
was stated to have been for generations 
in the family of General Chuiynkwong, 
of the recent Peking Government. Elab- 
orately carved ivory formed part of it, 
but from a jewelry standpoint a plaque 
of white jade was very interesting. The 
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plaque, about half an inch in thickness, 
measured a foot by 16 inches and on one 
side had flowers, foliage, birds and in- 
sects, in green jade and semi-precious 
stones of various colors, appliquéd on 
the translucent white jade. The plaque 
was mounted on a stand of carved wood, 
apparently ebony or teak. A detective 
kept close watch on the general’s heir- 
looms, and no one could touch them. 

In the main hall, the largest gift and 
art display was that of Gennaro Russo 
of Naples, Italy, who is permanently lo- 
cated in San Francisco at the St. Francis 
Hotel as the representative of his fath- 


' er’s factory. His booth showed corals, 


cameos, tortoise shell, art goods, etc. 

A very interesting exhibit, but not for 
sale, was the personal collection of minia- 
ture ships, owned by the art and gift 
dealer, S. Gump. Many of them are 
antiques and range from Chinese junks 
and galleons to models of modern 
schooners. 








Business Conditions Improving in 
Kansas City Territory Despite 
Peculiar Credit Situation 


KANSAS City, Mo., Nov. 25.—During 
the past 15 days the wholesalers of Kan- 
sas City have experienced a decided 
pick-up in business. With the corn crop 
even outdoing estimates. with the live- 
stock situation better than since the 
war. with the flour mills here outproduc- 
ing Kansas Citv’s old rivals. the North- 
western mills, business should result not 
only through the holidays but on through 
January and February, the peak months 


‘of corn marketing. 


Durine the early part of the fall cer- 
tain credit conditions, resulting from an 
extended neriod of hard times in the ter- 
riteries. have disconcerted retailers, 
manufacturers. and wholesalers not only 
in the jewelry trade. but in the dry- 
goods. automotive, and other industries 
as well. During the past few years, 
times have been hard for the retailers, 
especially for those whose business scope 
is not large. These retailers have been 
forced to ask for considerable credit 
until the wholesalers and the manufac- 
turers have had to limit the amount of 
credit extended. This has reduced the 
amount of turnover considerably. 

But there has been another cause of 
reduction in sales. This too is due to 
the continued business depression. The 
larger retailers, realizing that it was 
necessary to keen stock down to the 
minimum, have been extremely hard to 
sell to. Hard times have made them 
wary of buying. Consequently. the whole- 
saler has found it difficult to get any 
sales volume. 

However, this situation is being re- 
lieved by the returned prosperity of 
the farmer, the cattleman, and commerce 
in general. Although it has been and 
will continue to be a somewhat slow 
process the return to normalcy in the 
jewelry business will be certain, it is 
felt here. Recent increased activity is 
not felt to be entirely due to the cus- 
tomary holiday stimulation. 
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A Talk on Timekeeping 





Reading Jewelers’ Guild and Other Business 
Men Hear Interesting Address by 
Hamilton Watch Co. Representative 


READING, Pa., Nov. 25.—“‘The Ro- 
mance of Timekeeping Down Through 
the Ages” was the subject of an interest- 
ing and educational address given by 
Carl Dreppard of the Hamilton Watch 
Co., Lancaster, at the noon luncheon 
meeting Monday, of the American Busi- 
ness Club. Paul S. Roth and Paul A. 
Hiester, jewelers, were chairmen of the 
meeting. 

“Many years ago when man lost his 
tail and climbed down off the trees,” 
said Mr. Dreppard, “one of the first 
things he noticed was that night was 
vastly different from day and that 
shadows moved. Then he invented the 
sundial, which was simply a stick in 
the ground surrounded by a circle of 
stones, marking the different periods of 
the day. 

“Years later a Babylonian astronomer, 
after long study, invented a more ac- 
curate sun dial. Then the Greeks made 
a sun dial that was accurate in longi- 
tude and latitude placements. One of 
the first things the war-like Romans 
captured from the Greeks was this 
sun dial. 

“A Roman, experimenting with an 
earthen vessel, noticed that water 
dropped with some regularity through 
a hole in the bottom. He found that he 
could tell the time of day or night by 
the amount of water remaining in the 
vessel. A mechanical device was added 
to this crude instrument which moved 
hands of a dial, denoting the different 
periods of the day. Thus we have the 
water clock. The water clocks, the 
Romans found, when taken to colder 
climates, were very ineffective because 
the water froze. 

“It took them 300 years to stumble 
upon the idea of blowing two glass bulbs 
and fastening them together. Inside 
of these they placed sand, which dripped 
from one section to the other. This was 
the hour glass or sand clock. 

“After 3000 years escapement ma- 
chinery was invented and this sounded 
a gong at certain periods of the day. 
It had no hand or dial and was used 
solely to bring people to meals or to 
church.” 

The following members of the Read- 
ing Jewelers’ Guild were guests of 
honor: John Moser, Jr., Simon Levitz, 
John F. Beyerle, G. A. Schlechter, Wil- 
liam M. Sontag, Daniel A. Manmiller, 
Robert M. Tyack, Paul S. Roth, Paul A. 
Hiester, Norman B. Keeport, Paul D. 
Harbach, A. B. Elliott, J. C. Mumma, 
J. W. Kalbach, James W. Armitage, 
William Salzman and Walter Milten- 
berger. Another guest of the club was 
Rev. C. N. Wolfe of Palmerton, a former 
pastor of Ebenezer Evangelical Church 
of Reading. 








Harry Reiter, Michigan City, Ind., has 
sold out to G. Mohlman & Bros. 
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The News From England 





Diamond Cutting Agreement Between South African Govern- 
ment and Rosenstrauch Bros. of Antwerp Now in House of 
Assembly—Sheffield Plate and Cutlery Trade Improv- 
ing—More About the Famous Essex Ring— 
Valuable Jewelry Seen at Recent Marriage 
Celebrations of Prince Amedeo and 
Princess Anne of France—Latest 
Jewelry Styles 


LONDON, Nov. 15.—We now learn here 
that the diamond-cutting agreement be- 
tween the South African government 
and Rosenstrauch Brothers of Antwerp 
(a motion for the ratification of which 
has already been introduced in the 
House of Assembly by Mines Minister 
Beyers) calls for the polishing of $500,- 
000 worth of diamonds the first year, 
the value of the output to rise by $500,- 
000 annually to $2,500,000 in the fifth 
year. Commencing at 50 per cent, the 
annual output of completely cut polished 
diamonds must rise to 90 per cent in the 
fifth year. Under the contract the Ant- 
werp firm is prepared to erect within 
six months of the ratification of the 
agreement in the House a diamond-cut- 
ting factory at Kimberley in which 50 
skilled imported polishers from Europe 
will be installed, and some 500 appren- 
tices of South African birth fully 
trained during the first four years. The 
government will give the Antwerp house 
the privilege of exporting partly-cut 
diamonds not exceeding one carat, at re- 
duced export duties. The question of 
compensation in connection with stones 
spoiled by the embryo local cutters has 
arisen, and it is understood the govern- 
ment is prepared to allow $75,000 in the 
first year, $50,000 in the second year, 
and $25,000 in the third year in subsidy 
form to take care of this matter. The 
right to take over the cutting and pol- 
ishing enterprise in the event of the 
company’s failure is reserved by the 
government. 

* * * 

Considerable overtime is being worked 
now in Sheffield where Christmas orders 
for plate and cutlery have reached their 
maximum. Seasonal trade orders are on 
a much bigger scale than usual. All ex- 
port orders for plate and cutlery have 
now been completed. A feature of the 
current demand is the big volume of 
orders for cased cutlery. The demand 
for good silverware also continues, 
while electro-plate manufacturers are 
keeping pretty busy supplying some new 
and attractive lines that doubtless will 
sell well this Yuletide. 


* * * 


The diamond trade here is informed 
that at a joint sitting of the two Cham- 
bers of the South African Parliament 
this week the Precious Stones Bill, by 
which the output of alluvial diamonds 
will be regulated by the State, was 
adopted. A deadlock was reached in¢con- 


nection with the passage of this bill 
through parliament back in the sum- 
mer, but it was then confidently pre- 
dicted that the measure would be pushed 
through before Christmas. No details 
are as yet to hand as to the manner in 
which the differences of the Senate and 
the House regarding the wording of 
some clauses of the bill were overcome, 
but the industry is content to know that 
the bill has been accepted and that it 
can now go ahead unhampered by the 
possibility of over-production of alluvial 
stones. 
* * * 

It is announced here that H. O. L. 
Stack of Stack, Glass & Company, Ltd., 
diamond merchants, has joined the board 
of United Diamond Fields of British 
Guiana, Ltd. Mr. Stack is no stranger 
to the characteristics of the precious 
stones found in British Guiana since for 
many years he has specialized in dia- 
monds from this part of the globe, being 
considered an expert in this type of gem. 
His presence on the board of United 
Diamond Fields will, it is believed, prove 
an asset of some worth in the future 
possibilities of this company. 

* * * 

The Westminster Abbey authorities 
have been engaged in devising a method 
of securing the famous Essex ring on 
the tomb of Queen Elizabeth in such a 
manner that it cannot be stolen. The 
ring was presented to the Abbey re- 
cently. It was originally Queen Bess’s 
gift to the Earl of Essex and was sent 
by him to the Queen as a plea for par- 
don just before his death on the scaf- 
fold. The ring was intercepted by court 
plotters, so the story goes, and Elizabeth 
heard of it too late. The natural place 
for it now is on her tomb, but how to 
display it safely has been the problem, 
now solved. Although of no intrinsic 
value the ring is priceless historically. 
It is of gold, the bezel being set with a 
sardonyx cameo of three strata, carved 
with a profile portrait of Elizabeth, and 
the back engraved with arabesque foli- 
age, the enameling being blue. 

* * * . 

Some valuable jewelry was displayed 
at the recent marriage celebrations of 
Prince Amedeo and Princess Anne of 
France at Naples. The groom is cousin 
to the King of Italy and the bride is 
daughter of the Duke of Guise, head of 
the old Bourbon-Orleans house. The 
bride pinned her long veil of Chantilly 


53 


lace to her head with a fine diamond and 
emerald diadem. The groom’s mother, 
the Duchess of Aosta, carried a wonder- 
ful diamond diadem on her brow, while 
the bride’s mother held her Chantilly 
lace veil in place with a diamond and 
sapphire diadem. In addition she wore 
the whole outfit of jewels belonging to 
Queen Marie Antoinette, comprising 
collar, earrings, pendants, dress buckle 
and brooch with pendants, all wonder- 
ful creations of diamonds and sapphires. 
The toilettes literally glittered with 
gems of the first water, the display sur- 
passing even other European pageants 
of similar kind where the conspicuous 
feature of the ceremonials has been gor- 
geous jewelry of every conceivable form. 
* * * 

With the pearl and coral necklaces, 
now becoming fashionable, and a two- 
stone earring (one a large pearl and the 
other a pink coral), it is correct to wear 
a three-stone bar brooch. This pear] 
and coral set is very attractive in ap- 
pearance and according to the jewelers, 
is going to sell well this Yuletide. 

eo Se 

Very large buckles of emeralds set in 
silver are now used a lot to hold in 
place the flowing draperies of some of 
the new gowns. A type of dress with 
which this sort of utility jewelry is suit- 
able is the black crépe georgette. It has 
a floating godet. The emerald-silver 
buckle is repeated on the shoulder as a 
fastening for the narrow scarf train, 
and a bracelet to match is worn on the 
wrist. One of the newest decorative 
fastenings for the fashionable scarf of 
chiffon handled by the jeweler is the 
large silver safety pin of unique shape. 
It is used to fasten the scarf, whether 
worn on the shoulder, or in kerchief or 
stock style. The chiffon scarf gives a 
picturesque “finish” to the picture frock. 
An alternate type of fastening is the 
pearl buckle. The scarf itself is then 
sparingly sewn with pearls. Regent 
Street has just introduced the new gold 
buckled shoulder ornament for use with 
the jumper or sports coat. The idea 
hails from Paris. 

* * * 

Crystals, so cut that they closely re- 
semble diamonds, are now very fashion- 
able for making up into jewelry of all 
sorts. Crystal jewelry is adaptable. 
That is to say, one can take more liber- 
ties with a crystal necklace in the mat- 
ter of harmonizing dress tones than 
with most kinds of jewel mediums. A 
short crystal necklace, fashioned of 
properly cut white stones imported from 
Brazil or Ceylon, can be worn with most 
any dress from street to dance type, and 
can be bought from the London jeweler 
at around $21. Long crystal chains with 
drop finish are now being worn with ef- 
fect in conjunction with double or treble 
crystal necklaces on afternoon or eve- 
ning gowns. This crystal jewelry is set 
in platinum-like mounting, and earrings, 
brooches, bracelets, and buckles are alike 
obtainable in this medium. 

* * * 

Jeweled outfits sold with the new 

gowns provide a very fine effect when 
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displayed complete. One of the newest 
gold lace gowns embroidered with tiny 
turquoise beads has a jeweled matching 
set consisting of a triple necklace, wide 
bracelets (three rows for one arm and 
five for the other) and a long waist 
buckle of big turquoises, halved so that 
they lie flat against the skin and gown. 
With a green and silver gown the ac- 
companying jeweled set is a duplicate in 


n emeralds. 
gree * * * 


Lady Duff Gordon, a_ recognized 
leader of fashion here, says that one of 
the new necklaces that will find favor 
is made of six twisted strands of tiny 
pearls fastening close to the neck with 
a great coral-scarlet clasp, while an- 
other is a waist-long rope of graduated 
pearls, the largest alternated in the cen- 
ter with still larger pieces of pink coral 
to give the necessary contrasting effect. 








Spring Exhibit of Eastern Manufac- 
turers and Importers to Be Held 
in Chicago Feb. 6-17 


Many new ideas and plans have been 
developed for the annual spring show- 
ing of the Eastern Manufacturers and 
Importers’ Exhibit which will be held at 
the Palmer House, Chicago, Ill., Feb. 
6-17. 

Arrangements have been made to have 
the entire eighth floor in addition to the 
usual seventh floor, thus doubling the 
size of the exhibit. The jewelers’ head- 
quarters, which have been on the seventh 
floor, will be on the eighth floor, Room 
801. 

As this exhibit will be twice its origi- 
nal size, buyers may expect to see mer- 
chandise gathered from the four corners 
of the globe, which will undoubtedly be 
of great interest.’ Many of the largest 
firms will have a complete showing of 
their merchandise and competition will 
be keen in the displaying of goods so 
that each display will be a marvel of 
beauty and a credit to the exhibit. 








Durham, N. C., Jeweler Who Shot 
Woman Employee Declared 
Insane by Jury 


DuRHAM, N. C., Nov. 25.—After 15 
minutes deliberation a jury in Superior 
court at Durham, declared that Walter 
D. O’Brient, former jeweler of Durham, 
charged with the murder of Mrs. Sallie 
Smith Williams, a former employee, on 
a prominent street in this city, was in- 
sane. 

The fatal shooting took place on July 
19 last. After he was arrested on the 
charge of killing’ Mrs. Williams as he 
sat in her automobile, O’Brient at- 
tempted to kill himself. 

The former jeweler is married and 
has four children. 








S. Goldsmith has moved his jewelry 
store and Gift Shop from the east room 
of the Union Deposit Co., Waynesboro, 
Pa., to a new location in the Sayers 
building at the corner of High and 
Church Sts. 
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A Splendid Record 


Adolph Eger Completes Fifty Years in the 
Employ of H. F. Barrows Co., 
North Attleboro, Mass. 


NorRTH ATTLEBORO, MAss., Nov. 26.— 
Half a century on the same job in the 
same factory is a record attained by 
few men, especially when he is still hale 
and hearty with many more prospective 
years to be added. Adolph Eger has 
just rounded out 50 consecutive years 
of employment under such conditions 
with the H. F. Barrows Co. which is 
believed to be a record for continuity of 
service that has never been excelled in 
the jewelry industry of North Attleboro. 
Moreover, Mr. Eger is “still going 
strong,” as he laughingly expresses it 
and his hope of adding many more mile- 
stones to this imposing and impressive 
record is shared by his employers and 
shopmates. 

It was way back in 1877 that Mr. 
Eger went to work as a polisher for 
the H. F. Barrows Co., which was then 
located in Broad St. and he has been as- 
sisting in finishing its product ever since. 
For many years he has been head of the 
department. In that long period he has 
polished many miles of golden chains 
and given mirror-like touches to tons of 
jewelry—just how much not even he 
dares to conjecture. 

Mr. Eger was born in Germany and 
came to this country in 1871 as a young 
man. He first found employment in 
Providence, but came to this town in 
the following year and has remained 
here continuously since. His first work 
here was with the manufacturing 
jewelry concern of Sweetland & Tripper, 
which was located on the first floor of 
the Company Shops and long ago passed 
out of existence. He next secured em- 
ployment with the old Thomas Ashton 
firm, another of the old-time manufac- 
turing jewelry houses that has ceased 
to exist, and in 1877 took his positicn 
in the polishing department of the H. 
F. Barrows Co. 

At that time the late H. F. Barrows, 
Sr., was actively in charge of the busi- 
ness. His son the late H. F. Barrows, 
Jr., had just finished college and, despite 
the fact that he was the scion of a 
wealthy family, was working as a press 
hand in the shop in order to get a prac- 
tical knowledge of the industry, in which 
he in later years became a leader of na- 
tional prominence. The late W. G. 
Clark, who afterwards established the 
successful W. G. Clark Co., was book- 
keeper for the H. F. Barrows Co. at that 
time and was the man who hired Mr. 
Eger. 

The H. F. Barrows Co. occupied the 
main floor of the Broad St. shop and in 
the basement was a fire-gilt chain busi- 
ness, owned by Edward Barrows, a 
brother of H. F. Barrows, Sr. Mr. Eger 
recalls that Charles H. Clark, who is 
still active in the jewelry business, was 
salesman for the latter concern. 

Mr. Eger has a fund of information 
relative to the early days of the jewelry 
industry in North Attleboro and he re- 





55 


counts with facility names of individuals 
who were leaders in the industry half 
a century ago. His entertaining stories 


‘of many of the happenings in that 


period are recalled as vividly as if they 
had taken place within the last decade. 

The art of making or finishing jewelry 
has changed but little, in Mr. Eger’s 
opinion, as have the styles. Fashions 
have moved in cycles. Certain types of 
ornamentation for both men and women 
have held sway for a time and then 
after a protracted period have come back 
into vogue again. This is evidenced to 
present-day chainmakers, who are f:nd- 
ing that the heavy links of the type 
made by their forefathers are vieing in 
popularity with the waldemars and 
other lightweight vest chains. 

He notes, however, some radical 
changes in the method of handling af- 
fairs in the business office. “There was 
no time clock in the old-time jewelry 
shops,” he says. “A man was on his 
honor and each individual kept his own 
time. At the end of the day the book- 
keeper would walk around and secure 
from the workman his time record. It 
probably wasn’t as efficient as the 
present-day mechanical arrangement, 
but I never heard an instance of a per- 
son making a false claim. In those days 
the pay-day came once a month and 
later, it was every two weeks.” 

“Yes,” replied Mr. Eger, when asked 
if he had taught the polishing business 
to many young men. “I have turned 
out quite a group of them and they 
have been a fine lot of young men. 
There,” he added, “is my most distin- 
guished graduate,” as he slapped Select- 
man Donald A. Barrows, present head 
of the firm, on the back. Like his father, 
Selectman Barrows took a practical 
course in the factory and his first job 
was under Mr. Eger. A close friend- 
ship like that of father and son links 
the elderly polisher and the young manu- 
facturer and no social event that the 
latter arranges is ever complete without 
the presence of Mr. Eger. 

In recognition of the notable anniver- 
sary, Mr. Eger has been presented a 
substantial purse of gold by the firm. 
His shopmates, who revere him and af- 
fectionately call him “Pa” also marked 
the event by giving him a purse of gold. 
Felicitations and well wishes have come 
to him from his legion of friends, and 
treasured among the tokens of the day 
are beautiful epistles from Mrs. H. F. 
Barrows, Ira Barrows of New York, 
and the latter’s sister, Mrs. Hugh Ran- 
kin of New York. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week. 


Selling Price 
London U.8.Gov’t New York 

Date Official Assay Bars Official 
Nov. 22... 26% 60% 57% 
Nov. 23... 26} 60% 57% 
Nov. 24... 26% Holiday Holiday 
Nov. 25... 26% 60% 58% 
Nov. 26... 263 60% 57% 
Nov. 28... 26% 60% 57% 
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European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and 
Amsterdam as Reported by Correspondents of 
“The Jewelers’ Circular” 


LONDON, Nov. 18.—Reports from this 
market indicate a steady improvement 
in the diamond trade. Although it must 
be admitted that business this time of 
the year is not as brisk as in pre-war 
days, it can be said that there is an im- 
provement over previous years since the 
closing of the great struggle. The ten- 
dency in the diamond market is toward 
higher prices and it is becoming more 
and more difficult for the ordinary manu- 
facturing jeweler to buy for his stock, 
as it requires a constant increase in 
capital and the smaller manufacturers 
are handicapped in this respect. This 
fact makes it harder for the dealers to 
transact business and they, therefore, 
are dependent for a large part of their 
business upon the big firms. This condi- 
tion is not much different here in Lon- 
don than it is in other sections of En- 
gland. It can be stated that there has 
been a greater demand for medium 
qualities in small sizes, as well as in 
mélées. A demand has also been noticed 
for the larger sizes which are more 
quickly snapped up at the industrial cen- 
ters like Amsterdam and Antwerp and 
are very scarce in the London market. 
The market for rough continues very 
steady and has been greatly strengthened 
by the passage of the Precious Stones 
Bill by the South African Parliament. 
There was a strong demand for the 
week’s sights of rough for which many 
applications were received by the Lon- 
don Diamond Syndicate. 





AMSTERDAM, Nov. 19.—The uncertain 
position in which many dealers here, 
especially those handling common goods, 
have found themselves during the past 
six months owing to the rejection of the 
Precious Stones Bill by the South Afri- 
can Senate, has now been dispelled by 
the passage of the bill and a more re- 
assuring tone prevails among dealers. 
It must, however, be understood that the 
effect upon their business so fer as the 
common goods are concerned cannot be 
immediately felt. This is true because 
there is at present a great surplus of 
common goods in the market and also 
because the last months of the year do 
not tend to encourage the opening of 
fresh accounts. Diamond merchants in- 
terested in the finer qualities find busi- 
ness quite fair for this period of the 
year and are keeping their business 
going steadily. The list of foreign 
diamond merchants is not as large as 
compared with other periods during the 
year but there are, nevertheless, some 
American and European firms who have 
representatives in this market at the 
present time and one or two represen- 
tatives of Indian firms have also been 
seen. At the present moment, it must 


be stated that there is not a particular 
demand for any special class of dia- 
monds, as all grades, providing they are 
good value, are eagerly bought. The 
rough market for the De Beers and al- 
lied goods has been very active during 
the past three weeks and many consign- 
ments of Jagersfontein and other dia- 
monds were imported here from the Lon- 
don diamond market and the outlook 
for 1928 in all qualities is considered 
promising. 





Paris, Nov. 19.—It is reported in this 
center that this autumn’s business has 
been satisfactory so far as_ the 
sale of cut stones is concerned. This 
is no surprise to those who have kept in 
close touch with conditions in this mar- 
ket during the past six months, although 
there has been a period where some 
fluctuations in prices have been noted 
and uncertainty has prevailed in the 
industrial centers. This condition 
was brought about in part by the 
failure of the passage of the Precious 
Stones Bill but now that the bill has 
safely passed the South African Senate 
and has become a law, this obstacle has 
been removed and it is having a beneficial 
effect upon the diamond market. There 
is a fair demand for good quality mélée 
as well as for small sizes ranging from 
40 to the carat and smaller to 100 
or 120 to the carat, also in sizes from 
grainers and upward, providing they 
are good quality. As far as fancy 
shaped diamonds are concerned, the de- 
mand continues to be steady, and very 
fine specimens of marquise and emerald 
cut stones have been seen in the market 
during the past fortnight. There has 
also been some interest manifested in 
medium quality rough and the volume of 
transactions in that branch of the busi- 
ness has been increased as compared to 
the business done recently. 








Death of Thomas R. Chisolm 


CoLuMBIA, S. C., Nov. 25.—After an 
extended illness, Thomas Rutledge 
Chisolm, jeweler of Blackville, S. C., 
died at home early this month. He had 
been in the jewelry business at Black- 
ville for 28 years, and at the time of 
his death was 56 years of age. 

Deceased was a man of a cheerful and 
amiable nature, and was well known in 
the jewelry circles of South Carolina. 
He was buried in the Blackville ceme- 
tery, the grave being literally covered 
with flowers which manifested the 
esteem in which he was held in his com- 
munity. 

Mr. Chisolm is survived by his widow, 
two daughters and three sisters. 
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Receiver in Bankruptcy Appointed for Jean 
Holmes, Missing from Cincinnati, Ohio, 
on Application of Central Trust Co. 


CINCINNATI, OHIO, Nov. 26.—The first 
legal move made following the recent 
disappearance of Jean Holmes, diamond 
dealer, at 2401 Union Central building, 
consisted of the appointment of Carl G. 
Werner, attorney, as receiver. Werner 
was appointed receiver by United States 
Judge Smith Hickenlooper Tuesday, 
upon application made by the Central 
Trust Co., which filed involuntary bank- 
ruptcy proceedings against the alleged 
absconder. 

Holmes, who sold diamonds in this 
city, has gone to parts unknown and 
left a trail of alleged bogus school bonds 
of Dade County, Fla., in his wake. The 
petition filed by the bank charges that 
he obtained a total of $86,000 on the 
strength of the bonds, getting $14,000 
Oct. 13; $22,500, Oct. 18 and $50,000 
Oct. 22, using the bonds as alleged col- 
lateral. His alleged payment of $47,000 
to a diamond broker of Detroit, Mich., 
is cited as an act of bankruptcy. This, 
the bank sets forth in support of its plea 
that Holmes be adjudged a bankrupt. 

While he obtained such a vast sum of 
money from the Central Trust Co., on 
the strength of the school bonds, al- 
leged to be bogus, it is rumored that he 
obtained money from other banks and 
also individuals in the Queen City. 
Holmes carried a lot of diamonds around 
with him and would take them from dif- 
ferent pockets of his clothing when try- 
ing to make a loan. He had an office 
with a large jewelry firm on E. Fourth 
St. for a while, but later moved into an 
individual office in the Union Central 
building. 

When attorneys from Detroit present- 
ed their case to owners of the building, 
they made a search of the office but 
found practically nothing. They located, 
however, some notes on which the sum 
of money had been left blank. These 
notes ostensibly were signed with names 
taken from a hotel register and prob- 
ably were going to be used as another 
means of alleged collateral. 

It was also alleged that Holmes 
bought new watch cases after he had ob- 
tained some slightly defective watch 
movements and would place these move- 
ments in the new cases and sell them 
for brand new goods. 

Attorney Werner gave bond for $10,- 
000 as receiver and assumed charge of 
the alleged bankrupt’s assets. 

Dispatches from Toledo, Ohio, today, 
say the Central Trust Co. of Cincinnati 
filed petitions with Judge John M. Kill- 
its of the Federal Courts in that city 
asking the appointment of a receiver for 
valuable securities in the safety deposit 
boxes of several Toledo banks. It is al- 
leged that the securities are the prop- 
erty of Jean Holmes, former diamond 
dealer in Cincinnati. The plaintiff 
charges that Holmes is wholly insolvent 
and has absconded after defrauding 
creditors of large sums. 
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Death of Fredk. R. Hollister 





Widely Known Manufacturing Jeweler Dies 
at Boston of Cancer of the Spine 


Boston, MAss., Nov. 26.—News of the 
death today of Frederick R. Hollister, 
president of the New England Jewelers’ 
Golf Association, former president of 
the Boston Jewelers’ Club, and for many 
years identified with the wholesale 
jewelry business, was. received in 
jewelry circles with profound regret 
and sorrow. ; 

Mr. Hollister had been a resident of 
Boston for 40 years, and for the last 15 
years or more had made his home at the 
Copley Square Hotel. In September he 
went to the Riverbank Hospital for 
treatment, and though his many friends 











THE LATE FREDK. R. HOLLISTER 


hoped that he would be restored to his 
former robustness and genial spirits, he 
passed away early this morning, the 
cause of death being cancer of the spine. 

Mr. Hollister, who was in his 63rd 
year, was a native of Greenfield, Mass., 
and the son of Joseph H. Hollister of 
Fairfield, N. Y., who also had been in 
the jewelry business in Greenfield, and 
Persis Harrington, of Bethel, Vt. He 
had long been president of the well 
known Providence firm of Chapin, Hol- 
lister & Co., as it was earlier called, but 
which now is the Chapin-Hollister- 
Stone Co. He is survived by one brother, 
Edward H. Hollister, who also is in the 
jewelry business in Greenfield. 

Deceased was closely identified with 
Masonry, and was a member of Green- 
field Lodge, Franklin Royal Arch Chap- 
ter, and Connecticut Valley Command- 
ery, all of Greenfield. He was also one 
of the charter members of the Bangor 
(Me.), Lodge of Elks. He was also one 
of the oldest members of the Boston 
Jewelers’ Club, and had been very 
prominent in its activities. He was its 
president for three years, a member of 
the board of directors for 15 years, and 
most active in promoting the club’s wel- 
fare. He also belonged to the Jewelers 
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24 Karat Club of New York and the 
Brotherhood of Traveling Jewelers. 

The funeral services will be held in 
Greenfield Nov. 28, a delegation from 
the Boston Jewelers’ Club, including 
President James H. Parks, Secretary Al- 
bert R. Kerr, Walter Harris, Carl Law- 
ton, Edward D. Cole and Charles J. 
Stever will attend. Delegations from 
the Masons and Elks will also take part 
in the service. 

The trade in this city has lost one who 
was always keenly interested in its wel- 
fare, and did everything he possibly 
could to promote the interests of those 
with whom he came in contact, whether 
in business or social directions. His 
passing is greatly deplored by a host of 
admirers and friends in Boston and for 
miles around, as “Jack,” as he was 
known to his friends, was always a con- 
spicuous figure in every social activity 
of the industry in the East. 








Philadelphia Jeweler Says That 
Christmas Fund Saving System 
Has Decreased Number of 
Reservations of Articles 


for Gifts 


PHILADELPHIA, PA., Nov. 30.—Many 
retail jewelers here are wondering what 
has become of the custom of reserving 
holiday gifts months in advance by their 
regular and occasional customers and 
the answer, which leaders in the trade 
here say is a logical one, is furnished by 
S. Rosenblatt, veteran retailer of Ger- 
mantown Ave., near Lehigh, who has 
made a close study of the problem. 

Mr. Rosenblatt says that up to a few 
years ago it was not unusual for his 
clients to begin reservations for Christ- 
mas gifts as early as September. They 
would pay a small deposit and the article 
selected would be put away. Payments 
would be made every week on the article 
so that when the holiday arrived, it was 
all but paid for and the jeweler had the 
use of the money during the waiting 
period. Incidentally, this custom enabled 
him to order closely and keep his stock 
filled with saleable goods. 

Since the inauguration of the Christ- 
mas fund saving system by the banks, 
however, Mr. Rosenblatt says there has 
been a steady falling off in reservations 
made with jewelers by Christmas givers, 
the publicity given to the Christmas 
funds as a popular thrift plan and the 
interest paid, attracting to these funds 
much of the money that formerly was 
deposited on gifts put away by the 
jeweler. As a result his reservations 
for this season are few and he finds the 
same true of other jewelers. These 
funds are released by the banks about 
the middle of December and of course 
a good percentage of them find their way 
to the retail jeweler, but the bad fea- 
ture is the uncertainty which the latter 
is under in regard to stocking up. A 
rush of trade for the two weeks preced- 
ing Christmas, is all right, Mr. Rosen- 
blatt says, but under the old system, 
the jeweler knew about where he was 
at on his Christmas demand and also 
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had the use of the deposit money during 
the waiting period. 

It is estimated that in this city more 
than $12,000,000 will be disbursed by 
the banks alone in Christmas funds this 
year, while the total will be swelled by 
another $1,000,000 by similar funds in 
large industrial establishments. 








Death of Harry Mason 


ATTLEBORO, MASS., Nov. 26.—Failing 
to rally after a miner operation, Harry 
Mason, 103 Park St., this city, died at 
the Sturdy Memorial Hospital last Mon- 
day night. He was one of the oldest 
journeyman jewelry workers in this 
section, being nearly 80 years of age 
and actively employed at the trade which 
he learned as a boy in England up to 
a few months ago, when he took a posi- 
tion as steward at the British Social 
Club. 

Mr. Mason continued in this capacity 
until a few days ago, when he was taken 
ill, and his death was a surprise and 
shock to his numerous friends in the 
Attleboros. He was a native of Eng- 
land, where, after a limited educational 
career he was apprenticed to learn the 
jewelry trade with a firm in Birming- 
ham. Completing his indentures he 
came to America as a young man and 
after remaining for some time in New- 
ark and New York city where he was 
employed at his trade, he came to this 
city and for half a century was employed 
most of the time in the jewelry estab- 
lishments of this city and N. Attleboro. 

At one time with a business associate, 
Mr. Mason conducted pear! works in this 
city, but a general slump in business 
left him practically penniless and he 
had to return to the factory for a live- 
lihood. He is survived by no relatives 
in this country and few near relatives 
in England. He was an expert billiard 
player and for a long time had a stand- 
ing challenge to play any man of his age. 








Charges Against Max Levy, Chicago 
Diamond Dealer, Are Dismissed 


CHICAGO, Nov. 27.—The charges 
against Max Levy, diamond dealer at 
30 N. Michigan Ave., arising from his 
indictment for conspiracy, larceny, and 
receiving stolen property were dismissed 
last Friday before Judge Emanuel Eller 
in the Criminal Court. 

Mr. Levy’s indictment followed the 
confessions by Lawrence Ghere and 
Arthur McClelland that they were re- 
sponsible for several large jewelry hold- 
ups in Chicago. At the time Levy was 
arrested the police seized several dia- 
monds and platinum ring mountings in 
his place. It was claimed that at least 
part of these could be identified as a 
portion of the loot obtained when Nor- 
man Kadison was robbed in the Palmer 
House. 

When the case was called and the full 
facts came to light Judge Eller ordered 
the evidence as to the diamonds thrown 
out because the goods seized were not 
specified in the search warrant. The 
States Attorney then entered a dismissal 
order. 
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Oriental Button Pearls 


AN UNUSUAL COLLECTION 
IN PAIRS FOR STUDS 
AND SINGLE PEARLS FOR MATCHING 





Ranging in Sizes from 3 to 20 Grains 
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Auction Ordinance 


fl Paso, Texas, Adopts Measure Licensing 
and Regulating Sales at Public Auction 


Ex Paso, TEX., Nov. 25.—The jewelers 
of El Paso have been active in obtain- 
ing the passage of an ordinance cover- 
ing the holding of auctions which it is 
believed will be of much benefit. 

The ordinance is as follows: 


THE AUCTION ORDINANCE 


dinance licensing and regulating the 
a at public auction of merchandise and 
other property and prescribing a penalty and 
providing for an emergency. 

Whereas: On account of the general com- 
plaint which has grown out of the practices 
of unregulated auctions and auctioneers of 
merchandise and _ other _ property and the 
great amount of imposition made upon the 
public by misrepresentations, fraud and 
deceit growing out of unregulated and ir- 
responsible auctioneers and auctions, it is 
deemed advisable by the City Council to 
prepare suitable regulations governing the 
same so as to secure honesty and fair deal- 
ng therein ; ; 
i. therefore, be it ordained by the City 
Council of the City of El Paso: 

Sec. 1. That it shall hereafter be unlaw- 
ful for any person, firm or corporation _to 
sell, dispose of or offer for sale in the City 
of El Paso at a public auction, or cause or 
permit to be sold, disposed of or offered for 
sale at a public auction, within the City of 
El Paso, merchandise or other property of 
any kind whatsoever, whether the same shall 
be their own property or whether the sale 
of same shall be by or through agents or 
employees or others, without first complying 
with the provisions of this ordinance and 
obtaining a license from the City Council 
of the City of El Paso and making an _ap- 
plication therefor as herein provided. Pro- 
vided, however, that this section shall not 
apply to judical sales or sales made by 
executors or administrators, nor the sales 
made by or in behalf of licensed pawn 
brokers on unredeemed purchases, which are 
made in the manner provided by law. 

Sec. 2. That any person desiring to hold 
an auction sale for the sale of merchandise 
or other property within the City of El Paso, 
shall make application to the City Council 
as herein provided for and shall state in 
said application the period of days any such 
person desires to hold the said auction sale, 
and the City Council shall issue to any such 
person a license upon complying with the 
terms of this ordinance for the period of 
time so designated, provided that no license 
shall be issued for a longer period than one 
year, 

Sec. 3. Said application for license shall 
be in writing and sworn to, stating the name 
of the applicant, his residence, the street 
and number of the proposed place of sale, 
the length of time for which the license is 
desired, and if the applicant has been pre- 
viously engaged in a like or similar business 
to designate the places where the sale was 
conducted and to furnish the City Council 
with such further evidence as shall be neces- 
sary and reasonable to establish the truth 
of the statements made in said application 
and the right of the applicant to a license. 

Sec. 4. Said application for a license shall 
have attached to it a sworn inventory or 
itemized description of such merchandise. or 
property, setting out the quality, quantity, 
kind or grade of each item or invoice cost 
thereof. To such inventory there shall be 
attached an affidavit that such inventory is 
in all respects true and correct. In the case 
of an individual such affidavit shall be made 
by him as such; in the case of a firm, it 
shall be made by one of the partners, and 
in case of a corporation, it shall be made 
by the president, general manager, secretary 
or treasurer, and shall also disclose the 
residence of such person, firm or corporation 
and his or its post office address. Such in- 
ventory and affidavit when so made shall be 
kept on file in the office of the city clerk as 
a@ part of the public records pertaining to the 
sale. No merchandise or other property 
shall be sold at such auction sale except 
that referred to and included in the inventory 
made part of the application. 

Sec. 5. That all persons desiring a license 
shall upon furnishing the application in this 
ordinance provided for and before a license 
shall be issued to any such person, shall 
tender a bond to the City Council, duly 
executed by the said applicant as principal 
in the sum of one thousand ($1,000) dol- 
lars, which bond shall be made payable to the 
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City of El Paso at El Paso, El Paso County, 
Texas, condicioned that tne said principal 
thereon shall pay all losses and aamages 
which may lawfully be claimed against such 
person, firm or corporation conducting such 
auction sale on account of any material mis- 
representation of fact or belief, or any ma- 
terial suppression of facts made by such 
person, firm or corporation conducting such 
sale, or his or its employees or agents, con- 
cerning the merchandise or other property 
to be auctioned at such sale, or which may 
grow out of a violation of any of the terms 
of this ordinance, such bond to be secured 
by good and sufficient personal sureties, to 
be approved by the City Council, such bond 
shall be for the benefit of any person who 
may sustain any loss or damage on account 
of any such misrepresentation and_ shall 
cover all auction sales of merchandise or 
other property described in the inventory 
made and required to be filed with the City 
Council, and any such person sustaining any 
such damage or loss may bring suit in any 
court of competent jurisdiction to recover 
the same, and the provisions of said bond 
shall be construed liberally in favor of any 
such person or persons on account of any 
such loss or damage sustained by him or 
them. Such bond may be signed by a surety 
company doing business in the State of 
Texas. Cumulative recoveries may be had 
on said bond to the full amount thereof. 

Sec. 6. That the City Council may inspect 
and investigate any part or all of such mer- 
chandise or other property, coming within 
the purview of this ordinance, before issuing 
the license, to determine the truth of the 
statements made in the application and 
inventory. 

Sec. 7. That before any license shall be 
issued, the applicant shall pay to the City 
of El Paso a license fee in advance in the 
sum of ten dollars therefor, and license will 
only be granted to applicants who have re- 
sided in El Paso for at least one year and 
such licenses shall not be transferable. 

Sec. 8. It shall be unlawful for any person 
acting as auctioneer to make any statements 
which are false in any particular, or which 
have a tendency to mislead any person 
present, or to make any misrepresentations 
whatsoever as to the quality or quantity, 
character or present condition, or value, or 
cost, or whether new or second hand or 
partly so, of any property offered for dis- 
posal by auction sale. 

Sec. 9. It shall be unlawful for any person 
to act as by-bidder or what is commonly 
known as a “capper” or “booster” at any 
such auction or place where any such auction 
shall take place, or to offer or make any 
false bid or to offer any false bid to buy or 
pretend to buy any such article sold or of- 
fered for sale at any such auction. 

Sec. 10. That the term “person” as used 
herein shall include and comprehend any 
person, firm or association of persons or any 


corporation, their agents, servants or em- 
ployees. 
Sec. 11. That any person, firm, associa- 


tion or persons or any corporation, their 
agents, servants or employees, violating any 
of the provisions of this ordinance shall, 
upon conviction in the Corporation Court, be 
fined in any sum not exceeding one hundred 
($100) dollars, and each and every day that 
a violation of this occurs shall be deemed 
a separate offense. 

That in addition to the penalty herein 
provided for, any such person convicted in 
the corporation court, or upon appeal thereof, 
the judge of the said corporation court, or 
any judge upon appeal thereof, may revoke 
the license under which the said auction is 
being held, and it shall thereafter be unlaw- 
ful for any person whose license is revoked 
to hold any auction under the terms of this 
ordinance. Provided, however, that any per- 
son whose license is revoked may make 
application to the City Council and after a 
hearing upon such application for a _ re- 
issuance of any such license, and may have 
a new license granted to such person upon 
the order of the Mayor or City Council to 
that effect; provided, that any such person 
whose license is revoked shall comply with 
the terms and provisions of this ordinance 
to obtain such new license in the same man- 
ner as if no license had theretofore been 
granted to such person. 

Sec. 13. That should any portion or part 
of this ordinance be held invalid or un- 
enforceable for any reason, the same shall 
not be construed to affect any other valid 
portion thereof, but all valid portions shall 
remain in full force and effect. 

Sec. 14. This ordinance shall take effect 
and be in force from and after its passage, 
approval and publication. 

PASSED AND APPROVED this seven- 
teenth dav of November, A. D., 1927. 


sites (Signed) R. E. THOMASON, Mayor. 
Attest: 

W. R. COLLINS, Deputy City Clerk. 
(SEAL) 
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Receiver in Charge 


Business of Sutton & Gibson Jewelry Co., 
Miami, Fla., Being Continued— 
Letter to Creditors 


Since the filing of the bankruptcy pe- 
tition last month against the Sutton & 
Gibson Jewelry Co., Miami, Fla., the 
business is being continued by Receiver 
Morse. The concern conducts stores at 
130 E. Flagler St. and N. E. Second 
Ave., and Ninth St., and for some time 
has been financially embarrassed. 

As reported in these columns last 
week the bankruptcy action was insti- 
tuted by New York creditors after at- 
tempts at an adjustment failed. The 
matter was then placed in the hands of 
a creditors’ committee, composed of New 
York firms, with Sternberg & Rosen, at- 
torneys, Woolworth building, acting for 
the creditors. 

Last week the creditors of the Miami 
concern received a letter from Sternberg 
& Rosen, attorneys for the New York 
creditors, saying the action was made 
necessary by serious disclosures which 
were uncovered by Mr. Rosen on a re- 
cent trip to Miami: The building in 
which the debtors’ store is located was 
to have been sold on foreclosure sale on 
Dec. 1, 1927. Consequently the debtors 
were confronted with the prospect of 
being dispossessed from their store on 
Dec. 1. Also the debtors’ financial con- 
dition was seriously impaired by a 
wasteful mismanagement. 

The letter, after relating various acts 
of the debtors to which the creditors 
took exception, goes on to say: 


“Your committee is primarily concerned to 
have the debtor’s business continued during 
the four months to April 1, 1928, which con- 
stitute the Christmas season and the Florida 
tourist season. Because of the foreclosure 
proceedings this could be accomplished only 
through a federal court receivership. Ac- 
cordingly, arrangements were made by Mr. 
Rosen for the appointment of a receiver who 
is qualified to operate the business. He took 
charge of the business on Saturday. 

‘He will immediately inventory all assets 
and will make a careful audit of the debtor’s 
financial condition. The results of the audit 
will be transmitted to creditors as soon as 
it will be available. 

“The receiver has also been requested to 
take possession of the real estate holdings 
of Messrs. Sutton & Gibson which became 
available to merchandise creditors as_ se- 
curity under the terms of the extension 
agreement. 

“Your committee believes that the debtor’s 
business, if properly managed, can be oper- 
ated profitably during the ensuing four 
months. Therefore, your committee plans 
to cooperate with the receiver in the matter 
of management and to insure the availability 
of such additional merchandise as the re- 
ceiver will require. 

“Merchandise now held by the debtor on 
memorandum will be held intact. The own- 
ers are requested to forward to counsel for 
the committee a detailed itemized statement 
of such merchandise. Arrangements will be 
made with the receiver to recognize the 
memorandum aspect of the transaction and, 
if agreeable to the owners, the merchandise 
will be held for sale subject to the memo- 
randum condition. 

“As complete coordination of action by 
creditors is essential, you are requested to 
file your_claim with counsel for the com- 
mittee. For that purpose a proof of claim 
is herewith inclosed. All extension notes 
should be attached. 

“A complete report of further developments 
will be made as soon as will be possible. 

‘Very truly yours, 
“CREDITORS COMMITTEE. 
(Signed) Max Michelson, Chairman, 
of I. Michelson & Son. 
Richard Goldsmith, 
of Goldsmith, Stern & Co. 
S. J. Hunter.” 
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ESTABLISHED 1897 
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Go to It! Reap Your Share of the Harvest! 


‘GS “Tt is the opinion of the economists of the National City [ay 
(c) that holiday retail trade should be in larger volume i) 
than ever before.” 








Frem November Survey—National City Bank, N. Y. C. 
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Every Manufacturer mounts them. 
Rings, Brooches, Pendants, Scarf Pins. 


“Tf you'll show it, you'll sell it’ 


LEWIS & HARDING 


Aquamarine Specialists to the Manufacturer 
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Exports of Platinum During 
September 


WASHINGTON, D. C., Nov. 25.—Figures 
just announced by the Department of 
Commerce show that during the month 
of September platinum valued at $36,708 
was sent out from this country. Of this 
amount $31,337 represented platinum 
ingots, sheets, wire, alloys and scrap, 
while the remainder of $5,371 was the 
value of the manufactures of platinum, 
except jewelry, exported during the 
month. 

The figures showing the amount and 
the countries to which the metal was 


sent follow: 

















Ingots, Manufactures 
Sheets, of Platinum 
Wire, Alloys Except 
and Scrap Jewelry 
= —~\ r , = 
Countries Troy Value Troy Value 
er 70 $5,499 57 $4,036 
Miemico......-- eae or 1 44 
Argentina ..... er Re 28 1,291 
Japan, inc. 
Chosen .... 397 25,838 
A Ee 467 © $31,337 86 $5,371 
Imports of Platinum and Allied 


Metals During September 


WASHINGTON, D. C., Nov. 25.—Figures 
just compiled by the Department of 
Commerce, showing the imports of 
platinum and allied metals during 
September, indicate that the value of 
that osmium and osmi-ridium imported 
amounted to 453 troy ounces, valued at 
$22,346. The rhodium and ruthenium 
received here from other countries were 
worth $551, while the amount of pal- 
ladium brought into this country reached 
365 troy ounces worth $12,385. The 
value of grain, nugget, sponge or scrap 
platinum reached $624,012. 
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was armed with a brick, using them 
simultaneously, as a hole was smashed 
in either end of the window. The thieves 
then scooped up all the jewelry they 
could reach with their hands. Then they 
jumped into their automobile and made 
off before anyone realized what was hap- 
pening. 

Baxter Brown, a night watchman, 
heard the crash as the windows were 
broken. He hurried out to the front of 
the building thinking there was an auto- 
mobile accident. He was just in time to 
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Bogus Check Passer 
Wis., 





Youth Caught at Racine, Admits 
His Guilt 

RACINE, WIs., Nov. 25.—A man who 
claimed he came from Jacksonville, Fla., 
was arrested Nov. 15 by Detectives Lut- 
ter and McEachern on the charge of ob- 
taining money under false pretenses. 
He has indicated that he is anxious to 
plead guilty and take punishment, but 
the police are holding him in order to 














GEORGE DEAL, ALIAS “GEORGE PAYNE, JR.,” UNDER ARREST IN 


RACINE, 


see the two men leave the window, enter 
the automobile and hurry off. He failed 
to secure the license number of the ma- 
chine in the dark. Several neighbors 
also heard the noise made by the falling 
glass. 

According to Mr. Smoyer, the proprie- 
tor, there was about $1,500 worth of 
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Show Window in Allentown, Pa., 


Jewelry Store Smashed 
and Robbed 


ALLENTOWN, Pa., Nov. 25.—One of 
the most daring robberies perpetrated in 
Allentown in recent years occurred Mon- 
day morning at four o’clock when two 
men smashed one of the display windows 
at the jewelry store of Ralph M. Smoyer, 
1015 Hamilton St. The thieves secured 
$900 worth of goods, mostly watches, 
bracelets and rings in a Christmas dis- 
Play. They then escaped in an automo- 
bile which had been parked in front of 
the store. The goods were fully in- 
sured. 

According to the police the men drove 
up to the store about four o’clock. Se- 
curing bricks from a nearby building 
operation they used them to good ad- 
vantage on the window. Evidently each 


robbers were forced to abandon fully 
$600 worth of goods due to their haste. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ending Nov. 26, 1927 


The U. S. Assay Office reports: 
Gold bars exchanged for gold 
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$694,843.56 
61,773.31 
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Of this the gold bars exchanged for 
gold coins are reported as follows: 
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WIS. 

check up on his past activities, for they 
believe that he is a clever check swin- 
dler. 

The man, who gave the name of 
George Deal, is also known to the police 
as George Payne, Jr. He was arrested 
because a downtown merchant became 
suspicious after cashing a check for $65 
on the Riggs National Bank. The mer- 
chant called Captain Bert George at the 
police station and told him of the trans- 
action. Captain George ordered the de- 
tectives to pick the man up. The detec- 
tives were fortunate enough to run 
across the suspect just as a merchant 
was handing over $10 in change after a 
$60 purchase had been made at his place 
of business. The prisoner was found to 
be well supplied with blank checks. He 
also carried the business cards and let- 
ter heads of many other local and Ken- 
osha merchants. The police are of the 
opinion that he has either “worked” 
Kenosha or was planning to do so. 

The young man is of pleasant address 
and personality and was garbed in the 
height of fashion. It is believed that 
this is the same man who visited Wm. 
H. Parmenter, at East Mishawaka, Ind. 
The Milwaukee office of the Pinkerton 
Detective Agency has been notified re- 
garding this man and is looking up his 
record. 

Taken before a court commissioner, 
he waived preliminary hearing and 
asked to be taken into municipal court 
so he could plead guilty to the charges 
of obtaining money under false pre- 
tenses. 

Detectives Lutter and McEachern de- 
serve credit for the quick capture of the 
man. 
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The Gift to The ee Demand 


STAR SAPPHIRES 


is merely a natural tribute to the most 
- beautiful and entrancing of Gems. 


THE STAR SAPPHIRE 


is selling itself to Lovers of Fine Jewelry. 
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Bankruptcy Petition Filed 





Creditors of Feagans & Co., Los Angeles, 
Cal., Ask Federal Court to Take Charge 
of Business, but No Receiver Is 

Demanded 


Los ANGELES, CAL., Nov. 28.—The 
United States Court has been asked to 
take charge of the jewelry business of 
Feagans & Co., who have conducted a 
magnificent jewelry store at 435 W. 
Seventh St., and whose financial difficul- 
ties were referred to in a note which ap- 
peared in THE JEWELERS’ CIRCULAR, Oct. 
90, The affairs of the concern have 
been in the hands of creditors’ commit- 
tees, one for the Pacific coast firms and 
another for the New York firms. 

As a result of recent developments, 
Forrest F. McFarlan, local attorney who 
acted with Sternberg & Rosen, attorneys 
for the Eastern creditors, filed an invol- 
untary petition in bankruptcy with the 
Federal Court, but no receiver was asked 
for and it is understood that steps will 
be taken to prevent a receiver being ap- 
pointed for the time being. The bank- 
ruptcy proceedings were precipitated by 
the action of a number of creditors, (one 
of whom is a bank) who filed attach- 
ments for claims aggregating about $16,- 
000 and they refused to release the mer- 
chandise attached on security. It was 
necessary, therefore, in order to protect 
the estate for all creditors to take action 
in the Federal Court. 

It is explained that no receiver was 
asked for because it was thought that 
in this way the lease held by the com- 
pany on the premises, which is consid- 
ered very valuable, will not be invali- 
dated, yet at the same time protection 
will be given to the estate against pro- 
ceedings by creditors generally. Under 
the terms of the lease, should the concern 
become bankrupt and be wound up by a 
receiver, the lease becomes void. 

There is no doubt about the insolvency 
of the concern, but the question is as to 
how the assets can be protected to pay 
the greatest amount to creditors. Ac- 
cording to an audit taken Sept. 15, the 
concern had total assets of $541,018, of 
which $249,000 was merchandise. $71,- 
900 equipment and mixed assets of about 
$112,566 which included the value of the 
lease. At that time the concern had lia- 
bilities of $710,400, but this included the 
Federal Government’s claim for taxes of 
$155,000 and a claim for local taxes of 
about $5,000, both of which will be pre- 
ferred in case of insolvency. The Fed- 
eral Government’s claim, however, is 
disputed and it is hoped a compromise 
can be made. 





At a conference in New York early in 
October in the office of Sternberg & 
Rosen, in the Woolworth building, a 
creditors’ protective committee was 
formed to safeguard the assets of Fea- 
gans & Co. The conference was at- 
tended by L. G. Feagans of the concern. 
This committee consists of William E. 
Hinsdale of International Silver Co., 
chairman; Israel Efrus of Lorraine 
Watch Co.; Richard Goldsmith, of Gold- 
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smith, Stern & Co.; Charles Marx, of 
Charles Marx, Inc., and Abraham Sude- 
rov. The committee sent out a statement 
as to the affairs of the concern which 
was published in full in THE JEWELERS’ 
CIRCULAR Oct. 20, but as yet has taken 
no action in view of the bankruptcy pro- 
ceedings started. 

In speaking of the matter yesterday, 
Mr. Rosen of Sternberg & Rosen, attor- 
neys for the New York committee, said 
that bankruptcy proceedings were filed 
by their corresponding attorney in Los 
Angeles after a consultation with the at- 
torneys who represented the interests of 
various creditors there and that the 
proceedings were for the best interests 
of all. “It is regrettable,” he said, “that 
a petition had to be filed, but it is en- 
tirely unavoidable under the circum- 
stances. “If,” he continued, “the credi- 
tors will cooperate with us wholeheart- 
edly, I hope that we will be able to save 
a material part of the assets and pay a 
respectable dividend by saving the lease 
and compromising the Government’s 
claim for taxes. If, however, the credi- 
tors’ committee does not get cooperation 
and a “free for all’? scramble for the 
assets ensues, I am afraid that the 
amount recovered by the creditors will 
be very small.” 








Chicago Jewelry Trade 





City’s Industrial Census Figures Place An- 
nual Business at $64,551,000 


An Associated Press dispatch from 
Chicago, Nov. 28, gave some interesting 
jewelry statistics taken from the figures 
of the City’s industrial census which had 
just been made public. 

According to the dispatch the jewelry 
trade of the city amounts to $64,551,000 
annually, compared with the $42,000,000 
spent by Chicagoans for cigars and 
cigarettes. The average amount spent 
in jewelry by a Chicago family, it goes 
on to say is $80 a year but how this 
figure was arrived at is not indicated. 








Window Smasher Visits Philadelphia 
Jewelry Store and Gets Loot 
Valued at $500 


PHILADELPHIA, PA., Nov. 30.—Emelie 
Victor, retail jeweler, slept so soundly 
last Saturday night that he failed to 
hear the crash of breaking glass as 
window smashers broke his large bulk 
window. Mr. Victor told the police he 
had been busy all day Saturday and well 
into the evening and that when he closed 
the store and went to bed in his apart- 
ment over his store at Cambria and E 
Sts., he slept soundly all through the 
night and heard no noise. 

The window was broken with a padded 
brick and the thieves took their time in 
looting the window. Fortunately Mr. 
Victor had placed his most valuable 
stock in the safe before retiring and the 
thieves only got a few watches and 
cheaper jewelry, the whole valued at 
about $500. They left the brick they had 
used. It was wrapped in a piece of 
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carpeting to deaden the sound. Police 
of the Front and Westmoreland Sts. 
station say the break was the work of 
experienced window smashers, and have 
warned other jewelers in that section 
of the city to be on the watch for similar 
attacks and not to leave valuable stock 
in their windows over night. 








Use of Word “Hallwatch” 


Equity Action Started by United Jewelers, 
Inc., Against Hoffman Watch Co., Inc., 
Settled by Court Decree 


The action in equity started last 
August by the United Jewelers, Inc., 
against the Hoffman Watch Co., Inc., 
and Stephen R. Hoffman and Harry 
Hoffman, was concluded last week in the 
United States District Court, when 
Judge John C. Knox signed an order by 
consent of both sides which is virtually 
a victory for both litigants. 

The final decree of consent was hand- 
ed down on Nov. 21 and brings to a 
close the action involving the use of the 
word “Hallwatch” which the plaintiffs 
contended was in effect an abbreviation 
of the words “Hallmark Watch.” Shortly 
after the suit was filed in the United 
States District Court, Judge Grubb de- 
nied from the bench the motion of the 
plaintiffs asking for an _ injunction 
pending the trial of the suit. The case 
never came to trial but was closed on 
Nov. 21 and Judge Knox signed the or- 
der which reads as follows: 


“Upon the verified bill of complaint herein 
filed Aug. 19, 1927, and upon an agreement 
reached by the parties under which the de- 
fendants agree not to use the name ‘Hall- 
watch’ except in script lettering and omitting 
all underlining and overlining of the name, 
and the plaintiff agrees not to use the name 
‘Hallwatch’ in script lettering, and all parties 
agree to refrain from publishing or making 
public or furnishing for publication the pro- 
visions of this decree and upon the under- 
signed consent, it is 

“Ordered, adjudged and decreed that a 
permanent injunction be issued herein en- 
joining, and restraining the defendants, 
Hoffman Watch Co., Inc., Stephen R. Hoff- 
man and each of them, their agents, 
employees, associates, officers, directors and 
each of them from using the name ‘Hall- 
watch’ in block lettering or in any form or 
style of lettering, printing or engraving, 
excepting script lettering with the letters 
connected as in ordinary script writing, and 
from using the name ‘Hallwatch’ with 
underlining under the name, or with over- 
lining over the name, upon any watches, 
watch movements, clocks, clock movements 
jewelry, or like merchandise, or in any way 
in connection with the manufacture, adver- 
tisement, display, offering for sale or sale 
of any such merchandise; but providing, 
however, that the defendants shall have until 
Sept. 19, 1928, to dispose of watches and 
advertising matter now on hand; and pro- 
viding that the defendants shall be permitted 
to use the name ‘Hallwatch’ in script letter- 
ing as aforesaid; and it is further 

“Ordered that no costs shall be allowed 
or taxed against any party to this suit; and 
it is further 

“Ordered that each and all claims, causes 
of action and prayers for relief set forth in 
the bill of complaint herein be and hereby 
are disallowed and dismissed, excepting 
insofar as they are allowed and granted 
elsewhere in this decree. 

“Dated Nov. 19, 1927. 

(Signed) JOHN C. KNOX, 

United States District Court. 

‘We hereby consent to the entry of the 
foregoing decree. 

MAYER, WARFIELD & WATSON, 
Attorneys for plaintiff. 
FREDERICK KATZ, 
Attorney for the defendants, 
Hoffman Watch Co., Inc., and 
Stephen R. Hoffman. 
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Gifts that are 
both useful 
and ornamental 











At Holiday time members of the Fair Sex are always looking for something different for their men 
folks. 


What can you offer more suitable than a handsome Walnut or Mahogany Humidor for his cigars, a 
Tobacco Box with Pipe Racks attached, a Poker Chip Case or a Cigarette Box? And, if he belongs 
to some fraternal order an attractive Emblem Nameplate decorating the case makes the gift distinctive. 









Send for catalog and prices. 


William Black & Co., Inc., 111 Fifth Ave., New York City 


| 
We are interested in securing representatives in certain territories. Excellent opportunity | 






for silverware salesmen to carry as side line. 
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New Secretary Selected 





B. L. Shinn to Be Elected Secretary of the 
National Jewelers Board of Trade 

B. L. Shinn has been selected by the 
Finance Committee of the National 
Jewelers, Board of Trade as the next 
secretary of the Board to succeed the 
late Fred C. Backus, who died Oct. 13 
last. Mr. Shinn will be formally elected 
by the directors next week but he starts 





B. L. SHINN, SECRETARY 


his work with the Board today (Dec. 1), 
his appointment being subject to the 
ratification of the directors at their 
meeting on Dec. 8. 

Mr. Shinn is a native of Kansas and a 
graduate of the University of Kansas, 
class of 1912. For five years following 
his graduation he was engaged in gen- 
eral law practice. In 1917 he volun- 
teered for service in the World War 
but was underweight and was rejected. 
From 1917 to 1923 he was in the employ 
of the Federal Trade Commission, taking 
charge of the New York office in 1920. 

From 1923 until the present time he 
has been assistant manager of the Na- 
tional Better Business Bureau and has 
been in charge of merchandise work and 
in this has come in contact with a num- 
ber of members of the jewelry trade. 

His former experience and association 
work will be of material benefit to him 
in his new undertaking. 








Man Arrested for Complicity in 
Series of Chain Store Hold-Ups 
Admits Part in Capitol 
Jewelry Co. Robbery 

Newark, N. J., Nov. 29.—Arrested 
for complicity in a series of chain store 
robberies, Alexander Paul, alias “Alex- 
ander Skoski,” has confessed that he 
was one of five bandits who robbed the 
Capitol Jewelry Co. of Montreal last 
August of gems valued at $31,000. The 
loot is said to have consisted largely of 
diamonds. Paul’s wife is being held 
with him. 

In his confession to the Newark po- 
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lice, Paul said his partners in the Mont- 
real crime had been a girl and three 
other men. The girl accompanied him 
to Newark, he told the police, after he 
was “double-crossed” by his other part- 
ners in the Montreal robbery. He said 
he received “only $700” in that job. 

He refused to tell the name of the 
woman who aided him, but she was ar- 
rested two days after his arrest, as she 
was about to leave the city for Detroit. 
The Newark arrests followed a series of 
chain grocery store hold-ups, which 
Paul and his wife have admitted. They 
are being held for the grand jury. 








Jewelry Auction Halted 





Petition in Court Charges Jeweler Was Mis- 
led in Admitting Insolvency 

MEMPHIS, TENN.. Nov. 27.—Sale of as- 
sets of Bailer Jewelry Manufacturing 
Co., scheduled for yesterday at the Fed- 
eral building. was halted by order of 
Judge Harry B. Anderson uvon the peti- 
tion of J. H. Mendikow & Co., American 
Optical Co.. and Otto Bailer, Los Ange- 
les, a stockholder. 

The petition charges that the Bailer 
company has never legally been adjudi- 
cated in bankruptcy. alleging that the 
reference to C. H. King was made be- 
fore the time specified by bankruptcy 
statutes. 

The petition alleges that the attorney 
for more than 51 per cent of creditors 
had called upon John R. Bailer, vice- 
president, telling him a settlement was 
demanded by creditors. 

The petition charges that Mr. Bailer 
was to sign an admission of insolvency 
with the understanding that creditors 
would accept a 50 per cent composition. 

The creditors refused the offer of com- 
position, when other larger bids were 
said to be forthcoming. John E. McCall, 
John R. Walker, Jr., and C. H. Williams, 
attorneys, filed the bill. 

W. Percy McDonald, attorney of rec- 
ord for the majority of the creditors, 
felt it would be better not to issue a 
statement yesterday, satisfying himself 
with declaring that the entire matter 
will be laid before Al G. Riley, standing 
master in chancery, Monday morning. 

Master Riley was designated by Judge 
Anderson to report as'to facts of the case 
after hearing proof. ‘The sale was post- 
poned until next Friday morning. 








Business Troubles 





Arthur H. Russell, Weatherford, Tex., 
is reported to be in bankruptcy. 

The stock of the Cocoa Jewelry Co., 
Cocoa, Fla., has been levied upon under 
a distress warrant for rent. 

The stock of Herman Ollermann, Blair, 
Neb., has been seized by the sheriff. 
There is no equity over and above the 
sheriff’s lien. 

H. J. Shaddow, Bakersfield, Cal., has 
made an assignment for the benefit of 
creditors. The value of the stock, ac- 
counts and fixtures are placed at $11,000 
while the liabilities are estimated at 
$20,000. The assets were to be sold on 
Nov. 26. 
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Louis Isaacs Found Dead 


Louisville Pawnshop Owner and Jeweler 
Drives His Car into His Garage and 
Leaves Motor Running 


LOUISVILLE, Ky., Nov. 26.—Louis 
Isaacs, 45 years of age, operating a 
combination pawn shop and jewelry 
establishment at Third and Market Sts., 
known as one of the largest and best 
establishments of its kind in the city, 
was found dead in his automobile, with 
motor running, in the basement of his 
home on Maryland Ave., at 6 o’clock 
last night. In his lap was a pistol, 
from which one shot had been fired, 
the bullet entering the forehead and 
coming out at the back of the neck. . 

Either an enemy had hidden in the 
garage, killed him, and laid the pistol 
in his lap, or else it was a case of suicide, 
which was the general theory of the 
police department, as Mr. Isaacs had 
been in poor health, suffering from 
thyroid trouble for more than a year. 
His hat was on the seat beside him, 
and there was no evidence of robbery. 

His wife stated that she heard the 
car come in, and wondered why the 
motor was not shut off. The shot was 
not heard. Finally a servant was sent 
to the basement to find out why Mr. 
Isaacs remained downstairs. He is sur- 
vived by his widow, two young sons, his 
father and two sisters. A brother and 
business partner died some years ago. 
He was a native of Lithuania, coming to 
Louisville when six years of age. 











Charles Singman, a jeweler, was shot 
and wounded early Thursday, Nov. 24, 
in a pistol battle he fought with two 
masked men who drove up to his garage 
at his home in Baltimore, Md., and be- 
gan firing at him while he was putting 
his automobile away. The gun fighting 
aroused the entire neighborhood in which 
the jeweler lived. Not content with hav- 
ing struck Singman with the first vol- 
ley of shots which were fired at him, the 
pair of strangers drove down the alley, 
doubled around the block and returned 
again to the alley, picking the stagger- 
ing Singman out with their headlights 
and blazing away at him again. The 
jeweler, although shot in the upper part 
of his chest, managed to struggle into 
a neighbor’s yard and whipped out his 
own pistol. He emptied it after the au- 
tomobile as it left the alley and put two 
shots through one of its windows. Mr. 
Singman, who is 45 years old and lives 
at 1773 Montpelier St., has been carry- 
ing a small caliber pistol, his wife Mar- 
garet said, since he learned some time 
ago that threats had been made against 
his life. Singman was questioned at 
the hospital by the police and told them 
that he did not know the men in the se- 
dan or their motive for making an at- 
tack on him. Hours after the gun fight, 
the police found the sedan used by the 
two strangers standing in the 100 block 
of North Collington Ave., with its win- 
dows shattered. It had been reported 
stolen by Fred Pohlman, its owner, on 
Nov. 22. 





THE JEWELERS’ CIRCULAR December 1, 1927 





| HE Jeweler’s Pearl. 


— 











NaTure’s N\ASTERPIECE 
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DREHER Bros. & WIDER 


35 MAIDEN LANE, NEW YORK 
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Prized Through 
the Ages 


Its Subtle Appeal is Universal 
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Police Question Holdup Story 





New York Jeweler Reports Thrilling Experience with Young 
Bandit and Girl “Pal” but Authorities and Insurance 
, Concerns Insist on an Investigation 


Just after turning on the lights in his 
show window J. Chamelin was pre- 
paring to leave his retail jewelry store 
at 484 E. Tremont Ave., in the Bronx 
section of New York, last Sunday after- 
noon, when, according to a report he 
made to the police, he was held up by a 
youth and a girl companion who robbed 
him of a $200 scarf pin and rifled his 
safe of more than $1,200 in cash and 
several packages of diamonds. While 
newspaper reports place the loss at 
$31,500, Mr. Chamelin told a JEWELERS’ 
CIRCULAR reporter that the cash which 
the pair took represented Saturday’s 
receipts amounting to $1,272.15 and $250 
drawn from the bank to make change 
but that the value of the gems and 
jewelry taken would not be known until 
the inventory is completed in a few days. 
' Since reporting the robbery Mr. 
Chamelin has been summoned to the 
office of John E. McGeehan, District At- 
torney for the Bronx, where after 
reciting the details of the hold-up, Mr. 
McGeehan is reported in the newspapers 
as stating that the story seems pre- 
posterous to him. Answering this at- 
tack, Mr. Chamelin told a reporter for 
THE JEWELERS’ CIRCULAR, that the 
District Attorney’s attitude is merely 
an attempt to vindicate the police, who, 
the jeweler charges, were negligent in 
failing to notice that his store was in 
total darkness for approximately 40 
minutes. 

In telling about the robbery to a 
JEWELERS’ CIRCULAR’ reporter Mr. 
Chamelin stated that he arrived at his 
store at 3.55 o’clock Sunday afternoon, 
to turn on the lights in his show window, 
which custom he has followed for years. 
He had completed his job and was plac- 
ing his key in the lock on the outside of 
the door, standing partly in the store so 
that he could set his burglar alarm 
when a girl, not more that 16 years old, 
addressed him by name. She appeared 
to be interested in a wallet displayed in 
the show window, according to Mr. 
Chamelin, and asked of what kind of 
leather it was made and whether she 
could buy it at that time. The jeweler 
stated that he told her he did not trans- 
act business on Sunday but the young 
lady seemed persistent. 

At this time the jeweler reports that 
a young man about 24 years old, sudden- 
ly appeared in front of him and, flourish- 
ing a revolver, ordered him back into 
the store. Both the young man and the 
girl followed him into the store, Mr. 
Chamelin reports, the youth always 
holding his gun close to the jeweler’s 
body. ° 

With several oaths and threats of im- 
mediate death Mr. Chamelin claims, the 
bandit ordered him to keep quiet. On 


the instructions of her male companion, 
the girl searched Mr. Chamelin for any 
guns he might be carrying and at the 
same time relieved him of a $200 scarf 
pin he was wearing. The jeweler was 
then ordered to put out his show window 
lights and also to shut off the burglar 
alarm and hold-up siren. After doing 
this Mr. Chamelin states he was com- 
manded to walk to the back of the store 
where he was commanded to turn off the 
two lights in front of the safe. 

The jeweler said that the bandits 
played a flash light on the safe and made 
him open it. A show case cover was 
then thrown over his head and he was 
then led into a back room which is used 
for a repair shop. Upon reaching this 
room the jeweler claims he fainted. He 
says that when he regained conscious- 
ness he was still bound up in the show 
case cover. He claims that he gained 
his liberty, grabbed a telephone and was 
just able to shout for the police when 
he swooned again. Later he reports 
that he sounded a siren and attracted 
attention. 

The police were given the details of 
the robbery, and on Monday the District 
Attorney became interested. He began 
an investigation, and on Tuesday several 
police officers and insurance men are 
said to have appeared before the grand 
jury. Mr. Chamelin and one of his em- 
ployees were to testify before the grand 
jury, but this procedure was postponed. 

Mr. Chamelin told a reporter for 
THE JEWELERS’ CIRCULAR, and also dem- 
onstrated how, by handing the bandit the 
four packages of diamonds from the safe 
and then turning their attention to the 
repair cabinet, he was able to save about 
$50,000 in diamond mounted jewelry 
which was in a tray under others, at 
the bottom of the drawer in the safe. 

In speaking of the insurance he car- 
ries, the jeweler stated that one policy did 
expire about the time of the robbery, but 
that he had a binder on a $90,000 block 
policy on which he was taking the 30 
days’ grace allowed by insurance com- 
panies. This, he stated, he paid for last 
Monday. the day after the robbery. 

Mr. Chamelin stated that a second 
man, apparently a lookout, was standing 
outside of the store while the robbery 
was being committed. From the time he 
was first approached by the male bandit 
about 4 p. m., until approximately 4.40 
o’clock, when the alarm was set off, the 
jeweler claims he saw three policemen 
pass his store. One of these, he main- 
tains. should have noticed that his place 
was in total darkness. 

When asked by a JEWELERS’ CIRCULAR 
reporter about the accusations made by 
a former employee, that Mr. Chamelin 
had planned a fake robbery as a publicity 
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“stunt” several years ago, the jeweler 
replied that this ex-employee was nurs- 
ing a grudge for being discharged and 
not given a reference. 








Black Diamonds Decrease 





Exports of Carbonado from Bahia, Brazil, 
to United States Show Drop in First 
Nine Months of This Year 


WASHINGTON, D. C.—Exports of car- 
bonado from Bahia, Brazil, to the United 
States during the first nine months of 
1927 amounted to 9599 carats, a de- 
crease of 15 per cent from the exporta- 
tion of 11,342 carats during the corre- 
sponding period of last year, Howard 
Donovan, American consul at Bahia, re- 
ports to the Department of Commerce. 
The decline in value amounted to 4 per 
cent as the average price per carat in- 
creased to $66.62 during the January- 
September period. 

The decrease in shipments to the 
United States is attributed in Consul 
Donovan’s report to the increased move- 
ment of industrial diamonds to London 
and the decline in oil production in 
North America. From Jan. 1 to Oct. 20 
approximately 4240 carats of carbonados 
were shipped from Bahia to Europe, 
principally to London, as compared with 
4985 carats shipped for the entire 12- 
month period of 1926. 

Shipments from Bahia to Rio de 
Janeiro during the nine-month period 
amounted to 14,475 carats, against 21,- 
313 carats during the whole of last year. 








Increase in Platinum Mining in Col- — 
ombia Reported by United 
States Consul 


WASHINGTON, D. C., Nov. 29.—Activi- 
ties in platinum mining in Colombia 
have been conducted on an increasing 
scale in recent months, according to a 
report from R. Hudson Fetner, Ameri- 
can vice-consul at Buenaventura, re- 
ceived in the Department of Commerce. 
The most important of the American 
companies has headquarters at Anda- 
goya and is now dredging in the San 
Juan River and its tributaries in that 
vicinity. It has in operation three large 
river dredges, a filtering plant for re- 
covering crude platinum and gold from 
the gravel and a modern camp for em- 
ployes. The company recently inaugu- 
rated tri-monthly steamer service be- 
tween Buenaventura and a port of the 
San Juan river for passengers and 
freight. 

Activities of the British Gold and 
Platinum Co. which operates in the 
same territory are becoming less im- 
portant and it is reported that this com- 
pany is to remove its agency for the 
London and South American Bank from 
Buenaventura. 

Exports of platinum and gold to the 
United States during the third quarter 
of the current year totaled $407,934 and 
$39,011 respectively, according to Vice 
Consul Fetner’s report. . 
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INTRODUCING 


The New Popular Priced Watch 


—WEARWEL— 


The added and attractive features of the WEARWEL 
movement are welcomed by jewelers as an innovation in the 
art of watchmaking which practically eliminates the trouble- 
some complaints of shocks and from broken balance staffs 
by our special process of a double regulator and reinforced 
cap-jewel. 


1—The new Patek reinforced winding. 


2—Double regulator which prevents balance staff 
from frequent breaking. 


3—Steel roller table. 


4—Dials raised gold, or hard baked enamel in 
ladies’ watches—and fine radium on gents’. 


After years of painstaking effort the perfection of the 
WEARWEL movement with its special features is now 
offered the trade at unusually popular prices in six and 
15 jewels for ladies’ and gents’ wrist and sport watches, 
in artistically designed rolled gold plate, 14Kt., 18Kt. and 
platinum cases. 





Please Write—A memo selection will be cheerfully sent on request. 





PARAMOUNT WATCH CoO., Inc. 
Sole Distributors for the U. S. A. 


87 Nassau St. New York 
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ASSURES WEARER LIFETIME SATISFACTION 
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CHINESE JADE 
BLACK OPALS 


STAR SAPPHIRES 74 West 46th Street 


CARL STERNFELD 


SPECIALTIES IN COLORED STONES 


CHINESE JADE SUITABLE 
FOR ALL PURPOSES 


New York IN COMMERCIAL QUALITIES 


Tel. Bryant 2229 








eee 





























December 1, 1927 


New Tendencies in Jewelry 


N a recent issue of Deutsche Gold- 
I schmiede-Zeitung we read that: Ac- 
cording to reliable sources, three tenden- 
cies in jewelry are predominant. First, 


that following a leaning toward modern 
costume which, therefore, shows gray 
tones, asin the latest creations in fash- 
ionable attire gray allows a prominent 
place. In this connection, marcasite 
finds favor, as the grayish sheen of this 
decorative material passes specially well 





BRACELET OF ENGRAVED TRIANGLES 


with the gray tones of the costume, es- 
pecially in striped kinds. Gray in com- 
bination with flesh tints, or rose, have 
good decorative effect as rose quartz 
agrees with gray materials. Snakeskin 
motifs are in vogue, which harmonize 
well with gray. Hence there are ear- 
rings, brooches, pendants, etc., to which 
this material together with strass is 
adopted to sport jewelry and hat decora- 
tion. In general, the make-up is such 
that a medallion of snakeskin enters, 
surrounded with fine strass. 

Lacquered jewels are another type 
which follows modern tendencies, such as 
have grown in favor at Paris. Puiforcat 
and Templier are among the French ar- 
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tists who are devoted to it. Their crea- 
tions are generally in silver, polished 
platinum or light-toned gold; but black 
and silver form the most prominent fore- 
ground in the color scheme, with black 





BROOCH OF POLISHED PLATINUM 
WITH ENAMELS AND PEARLS 


enamel or onyx as the dark shade, some- 
times harmonized with small pearls or 
diamonds. 

The third kind seen recently is of 
gold, especially designed for the winter 
season. Among the articles are gold 
beads with “plaques” of polished gold as 
snaps. Reckoned among the latest crea- 
tions must be also the bracelets of small 
gold engraved triangles held together 
by small slits, as well as necklaces made 
up of gold and silver threads. 

Not only the Paris jewelers are de- 
voted to such novelties but also the large 
fashion houses, who bring these out in 
their costumes in combinations with gold 
decorations. 








Steam Roller Helps Makes Silver 


The steam roller belonging to the 
Taunton, Mass., municipal highway de- 
partment has been put to a new use 
during the past week or 10 days, that 
of assisting in the production of silver- 
ware. The boilers at the White Silver 
Co. in that city recently went out of 
commission, and as repairs would take 
10 days or a fortnight, it would mean 
the shutting down of the plant and put- 
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ting between 80 and 100 employees out 
of work. Louis J. Antine, treasurer of 
the White Silver Co., after consulting 
with experts, learned that the city’s 
steam roller could be utilized to advan- 
tage in connection with special work 
where it was necessary to use steam. 

The matter was taken up with the 
mayor and members of the Committee on 
Streets and Bridges, with the result that 
permission was granted to the silver 
company to hire the roller during the 
emergency period. The big steam roller 
Was consequently trundled over to the 
silver company’s plant and put into op- 
eration, and the factory has not been 
forced to close down. It is the first time 
in this section of the country that a 
steam roller has ever been used to meet 
such a situation. 


Rifle Trophy 




















DESIGN for Wiliiam Fandolph 
Hearst sectional trophy to be 
awarded in national R.O.T C, 
rifle match to universities and 
colleges, high schoo!'s and mili- 
tary academies. 
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Pendants 
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Service—steaming-hot service—that’s what we try to give 
you here. Our stones include all types and kinds. A 
full variety of all regular stones always on hand. Ship- 
ments made within a few hours’ time. Special cuts can 
be made to your order. Send for stones on memorandum. 


Diamonds, Pearls, Precious, Synthetic & Imitation Stones 


S. NATHAN & CO., inc. 


Im porters and Cutters 


71-73 NASSAU STREET, NEW YORK 
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THE WASHBURN 
MAGIC NUT 
for EAR STUDS—SCARF PINS, ete. 


Now Made in 


18K. WHITE GOLD 
Platinum—18K—14K—14K R.P.—Sterling 


an) Also 
SAFETY CATCH 
Open For Brooches, etc. Closed 
18K.White. 18K., 14K., Large and Small Size 


Descriptive Circular on Application 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and mene 

10. cul 
C. ERVING WASHBURN '%,, nite st 








The Buyers’ Directory 


Price, $1.00 


Jewelers Publishing Corp. 
11 John St., cor. Broadway, New York 








Traveling Outfits, Trays and 
Cases 
For the traveling jewelry salesman. 


Strongly built and _ priced right. 
Inquire 


SIGMUND J. GERTLER . 
2999 Atlantic Ave., Brooklyn, N. Y. 








SAFES anv CHESTS 


At unheard of prices—All sizes 
WE ALSO MOVE SAFES 


S. KRASILOVSKY & BRO. 
145 Grand St. Canal 0824 New York 














Cc. CULMAN 


is stamped on the best 
Caliper Jewel Setting Cutters 
b Pallet Jewel Setter 
‘A Balance Chuck Staytrue Clamp 
Automatic Pivot Polisher 
Ja Send for ‘‘The Bracelet Watch’; 
4g it will help you. 


C.CULMAN, Fonctata, 7%. 











St. Louis Watchmaking School 


ESTABLISHED OVER THIRTY YEARS 

If you really knew how thoroughly we pre- 
pare you to fill a good position in a first class 
Jewelry Store, you would come to see us at once, 
and learn the practical work as must be done 
in a first class Jewelry Store. 

Write for our Catalog at once. | 

St. Louis Watchmaking School, St. Louis, Mo. 
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Samuel Magid was elected a_ vice- 
president of the Providence Zionist Dis- 
trict at the annual meeting held recently. 

The T. & R. Jewelry Co. is now located 
at 7 Eddy St., having removed thereto 
from 227 Eddy St. 

Robert C. Chapin was elected auditor 
at the annual meeting of the Providence 
Charitable Fuel Society. 

Maurice J. Karpeles was in New York 
and vicinity last week on business of 
Karpeles & Co. 

Mr. and Mrs. Samuel A. Howland 
entertained a family party over Thanks- 
giving at their home, Red Gables, in 
Meshanticut. 

Frederick A. Ballou has been ap- 
pointed a member of the Barrington 
School House Fund and of the Cemetery 
Commission of that town for three years. 

Martin P. Feeney was re-elected pres- 
ident of the Knights of Columbus State 
Lecture Bureau at the annual meeting 
held last week. 

Mr. and Mrs. Walter R. Callender 
spent Thanksgiving at Shoreham, L. I., 
and attended the Army-Navy football 
game at New York on Saturday. 

Leohn Severin has given a chattel 
mortgage to Leo Grossman for $3,500 
on the contents of the retail jewelry 
store at 91 Eddy St. 

Gregor Krichbaum returned last week 
from an extended business trip through 
the Middle States in the interests of 
L. Krichbaum Co. 

Eagle Loan Co. has filed a statement 
with the Secretary of State’s office of 
an increase in capital stock from $100,- 
000 to $250,000. 

Howard F. Mulchahey was elected 
recording secretary of St. Andrews’ 
Chapter of All Saints Memorial Epis- 
copal Church, at the annual meeting last 
week, 

Mr. and Mrs. Thomas B. Cory, hav- 
ing spent the summer and early autumn 
at Buttonwoods, left last Wednesday for 
Florida where they will remain for the 
winter months. 

The William Leys Co., Newport, pre- 

sented all their married employes with 
turkeys last week in accordance with 
their long standing custom at Thanks- 
giving. 
_ Among the jewelry buyers reported 
in this city and vicinity during the 
holiday week were the following: Mr. 
Braster of Calhoun, Robbins & Co., New 
York, and Mr. Schoor of F. & W. Grand 
Stores, New York. 

The C. H. Chapman Co. has leased 
substantial factory space in the Metcalf 
building, 144 Pine St., and is fitting up 
the new quarters preparatory to remov- 
ing thereto from the present factory on 
Clifford St. 

The case of Louis Schoenberg against 
the Lyons Mfg. Co., was heard before 
a jury and Judge Arthur P. Sumner in 
Superior Court last week. The jury 
returned a verdict for the plaintiff in 
the sum of $1,659.73. 
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N. Darrell Harvey, who is president 
of the Rhode Island Kennel Club, was 
presented a handsome chest of silver a 
short time ago by members of that or- 
ganization at a meeting at the Provi- 
dence-Biltmore Hotel. 

Slight damage was caused by a fire on 
the fourth floor of the five-story brick 
building at 118 Orange St., Monday 
night, Nov. 21. The flames were con- 
fined to the stock in the structure, which 
is owned and occupied throughout by 
the H. J. Astle Co., Inc. 

Howard F. Barker officiated as toast- 
master at the dinner given at the Turks 
Head Club by the Rhode Island Associ- 
ation of Credit Men in honor of Stephen 
I. Miller, the new executive manager of 
the National Association of Credit Men. 
A number of jewelers were present. 

Frederick W. Aldred was the speaker 
at the noonday luncheon Monday, Nov. 
21, at the Olneyville Hotel of the Retail 
Merchants’ Division of the Olneyville 
Business Men’s Association. His topic 
was “The Traffic Problem as it Affects 
Business.” 

H. Anthony Dyer was decorated with 
a cross of the Order of the Commenda- 
tore of the Italian Crown by the Italian 
consul from Boston recently at the home 
of the local Italian consul, Mariano 
Vervena. The document accompanying 
the decoration is signed by King Victor 
Emmanuel and Mussolini. 

Maynard Morgan of the Dyer Pub- 
lication Co., New York, will address the 
members of the New England Manufac- 
turing Jewelers’ and Silversmiths’ As- 
sociation at the noon day luncheon at 
the Providence-Biltmore Hotel on Thurs- 
day, Dec. 15, on the “Potentialities of 
Gift Shops for the Manufacturing 
Jeweler.” 

Charles H. Kestenmann, treasurer of 
the Kestenmann Bros. Mfg. Co., is a 
member of the committee in charge of 
the observance of the 58th anniversary 
of Haggai Lodge Independent Order of 
B’nai B’rith, to be held at the Provi- 
dence-Biltmore Hotel on Dec. 6. Archi- 
bald Silverman of Silverman Bros., will 
be the toastmaster at the banquet. 

Samuel Nelvelson, 169 Thames St., 
Newport, has sold his stock of jewelry 
to the Province Jewelry Exchange of 
Boston, Charles Levy, proprietor, but 
not his business. He will continue as 
an optometrist at the same location, 
where he is now fitting up a waiting 
room with the intention of converting 
the store into modern optical parlors 
after Jan. 1. 

Clarence M. Dunbar of the Cook, Dun- 
bar, Smith Co., this city, who is Im- 
perial Potentate of the Ancient Arabic 
Order Nobles of the Mystic Shrine of 
the world, was in Portland, Ore., last 
week on his tour of the country in behalf 
of the crippled children’s hospitals sup- 
ported by the Shrine branch of the 
Masonic order. In appreciation of his 
work, the Oregon city made Mr. Dun- 
bar an honorary member of the Portland 
fire department. Mr. Dunbar was for 
several years a member of the Provi- 
dence Board of Fire Commissioners. 





Aldro A. French spent the last week- 
end at his camp at Mashpee, down on 
Cape Cod. 

Mr. and Mrs. Harry P. Kent enter- 
tained at a family dinner on Thanks- 
giving Day at their home on Prospect St. 

R. F. Simmons Co. and L. G. Balfour 
Co. will be represented by teams in the 
local amateur basketball league here 
this winter. 

Mr. and Mrs. Stephen H. Garner 
entertained the former’s father and 
mother, Mr. and Mrs. William H. Garner 
of Orleans, Mass., over last week. 

Lester W. Nerney and Michael Mc- 
Auliffe, who were summoned for petit 
jury duty in Superior Court at Fall 
River last week were both excused when 
drawn for the Gertrude Gibbons murder 
trial. 

Mr. and Mrs. Elmer Scott took in the 
Cornell-Pennsylvania football game at 
Franklin Field in Philadelphia on 
Thanksgiving Day. Their son, Norman 
Scott, played fullback for Cornell. Mr. 
and Mrs. Scott spent several days in 
New York en route. 

Miss Evelyn I. Barrett for some time 
employed by the Robbins Co. and Gard- 
ner V. Pickering, employed at the G. C. 
Hudson Co., were married at St. John’s 
Church, Monday, Nov. 21, by Rev. D. 
F. Sheedy. On the eve of the wedding 
associates of the bride presented her a 
gift of gold. 
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W. G. Wemmell spent last week in 
New York and vicinity in the interests 
of the Webster Co. 

The female employees of the Mason 
Box Co. have organized an eight team 
bowling league and some exciting and 
well rolled games are held every week 
on the Anawan alleys. 

The W. G. Clark & Co. Athletic As- 
sociation held a social dance in Red 
Men’s Hall last Wednesday evening with 
a large attendance, the proceeds from 
which will be used to equip the basket- 
ball team which will represent the as- 
sociation in the “Y” League. 








Plainville 





The annual banquet of the Plainville 
Athletic Association was held in the 
Walter L. Rice Memorial building last 
Monday evening and was well attended. 

J. Lorenzo Sturtevant will act as 
chairman of the Red Cross roll call in 
Plainville again this year. Mr. Sturte- 
vant was chairman of the roll call last 
year and did such a splendid piece of 
work that he was selected as this year’s 
leader. 
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You Can’t Shut Out The Light 
eAt 74 West 46th Street 


- 100% North daylight. All the light require- 
ments of the Jewelry Trade are here. 


- Most “flexible” office space in New York. Di- 
vide or sub-divide the space to suit any need— 
and still you have every inch flooded with light. 


. Space units as small as 12’x 18’ up to entire 
floors. Plumbing available for every office, 
large or small. Latest type burglar alarm. High- 
speed elevator facilities. Excellent service. 


. The only building in up-town New York built 
on a corner for the Jewelers—built from the 
tenants’ point of view, built with those fea- 
tures the tenant would install were he the 
builder. Occupancy, immediate, Your inspec- 
tion invited, 






14 East Vanderbilt 
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Galen. 


The Ever Ready Ring Co. is the latest 
addition to the jewelry houses in this 
city. They have opened up in the Wash- 
ington building. In the same premises 
is the S. Hershoff Co., trade watch- 
maker. 

J. D. Perry, Holton, Me., was in town 
last week visiting the trade. This is the 
first time he has been here for several 
years, and received an unusually cordial 
reception. He reports that trade in 
Maine is on the upward trend and fore- 
casts a good Christmas custom. 


Edwin Lyons, of the Smith, Patterson 
Co., closed his summer cottage unusually 
late. It was only last week that he 
reluctantly locked things up for the sea- 
son and returned to his winter quarters. 
The Indian summer, which has been ex- 
tremely long and warm, made him loath 
to come away from Shirley Point. 


A. B. Sly, watchmaker with Kettell, 
Blake & Read, Inc., is in the Waltham 
Hospital, where he underwent an opera- 
tion recently for internal trouble. He 
has been there for three weeks, but ex- 
pects to be home shortly, and is making 
good progress. Mr. Sly has been with 
the company for more than 35 years and 
is one of the most skillful watchmakers 
hereabouts. 


While taking a swing at a golf ball 
on the links at the Charles River Coun- 
try Club, Thanksgiving Day, Mr. Far- 
rington, of the Farrington Mfg. Co., 
broke his left leg near the hip bone. The 
limb was broken in two. Mr. Farring- 
ton suffered excruciating pain until a 
doctor arrived to give him morphine and 
have him removed to the hospital. It 
was nearly a quarter of an hour before 
the physician arrived. The doctor also 
was playing golf, but he was a long way 
off. Mr. Farrington swung at the ball 
in the fairway. How he could possibly 
have broken his leg on this part of the 
course is most difficult to understand. 


The advertising drive for the Christ- 
mas business has begun.’ All the jewelry 
windows are carrying beautiful designs 
and posters with the usual message: “Do 
Your Christmas Shopping Early.” Never 
before have the windows and interiors 
of the stores been so attractively deco- 
rated. The color schemes contrast pleas- 
ingly with the evergreen and red of 
Christmas. Hundreds of assistants have 
taken their places behind the counters 
alongside the regular salesmen and sales- 
ladies. The reserve army is drawn most- 
ly from the wholesale millinery houses 
whose traveling salesmen and others 
have a quiet month preceding Christmas 
and so seek this additional employment. 
Many of them have been thus engaged 
in December for years and have become 
experienced jewelry salesmen. There is 
great demand for pearls, stone buttons, 
pendants, topazes because of the fact 
that ladies are wearing various shades 
of brown this month, gold knives and 
emblem jewelry. The season’s business 
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promises to be an exceptionally good one 
despite the lull which prevailed the end 
of this month. 











Diamonds and other jewelry from 
several estates are to be auctioned by 
the Samuel T. Freeman galleries here 
on Dec. 7-10 and a number of Phila- 
delphia and New York jewelers are ex- 
pected as bidders. 


A porcelain Capo de Monte jewel 
casket, mounted in gold bronze and 
valued at $1,500 brought $280 at a sale 
in the Philadelphia Art galleries here. 
It is ornamented with allegorical figures 
and was made for a presentation piece 
at the time Napoleon captured Naples. 


Illness has handicapped the J. B. 
Bechtel & Co., Inc., wholesale jewelry 
house of late. Joseph B. Bechtel, head 
of the firm, is at Atlantic City, under 
treatment for an affection of the eyes 
and. J. ©. Oberholtzer, in charge of the 
wat¢th’ materials department, is recover- 
ing from a severe stomach ailment. 


John D. Enright, Kensington and 
Germantown jeweler, has a new idea to 
bring clients to his stores. He announces 
an automobile will call at their homes 
for those who wish to look over his holi- 
day stock. The idea is reported to have 
met a popular response in both sections 
of the city where the Enright stores are 
located. 


Old English silver and its reproduc- 
tions continue in popularity here and the 
firm of J. E. Caldwell & Co., sensing 
that fact, exhibited three small coffee 
urns. One was made in London in 1778, 
by Daniel Smith and Robert Sharp; an- 
other dated 1782, the work of Hester 
Bateman and a third, made in 1779 by 
James Young. 


La France Textile Industries of this 
city, has issued through the Chatham, 
Phenix National Bank and Trust Co., 
New York, first mortgage 6 per cent 
bonds, to permit of expansion in its 
business. The company has a large 
plant here and is a constant exhibitor 
at national gift and art shows, showing 
tapestries, mirrors and other goods for 
art and decorative purposes. 


Police say that a man who posed as 
a coal salesman and is held here on 
charges of issuing a large number of 
worthless checks, has victimized several 
jewelers, among others, all over the 
country. His specialty is paying hotei 
bills with worthless checks but among 
his papers were receipts from jewelers 
for costly rings and watches, also paid 
with bad checks. 


Miss Jane B. Costello, sister of John 
M. J. Costello, wholesale jeweler, 721 
Sansom St., and associated with him as 
bookkeeper for several years, has broken 
away from the jewelry business and 
opened a finely equipped and stocked gift 
shop in the Falls of Schuylkill district at 
Ridge and Midvale Aves. Miss Costello 
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has a wide acquaintance among Phila- 
delphia jewelers and.all unite in wish- 
ing her success in the new venture. 


A collection of 78 pieces of jewelry, 
some from the estate of Louis Mereto 
of New York and others owned by the 
Countess Vera Michelovia of the same 
city was sold at auction in the Phila- 
delphia Art galleries and attracted many 
bidders from New York and this city. 
Among the star pieces were a diamond 
and platinum bracelet, containing 28 
diamonds, aggregating 22.92 carats, 
which was sold at $2,975. A solitaire 
diamond in a plain platinum setting 
went for $4,000 and a solitaire, emerald 
cut diamond ring in platinum brought 
$2,750. 


Colder weather is aiding the retail 
jewelers and the holiday trade shows 
symptoms of being on. Unseasonably 
warm weather has kept many holiday 
shoppers from the stores, the atmosphere 
savoring more of September than 
December, but now the stores are filling 
up and merchants expect the usual rush 
through December. Window displays 
are taking on more of a holiday aspect 
and the general belief in the retail trade 
here is that December will be as good 
a month as usual. Wholesale houses are 
on their December schedule, being open 
evenings up to the 24th and the Satur- 
day closing at noon is off for the month. 


His many friends in the trade here 
are congratulating A. B. D’Ippolito, 
active Vineland, N. J., jeweler, on his 
wedding to Miss Columbia Castellini, a 
nurse, who attained note through her 
battle with the New Jersey State Board 


of Examiners in Nursing a short time 


ago, after the Board had refused her a 
license although she had served the re- 
quired term in a Vineland hospital. Mrs. 
D’Ippolito took the case to court and 
obtained an order from a Supreme Court 
justice compelling the board which had 
refused her on a technicality, to issue 
her a license. Mr. D’Ippolito is pro- 
prietor of two retail jewelry stores in 
Vineland, and is well known and liked 
in the wholesale trade here. 


Philadelphia jewelry houses have 
shown considerable interest in the ex- 
hibition of a large number of silver 
pieces of the Georgian and earlier Eng- 
lish periods from the Brainard Lemon 
collection which were shown at the Art 
Alliance. The collection, all brought 
from England by Mr. Lemon contains 
many fine pieces of craftsmanship by 
the English silversmiths of that day and 
includes a number of pieces used by 
royalty. One of the latter is a two- 
handled silver gilt cup used by Charles 
II. An interesting piece is a large 
silver tea kettle with ivory handle made 
in 1718. The work of Paul Storrs, 
master silversmith in the time of George 
III is represented by several double 
entrée dishes, the handles representing 
the intertwined snakes, a favorite de- 
sign of Storrs. A Georgian silver coffee 
urn made in 1734 and a William and 
Mary reign tankard arranged to hold 
three kinds of wine, also attracted at- 
tention. 
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“Salad Forks! From Aunt Constance. Isn’t she a dear?” 


“Our TREASURE pattern, too... How did she know we 
needed them?” 


“Well, of course, { did apologize once rather pointedly for not 
having any. Then I let her admire our new Early American design 
and we talked about its vogue, you know... You don’t suppose 
she thought I was hinting, do you?” 


Giits in “Treasure”? Surely. A half dozen Bouillon Spoons. Or Oyster 
Forks. Or Orange Spoons. A Waffle Server. A Berry Bowl. A Sand- 
wich Plate. . . There is infinite range of choice—and gifts at prices which fall 


blithely within any limits you may have set. 


Silver in designs more charming and lovely than perhaps you have ever seen. 
And a style quality which has won marked favor for “Treasure” among people 
who have that innate something we call taste. 


The vogue perhaps suggests the Early American design in “Treasure” as a 
happy selection. But many, many people will find the other “Treasure” pat- 
terns equally charming. . . And the sTERLING mark on each piece implies a 
standard which is taken for granted by your friends—and by yourself. 


Your jeweler will be glad to show you any of these delightful patterns. 

All are offered in dinner hollow-ware and in a complete line of flat silver. 

The “Early American Style” comes plain or decorated in the manner of 

old-fashioned hand engraving... If you prefer, a descriptive booklet 
will be sent upon request. 


Rocers, LuUNT & BOWLEN COMPANY 
Silversmiths - Creators of Distinctive Tableware 
FEDERAL AND NORWOOD STREETS - GREENFIELD, MASS. 


Members of the Sterling Silversmiths Guild of America 





‘Creasure’” 
Solid Silver 


98. 


STERLING 9235/1000 FINE 


a 


ENGRAVED 


She Garly American Style 





December issues of VOGUE, HOUSE & GARDEN, HOUSE BEAUTIFUL, VANITY FAIR, THE NEW YORKER and 
THE JUNIOR LEAGUE MAGAZINE are carrying the above message in full pages. Fill in your stock of “TREASURE” 


patterns NOW while we can supply you promptly. 
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unfortunate in 

for 1927 


having probably 
less statistical information as _ to 
the manufacturing facts of its vari- 
ous constituent lines than almost 
any other industry of which we have 
knowledge. However, the want has 
been supplied in part in recent years, 
through the efforts of the Department 
of Commerce in issuing its Biennial 
Census of Manufactures. Through 
this we have, from time to time, been 
able to obtain some facts and figures 
as to the cost of manufacturing, the 
number of people employed, the value 
of product, etc., of many lines that the 
jewelers handle, though the first re- 
ports in these census did not have 
classifications that were fully satis- 
factory to our trade. However, the 
Bureau of the Census has been open 
to suggestions in this regard and has 
been endeavoring to change its basis 
of tabulation wherever possible in con- 
formity with the suggestions from 
various industries, and changes that 
have been made tend to make these 
statistics of working value to the 
jewelry trade generally. 

The Bureau is now arranging to 
conduct the Biennial Census of Manu- 
factures for 1927 and in this hopes 
to make many improvements as a re- 
sult of the suggestions received at the 
conference held with industrial organ- 
izations in New York in October. 
Early in the coming year, manufac- 
turers in the various lines of the jew- 
elry trade (not only manufacturers of 
jewelry, but those in the clock, watch, 
silver, silver-plated, refining, and kin- 
dred industries) will receive schedules 
from the Department of Commerce to 
be filled out and mailed to the Bureau 
of the Census. We sincerely hope that 
none of the manufacturers in these 
various industries will be delinquent 
in returning these blanks filled out 
with the fullest information possible. 
The value to our industry of complete 
and accurate information along the 
lines to be outlined in these schedules 
is recognized by everyone, but unless 
the information sent is both complete 
and accurate, the whole purpose and 
value of the work will not be realized. 

No manufacturer may feel any hesi- 
tancy about giving the information 
requested, as it is only the totals col- 
lected by the census that will be made 
public, and everything he-can do 
toward making these totals correct 


will be of benefit not only to the pub- 
lic and to his industry, but to him 
personally, that he may have the fa- 
cilities to compare his own statistics 
with the average of his competitors 
in general. He can lose nothing but 
can gain a great deal, by giving care- 
ful attention to the requests of the 
Department of the Census and mailing 
the information at the earliest possi- 
ble moment. 

As soon as the figures are compiled 
and ready for publication, they will 
appear from time to time in advance 
reports of the census, by separate in- 
dustries, and those relating to the 
jewelry trade will be published in 
full in THE JEWELERS’ CIRCULAR at the 
earliest possible moment. 


N | ERCHANTS 
generally 
and students 

of the economic 

effects of installment selling in par- 
ticular will read with interest the re- 
cent pronouncement on this all-impor- 

tant subject by Professor E. R. H. 

Seligman, the well-known economist, 

who now has given the advocates of 

the instsallment business substantial 
backing for the position they have 
taken in the controversy that has 
arisen in the commercial world. Pro- 
fessor Seligman has been engaged for 

15 months with the aid of a select- 

ed staff, in studying the economics of 

installment selling. His researches 

have afforded him material for a 

treatise upon the subject, but the lead- 

ing conclusions arrived at were dis- 
closed by him recently at a dinner 
given in his honor in New York. 

Pointing out that the principle of 
partial payments is very old, Dr. Selig- 
man traced the development of credit 
from the early days of the money 
lenders, through the banking system, 
and the extension of credit to pro- 
ducers, and, more lately, to consumers; 
the installment payment, he remarked, 
being simply a practical means of 
liquidating credit to make it avail- 
able to and possible of use to the ulti- 
mate consumer. 

Referring to the fact that many 
people questioned the propriety of 
selling goods regarded by them as 
luxuries on the installment plan, Dr. 
Seligman said that luxury was a rela- 
tive term, and that the luxury of one 
age often becomes the necessity of the 
next. 

The research of Dr. Seligman and 
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his aids embraced all lines of business 
in which consumer credit plays an jim- 
portant part. One of the general con- 
clusions reached as the result of the 
investigation is that there are no 
greater risks attending consumers’ 
credits than those of producers if 
properly administered, and that they 
are, in fact, more liquid. Another js 
that frozen credits are not a concomi- 
tant of installment selling, and that 
the theory that a business depression 
would be considerably aggravated by 
outstanding consumers’ credits is not 
confirmed by investigation. In gen- 
eral, Professor Seligman finds that in- 
stallment selling has increased produc- 
tion, stabilized output, reduced pro- 
duction costs and increased purchas- 
ing power. 

Commenting on treatment of the 
subject in general by Dr. Seligman, 
the New York Times said editorially: 

“It is not to be supposed that so 
seemingly sweeping a diagnosis by a 
trained economist would not be 
coupled with recognition of possible 
incidental evils. Criticism of Mr. 
Seligman’s address will be directed 
chiefly to the fact that, while advan- 
tages of the system were emphasized, 
admittedly unfavorable possibilities 
were dismissed with a few words of 
very general comment. Even bankers 
and manufacturers who thoroughly be- 
lieve in the deferred-payment system 
have been insistent on discovering and 
safeguarding the points of danger. 
On the two pertinent questions, first, 
to what extent and on what scale the 
individual buyer is justified in mort- 
gaging beforehand a coming year’s in- 
come, and, second, how far the actual 
trade of a future season might be af- 
fected by the fact that 60 or 70 per 
cent of this season’s purchases had 
been made by anticipating the next 
year’s earnings, Professor Seligman’s 
review throws no fresh light. 

“His suggestion that industrial pros- 
perity, caused by increasing sales un- 
der the influence of installment pur- 
chases, ought to have the result of in- 
creasing individual incomes, is at 
least precarious for the community at 
large. In a recent published sym- 
posium it was the president of an im- 
portant motor-car company who de- 
clared that no one had a right to mort- 
gage his future ability to pay without 
full recognition of emergencies, such 
as doctors’ bills, which come into the 
life of nearly every one. The head of 
another large manufacturing company 
suggested that if some of our good 
business of the past year or two has 
resulted from overbuying on credit,” 
then we may “have to drop back to 
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Alex Wallach, dealer in diamonds, 
moved last week from 10 E. 34th St., 
to 522 Fifth Ave. 

J. D. Ingber, importer of diamonds, 
48 W. 48th St., sailed Nov. 24, on the 
Berengaria, going on a purchasing trip 
to the European diamond markets. 

Eduard Van Dam, 475 Fifth Ave., has 
opened offices in Chicago. These offices 
are in charge of Joseph H. Kincaid 
and George Murphy. 

Jentleson & Kaplan, wholesale jewel- 
ers and watch distributors, 40 John St., 
announced last week that they have pur- 


chased the entire stock of the Saranac ; 


Watch Co. 

J. Irwin Shaw and Mitchell J. Hamil- 
burg of the Hamilburg-Shaw Corp., 
manufacturing jewelers of 8-14 W. 30th 
St., are now in Chicago calling on the 
trade. They will be there until Dec. 9. 

Benjamin S. Katz of Katz & Ogush, 
Inc., 33 W. 60th St., is in a Brooklyn 
hospital, where he is recuperating from 
an operation for hernia. His many 
friends wish him a speedy recovery and 
return to business. 

The Leo Hauser Co., importer and 
cutter of diamonds, located at 48 W. 48th 
St., since May, 1926, and formerly at 
87 Nassau St., announced last week that 
this firm has no connections whatever 
with any other firm of a similar name 
in this city. 

Samuel Lenkowsky of Samuel Lenkow- 
sky & Sons, diamond importers, 10 W. 
4ith St., sailed for Europe on the 
Majestic last Saturday to visit the dia- 
mond markets in Amsterdam, Antwerp 
and Paris. Mr. Lenkowsky expects to 
be away four or five weeks. 

An assignment for the benefit of 
creditors was executed in the County 
Clerk’s office on Tuesday, Nov. 22, by 
the Barnett Jewelry Co., 253 W. 42nd 
St., this city. A. Irving Leshin, 551 
Fifth Ave., is named as the assignee. 

A judgment was filed in the City 
Court on Friday last by Jacob Goldring 
against the Jerome Watch Case Co. on 
the following assigned claims: John P. 
Schulteiss, $384; Hookfast & Belt Co., 
Inc., $202; Federal Watch Crystal Co., 
$280; Pioneer Leather Strap Co., $134, 
and Platchrome Laboratory, $207. The 
plaintiff got a summary order for the 
judgment on the ground that the de- 
fendant admitted owing all but $67 sued 
for, and that an attachment had been 
obtained against his property, and the 
sheriff was in charge. 

The A. Wittnauer Co., for over 60 
years distributor of Longines watches, 
after having completed 17 years at 30 
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W. 36th St., recently leased the entire 
seventh floor at 402-404 Fifth Ave., lo- 
cated on the southwest corner of 37th 
St. Over 10,000 feet of floor space is 
available and will allow additional floor 
space for the offices of this corporation. 
The Brighton Watch Case Co., a sub- 
sidiary case factory of the Wittnauer 
concern, will remain at 30 W. 36th St. 
and will obtain larger quarters at this 
address. The Wittnauer company re- 
ports the largest sales of Longines 
watches in the history of the concern. 

Morton Retting, jeweler, at 2272 86th 
St., Brooklyn, filed a voluntary petition 
in bankruptcy on Wednesday, Nov. 23, 
in the United States District Court for 
the Eastern District of New York. The 
jeweler acknowledges debts amounting 
to $4,945 including all unsecured claims 
while his assets total $1,200, which 
represents stock in trade, $1,100, and 
machinery, tools, etc., $100. In an order 
signed by Judge Robert A. Inch on the 
day the petition was filed, Octavius Conti 
was appointed receiver under a bond of 
$1,000. Mr. Retting lists his largest un- 
secured creditors as follows: Yeblon & 
Mahler, $322; M. H. Shiman & Co., 
$110; H. M. Burnstein, $225; M. & K. 
Jewelry Co., $143; M. Mandler, $256; 
G. Solazzo & Son, $465; Morris Rosen- 
feld, $441; L. Friedlander, $109, and 
Singer Watch Co., $393. 

A voluntary petition in bankruptcy 
was filed on Wednesday, Nov. 23, in the 
United States District Court, by Morris 
Shved, a jeweler, at 372 Sutter Ave., 
Brooklyn. In the schedules accompany- 
ing the petition the jeweler claims to 
owe $10,080, all to unsecured creditors, 
while his assets total only $50 which he 
contends represents property claimed to 
be exempt. The largest unsecured 
creditors follow: Belensky Bros., $505; 
A. Cohen & Sons Corp., $668; K. Poli- 
shook, $775; H. A. Schrader, $333; 
Triangle Jewelry Co., $296; M. Juch- 
nowecky, $201; S. Weissman, $165; J. R. 
Wood & Sons, $265; Eventov Diamond 
Co., $664; Unique Jewelry Co., $251; 
Edgar Winner, $135; S. Steinglass, Inc., 
$339; Morris Hoffman, $256; Morris 
Shusterman, $365; Ben Koster, $219; N. 
Budoff, $1,107; L. Bernstein, $566; 
Meyer Braunstein, $247; L. Forman, 
$135; Sidney Pollack, $280; Abraham 
Feldman, $419; and Max Capus, $500. 
According to the schedules the petitioner 
on July 18 last mortgaged his fixtures 
and merchandise, consisting of jewelry, 
located at 397 Sutter Ave., to a creditors’ 
committee for the benefit of creditors. 
On Sept. 15, the jeweler surrendered all 
his fixtures and merchandise to the value 
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of about $5,000 to the creditors’ com- 
mittee, who sold the fixtures at public 
auction and realized the sum of 
$2,181.75. After deducting expenses the 
proceeds were distributed to creditors in 
the sums of 14 per cent of their claims. 

The Jewelry Crafts Association is 
sending to its members a list of re- 
quirements with which they must com- 
ply before they can receive their pistol 
permits from the Police Department for 
1928. It is pointed out that the restric- 
tions are more stringent than ever for 
next year. Those who have never had a 
permit must file their application in per- 
son at their business precinct in order to 
be finger printed. The arrangements 
made with the Police Department by the 
association are for the convenience of the 
members of the association who must 
properly fill out the blanks and attest 
the same for transmission to their re- 
spective precincts. Members must also 
give as character references persons re- 
siding or having places of business in 
the precincts where the applications are 
made. Together with the application 
blanks members should furnish to the 
Jewelry Crafts Association two photo- 
graphs of recent date, each measuring 
1% inches square. They must also send 
a check for $1.50 for each: permit made 
out to the Police Department of the City 
of New York. All approved permits will 
be delivered by a precinct officer, the 
purpose of this being to obtain a thumb 
print of the applicant at the time of de- 
livery. Permits issued for the previous 
year will be taken up when the new li- 
cense is delivered. The association points 
out that on Feb. 1, all those who have 
failed to renew their pistol permits will 
be subject to a call by the Police Depart- 
ment which means that the pistol may 
be taken and impounded with the prop- 
erty clerk. A report must be made at 
once to the precinct whenever a person 
holding a pistol permit leaves the em- 
ploy of a concern and a new employee 
has been taken on for whom a pistol per- 
mit is desired. Members of the Jewelry 
Crafts Association desiring further in- 
formation on these restrictions and re- 
auirements should write to Robert S. 
Tipping, secretary, 48 W. 48th St. 

A meeting of the creditors of Elias 
Rees & Son, in bankruptcy, was held last 
week at the office of Goldman & Frier, 
attorneys, 15 Maiden Lane. At the meet- 
ing an offer of settlement was made on 
the basis of 20 cents on the dollar pay- 
able in four notes of five per cent each. 
These notes are to be satisfactorily in- 
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dorsed and will mature on Jan. 15, 
March 15,.May 15 and July 15, 1928. 
The creditors decided that if the indorse- 
ments are satisfactory and met with 
their approval they would accept this 
offer. The concern owes about $23,000 
and has nominal assets totaling about 
$6,500. Goldman & Frier represent the 
creditors and receiver. 

The Fairbanks Jewelry Mfg. Co. was 
incorporated at Albany, N. Y., last week 
with a capital of $10,000. 

The business of Buchholz & Zelt, deal- 
ers in silverware, is being moved today 
(Thursday) to new quarters in the 
Jewelers Board of Trade building at 22 
W. 48th St. 

Kobrin Bros., Inc., jewelers, 3579 
Broadway, have renovated their store 
and made it three times as large as 
previously. 

John W. Sherwood, president of the 
Solidarity Watch Case Co., left several 
days ago for a trip to Chicago where 
he expects to remain about one week. 

Joseph Riskin, buyer and appraiser of 
diamonds, pearls and precious stones, 
522 Fifth Ave., who has been ill for the 
past four weeks, returned to business 
several days ago. 

Milton L. Ernst of Milton L. Ernst, 
Inc., importers and cutters of diamonds, 
22 W. 48th St., sailed for Europe last 
Saturday on the Majestic going abroad 
to visit the foreign diamond markets. 

“American Travels of a Gem Col- 
lector” is the title of one of the series 
of interesting articles which are appear- 
ing in The Saturday Evening Post. The 
first of the articles appeared on Nov. 26, 
and are by Dr. George F. Kunz as told 
to Marie Beynon Ray. 

An exhibition of books and manu- 
scripts relating to jewels and precious 
stones which opened at the house of the 
Grolier Club, on Nov. 18, will come to 
a close on Dec. 3. The exhibit is open 
from 10 a. m. to 6 p. m. at the clubhouse 
located at 47 E. 60th St. 

Samuel J. Cawley, a retired umbrella 
manufacturer, died last Sunday night at 
his home, 1211 Dean St., Brooklyn. Mr. 
Cawley was in his 77th year and was 
formerly of Philadelphia, Pa. Funeral 
services were held on Tuesday evening, 
at his late residence. 

: Joseph Goldmuntz of Goldmuntz Bros., 
importers and cutters of diamonds, 10 
W. 47th St., sailed for Europe last 
Saturday on the Majestic. Mr. Gold- 
muntz expects to remain abroad for 
about six weeks during which time he 
will visit the foreign diamond markets. 

Early last Monday morning, burglars 
Sawed their way through a butcher shop 
at 583 Third Ave., and then into the 
Jewelry store of Speier Bros., 581 Third 
Ave., where they blew open the safe and 
escaped with jewelry worth about $3,000. 
The robbery was not discovered until 
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later the same morning and when the 
jewelry store was opened, the place was 
littered with parts of the broken safe. 

“Post-War Influx Rapidly Making 
America Gem Center of the World” was 
the title of an article published Sunday, 
Nov. 27, in the New York Herald Trib- 
une. This article describes the work of 
mining diamonds and is illustrated. The 
article also discusses the advancing 
price of diamonds and gives a list and 
short description of some of the famous 
diamonds of the world. The article and 
photographs were supplied by the Na- 
tional Jewelers Publicity Association. 

Involuntary bankruptcy proceedings 
were started on Wednesday, Nov. 23. 
against Morris Weinberg and Mark 
Pariser, individually and as co-partners 
trading as Weinberg & Pariser, retail 
jewelers, 30912 E. Kingsbridge Road. 
Bronx. The petitioning creditors and 
their claims are Al Kirsch, $100; J. 
Blauweiss, $200, and Louis Simon, $200. 
Judge Knox has appointed Julius Berg, 
as receiver under a bond of $2,500. The 
liabilities are estimated at $12,000 while 
the value of the assets including jewelry, 
novelties and fixtures, is placed at $5,000. 

The Jewelry Crafts Association an- 
nounced last week that there is a splen- 
did opportunity to establish an elemen- 
tary class in jewelry design at the 
Mechanics Institute to meet two nights 
a week. This class will be in addition 
to the advance course now being given 
at the same institution on Friday nights. 
To warrant the opening of such a class, 
the association let it be known that there 
must be enough interest shown. There- 
fore, concerns in the trade are being 
asked to notify the Jewelry Crafts As- 
sociation as to how many apprentice de- 
signers or prospective designers they 
employ who would be interested in tak- 
ing this course. The Crafts Association 
must receive this information immediate- 
ly in order to complete the details so that 
if a sufficient number enroll a class may 
be started shortly after the first of the 
year. The necessary information should 
be forwarded to Robert S. Tipping, sec- 
retary of the Jewelry Crafts Associa- 
tion, 48 W. 48th St. 

The United States Marshal announced 
several days ago that on Wednesday, 
Dec. 7, at 11 a. m., he will sell at public 
auction a number of articles of jewelry 
and several lots of watch movements. 
The sale will be held at the marshal’s 
office, Room 307, on the third floor of the 
Post Office building, downtown. Three 
diamond rings which will be offered, 
have a foreign value of $800 and with 
the duty added are appraised at $1,400. 
Another lot consists of one ring, a breast 
pin and a pair of cuff links valued in 
Europe at $575 and appraised in this 
country at $1,035. In another lot, there 
are 429 watch movements with 15 jewels, 
worth $2 each. They have a domestic 
appraisal of $2,260. Another lot con- 
tains 12 watch movements set with 17 
jewels and are worth $3.50 each. Their 
foreign value is placed at $60 and the 
domestic value is set at $126. One watch 
movement mounted with 15 jewels hav- 
ing a domestic value of $7 will also 
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be offered for sale. All this merchandise 
can be inspected on Dec. 6, between 10 
a.m. and 8 p. m., at the office of .Marshal 
Wm. C. Hecht. 











A Negro entered the jewelry store of 
Sam Levy, 1412 17th St., recently and 
started to clear the show window of gold 
coins and watches. When Mr. Levy 
came forward the Negro struck him 
with brass knuckles, fracturing his jaw. 
The Negro escaped with $40 in gold 
coins. 

The Fisher Jewelry Co., Pueblo, Colo., 
suffered from a fire which swept through 
the building at Third and Main Sts. re- 
cently. The company occupied the first 
floor. The fire was the most serious in 
years in Pueblo, and for a time threat- 
ened to spread through the business dis- 
trict. The entire fire department was 
called out. 

William Hurle of the Molberg-Hurle 
Jewelry Co., Commonwealth building, 
attended Rosary services for Mrs. Tru 
Mullen who was killed in an automobile 
accident. He then drove his car into 
the garage and it is thought that he 
closed the door and sat down to meditate. 
He was found dead from monoxide gas 
shortly thereafter, sitting in his car. He 
was 40 years of age. His mother, three 
sisters and a brother survive him. 

On Nov. 21 a meeting of the Denver 
retail jewelers was called to meet at 
the Cosmopolitan Hotel. The outcome 
was the formation of the Denver Retail 
Jewelers’ Association. Ted Syman was 
elected president; Morris Cohen, vice- 
president; Sam Arscott, secretary, and 
Wolff Hansen, treasurer. One of its 
first moves was to interest the city 
council in a bill which will regulate the 
auctioning of jewelry and watches. 








New Regulations for the Mother of 
Pearl Industry of Costa Rica 


WASHINGTON, D. C., Nov. 29.—Ex- 
ploitation of the turtle and mother-of- 
pearl industries on the Pacific Coast of 
Costa Rica is authorized by recent 
decree, according to advices received in 
the Department of Commerce from the 
American embassy at San Jose. All 
persons who have resided in Costa Rica 
for a period of at least five years may 
participate. Industrial licenses to carry 
on the business are to be issued by the 
municipal authorities of the districts in- 
terested. 

The president of the Costa Rican 
republic is charged with fixing closed 
seasons and establishing such regula- 
tions as he may deem necessary for the 
conservation of the fisheries. A party 
who had a concession for exploiting the 
mother-of-pearl beds at Puntarenas is 
reported to be bringing to Costa Rica 
some 30 Venezuelans who are experi- 
enced in the work, with a view to extend- 
ing operations. 
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The store of Isadore Gamler, 224 Main 
St. E., is holding a late fall diamond 
sale. 

I. Glaser, manufacturer of 220 Main 
St. E., will leave next week for a busi- 
ness trip to Providence, New York and 
the East. 

Joseph Kopelowich, wholesaler of 47 
Clinton Ave. N., is planning a business 
trip through southern New York and 
northern Pennsylvania. 

Ellison Rosenthal, representative of 
the Philip Present Co., Commerce build- 
ing manufacturer, is back in Rochester 
after a business trip through the East. 

Benjamin Turk, member of the ‘firm 
of Turk & Lisson, Central building 
manufacturers, returned, last week, from 
a business trip to Syracuse, Utica and 
Albany. 

Members of the Rochester Retail 
Jewelers Association, of which Frank 
Tarrant, retailer, of 72 South Ave., is 
president, will meet early in the month 
for their final meeting of the fall season. 

Fifty-one years in the retail jewelry 
business in Rochester is being cele- 
brated this week by Fishers’ Jewelers, 
Inc., 318 Main St. E. The store recently 
was rearranged and renovated for the 
occasion. 

William H. Jackson, retailer of 4377 
Lake Ave., is making preparations to 
move into his new store at Dewey and 
Driving Park Aves., directly after the 
holidays. Mr. Jackson has served the 
present district for 12 years. 

First prize of a diamond ring donated 
by the Russel Jewelry Co., retailer of 21 
Main St. E., went to Miss Agnes 
Geimer, contralto, who won the plaudits 
of a radio audience in the amateur night 
program given by a Rochester radio sta- 
tion, last week. The gem is mounted in 
18k white gold. 

In a recent report regarding the bank- 
ruptcy petition filed by Ellen Harring- 
ton, a former jeweler at 77 E. Main St., 
Amsterdam, N. Y., which was filed at 
Utica, N. Y., in October, the amount of 
the claim of the Berson-Marine Co. 
should have been reported as $138.67 
and not $4,158. 

Eighteen years’ association in the 
jewelry manufacturing business in Roch- 
ester ended, last week, for George Hum- 
bert and William Fenner, proprietors of 
the Humbert Mfg. Co., 42 East Ave., 
when Mr. Humbert bought the partner- 
ship of Mr. Fenner. The company has 
served retailers throughout the section 
for nearly a score of years. Mr. Hum- 
bert will continue to operate the estab- 
lishment with a staff of four men. The 
company specializes in special order 
work, rings and pins, serving school 
classes and societies. 

Although activities are necessarily 
halted because of the holiday rush of 
business, Ray Weyl, Central building 
manufacturer, last week, announced the 
personnel of the recently organized 
bowling team which is expected to put 
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Rochester jewelers back on the indus- 
trial league map. Besides Mr. Weyl] the 
team will be made up of Harry Roessler, 
associated with the firm of Groat & 
Lightenfels, Central building manufac- 
turers; Joseph Stauber, assistant in the 
retail firm of S. D. Burritt, 53 Clinton 
Ave. §., and William Cole and Joseph 
Schirmer, associated with Mr. Weyl. 
The team will issue a challenge after 
the holidays. 








Business Anniversaries 





Bitterman Bros, retail jewelers at 204 
Main St.; Evansville, Ind., celebrated 
their 60th anniversary with a diamond 
jubilee on Friday and Saturday, Nov. 
25 and 26, and it proved to be a grand 
event. The program for the two days 
consisted of the showing of seasonable 
flowers and merchandise. Music was 
broadcast from the store and large 
crowds of people attended the jubilee on 
both days to inspect the stocks carried 
by this well known firm and to start on 
their Christmas holiday buying. 

* * * 


The Rosenfield Jewelry Co., Oklahoma 
City, Okla., is celebrating its 18th anni- 
versary with a big anniversary sale. In 
a recent issue of the Oklahoma City 
Times, a full page advertisement of the 
sale gave, in addition to the advertising 
matter, some interesting Christmas gift 
suggestions. Outstanding events in Ok- 
lahoma City since 1910 was also noted. 
The advertisement also contains Paris 
jewelry fashion notes and other interest- 
ing data together with an interior view 
of the concern’s store and pictures of 
M. C. Rosenfield, J. M. Rosenfield and 
L. G. Rosenfield and E. M. Green, the 
credit manager. 


* * * 


Kristian Falkenberg, the well known 
jeweler of Walla Walla, Wash., cele- 
brated his 22nd business anniversary 
recently by conducting his regular an- 
nual Style Show. A _ special musical 
program was presented by a local or- 
chestra. An interview with Mr. Falken- 
berg published in a recent issue of “Up- 
to-the-Times,” gave reminiscences of 
Mr. Falkenberg’s long standing acquaint- 
ance with the well-known sportsman, 
Tex Rickard. Mr. Falkenberg was 
among those who, in the early days, went 
to the Yukon with other prospectors. 
His friends remember him as a hard 
battler with the elements in the North- 
land. He tells many stories of his ex- 
periences in the Northland where among 
others he met Tex Rickard and Rex 
Beach. Mr. Falkenberg remembers Tex 
Rickard as a genial proprietor of a 
Northland cafe. “He was just as you 
and I,” said Mr. Falkenberg, “no dif- 
ferent, no better and probably no worse. 
His millions made little if any change 
in Tex Rickard for it was my pleasure 
to meet him again in 1921 at the Car- 
pentier and Dempsey fight and he 
remembered me well. He was just as 
genial and happy as he was in the 
Northland.” 
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underbuying in order to take care of 
these mortgages.” 

“Such considerations do not neces- 
sarily affect the general question; 
they may concern only the “throwing 
off of abuses” to which Professor Sel- 
igman himself alluded. No one se- 
riously doubts that installment buying, 
on a scale much extended from that of 
older days, has come to stay. But 
few careful students of the question 
will deny that the precise economic 
and social results of it are still in the 
experimental stage.” 

We feel that the Times’ comment is 
distinctly pertinent in considering this 
most important report on the install- 
ment business. 








Florida Notes 


Douglas Brotchie, Haines City, Fla., 
in charge of the jewelry store of the 
Haines City Mercantile Co., was fatally 
hurt in an automobile accident early 
Monday morning, Nov. 21. He died later 
in the hospital at Lakeland. His skull 
was fractured in the crash. 

After an auction running over three 
weeks, Abe Levy, of the Levy Jewelry 
Co., Lakeland, Fla., has gone to Cleve- 
land, Ohio, to round out some plans that 
will keep him on the road most of the 
time. Mrs. Levy will be in charge of 
his business which will remain in Lake- 
land and the store will be moved about 
the first of the year to a new location. 











Columbia, S. C. 


Protest of a prominent jewelry con- 
cern of Columbia, S. C., concerning a 
theater sign projecting beyond the ex- 
posure of its window on Main St., was 
offered to the City Council recently, but 
no action was taken due to the fact that 
the sign was erected in conformity with 
the building regulations of the city. Offi- 
cials of the jewelry company stated, 
however, that their window had been 
moved flush with the property line at an 
expense of $1,000, and that the project- 
ing sign created practically the same 
angle of visibility that had been offered 
before the alterations were made. 

P. H. Lachicotte & Co., jewelers, 1424 
Main St., Columbia, S. C., have written 
to THE JEWELERS’ CIRCULAR and inclosed 
a newspaper clipping which tells about 
a silver salt spoon which was buried in 
the sands of Pawley’s Island for 34 years 
and which was recently recovered. The 
spoon was a piece of old silver that had 
belonged to Mrs. Henry M. Tucker, and 
was lost during the hurricane of Octo- 
ber, 1893, when the Tucker home was 
washed away. The spoon was found by 
a visitor from Mayesville and was left 
with Miss Florence and William Lachi- 
cotte, of Waverly Mills, who sent it to 
Mrs. John LaBruce. 
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This case embodies the following 
special features : 
1. Hammered design 
2. Knife edge bezel 
3. Aristocratic lugs 
4. And also sunk in crown 


— 












Trinnest 10% L Model 
Ever Produced! 





Made in Empire Quality 
Rolled Gold Plate 


HE splendid reception you accorded 

our new line of men’s cases has 
spurred us on to produce the thinnest 
10% L model ever seen. 


This number with its distinctly new 
features is bound to be one of your most 
popular numbers. 


It will be to your.advantage to see our 
complete line before placing any other 
orders. 
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Sold through Wholesalers and Importers only 


THE Nov-E-LINE MEG. Co., Inc. 


CREATORS OF DIAMOND-LIKE JEWELRY 


1650 BROADWAY, 


CHICAGO OFFICE — 29 EAST MADISON STREET 


NEW YORK, N. Y. 


WILLIAM LESTER, Representing 
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Chicago Notes 





“Bob” Josten of the Josten Mfg. Co., 
Owatonna, Minn., and traveling out of 
the Minneapolis office, was a visitor in 
Chicago last week. 

F, O. Parker, advertising manager for 
the Newall Mfg. Co., is expected back to 
his desk this week after an illness of 
about 10 days. 

D. D. Graff, retail jeweler at Elkhorn, 
Wis., spent several days of the past 
week in Chicago, visiting the markets 
and attending the Wisconsin football 
game. 

Maurice Vanderhaeghen and J. Vin- 
cent Huber, representing the George H. 
Fuller & Son Co., returned last week 
from their respective territories. Both 
have been away for about a month and 
report business as fair. 

C. O. Dobra, who has represented 
Riley & French of North Attleboro, 
Mass., in Chicago and through the West 
to the Pacific Coast, recently resigned his 
position with this concern. Mr. Dobra, 
is now in the East making arrangements 
for next year. 

Max Cohen, manufacturers’ represen- 
tative, with offices on the 16th floor of 
the Heyworth building, is spending sev- 
eral weeks at Providence, R. I., visiting 
at the home office of the factories he 
represents and assembling his new line 
for next year. 

E. R. Tyler and Frank Feinberg, of 
Tyler & Feinberg, auctioneers, have just 
returned to Chicago after conducting a 
30-day sale for Henry L. Tanezer Co., 
wholesale jeweler, Milwaukee, Wis. For 
the purpose of auction the entire stock 
was removed to a first floor location. 

E. L. Imhoff will return this week 
from San Antonio, Tex., where he ac- 
companied Mrs. Imhoff and her mother. 
Mrs. Imhoff, who is recuperating from 
an extended illness will remain in Texas 
for the winter, returning home late in 
the spring. 

Fred Sholters of the silverware de- 
partment of C. D. Peacock, Inc., is re- 
ported well on the road to recovery after 
an operation for a growth in the nose. 
Mr. Sholters is at the Jackson Park 
Hospital, where he will remain for about 
a week more and will then remain at 
home for at least another week to fully 
recover. 

Angelo Casale, who does a watch- 
repairing business at his home, 510 W. 

30th St., announces that he has leased 





a store at 30th and S. Halsted Sts., and 
that he will establish a retail jewelry 
store there about Jan. 1. Before start- 
ing in business for himself about three 
months ago, Mr. Casale was employed by 
a local retail jeweler. 

Word was received in Chicago last 
week that E. D. Gilmore has associated 
himself with Riley & French, manufac- 
turers at North Attleboro, Mass., and 
will represent them in Chicago and 
through the Middle West territory, suc- 
ceeding C. O. Dobra. E. D. Gilmore is 
well known to the trade through this 
territory on account of his former con- 
nections with the E. D. Gilmore Co. 

George A. Simmons, who has been as- 
sociated in the jewelry industry for a 
great many years, announced last week 
that he has affiliated himself with the 
H. F. Barrows Co., North Attleboro, 
Mass., and will represent that concern 
in Chicago, the Middle West and South. 
Mr. Simmons will visit the wholesale 
trade in this territory, making his head- 
quarters in suite 1109 Heyworth build- 
ing. 

S. Friedman, another representative 
for the Bonner Mfg. Co., has completed 
his traveling for this year and is now 
spending the balance of the year in Chi- 
cago assisting at the local office and 
visiting with his parents. Mr. Fried- 
man, formerly was associated with the 
Chicago office of this concern and in the 
spring of this year was transferred to 
the home office in New York, and has 
been visiting the trade in the South. 

The case of William Ridarelli and 
Charles Carson came up before Judge 
Brothers on Friday, Nov. 18, and both 
bandits were sentenced to serve from 
one year to life in the Penitentiary. In 
less than 90 days, which is a record time 
for a conviction in the State of Illinois, 
these two men were found guilty of the 
robbery of Nathan Kramer & Son, dia- 
mond brokers in the Capitol building. 
The robbery took place on July 29, and 
on Oct. 19 they were found guilty be- 
fore Judge Brothers. 

Sympathy was extended to Wesley N. 
Jackson, last week on account of the 
death of his father, Alfred Jackson, 
DeKalb, Ill. Mr. Jackson, who was 65 
years of age, passed away at the home 
of his son Wesley, 6223 N. Irving Ave., 
Monday morning, Nov. 21, at two o’clock, 
after an illness of about a week. De- 
ceased came to Chicago to attend a foot- 
ball game and to visit with his son. He 


was stricken with a stroke of paralysis 
and remained unconscious until his 
death. The remains were taken to 
DeKalb, Ill., for burial in the family 
plot. 

The trade has just learned of the re- 
cent death of A. E. Gregory at his home 
in Maywood, Ill. He was confined to his 
home from last May until late in Sep- 
tember and was thought to be improved 
in health when his sudden death came. 
Mr. Gregory was associated with the 
jewelry auction business in Chicago for 
about 25 years and was known through- 
out the trade for his high principles in 
business and excellent character in 
every way. He was born in Bingham- 
ton, N. Y., in 1852, and came west about 
30 years ago, locating in Minneapolis. 
He is survived by Mrs. Gregory and one 
son. 

“Jimmie” Verch, associated with the 
Newall Mfg. Co., returned last week 
after being home for a week suffering 
from an accident. Miss Edna Hurley, 
also of this concern is still confined at 
her home and will probably have to re- 
main there for at least another few 
weeks. Miss Hurley and Mr. Verch 
were on their way home from business 
one evening last week and were riding in 
a southbound street car. A large truck 
running at the side of the car hit a 
deep hole in the street, swerved and hit 
the side of the street car. Both Miss 
Hurley and Mr. Verch were seriously 
injured but it is thought Miss Hurley 
may be suffering from an internal in- 
jury. 

The Credit Jewelers’ Association of 
Chicago held a regular monthly meeting 
Monday evening, Nov. 21, at the Palmer 
House. Before the regular order of 
business was taken up, President Charles 
Baumrucker, introduced Flint Grinnell 
and J. Harris, of the Chicago Better 
Business Bureau, who gave very inter- 
esting talks. Following their talks, 
President Baumrucker called on Fred L. 
Davies, of the Chicago Credit Bureau, 
to address the meeting. He informed the 
members of the aims and purposes of 
the Credit Bureau and offered for dis- 
cussion the various situations which 
arise from time to time. Five new mem- 
bers were taken into the organization, 
and it was decided that another meeting 
would be held on Dec. 5. This meeting 
will wind up the affairs for this year. 








Continued on page 96) 
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Chicago Notes 





(Continued from page 95) 





In the matter of M. Krause & Co., a 
5 per cent dividend was declared on 
Tuesday of last week to all creditors. 

Abe Fink has purchased the retail 
jewelry business of William A. Frenzel, 
641 Diversey Parkway. Mr. Fink for- 
merly was connected with the A. & S. 
Jewelry Co., a retail and mail-order 
business. 

William C. Sauer recently purchased 
the retail jewelry business of Thos. 
Doyle, 1029 E. 47th St. Mr. Sauer is 
a watchmaker by trade and formerly 
was connected with wholesale material 
houses of this city. 

Emil Pick, manager of the Chicago 
office for the Hammel, Riglander & Co., 
with offices on the 13th floor of the Hey- 
worth building, will leave this week for 
New York, where he expects to remain 
for a month visiting at the home office 
and calling on friends and relatives. 

R. D. Fleek, eastern representative 
for the Juergens & Andersen Co., spent 
several days of the past week in Chi- 
cago replenishing his stock. Mr. Fleek 
left for his final swing through his terri- 
tory, returning home about Christmas. 

David Goldberg of the Block-Weinfeld 
Co., has been confined at the John 
Murphy Hospital for a week undergoing 
a throat operation. He is now con- 
valescing at his home and is expected 
back to his duties some time the end of 
this week. 

Forrest M. Jones, a member of the 
retail jewelry firm of George Beach, Inc. 
of Valparaiso, Ind., accompanied by his 
father, who is also a prominent man 
of that city, spent the past week in 
Chicago looking over holiday goods and 
calling on many of their friends. 

George H. Thomas, Chicago represen- 
tative for the Saart Mfg. Co., seriously 
wounded one of the fingers on his left 
hand. While motoring Mr. Thomas had 
some motor trouble and while attempting 
to adjust the fan belt got his finger in 
the fan, severing part of his finger. 

Mark Horwitz, wholesale jeweler at 7 
W. Madison St., has applied for relief to 
the Chicago Adjustment Committee of 
the National Jewelers’ Board of Trade. 
An audit is now being made of his affairs 
and a meeting of the committee will be 
held on Friday of this week. Creditors 
of Mr. Horwitz are asked to withhold 
action and to file their claims with the 
Adjustment Committee. Mr. Horwitz 
had the misfortune of being held up a 
couple of weeks ago on the highway be- 
tween Kenosha and Racine. 

While in a state of despondency, Miss 
Amelia Williamson ended her life by 
taking a potion of poison. Miss Wil- 
liamson, who had been employed by 
Oscar Sehnert, wholesale jeweler at 159 
N. State St., for the past four years, 
sent the young man clerk on an errand 
Friday morning, and while he was away 
she telephoned Mrs. Sehnert, wife of her 
employer, and told her she just wanted 
to say “Good-by.” Alarmed by the mes- 
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sage, Mrs. Sehnert tried to call her hus- 
band’s office, and when no one answered 
she called the tenants in the next door 
office. Investigation proved that she had 
taken the deadly poison and passed away 
immediately. 

Among the retail jewelers visiting the 
markets in Chicago during the past week 
were: Robt. Nickols, Kenosha, Wis.; B. 
Hands, of John Hands & Son, Iowa City, 
Iowa; Arthur Rovelstad, of Rovelstad 
Bros., Elgin, Ill.; Emil H. Hahn, Reeds- 
burg, Wis.; Tony Lee, Sioux Falls, S. D.; 
B. A. Gehring, Sterling, Ill.; E. F. Doer- 
ing, of E. F. Doering Jewelry Co., Wau- 
pun, Wis.; William E. Trein, Dixon, II1.; 
T. M. Stampfer, of J. F. Stampfer Co., 
Dubuque, Iowa; Carl E. Lindquist, Rock- 
ford, Ill.; Robt. P. Kiep, Jr., of Robt. P. 
Kiep’s Sons, Joliet, Ill.; Gilly Mohlman, 
of G. Mohlman & Bros., Lafayette, Ind.; 
Henry C. Smith, Miles City, Mont.; John 
P. Buechele, Dubuque, Iowa; Harry Gold- 
stein, of the Goldstein Jewelry Co., 
Peoria, Il. 

George C. Murphy, Jr., manager of 
the Chicago office of Eduard VanDam, 
diamond importers of New York city 
and Amsterdam, returned last week 
from New York, where he spent several 
weeks in completing arrangements for 
the representation of their line in this 
territory. Jos. Kincaid, who has been 
associated with this concern at the New 
York office for the past three years, ac- 
companied Mr. Murphy on his return 
to Chicago. He will make Chicago his 
permanent headquarters and will assist 
Mr. Murphy in calling on the trade in 
Chicago and the Middle West. Mr. Mur- 
phy and Mr. Kincaid are making tempo- 
rary headquarters in suite 1311 Hey- 
worth building until Jan. 1, when their 
permanent offices in the new Pittsfield 
building will be completed. 

Mr. and Mrs. Robert E. Peacock an- 
nounce the marriage of their daughter 
Dorothy to Kingsley Buel Colton, son of 
Mr. and Mrs. Buel P. Colton, of Chicago. 
The wedding took place on Tuesday eve- 
ning, Nov. 22, at 8.30 o’clock at St. 
Chrysostom’s Church. The Drake Hotel 
ballroom was the scene of the reception, 
and this was beautifully decorated with 
giant gold and bronze mums. Mr. and 
Mrs. Colton have departed for a four 
months’ stay in Europe, after which they 
will go to Mrs. Colton’s summer home 
at Springbrook, Wis., and in the fall will 
take an apartment in Chicago. Robert 
E. Peacock is president of C. D. Peacock, 
Inc., prominent jewelers of this city. 

Hellmut Kienzle, of the Kienzle Clock 
Co., who came to this country early in 
October with a party of German indus- 
trialists, and who remained to visit the 
American offices of the Kienzle Clock 
Co., spent a few days in Chicago last 
week calling on the trade and visiting 
their Chicago manager, Fred C. Wilson. 
He was accompanied by J. W. Conradt, 
American managing director, New York. 
From Chicago they visited Cincinnati 
and Cleveland, and Mr. Kienzle expected 
to visit members of the trade in Cana- 
dian cities before returning to New York 
prior to his sailing for home. This is 
Mr. Kienzle’s first trip to America, and 
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he was very much impressed with the 
industrial activities of this country, 








Indiana Notes 





Oswalds, jewelers, 1032 Calhoun St, 
Fort Wayne, Ind., has discontinued busi- 
ness. 

Selection of the class rings and ping 
has been made by members of the senior 
class of Columbus, Ind., high school and 
orders will be placed immediately. The 
stone selected this year is sardonyx and 
on this will be mounted a gold crest, 
the entire effect being similar to that 
of fraternity jewelry. Some members 
of the class have indicated that they 
will buy the class pins, while the ma- 
jority will purchase the rings. The 
order for this jewelry has been placed 
through J. W. O’Bryan & Co. and the 
rings and pins will be ready for dis- 
tribution in about six weeks, it was in- 
dicated. 

For more than 70 years the old court- 
house clock at Madison, Ind., built by 
Captain Israel Fowler and kept running 
by him and his son, has informed Madi- 
son citizens of the time. The clock was 
constructed of “marble” from the bluffs 
of Marble Hill, in Jefferson county, 
When the Madison courthouse was built 
in 1848, after a fire had destroyed the 
old one, the great monoliths which form 
the pillars of the portico also were con- 
structed from what was believed to be 
marble from the hill. The “marble” has 
since deteriorated into plain white stone, 
When Capt. Fowler, a Mexican war vet- 
eran, died, his son William took full 
charge of the ancient timepiece and still 
has it in good running order. 

Smashing a display window in the 
jewelry store of J. M. Bigwood & Son, 
20 N. Sixth St., Terre Haute, Ind., a 
robber believed to have been working 
alone, escaped with diamonds and 
jewelry valued at about $400 early Fri- 
day morning, Nov. 25. The loot con- 
sisted of 18 small diamonds and a num- 
ber of brooches and other articles. All 
valuable jewelry in the window had 
been replaced in a safe when the store 
was closed on Wednesday night for the 
Thanksgiving holiday. A driver for the 
Terre Haute Transfer Co., whose offices 
are directly opposite the Bigwood 
store, was standing in front of the com- 
pany’s office when the window was 
broken at 2.30 o’clock. He told the police 
he looked in the direction of the store 
as he heard the sound of falling glass 
and saw a man scoop up the articles in 
the window, then run south in an alley 
at the south of the Chanticleer building 
in which the Bigwood store is located. 
Officers were unable to find any trace 
of the robber. 








T. C. Lewis, who has been in the 
jewelry business at Hardinsburg, Ky., 
for nearly half a century, has closed his 
store and has gone to Louisville, where 
he and his son, James Lewis, have opened 
a store at 1304 E. Breckinridge St. Mr. 
Lewis’ jewelry store in Hardinsburg was 
one of the landmarks of the town. 
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Arthur Senabe, retail jeweler, 14526 
Mack Ave., is in northern Michigan this 
week on a deer-hunting trip. 

J. F. McDonald, Imlay City, was in 
Detroit last week greeting old friends. 
While here he also added to his stock 
of merchandise. 

The Luths, Dorweld, Haller Co. last 
week opened up a new ivory department 
in quarters adjacent to its wholesale es- 
tablishment in the Liggett building. 

Reid Berkey arrived home this week 
from an extended Western trip. He left 
shortly after for a jaunt through the 
Middle West. 

Paul Graham, Harbor Beach, paid a 
visit to Detroit wholesale jewelers this 
week. He was buying new merchandise 
for his Christmas trade, which he antici- 
pates will be unusually heavy this sea- 
son. 

The Love retail jewelry store on Gris- 
wold St., in the downtown shopping dis- 
trict, is closing out its stock at auction. 
The building it occupies is to be torn 
down to make room for a new structure, 
it is announced. 

Henry Caspery, 73 years old, a manu- 
facturing jeweler for many years, died 
recently at his home in Detroit. He was 
active until about six months ago. For 
a considerable time he had quarters in 
the Sun building. His wife passed away 
about six weeks ago. 

Gilbert Miller is passing the week on 
a deer hunting trip in the Upper Michi- 
gan Peninsula. Like all other hunters 
in that section, he has had more or less 
experience with the heavy snows that 
have blanketed the northern section of 
Michigan. 

From no apparent cause, one of the 
large display windows in the new jew- 
elry store of Hugh Connolly & Son, on 
Woodward Ave., suddenly cracked from 
top to bottom one day last weeek. Con- 
tractors think it might have been caused 
by the building settling slightly. It was 
promptly replaced, but resulted in some 
inconvenience. 

Joseph Wazynick has been expanding 
his store at 5747 Michigan Ave., lately. 
New wall fixtures have been installed 
and the rear of the store extended far- 
ther back. Directly after the first of the 
year he is planning on other enlarge- 
ments that will give him still more room. 
When everything is completed he expects 
to have one of the finest retail jewelry 
stores in his part of the city. 

Charles Warren is planning to pass 
the winter months in Florida this year 
instead of California, as he did last year. 
Hugh Connolly, who also was a California 
sojourner last winter, will likewise pass 
most of the winter in Florida. It is not 
so far away, he says, and down there 
he will be in closer touch with his busi- 
ness interests in Detroit. He expects 
to leave some time after the holidays, 
when the Michigan winter begins to as- 
sert itself, 

Sol Lachman, it is announced, has 
purchased the Ehrlich retail jewelery 
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store in the State Theater building, on 
Woodward Ave. Mr. Lachman main- 
tains another retail jewelry store at 111 
Farmer St. and also the retail jewelry 
business of Russek’s department store 
on Woodward Ave. Irving Schwaab will 
manage the affairs of the State Theater 
building store, and also the one on 
Farmer St. Herman Melrose will direct 
the window trimming at all three stores. 
Mr. Lachman leaves this week for New 
York city, where he will purchase new 
merchandise for the three _ establish- 
ments. 

John Szymanski, jeweler at 7175 
Michigan Ave., who was shot through 
the leg when bandits held up the Bank 
of Detroit branch at Chopin and Michi- 
gan Aves. on Oct. 29, 1926, was denied 
a claim of $759.25 for hospital and doc- 
tor’s bills by the council on Nov. 23. 
Szymanski claimed he was accidentally 
hit by a police bullet, but the police de- 
partment contended it was not a bullet 
from a police pistol which did the dam- 
age. In the holdup three bandits were 
killed, and Syzmanski claimed the three 
bodies were lying on the pavement when 
he was struck. He was dressing the 
window of his store at the time. 

Harry Hogan, secretary of the Retail 
Merchants’ Association, makes the fol- 
lowing report regarding business con- 
ditions: “October from the business angle 
was disappointing. It was a month of 
beautiful Indian summer weather, and 
while fine for the farmer’s late crops, it 
was a blow to the retailer. It has been 
said that the retailer’s paradise would be 
an early fall, an early winter, an early 
spring, and an early summer. This, of 
course, seems silly, but it is certain that 
weather has a decided effect on retail 
business, and the warm October is at 
least partly responsible for the disap- 
pointing showing in October. Fully two- 
thirds of the stores reporting to the Re- 
tail Merchants’ Association showed de- 
creases in volume as compared with last 
year. As a contrast to previous months, 
these losses are shown in nearly every 
line of merchandise, with no particular 
class of stores showing better results 
than others. It was stated above that 
the weather was partially responsible for 
this decrease. The other outstanding 
feature is the continued unemployment 
situation; while no more serious than it 
has been, it has not showed expected 
gains.” 








Ohio Notes 


Disposing of his lease and fixtures, 
D. H. Einstein, proprietor of the Ein- 
stein Jewelry Co., who for many years 
has conducted a retail jewelry store in 
Canton, announces the stocks of the 
Massillon store will be moved to Canton 
and merged with his main store. The 
Massillon store has been in existence only 
a few months. 

It is announced that the Hood Jewelry 
Co., which has been in existence in Akron 
for several years, will discontinue busi- 
ness within a short time. An auction 
sale is now in progress, and all mer- 
chandise will be disposed of as well as 
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the equipment. The store has been in 
business in Akron for almost 18 years. 
It is located at 183 S. Main St. 

The Rogers Jewelry Co., which for 
several years has conducted a retail store 
in Canton, has opened a store at 12 W. 
Main St., Massillon. Much the same 
stock of merchandise will be carried in 
the Massillon store, according to E. R. 
Isroff, manager, as the Canton store has 
merchandised since its inception. The 
store policy will be time-payment plan. 

After being closed only a brief time, 
the George D. Dales Co., which suffered 
a $40,000 fire loss recently, has reopened 
and is doing business as usual. The fire 
gutted the main floor, where the jewelry 
and silverware departments are located, 
and little or none of the large stocks of 
merchandise escaped damage. This mer- 
chandise is being disposed of now at a 
discount, and at the same time shelves 
are being replenished with new stocks 
for the holiday season. Mr. Dales an- 
nounced upon his return from Chicago, 
where he was on a buying trip at the 
time of the fire, that there would be little 
interruption in store activities, and the 
entire store force was put to work re- 
arranging the stocks for the reopening 
of the store which is at Akron. 











J. Flugstad has opened his new jew- 
elry store at 1647 Teutonia Ave. 

E. A. Chady, Whitewater, Wis., has 
moved into his new store. 

John Riedel, of Pelkovers, Inc., called 
on Milwaukee wholesalers during the 
past week. 

Emil Meiners, Mayville, Wis., held the 
formal opening of his new store on 
Nov. 19. 

Among retail jewelers who called on 
Milwaukee wholesalers during the past 
week are: Roy Denker, Fond du Lac; 
A. Miller, Monroe; R. E. Zank, Racine; 
Mrs. A. Esteberg, Waukesha, Mr. and 
Mrs. J. B. Davis, Lake Mills. 

John Holt, 71, pioneer jeweler of Eau 
Claire, Wis., died at his home Nov. 12 
after an illness of several months. Mr. 
Holt had conducted a jewelry business 
in Eau Claire since his arrival from Nor- 
way in 1883. He is survived by his 
widow, two sons, Lester Holt of Minne- 
apolis and Harry Holt of Eau Claire, 
and one daughter. 

Although the feeling of Milwaukee 
jewelers at this time is one of optimism, 
it is generally conceded throughout the 
trade that the holiday business this year 
may be a little later than usual because 
of what is termed a “lack of interest” 
on the part of the consumer. Every 
effort is being made, however, to offset 
this feeling by means of direct-by-mail 
and newspaper advertising, and by the 
creation of a holiday atmosphere in win- 
dow displays and store decorations. On 
the whole, the local tradesmen say that 
they “have every reason to feel that so 
far as figures are concerned the Christ- 
mas season this year will be entirely 
successful.” 
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G. C. Rankin, Carrolton, Ohio, retail 
jeweler, has reopened a store in that 
city. 

A retail jewelry store has been opened 
at 4244 Lorain Ave., by Mrs. E. Regina 
Lengyel. 

Charles Savage, Elyria, is conducting 
a closing out sale on account of the 
block in which his store is located, hav- 
ing been leased. 

The Cafro Jewelry Co., Youngstown, 
is moving from its present location and 
is opening on 26th St., which is a down- 
town location. 

The window of the Banks Jewelry Co., 
2145 Ontario St., was smashed recently 
by a brick being hurled through the 
glass. The thief escaped with approxi- 
mately $25 worth of loot. 

Cleveland wholesale jewelers are 
starting to keep open on Sundays during 
the holiday buying period for the con- 
venience of the retail trade located out 
of town. 

Cleveland jewelers are actively par- 
ticipating as usual in the annual drive 
for the Cleveland Community Chest in 
which all hospitals and charitable insti- 
tutions share. 

Retail jewelers report business is 
picking up slowly as the Xmas season 
draws nearer. Conditions are somewhat 
slow on account of the large number of 
men out of work in Cleveland and 
vicinity. 

The National Watch Co. has opened 
its branch store at E. 103rd St. and 
Euclid Ave. and is carrying a full line 
of jewelry. Headquarters of the com- 
pany are in the Fidelity Mortgage build- 
ing on E. Sixth St. 

The addition of the Shaw Jewelry Co. 
on Superior Ave., is about ready and 
the company will occupy it within a very 
short time. It will give them the neces- 
sary space to take care of their heavy 
Xmas business. 

The Rudolph Deutsch Co., Euclid Ave. 
jewelers, have been given an order for 
a chest of sterling silver flatware to cost 
a thousand dollars which will be pre- 
sented by City Manager Hopkins to E. 
S. Barnard, president of the American 
League. 

Among out-of-town retail] jewelers 
who visited Cleveland the past week 
were the following: Charles Savage, 
Elyria; W. E. Russell, Minerva; T. L. 
Peck, Painesville; H. G. Webb, Bedford; 
F. J. Schildz, North Canton; L. W. 
Wyckoff, Chagrin Falls. 

Sam Deutsch, vice-president of the 
Rudolph Deutsch Co., has been reelected 
county head of the Forty and 8 which 
is the playground of the American Le- 
gion. This is the first time in the his- 
tory of Cuyahoga County that a man 
has been elected twice in succession to 
the same office in this organization. 

The Cleveland Jewelry Crafts Asso- 
ciation held their regular monthly meet- 
ing at the Hotel Statler on Nov. 22, at 
which there was a good attendance. Din- 
ner preceded the meeting and was served 
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at six o’clock. President Markowitz an- 
nounced that there would be no meeting 
in December on account of the holidays. 

Among out-of-town jewelers in Cleve- 
land the past week were the following: 
Sam Brainerd, Medina; H. C. Webb, 
Bedford; R. D. Judkins, Flushing; Mr. 
and Mrs. Burr, Elyria; Mr. Jeliff of 
C. W. Jelliff & Son, Mansfield; C. B. 
Wisden, Lisbon; W. E. Longshore, Orr- 
ville; L. W. Wyckoff, Chagrin Falls; 
S. C. Wheeler, Lorain. 

George Nelson, East Cleveland retail 
jeweler, was the victim of a window 
smasher Sunday night. The thief used 
a tape wrapped hammer to break a hole 
in the glass and escaped with loot con- 
sisting of four small unset diamonds 
and a watch valued at around $150. The 
store is located at 1385 Hayden Ave. 

The McCreary Jewelry Co., 10517 
Euclid Ave., suffered a small loss 
through fire on Saturday. The fire 
started in a dry goods store next door 
and was discovered by one of the clerks 
who turned in an alarm. The prompt 
arrival of firemen prevented much dam- 
age, except by smoke, to the stocks. The 
origin of the fire is undetermined. 

Nathan Wolkov, retail jeweler, 6428 
St. Clair Ave., was the victim of a win- 
dow smasher Sunday night. He lives 
above the store and was awakened by 
the crash of breaking glass and hastened 
down to the store, but by the time he 
had arrived the thieves had disappeared. 
A check-up of the window showed that 
four watches had been the extent of the 
loot. 

William Cohn, of the Wagner, Gilger, 
Cohn Co., has discontinued traveling 
for this year. He plans on traveling by 
train during the remainder of the win- 
ter instead of by automobile as for- 
merly on account of road conditions in 
many parts of the country. Joseph S. 
Voss, southern and western representa- 
tive of the company, was delayed on his 
last trip of the year. 

Among manufacturers visiting the 
trade in Cleveland the past week were: 
Reginald G. Snelgrove, special repre- 
sentative of the Dietrich Gruen Watch 
Precision Co.; Hugo Alb, of Wolff Co.; 
Louis Glick, of Hammel, Riglander & 
Co., New York; Lee Shambron, of Gold 
Seal Importers, New York; Mr. Drake, 
Wm. L. Gilbert Clock Co., Winsted, 
Conn., and M. Darby, Schultz Co., New 
York. 

F. G. Johns, retail jeweler of 6512 
Detroit Ave., had his store window 
broken recently by a thief who escaped 
with approximately $1,000 worth of loot. 
The night watchman of the building in 
which the store is located, had made his 
rounds but a short time before the win- 
dow was smashed. One of the thieves 
dropped a postcard containing his name 
and address near the window and the 
police are using this as a clue to trace 
him, although no arrests have been 
made as yet. 

The receivers of Sigler Bros. Co. have 
been granted a license to auction off 
their stock of jewelry by Judge Harry 
Eastman of Insolvency Court. The com- 
pany went into receivership several 
months ago for the purpose of winding 
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up the business. The receivers are Gil. 
bert L. Sigler and George W. Scribner 
It was the belief for a time that the 
stock would be sold in bulk as several] 
concerns were reported to be figuring on 
it. J. A. Conn of Cleveland is the auc. 
tioneer. The Sigler Bros. Co. is one of 
the oldest concerns in the jewelry busi- 
ness in Cleveland and is located at 1017 
Euclid Ave. 


The regular monthly meeting of the 
Cleveland Twenty-Four Karat Club was 
held at the Hotel Statler last Friday 
evening and there was a fair attendance, 
Dinner preceded the meeting and at its’ 
conclusion President H. Bruce Me- 
Cague called the meeting to order. He 
gave a brief outline of a recent meeting 
held at the Statler Hotel at which gen- 
eral business conditions in the jewelry 
trade had been discussed and then 
introduced Mr. Greve of the Cleveland 
Plain Dealer who gave a very interest- 
ing talk on: “What is Cooperative Ad- 
vertising.” The next speaker was Mr. 
Grandy, well known Cleveland sales and 
advertising counsellor whose topic was 
“Advertising.” President McCague com- 
mented on the talk and then threw the 
meeting open for general discussion. 
Each one present introduced himself 
and briefly outlined his opinion as to 
methods for attracting crowds to the 
better class of stores. The Twenty- 
Four Karat Club will not hold any more 
monthly meetings until February when 
the annual election of officers will take 
place. There will be no further weekly 
luncheons either until some time in 
January owing to the busy season. The 
date of the first luncheon will be an- 
nounced by President McCague. 


Cleveland has had several holdups of 
jewelry stores within the past couple of 
weeks and now that the cold weather 
has set in there will probably be more 
of this type of crime which seems to be 
an annual event in the trade. Julius 
Krosin, retail jeweler of 999 E. 79th St., 
was the latest victim. Four armed 
youths entered his store late Tuesday, 
Nov. 22, and two of them presented a 
watch to be repaired. As Krosin bent 
over to examine the watch, the youths 
covered him with their revolvers. They 
forced him into a back room where they 
bound him securely with a clothes line 
and also gagged him. While the first 
pair were engaged in this task their 
two companions entered the store and 
proceeded to loot it but they were in- 
terrupted by the arrival of a neighbor, 
Antone Cerkas, proprietor of a cloth- 
ing store a few doors away who came to 
see Krosin on business. The quartet im- 
mediately dashed from the store and 
escaped in an automobile parked nearby 
and with them went two rings valued at 
$100 and $50 in cash that was taken 
from their victim’s pocket. A short time 
after the robbery, Detective Sergeant 
Patrick Ryan, touring the neighborhood, 
picked up a youth at St. Clair Ave. and 
the Lower Boulevard who was identified 
by Krosin as one of the holdup men. The 
police are of the opinion that this is the 
same gang that has been holding up 
other stores throughout the city. 
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TRADE CONDITIONS 


Trade with the retail jewelers of Evans- 
ville and other towns in southern Indiana 
has been more than holding its own during 
the past week and they are expecting a nice 
volume of business during the next three or 
four weeks. The local stores are well stocked 
with Christmas goods and the dealers say 
there is no reason why their Christmas holi- 
day trade should not be as good, if not better, 
this year than it was during the correspond- 
ing period of last year. General business con- 
ditions in Evansville continue to improve and 
collections are as good as they were this 
time last year. 


E. A. Rhoades, retail jeweler at Chris- 
ney, Ind., was a recent business visitor 
at Rockport, Ind., and reported his trade 
coming along very nicely. 

T. S. Bayse, Rockport, Ind., one of the 
oldest retail jewelers in southern In- 
diana, was in Evansville recently on 
business and reported a good trade in 
his city. 

John Lerch, watch repairer for Hein- 
zle & Nester, retail jewelers at Boon- 
ville, Ind., is arranging to organize a 
ball team at Richland, Ind., early next 
year. He says his team will aspire to 
the amateur baseball championship of 
southern Indiana. 

William J. Blackman, of Blackman & 
Lunkenheimer, local dealers in glass- 
ware, was on the reception committee re- 
cently at the Trinity M. E. Church here 
to receive Miss Jane Adams, of Chicago, 
who came here for a lecture. She was 
greeted by a large crowd. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers, and several of the 
other retail jewelers of this city report 
that the recent Scottish Rite Masonic 
convocation and the Shrine ceremonial in 
this city greatly increased the demand 
for Scottish Rite and Shrine jewelry 
here. 

Cold weather struck southern In- 
diana the last of last week which in 
a large measure retarded the operations 
of the mussel shell camps in this section. 
A few of the camps continue to operate 
with reduced crews and a few shells 
are being got out along the lower Ohio, 
White and Wabash rivers. 

Reports from Tell City, Ind., Cannel- 
ton, Ind., Jasper, Ind., Oakland City, 
Ind., Princeton, Petersburg, Ind., and 
Hendersony, Ky., and other towns and 
cities in southern Indiana and western 
Kentucky are to the effect that trade 
has been showing some improvement 
during the past few weeks. In the coal 
mining centers trade has been showing 
a marked improvement, especially since 
the coming of colder weather. 

Mr. and Mrs. Floyd Nester, of Heinzle 
& Nester, retail jewelers of Boonville, 
Ind., accompanied by Fred Heinzle, en- 
gaged in the retail jewelry business at 
Tell City, Ind., were in Evansville on 
business a few days ago. Both Mr. 
Nester and Mr. Heinzle expressed them- 
selves as being confident of a good 
Christmas holiday trade in their respect- 
Ive cities this year. Both are at the 
head of old and established jewelry 
firms. 
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George W. Newman, veteran tele- 
graph operator of this city, who was 
the first man in Evansville to take the 
Associated Press dispatches a good 
many years ago, died here recently after 
an illness of a few days. He was the 
father of George Newman, who is asso- 
ciated with one of the largest jewelry 
firms in Kansas. Mr. Newman came here 
from Kansas City to attend his father’s 
funeral and was accompanied by his 
wife and little daughter. 











has just 
finished holding a successful auction. 

A. S. Wilson, Powell, Wyo., has put 
a stock of jewelry in his drug store and 
has organized a regular jewelry depart- 
ment there. 

Retail jewelers throughout the Omaha 
territory are stocking for the Christmas 
trade to some extent now, and accord- 
ing to Omaha wholesalers who come in 
contact with them, the retailers are look- 
ing for an exceptionally good business, 
and find their customers in an excellent 
frame of mind due to the remarkable 
crop conditions over the territory. 

Among the out-of-town jewelers in 
Omaha recently calling on the wholesale- 
ers were E. E. Freeman, Oakland, Iowa; 
Mrs. Will Millin, Red Oak, Iowa; A. J. 
Sindelar, Howells, Neb.; Harry Martin, 
Lyons, Neb.; Earl Roscoe of J. V. Bar- 
borka, Co., Denison, Iowa; E. O. Peter- 
son, Elgin, Neb.; W. H. Pohle, Harting- 
ton, Neb.; H. H. Stone, Malvern, Iowa; 
J. W. Craybill, Plattsmouth, Neb.; 
George J. Kohles, Earling, Iowa; Fred 
Gerhardt, Gering, Neb.; J. W. Kegrice, 
Ida Grove, Iowa; R. H. Wilhelmsdorfer, 
Harrison, Neb. 

The jewelry store of J. Evans, Greg- 
ory, S. D., was destroyed by fire recently 
at 3 A. M.. It is reported that little 
stock of any consequence was lost, due 
to the fact that most of the stock was 
removed every night and placed in a 
great vault in the store building. This 
was a frame building, formerly a bank 
building, and the old bank vault was 
still there and in daily use. The vault 
was so good that though the building 
was completely destroyed, everything in 
the vault was intact. H. F. Stahl, trav- 
eler for the Byrne-Duff Jewelry Co., 
Omaha, had his trunk of samples in the 
vault of the Evans store that very 
night, and this was also saved. 

Fritz Sandwall, prominent Omaha 
jeweler, has recently lost an interesting 
insurance case in the courts involving 
the theft of a diamond from his store 
valued at $800. The men who took the 
diamond came in to examine the stones, 
ostensibly to purchase one. During the 
extended examination one of them ex- 
changed stones, leaving a white sapphire 
in its stead so as not to arouse the sus- 
picions of the jeweler. Soon after the 
men departed, Mr. Sandwall discovered 
the sapphire in the group of stones, 
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and also discovered that one of his dia- 
monds valued at more than $800, was 
missing. Mr. Sandwall sought to col- 
lect from an eastern insurance company 
in which he was insured against theft 
and burglary. The company stood suit 
and won over the jeweler, the court rul- 
ing that in that the stranger left a 
sapphire, the incident was an “ex- 
change” rather than an _ out-and-out 
theft. Local jewelers feel that this is 
stretching a point pretty far, and many 
of them are now studying their insur- 
ance policies to see if they cover theft 
properly and to see if they can find a 
clause that exempts the insurance com- 
pany when the thief comes in and ex- 
changes a sapphire or a piece of glass 
for a diamond when the jeweler is not 
looking. 











cently removed from 4515 Independence 
Ave., to 4710 E. Ninth St. 

R. C. Libby, retail jeweler of Weir 
City, Kan., bought jewelry in the Kan- 
sas City wholesale market last week. 

The Gordon Jewelry & Optical Co., 111 
E. Fifth St., recently added W. J. Chal- 
mers to the watch-making department. 

A new firm, specializing in watch re- 
pairing, came into existence recently at 
1015 East Armour. Frank O. Bledsoe is 
at the head. 

Continuing its improvement program, 
Randazzo’s shop has added new fixtures 
during the past week and has reorgan- 
ized its show room. The improvements 
include room for the showing of dia- 
monds. 

Charles Lennert, manufacturing jewel- 
er, with headquarters in the Chambers 
building, has. added Phil Rose, diamond 
seller, to the sales force of the organiza- 
tion. Mr. Lennert also purchased some 
new equipment recently. 

John Mednikow, optometrist, has 
added John Bessenbacher, salesman and 
watchmaker, to the organization. The 
company serves the Country Club dis- 
trict. It recently added new fixtures and 
a full new line of optical goods. 

B. L. Seybold, McLouth, Kan.; J. W. 
Arkle, Lamona, Iowa; John Freggeri, 
Pittsburg, Kan.; C. G. Morrison, Olathe, 
Kan.; Mr. and Mrs. Hugh Kidd, Corder, 
Mo., and W. W. Within, Lyons, Kan., 
were visitors to the Kansas City whole- 
sale market last week. 

An interesting and unusual coincidence 
in the jewelry trade happened to S. W. 
Pearce, jeweler and optometrist, located 
at 913 N. Seventh St., Kansas City, 
Kan. . Three years ago a certain rather 
valuable watch was taken from Pearce’s 
shop. Just recently it was brought in 
to the shop to be pawned. The man was 
held for investigation and it was found 
that he had stolen it from the man who 
had originally stolen it from the shop. 
The watch is now in the owner’s hands 
after a three years vacation. 
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Harry Garberg, diamond dealer of 
New York, was in Los Angeles last week 
and will remain here for several days. 

J. A. Myers & Co. are removing to 
their new location. They are to be ready 
for the holiday trade. 

Earl M. Wilkinson, Pomona, and Harry 
Harris, of the L. Eaves Jewelry Co. of 
Santa Barbara, were among the Los 
Angeles visitors last week. 


Ed Willis, platinum expert and dealer 
from San Francisco, was in Los Ange- 
les last week. He visited the trade, 
spending a few days in the city before 
returning North. 

H. Smith, of the E. Howard Watch 
Co., who is in Los Angeles, has the trade 
interested in his declaration that a new 
line of Howard watches will be on the 
market shortly. 


H. W. Slaudt of the Koke, Slaudt & 
Co., is making his last fall trip to Seattle 
and Portland. He expects to be absent 
several weeks. He will return by way 
of San Francisco. 


Many of the well-known Los Angeles 
jewelers, among them G. G. Voege, of 
the G. G. Voege Co., who is an enthusi- 
astic golfer and incidentally a fine solo- 
ist, enjoyed a Thanksgiving Day golf 
tourney. 

George Eckstein, representing the Bell 
Jewelry Co., New York, who is here with 
a line of platinum goods, is authority for 
the statement that the prospect for 
Christmas trade is particularly promis- 
ing at this time. 


Bert Ebner, of the E. W. Reynolds Co., 
announces that the salesmanship classes 
arranged by his jewelry concern have 
proved a great success. - There was a 
large attendance at each gathering, and 
the‘men showed rare aptitude in the sub- 
ject discussed. 


Tom Bennetts, Pacific Coast repre- 
sentative of the Pairpoint Corporation, is 
a Los Angeles visitor. He drove down 
the coast from San Francisco with Mrs. 
Bennetts, and the two have enjoyed the 
tour, as they have had opportunity to 
call on the trade in all of the coast towns 
from the Bay District to Los Angeles. 
Before returning they will visit in San 
Diego and other southern points. 


H. A. Wood, vice-president of Koke 
Slaudt & Co., manufacturing jewelers in 
the Metropolitan building, is in the East 
visiting the various factories with which 
his concern is connected. He states that 
the earlier reports from the East did not 
cause much enhusiasm; but his state- 
ment received by his firm last week is 
much more sanguine of the future and 
for the Christmas trade. 

Albert Todt, who was so seriously in- 
jured in an automobile accident about 
three months ago that he was uncon- 
scious for 10 days and his life was 
despaired of, is out again, and the physi- 
cians say he will soon be entirely re- 
covered. His friends are happy to know 
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of this because of the seriousness of the 
accident. Fears were entertained and at 
one time his recovery was thought doubt- 
ful. He is now out of danger, but must 
spend some days in quiet retirement. 


E. V. Saunders, Pacific Coast manager 
for the International Silver Co., is plan- 
ning a visit to this city. The Los Ange- 
les office of the International Silver Co. 
is looking forward with a degree of 
pleasure and anticipation to the proposed 
visit. George M. Donnelly, of the local 
office, is making a trip through the South. 
He is on a sales promotion tour, and from 
the reports received he is meeting with 
considerable success. 


Al Walker, manager of the A. I. Hall 
& Sons office in the Metropolitan build- 
ing, is leaving for San Francisco. He 
recently underwent a slight operation, 
his tonsils being removed. He is telling 
his friends that he is leaving for the 
Bay City in order to give his throat the 
benefit of the fogs of San Francisco Bay. 
Arthur Klinge, traveling representative 
for A. I. Hall & Sons, has just returned 
from an extended trip through the south- 
ern part of the State. He visited El 
Centro, in the Imperial Valley, and San 
Diego. He says he found the local jewel- 
ers through Imperial County sanguine 
that this is to be a fine Christmas season. 


Apprehension of a crime suspect by 
the Los Angeles police leads several of 
the jewelers to believe that the claim of 
detectives that this man is to be linked 
up with a number of diamond robberies 
will be correct. The prisoner is a former 
army officer and enjoyed the entrée to 
society and had a chance to learn just 
where much valuable jewelry could be 
found and who was wearing the most 
diamonds. The former army officer was 
taken into custody and was turned over 
to Deputy Sheriffs Hart and West of the 
Los Angeles division. He is accused of 
robbing Max Rosen of a diamond ring 
valued at $400 and a diamond stickpin 
of the value of $1,000. 























The sale of the Bailer Jewelry Co.’s 
stock, 22 S. Main St., scheduled to take 
place in front of the Custom House at 
10 a. m. Saturday, was deferred another 
week. One large cash bid has been in- 
terposed. 


J. N. Mulford, veteran jeweler and 
head of Mulford Jewelry Co., 6 S. 
Main St., accompanied by Mrs Mulford, 
is spending a few days’ vacation at San 
Antonio, Tex. They will return before 
the holidays. 


J. H. Mednikow, of J. H. Mednikow & 
Co., wholesalers, 83 S. Second St., after 
a sojourn of several weeks in the At- 
lantic Coast States and Florida, stopped 
in Memphis a few days but has now 
gone to Oklahoma and will be in the 
West until about Dec. 2. The sales staff 
at the Memphis store reports consider- 
able new country trade. 
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Recent visitors to Portland included 
Jack Shaner of Shaner & Co., Astoria; 
Harold Sabro, Bandon, Ore., and A. G. 
Potter, Condon, Ore. 

Portland jewelers, while admitting 
that business has been poor, are expect- 
ing an excellent holiday trade. As one 
jeweler remarked “We always do get 
good holiday business, even though we 
worry about it beforehand.” 

Irvin Schneider has opened a jewelry 
repair shop at Dallas, Ore. He will 
also keep a small stock of jewelry. Mr. 
Schneider is an experienced watchmaker, 
but has been ranching for some time 
near Dallas. 

Bengale’s, 375 Washington St.,: started 
its auction to dispose of a $100,000 stock 
on Nov. 19. There is a daily auction 
from 10 a. m. to 6 p. m. Gifts were 
presented to the first 25 women visiting 
the store on the opening day. Large 
newspaper space has been given to the 
affair. 

The night of the dinner of the Port- 
land Jewelers’ Club Chief Jenkins, head 
of the Portland Police Department, men- 
tioned that when he was 16 years old, 
and earning 8 1/3 cents an hour, he pur- 
chased his first watch from W. H. Lesh, 
pioneer jeweler of Portland. Mr. Jen- 
kins is now 47 years old, and he says 
the watch still keeps excellent time. 
Mr. Lesh corroborated the story, and 
said he was the first jeweler in the city 
to sell goods on a time basis. He has 
been 37 years in business here. 

Mrs. William Konick, whose husband 
has a jewelry store in Corvallis, was a 
Portland visitor recently. Mr. Konick 
has splendid new quarters in the just- 
completed New Corvallis hotel, which 
was formally opened for business with 
a reception and musical programs on 
the evenings of Nov. 18 and 19. Mr. 
Konick, who has space on the ground 
floor, with large display windows on two 
streets, shared in the opening, and gave 
away souvenirs of the occasion. His 
new store is very attractive, with all- 
walnut fixtures. 

Arthur A. Keil, representative of 
Butterfield Bros., Mohawk building, 
Portland, has just returned from a trip 
to Idaho and Eastern Oregon, and re- 
ports that he has found business condi- 
tions better in those sections than for 
some time previous. The Willamette 
Valley is also in excellent condition. In 
fact, the only sections of Oregon that 
seem to suffer a slump are the city 
of Portland, and some of the districts 
where big lumber camps are located. 
Many of these camps have been closed 
down temporarily, and this throws 
large numbers of men out of work. The 
loggers make good money and _ spend 
it lavishly. 








Daisches Bros., having jewelry stores 
in a number of Texas cities, have in- 
stalled fixtures for their new store in the 
new Weinstein building, on Main St., 
Midland, Tex. 
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Morris C. Mayer is making his south- 
ern trip for Mayer & Weinshenk. 

William Davidson has returned home 
from a business trip to New York. 

Al. Kierski has been added to the staff 
of Sam Kierski, manufacturers’ repre- 
sentative. 

Lucien Cerf, eastern factory repre- 
sentative, is traveling in eastern Ore- 
gon, Idaho and then to Salt Lake. 

Clyde J. Schoenfeld is leaving for a 
trip to Sacramento, including the Sacra- 
mento Valley and way stations. 

Herbert Weinshenk, of the I. Ollen- 
dorff Co., New York, is traveling through 
Idaho and Utah. 

Musgrave & Co., retail jewelers of 
3266 21st St., are enlarging their store 
and will have one of the most attractive 
places in the Mission District. 

Out of town jewelers, visiting the 
trade include: Will Kuechler, Stockton, 
Cal.; Herbert Borchers, Napa; C. J. 
Noack, Sacramento; J. W. Bennett, San 
Rafael, Earl Bothwell, San Jose. 

C. C. Gross, who has returned from a 
business trip through part of his terri- 
tory, says that dealers in the south, 
where he has been traveling, report bet- 
ter business during the past 30 days. 

Peter Giranelli and W. B. Evans, both 
of the material department, represented 
Nordman & Aurich at the Thanksgiving 
University football game, the greatest 
sporting event of the year in California. 

Leon Tygel, diamond importer, Am- 
sterdam, Holland, is visiting the trade 
here and so are Herbert Reichman, Ger- 
ald Jacobson, Ernest Strauss, represent- 
ing several New York concerns. 

Charles Weinshenk, senior partner of 
Charles Weinshenk & Son, who recently 
sold his business to Lucien Cerf, has now 
made plans to travel with Mrs. Wein- 
shenk for about eight months, in Europe. 
They expect to sail for Italy in January. 

Some of the prominent out-of-town 
members of the jewelry trade who came 
in for the University Thanksgiving 
game were Mr. and Mrs. Ray Haas of 
Stockton, and Mr. and Mrs. Carl J. 
Noack, Sacramento. 

Al Hayward of Eisenberg’s, Inc., has 
just returned from the Hawaiian 
Islands. He always does well in the 
Islands, having once been there for three 
years during which time he made many 
friends who always remember him with 
orders. 

Costume jewelry is a big thing at 
present, in the opinion of S. Wurkheim 
of S. Wurkheim & Bro. It is going so 
fast, Mr. Wurkheim says, that they are 
kept busy handling it. He also finds that 
factories are rushed to fill their orders 
for costume jewelry. 

Jerome Friedman has accepted a posi- 
tion with the S. J. Hammond Co. of 
the Jewelers’ building. He will repre- 
sent the company in San Francisco and 
the Bay region. S. J. Hammond reports 
a phenomenal demand for clocks. He 
says the clock business is getting better 
and better. 
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The late M. Van Vliet, founder of the 
Baldwin Jewelry Co., from which he re- 
tired some years ago, left an estate of 
over $100,000. This is recalled by the 
fact that the Probate Court has just 
awarded the widow a monthly allow- 
ance of $2,500, pending final settlement 
of the estate. 

Just back from a business trip to Ne- 
vada, J. H. Spiro said that Herz & Bro., 
retail jewelers of Reno, Nev., did a very 
nice business in emblems, supplied to 
new candidates for the Shrine. The Im- 
perial Potentate, who is making a coast 
trip, was in Reno during Mr. Spiro’s 
sojourn there and many candidates were 
being initiated. Business was good in 
Nevada. 

Many of the well-known wholesalers 
and manufacturers’ representatives 
made a point of being in town for the 
Thanksgiving football game between 
Stanford University and the University 
of California. Among those present 
were Fritz Barkan, C. C. Gross and Al. 
M. Gilbert, all enthusiastic fans. Gilbert 
came in especially for the game from 
his coast trip. 








Pacific Coast 





W. L. Primrose, a leading jeweler of 
Ventura, Cal., has taken into partner- 
ship Lou Sandoz who is a nephew of 
Henry Sandoz, one of the founders of 
the Tavannes Watch Co. 

An attractive jewelry store has been 
opened at 703 Azusa Ave., Azusa, Cal., 
by Herbert H. Skeels from Los Angeles. 
Mr. Skeels is an expert jeweler and has 
had years of experience in the business. 

A desirable new location will be oc- 
cupied about Jan. 1 by Ed Praet, pio- 
neer jeweler of Woodland, Cal., who for 
many years has had his place of busi- 
ness at 519 Main St., Woodland. The 
new store will be completely remodeled 
and be equipped with new fixtures, mak- 
ing it one of the most attractive jewelry 
stores in the Sacramento Valley. 

Marking the completion of 30 con- 
secutive years of operation under the 
same management and 60 years of 
jewelry merchandising by the Warner 
family, the Warner Co., Fresno, Cal., 
opened its new store on Nov. 14. The 
new store is very handsome and is 
equipped with fixtures of black walnut, 
made especially for the establishment. 
An interesting fact is that the new store 
occupies practically the same location 
that the store did, opened 30 years ago 
by the Warner Co. The store at 1021 
Fulton St. will be continued for the 
present. pending disposal of the stock. 
A. O. Warner is head of the firm and 
his son, C. O. Warner, is associated with 
him in the business. 

Many congratulations have been re- 
ceived by Ben Lewis, jeweler of Long 
Beach, Cal., on the very handsome 
jewelry store he has opened at 150 Pine 
St. He was formerly located at 119 
East Seaside Boulevard. Long Beach 
merchants were patronized by Mr. Lewis 
in furnishing the new home of his 
jewelry business and even the artistic 
interior decorating was done by an 


101 


artist who is a resident of Long Beach. 
The velour drapes and window lambre- 
quins are of burnt orange and gold, har- 
monizing with the coloring used through- 
out the store. Prior to moving to Cali- 
fornia, Mr. Lewis, years ago, operated 
a large jewelry store in Salt Lake City. 
He is assisted in his business by his son, 
Lionel, a freshman in college, who is re- 
ceiving a training from his father in the 
jewelry business. 

Believing that two stores enable him 
to buy to better advantage than one, C. 
O. Arnold, who has been a Pasadena, 
Cal., jeweler since 1910, has opened a 
new store at 345 E. Colorado St. The 
present jewelry store at 13 E. Colorado 
St. will be continued unchanged. Both 
stores are using the Arnold slogan: 
“Treat Everybody Right.” Prior to oc- 
cupying the new establishment, it was 
beautified and equipped with the latest 
equipment in the way of cabinets, coun- 
ters, lighting fixtures and window dis- 
play accessories. The firm carries 
jewelry, silverware, watches, clocks and 
gift lines. Mr. Arnold has been in the 
jewelry business for 39 years, having 
started for himself, when a very young 
man at Ottumwa, Iowa. He sold out in 
1910 to move to California, but the busi- 
ness is still continued under the Arnold 
name. 








Consular Notes 





Cheap jewelry is being sought by a 
concern in Florence, Italy, and anyone 
desiring further information should 
write to the Bureau of Foreign and 
Domestic Commerce, at Washington, 
D. C., or any of its branches, and refer 
to File No. 28112. 


* * * 


The Bureau of Foreign and Domestic 
Commerce announced recently that a 
concern in Montreal, Can., is in the 
market for jewelry and novelties for 
women. Those interested should com- 
municate with the Bureau at Wash- 
ington, D. C., or any of its branches 
and refer to File No. 28139. 


* * * 


A concern in Batavia, Java, is in the 
market for small clocks, according to 
an announcement made recently by the 
Bureau of Foreign and Domestic Com- 
merce. For further information, those 
interested are directed to write to the 
Bureau at Washington, D. C., or any 
of its branches, and refer to File No. 
28010. 








Krauss’ jewelry store, 205 N, Mich- 
igan St., South Bend, Ind., is celebrating 
the fifth anniversary of its establish- 
ment in South Bend. Henry Krauss, 
proprietor, went to South Bend from 
Indianapolis where he was associated 
with his brother in the jewelry business 
for a number of years. Another store 
owned by a member of the Krauss 
family is located in Springfield. While 
this does not constitute a chain organ- 
ization in the ‘strictest sense yet co- 
operative buying is done by the three 
stores. 
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Fred Williams, described as a Salt 
Lake City jeweler, has purchased the 
Holly Apartments of this city for a con- 
sideration said to amount to $25,000. 

John Adams, vice-president of the 
J. S. Lewis Co., Ogden, is confined to 
his home through illness. He suffered 
a breakdown some time ago, but col- 
leagues say he is recovering. 

Much sympathy is felt for Ray 
Gunderson of Parry & Parry, Ltd., 
manufacturing jewelers, whose wife died 
last week after an illness of three or 
four days. 

Salt Lake City trade visitors during 
the week included H. Berg, J. Berg & 
Sons, New York; S. J. Sternberg, 
Morris, Mann & Reilly, Chicago; Louis 
Freund, Henry Freund & Bro., New 
York. 

J. Fred Daynes, president and man- 
ager of the Daynes Jewelry Co., is one 
of the active promoters of a new aristo- 
cratic club at the mouth of Big Cotton- 
wood Canyon to be known as the Old 
Mill Club. 

J. W. Lewis, Ogden watchmaker and 
jeweler, has moved from an upstairs 
location at 2484 Washington Ave. to 
2528 Washington Ave., where he will 
have a ground floor location, but a 
smaller store. Mr. Lewis said business 
was improving already. 

The McConahy jewelry store on S. 
Main St., came in for a lot of favorable 
comment on Armistice Day. It was one 
of the stores that was closed all day and 
in the window which had been draped 
there was nothing but an American Flag 
and a piece of statuary representing an 
American soldier. 

The Anderson Jewelry Co. has opened 
a branch store at 2405 Washington Ave., 
Ogden, which gives it one of the finest 
locations in that city. The branch wili 
be under the immediate management of 
R. L. Fernstrom who has been a clerk 
at the store of the company here. L. 
H. Van Slyke, watchmaker at the parent 
store, has gone to the new branch in 
the same capacity, and his place is taken 
by Harry Woodruff, well known local 
watchmaker. 

The case in which William Schubach 
is suing a prominent New York surety 
company for around $40,000 in connec- 
tion with alleged loss from a safe of 
valuable jewelry insured in the company, 
is expected to come up early in January, 
if not before. It will be a most interest- 
ing case, which jewelers, insurance 
men and lawyers will follow closely. The 
store claims that the articles were taken 
from its safe by forcible entry within 
the meaning of the policy. A gang of 
thugs kept Mr. Schubach’s chief clerk 
and his father and mother, and other 
members of his family, prisoners at his 
home and threatened, at the point of 
a gun, to kill the whole family if the 
combination to the safe was not 
divulged. The thugs guarded the 
family until the job was accomplished, 
some of them going to the store while 
others held guns on the clerk and his 
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relatives. The surety company resisted 
the claim on the ground that forcible 
entry had not been proved. 














Louis Lange, of A. G. Schwab & Sons, 
returned to Cincinnati, Wednesday, after 
a few weeks on a tour through Ohio, 
Indiana, and West Virginia. He said he 
found business generally to be good with 
every indication that it would pick up 
within the immediate future. 

Joseph Noterman & Co., Inc., was well 
represented at the annual football game 
between the Haskell Indians and St. 
Xavier at Corcoran Field, Thanksgiving 
day. The company usually has a block 
of seats and this year entertained a 
party of 20. The teams fought to a 
six to six tie. 

Jewelers of other cities who recently 
were in Cincinnati include: George J. 
Kreke, Lexington, Ky.; Mr. and Mrs. 
Denny Gooch, Somerset, Ky.; Allan Jay, 
Richmond, Ind.; members of J. B. Evans 
Co., Sabina, Ohio; John Bender and Ray 
McComb, Hamilton, Ohio; Warner Rork, 
Vieco, Ky., and C. R. Kluger, Indian- 
apolis. 

Peggy Cavanaugh, secretary to Albert 
Sauer, head of A. Sauer & Co., changed 
her name to that of Mrs. Harold 
Schrader at St. Catherine’s Church, in 
Westwood, a few days ago. She will 
remain with the Sauer company until 
after the holiday season. Margaret 
Lavell, with the same firm, resigned 
some time ago in order to become Mrs. 
William Drain. The wedding ceremony 
will be held at St. Patrick’s Church. 

J. Harvey Phillips, vice-president of 
the Richter & Phillips Co., employed the 
more modern methods of travel last 
week to call on customers in Springfield, 
Bellefontaine and Bellaire, Ohio. He 
chartered an airplane of the Embry- 
Riddle Co. at Lunken airport in this city 
and made the three cities in compara- 
tively a few hours, doing as much work 
in one day as he had formerly done in 
three days. When traveling by train 
Phillips would visit one city and return 
home, go to another city the next day 
and follow the same plan on the next 
day. With the plane he visited all three 
cities in a single day. 

The jewelry manufacturing business 
of the late Ed H. Croninger, on the top 
floor of the Andrews building, Fifth and 
Race Sts., has been acquired by J. Charles 
Becker, widely known watch-case dealer 
and secretary of the Cincinnati Whole- 
sale Jewelers’ and Manufacturers’ Asso- 
ciation. Application for a charter to 
change the name of the firm to Ed. H. 
Croninger Co. will be made in a few 
days. Mr. Becker bought the business 
from the Croninger heirs several weeks 
ago and will continue to conduct the 
business as has been done since the 
death of Mr. Croninger. The firm, how- 
ever, will be carried on by representa- 
tives of Mr. Becker, who is the local 
representative of the Keystone Watch 
Case Co., as he is not devoting his atten- 
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tion to the manufacturing end. Miss 
Amelia Bollinger, who formerly was em- 
ployed by another manufacturing com- 
pany in this city, is in the office of the 
new company, as is a daughter of Mr 
Becker. It is a coincident that the new 
owner of the company is secretary of the 
local jewelers’ association, a position 
which Mr. Croninger in the organization 
held for 20 years. 








Atlanta 


TRADE CONDITIONS 


Christmas business is beginning to open 
up in earnest for the Atlanta jewelers, and 
indications are that it will be a big Christ- 
mas for jewelry. Both wholesale and retail 
houses report increased business. Although 
it is still one month until Christmas, down- 
town streets and stores are crowded. And 
many articles are being laid away with 
substantial down payments for engraving 
and so on. 


Alexander Fish, manager of the Bir- 
mingham branch of Ewing Bros., whole- 
sale jewelers, was in town for a day 
during the week. 

Fred M. Radebaugh, popular retail 
jeweler of Cartersville, Ga., spent a day 
in Atlanta last week on a buying trip 
for his store. 

Fred Wheeler, popular salesman with 
the Non-Retailing Co., Lancaster, Pa., 
spent several days in Atlanta during 
the week calling on the local trade. 

J. F. Creel, Peachtree Arcade jeweler, 
has just returned from a short business 
trip to Birmingham, Ala., where he 
spent a day or two. 

C. E. Johnson, of Ewing Bros., has 
returned to his territory in Virginia and 
the Carolinas following a rest of several 
days in Atlanta. He expects to be gone 
until Christmas on this trip. 

Following recommendations made by 
the Atlanta Retail Jewelers’ Association, 
most of the jewelry stores in the city 
closed their doors over Thanksgiving in 
order to give their employees the bene- 
fit of this real American holiday. 

A new showcase is being installed in 
the store of John J. Bookout, well known 
Peachtree Arcade jeweler. The case is 
of the wall type, of mahogany and plate 
glass, and will add much to the attrac- 
tiveness as well as the display facilities 
of the store. 

The regular November meeting of the 
Atlanta Retail Jewelers’ Association was 
held at the Hotel Cecil on the evening of 
Nov. 22. In the absence of Nat Ullman, 
president of the association, E. B. Free- 
man, vice-president, acted as chairman. 
Following an informal dinner, a brief 
business session was held in which it 
was decided to ask members to close 
their stores on Thanksgiving Day. 











A. Delmas, a pioneer jeweler of Ox- 
nard, Cal., whose store was robbed re- 
cently, reports that the burglar stole 
11 watches from the repair bench. 
Among the articles taken were 15 new 
watches, several strings of imitation 
pearls, some vest chains, rings, wrist 
watches and bracelets, and other articles 
of jewelry said to be valued at nearly 
$3,000. 
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Timely Trade Topics 








Dealers’ Helps in Window Displays and Merchandising. 
Notes on New Products and Gossip of the Trade 




















Trade Gossip 





Western Gold and Platinum Works, Inc., 
San Francisco, Cal., Develop 
Plating Outfit 


The Western Gold and Platinum 
Works, Inc., smelters, refiners and 
workers of precious metals, 721-3 Phelan 
pbuilding, San Francisco, Cal., have just 
developed an outfit which they say will 
do at much less cost what a plant with 
a motor-generator accomplishes. 

F. C. Sutton, vice-president and man- 
ager, said that their new “Wesgo” plat- 
ing outfit is an efficient electro-plating 
plant for all plating and coloring proc- 
esses, equipped with rheostat and volt- 
meter to insure proper voltage for gold, 
silver, platinum, and nickel plating and 
for all acid coloring and flashing work. 
It is compact and portable, very eco- 
nomical and easy to operate. It simply 
plugs into an ordinary electric light 
socket, 110 volt alternating current, and 
is ready for service. 

The officers of the company are: W. 
H. French, president; F. C. Sutton, vice- 
president and manager and C. A. Over- 
mire, production manager. 

* * * 


Specializes in Jewelers’ Insurance 


Jewelers who may be interested in in- 
surance will be glad to know that Mon- 
roe Flegenheimer, 10 Hanover Square, 
New York city, is specializing in aver- 
aging accounts and making arrange- 
ments for block policies. Mr. Flegen- 
heimer has been identified with the in- 
surance business as it interests jewelers 
for over 15 years and is consultant for 
several of the largest jewelry concerns 
in the country. He formerly was first 
correspondent for a leading Lloyds mem- 
ber in the United States and in this way 
gained a great deal of knowledge and 
advantage for his particular line. 

* * * 


J. H. Peckham & Sons, North Attleboro, 
Mass., Announce New Line for Dec. 1 


J. H. Peckham & Sons Co., North At- 
tleboro, Mass., announce that its new 
line of finely pierced jewelry will be on 
the market Dec. 1 and that the new line 
will excel any of the previous products 
of the concern. 

William Peckham of the concern has 
recelved a letter written by a retail 
Jeweler to a wholesale concern which 
handles the Peckham line in which the 
retailer says: “We want to congratulate 
you on the beauty of those pierced brace- 


lets we have been getting from you. 
They look so much like platinum and 
diamond bracelets that our window was 
smashed one night last week and all the 
bracelets taken. We imagine the thief 
will be disappointed when he finds they 
are imitation. Please send us another 
assortment of those bracelets.” 


* * * 
Duck Hunters Prove Their Markmanship 


The accompanying snapshot is of a 
number of men connected with the jewel- 
ry trade who had been on a duck hunting 


Chicago Mid-Winter Gift Show Timed 
for Buyers’ Convenience 


CHICAGO, Nov. 19.—“When the officers 
of the China, Glass and Gift Association 
selected the week of Jan. 30-Feb. 4, 
1928, for the Third Annual Chicago Gift 
Show, they had the convenience of the 
nation’s gift buyers particularly in 
mind,” according to the chairman of the 
Association’s publicity committee. 

“This convention time hits the buyer 
just right. The Christmas rush has 
left his stock depleted, and the spring 




















A NOTABLE “BAG” OF DUCKS FOR A JEWELERS’ PARTY 


trip and who, as will be noted from the 
picture, have met with success. 

The man lying on the ground is E. B. 
Stenmark, a jeweler of Glendine, Mont., 
and the man standing on the right is 
F. B. Sweet, a traveling salesman cov- 
ering Montana and the Dakotas for the 
Charles Beard Co., St. Paul, Minn. 








Barrasso & Blasi, Newark, N. J., Expect 
Cameo Trade Will Improve 


Barrasso & Blasi, who make a spe- 
cialty of cameos at 31 Governor St., 
Newark, N. J., are of the opinion that 
the cameo trade will increase and have 
therefore, equipped their establishment 
so as to take care of the increased de- 
mands. In addition to the equipment, 
which is thoroughly up to date, they 
have a larger force than they have ever 
carried. 


John Tucker, Montour Falls., N. Y., 
has moved to Watkins Glen. 








trade has not yet begun. Therefore, he 
has plenty of time to come to this Show, 
carefully make comparisons of the mer- 
chandise displayed, and purchase just 
the items he needs for his own particu- 
lar trade. 

“Chicago’s enviable reputation as a 
convention center, together with its cen- 
tral location, railway facilities and hotel 
accommodations, are other reasons why 
buyers come to this Show in such large 
numbers.” 

And the rapid growth of the China, 
Glass and Gift Show is proof to us that 
everything necessary to the buyer’s con- 
venience will be found in this great mid- 
winter merchandising event, say the 
committee, who ask dealers to make their 
reservations now to come to the Chicago 
Mid-Winter Gift Show, at the Hotel 
Stevens, Jan. 30-Feb. 4. 








Dwigans Store, Marengo, Iowa, has 
been succeeded by H. G. Kramer. 
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First Aid Station for Crippled Jewelry 


SEND US ANYTHING IN JEWELRY OR SILVERW- RE 
IF WE CAN’T REPAIR IT — NOBODY CAN 





WORK CLEAN 


SERVICE PROMPT 





PRICES MODERATE 











PREPARE NOW FOR LATER 





E. A. SOLKY’S SONS 


Established Over Quarter of a Century 


142 Fulton Street 
New York City, N. Y. 































































REDUCED PREMIUMS 
JEWELLERS BLOCK POLICIES 


with a reliable stock company in high standing. 


re $2,500,000 
Mesenees .......... 5,000,000 
ee ee. 10,000,000 


Reliable references as to stability of company 
furnished upon request. 


THE JEWELLERS AGENCY 


James I. Hipwell, Pres. 








15 Exchange Place Jersey City, N. J. 





The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 








Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 








- ITALIAN JEWELRY - 
Filigree Silver — Florentine Silver — Venetian Beads 
CORALS—CAMEOS—MOSAICS 


At Lowest Manufacturers’ Prices 


FRANK CORSI 


Buying Agent for Italian Specialties 


FLORENCE (Italy) 


Correspozdence invited. 


Assayers— Chemists 
to the Jewelry Industry 


LUCIUS PITKIN, Inc. 


47 Fulton St. New York, N. Y. 











Direct from Mines in India, Ceylon and South America 


ZIRCON’S 


And other precious Stones 
Expert Diamond Cutting and Lapidary Works 


F. J. ESSIG and MENG CO. 


162 N. State St., Butler Bldg. 





45 Years in Chicago Chicago, Ill. 





The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 
Pat. Feb. 20,1917 20 W. 22nd St., New York p.: way 25, 192 























SAFETY 


6919 
Genuine Amethyst, 
fine dark luster, 
genuine seed 
pearls, 14 Kt. 
White Gold to re- 
tail— 


$30.00 
Electros Free 





kxact Size 


; rem HEAVY SHANK 
— 14/12—6919—Can : ; 

also be had in larger or smaller size a gp ag Belais oo 

stones including ruby, crystal, _— gold (also i green gold) 

onyx, cameo, and fine quality 6746— 


BUFFALO JEWELRY MFG. co. $24.50 List 
“The Mail Order House to the Jewelry Trade” Next size larver stone, $2.00 
501 Washington St. Buffalo, N. Y. additional. 


i * of the Business Men that fail come from the ranks “¢ the ~  _—acree Play Safe and 


Advertise. Write for our Free C 


ALL PRO FIT 2 DIAMONDS — each 
NO STOCK TO CARRY 


Carry one initial ring as sample. 
Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS and INITIALS. 

6517 on hand at all times $25.00 g 6517 

in every size Retail 3S a 
Also in White Gold, same price. 


Display Emblem Cards for your win- 
dom in original colors free upon request. 


CAN ALSO BE HAD IN FREE cuts im all emblems and initisls 
BLACK ONYX, with One or more Rings 


seevEY canponyve” WRITE FOR WHOLESALE PRICE. 


— 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
JEWELERS’ CrircuLaR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
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To Sell Christmas Gifts Display Them 





Written Expressly for The Jewelers’ Circular 




















LL the world turns out at Christmas 
to inspect the shop windows of their 
respective communities. Jewelers must 
compete with merchants in all lines of 
business in the sale of Christmas gifts. 
His window displays are in direct compe- 


2. The symbolic display in which the 
decorations symbolize Christmas. 

The jeweler’s windows are usually not 
of a size that makes it possible to dra- 
matize Christmas scenes with success, al- 
though this difficulty is overcome to some 















































































































































tition with all the other windows in the 
town. 
The people expect to find Christmas 


decorations in the windows. The jeweler. 


who disappoints them is apt to be dis- 
appointed in his sales of gifts. 

There are two kinds of Christmas dis- 
plays: 

1. The picture display, or the drama- 
tized scene. 





FIG. 1 


extent by reproducing the scene is min- 
iature. One of these may be described: 

A picture of Bethlehem at night, the 
white buildings standing out brightly in 
the dark blue sky in which a bright star 
glowed brilliantly, was posed in the back 
of the window. This was draped with 
purple velvet over the top and sides. The 
platform on which it rested was covered 
with white sea sand in wavy dunes lead- 


ing to the picture. Three camels bearing 
the Wise Men were arranged with their 
faces toward the Holy City. A few min- 
iature palm trees were arranged at in- 
tervals, forming oasis in the desert. 
There are a great many scenes asso- 
ciated with Christmas, both in the early 
days of Christ, and in the modern times 










































































Gifts that last 
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FIG. 2 


of our own country that may be easily 
dramatized in the window, but only in 
miniature form. The effectiveness of 
these scenes lies in the ingenuity with 
which the jeweler makes use of the ma- 
terials at hand. 

Symbolic displays in which the Christ- 
mas decorations are employed to create 
the Christmas spirit are more easily in- 
stalled by the jeweler. Christmas deco- 
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VELVET PROFITS 


“a i 


WATCHES 








Ingersolls at Christmas sell mainly for the 
boys and girls. Your other big Christmas 
profit-makers, silverware, jewelry, etc., are 
for the grown-ups. A wonderful combina- 
tion! The store that displays Ingersolls, 
that pushes them, gets the business and the 
profits. It will pay you to make your store 


Ingersoll Headquarters! 


Get your share of the im- 
mense Ingersoll sales at 
Christmas Time. If you 
haven’t this display, 
write or wire at once. 


A few left. Sent FREE. 





INGERSOLL WATCH CO., Inc. 


30 Irving Place 215 W.Randolph St. 290 First Street 
New York Chicago San Francisco 
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rations are of such variety that no jew- 
eler can be found where some of these 
decorations are not easily procured, and 
at a low expense. 

His decorations for Christmas can be 
made to fit his display appropriation. For 
this reason it is possible for him to have 
several displays in order to keep up the 
interest of the people of his community. 























FIG. 3 


The holly wreath and evergreen fes- 
toon is probably used more frequently 
than any other Christmas decoration. In 
later years we have largely discarded the 
natural green and substituted artificial 
decorations for them. Either may be 
employed, of course, but the artificial 
substitute has the advantage of cleanli- 
ness. 

In Fig. 1 a setting is suggested in 
which the holly wreath and evergreen 
festoon is employed to decorate the back 
wall of the window. There are many 
pleasing forms in which these may be 
arranged so that the same materials may 
be used more than once to produce vari- 
ety in the decorations. It will be noted 
that Christmas bells depend from the 
festooned evergreen, and that rosettes 
and streamers of holly red ribbon are 
also employed. A golden star might also 
be hung inside the wreath, adding an- 
other symbol of Christmas. 

The candlestick and holly and poin- 
settia decoration is also symbolic. The 
candle has come down as a symbol from 
the olden days when that was the only 
system of lighting in vogue. Its con- 
tinuance in some churches enhances the 
value of this symbol in display windows. 

The back and sides of the display win- 
dow should be changed from its regular 
appearance when symbolizing Christmas 
in the displays. The polished wooden 
cabinet work may be beautiful in itself, 
but its beauty becomes monotonous to 
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the eye from continued use. Another 
reason for a change at Christmas lies 
in the fact that the decorations to be 
used do not harmonize as easily with 
modern cabinet work. It is suggested 
in Fig. 1 that the back be covered 
smoothly with white material and that 
black tape be used to divide this expanse 
into smaller rectangles. 

If the jeweler does not desire to hide 
his permanent background, or considers 
it unwise to go to the expense of a tem- 
porary background, or for any other rea- 
son it is not wise to completely change 
the appearance of his windows, the sug- 
gestion illustrated in Fig. 2 will be of 
assistance. 

This decoration consists of a panel in 
the form of a window. Although shown 
with rounded top, this may be square 
or arched to a point at the top. A holly 
wreath is hung in this window to bring 
in the Christmas symbol in the most 
natural manner. 

At each side of the panel tall vases 
of poinsettias are arranged. If it is de- 
sired, tall tapers may be substituted for 
the floral decorations. 

This decoration is also suitable for 
interior use, above low shelving fixtures, 
and at intervals along the side walls 
when suitable places are present. If 
large mirrors are set in the shelving, 
the mirrors may be laid off in small 
panes by using white tape. The wreath 
may be hung near the top, as in the 
illustration. At each side the floral or 
candle decoration may be added. 

In Fig. 3 another panel form is illus- 
trated. This may be used with side 
panels, extending to the corners of the 
window, or only partly covering the back 
of the window, or without panels. The 
holly wreath is hung against the panel 
and forms the frame of a winter scene, 
another Christmas symbol. A poinsettia 
or two may be shown in a bowl or vase 
to complete this setting. 

The suggestions given here are few 
in number, but specifically described so 
that all the jeweler has to do is to fol- 
low instructions to produce any of the 
effects desired. 

The Christmas display is the most im- 
portant of the year, because people are 
giving more attention to displays at this 
time and examining them more closely. 
They are on the lookout for novel effects, 
and the merchant satisfying their visual 
organs will arouse a feeling of good will 
toward his wares that is reflected in his 
sales of Christmas gifts. 








Col. Jones: Are you still employed at 
the zoo? 
Col. Bones: Yes, I’m the b’ar tender. 
—Washington Dirge. 
* * & 


Diner: How much is my bill, waiter? 
Waiter: What did you have? 
Diner: I don’t know. 
Waiter: Hash is a quarter. 
—Penn. State Froth. 
* * * 


Ursula says she’s like a book—always 
getting turned down on the corners.— 
Yale Record. 
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Building Up a List of Customers 


7. practice of securing the names 
and addresses of all customers, cash 
as well as credit, and then sending them 
letters every now and then in the effort 
to secure more of their patronage, is 
declared by George P. Furneaux, of 118 
West First St., Long Beach, Cal., to be 
an excellent business builder for him. 

Mr. Furneaux has been in Long Beach 
for the past two and a half years and 
previous to that was in San Francisco 
and other big cities. The letters sent 
out by Mr. Furneaux are always made 
as personal as possible and are timely. 
In doing this he goes over his records 
of customers every month and selects 
from the list the names and addresses 
of former customers who haven’t made 
purchases at the store for five or six 
months. Mr. Furneaux then sends let- 
ters to these customers stating that he 
was very glad to have been of service to 
them in the past and that he has re- 
ceived some new goods at the store in 
which they will probably be interested. 
Then he extends a cordial invitation to 
the recipients of the letters to come to 
the store and look around and says he 
will be glad indeed to see them and show 
goods to them whether they buy any- 
thing or not. This generally gets good 
results. 

Mr. Furneaux also finds that in news- 
paper advertising it pays him to be as 
specific as possible about the goods he 
is offering. It has proved particularly 
worth while to feature diamond ring 
specials, for instance, at $50, $75 and 
$100. Such specials practically always 
secure worth while results. F. H. W. 








Gets Ideas From Traveling Sales- 
men 


66] DON’T believe it is a good thing 

for a jeweler to try to do business 
without complete cost records and in- 
ventories,” said Mr. Brainard, with L. 
L. Merithew, Long Beach, Cal. “Other- 
wise, how can a jeweler know where he 
is making his profit or where he is los- 
ing money? 

“And as to seeing all the salesmen 
who come into the store, I consider this 
important, even though I may not make 
purchases from all of them. By’ seeing 
all the salesmen I keep in touch with 
what is going on in business. I see the 
latest novelties—the salesmen generally 
play up novelties strongly all the time— 
and I see what the trend in business is. 
The salesmen tell me about good mer- 
chandising stunts that other jewelers 
are using and in this way I secure worth 
while ideas and suggestions which I 
may be able to adapt to my own use. 

“It is for these reasons that I always 
make a point of seeing the salesmen who 
come into the store and I give each of 
them enough time so that I can get a 
good idea of what he has to offer and 
secure any good ideas he may be pass- 
ing around.” F. H. W. 


What this world really needs is a 
fireproof celluloid collar—Wash. Cou- 
gar’s Paw. 
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The Pilfering Employee 





Written expressly for The Jewelers’ Circular 




















F all the money you take in over the 

counter in a year in exchange for 
jewelry and watch repairing and the 
like, how much of it actually gets even- 
tually to your credit at the bank? Even 
if you keep a close check on purchases 
running into large amount, how about 
the smaller purchases? 

If you are one of those jewelers who 
do all or practically all of the work be- 
hind the show-case yourself, your prob- 
lem in this respect is practically solved. 
But if you are one of those who employ 
two or three or a dozen or more men 
and women, the answer is not so simple. 

During a period of several years 
Botho L. Mergenhagen of Buffalo, N. Y., 
has made a study of criminology in mer- 
chandising where employees handle 
money or valuables more or less con- 
stantly. It has been his observation that 
one out of every four employees, taken 
at random, pilfer from their employer 
in handling money or valuable merchan- 
dise. 

Some authorities place this number at 
a higher ratio but Mr. Mergenhagen’s 
estimate may be considered conservative 
and fair in the light of his experience. 
Perhaps in the jewelry business where 
employees are usually chosen for their 
integrity and character the ratio would 
be more favorable than that which he 
mentions. 

Incidentally it is interesting to note 
that Mr. Mergenhagen finds that women 
in such positions are more honest than 
men. The ratio is much more favorable. 
However, when women actually do take 
to dishonesty they are usually much 
worse than men. They steal more and 
are more difficult to deal with when 
caught. They are plungers. Therefore 
their careers are much more brief than 
are those of men. 

In discussing dishonesty we are refer- 
ring not only to the actual theft of 
money but also to losses by granting un- 
authorized price concessions to favored 
customers, by collusion with other thiev- 
ing employees, or by the actual theft of 
merchandise or materials used in repair- 
ing. 

Let us look into the causes of em- 
ployees’ dishonesty. Every person pre- 
sumably is born with an equal chance. 
No one is really born a thief, at least 
no one who is likely to appear in the 
merchandising world as a_ regular 
worker. A person is not always dis- 
honest. What are the things that make 
him turn from the straight and narrow 
path? 

In the case of the female employee, 
her dishonesty usually starts with some 
fancied wrong, with a sense of resent- 
ment against the fancied injustices of 
her employer or against life in general. 
Usually she starts in a small way but 


finds it so easy that she rapidly increases 
her activities. She is reckless and when 
the day of reckoning arrives she usually 
trusts to her sex to aid her in wriggling 
out of trouble. Often it does. 

On the other hand the man usually 
begins to take money or participate in 
dishonest activities because of direct eco- 
nomic pressure from the outside. His is 
usually a far different attitude from 
that of the girl who steals from her em- 
ployer. 

Usually the man starts by needing a 
specific sum of money for a certain pur- 
pose. Perhaps he has been going around 
with a set of men who have more money 
to spend than he. Perhaps he borrows 
money to hold up his end. Perhaps he 
incurs a gambling debt. Perhaps he 
buys an article—maybe a present for a 
girl—which is beyond his means. He 
finds himself unable to meet payments. 
In desperation he takes what he needs. 
In one way or another he will put off 
the evil day when a shortage will be dis- 
covered or when he will be detected in 
the act of some irregularity. 

The male of the species is usually 
more conservative than the female. 
Often he works a system. Some of them 
will not take more than a certain 
amount at any one time. 

Men, by their very conservatism or 
the working of a system, have been 
known to thieve consistently over a con- 
siderable period of time only to get 
caught in the end. 

It is true also that the male thief in 
any business dreads exposure more than 
does the female prototype. Usually he 
has more to lose than has the girl. With 
the latter a job is often a rather casual 
thing anyhow but the man usually real- 
izes that exposure not only means often 
the loss of his job and sometimes the 
wrecking of his business future but such 
loss and dishonor often work hardships 
on loved ones. 

As indicated before, in the long run 
they are almost sure to get caught. If 
they realized how small their chances of 
success really were, to say nothing of 
the handicap under which they labor in 
a spiritual and moral way, it seems cer- 
tain that no one would try it, however 
great might be the temptation or eco- 
nomic pressure. 

There have been cases in which detec- 
tion has been deferred over a period of 
years. Mr. Mergenhagen tells of one 
case in which an employee stole about 
$7,000 over a period of more than three 
years. When he was caught it was found 
that he had the money in the bank. He 
had intended to open a business of his 
own in a few months more. This man 
made restitution, narrowly missed a jail 
sentence and died a few months later. 
It seems that those who make such at- 
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tempts are destined to failure in the end. 

There are two factors involved in con- 
trolling such conditions in which every 
employer of men and women in positions 
of trust are interested. The first factor 
has to do with the development of a 
system as effective as possible which will] 
eliminate temptation or take away the 
opportunity for petty thievery. 

The second factor of importance is to. 
be able to detect petty thievery without 
great difficulty, or before it has gone too 
far. Of the two it would seem that the 
first is of the greater importance and 
the closer they are made to dove-tail the 
more effective they are likely to be. 

Often changes can be made in ac- 
counting or money handling systems: 
which will sometimes prevent or discour- 
age dishonesty. The more a system keeps. 
a close and simple check on either money 
or merchandise the less likelihood there 
is of petty thievery. 

Also, the more an accounting system 
eliminates hands in contact with money 
the less likelihood there is of dishonesty. 
This last is quite commonly recognized 
and has led to the invention of the mul- 
tiple drawer cash register in the field of 
retail selling and also to the use of 
checks in covering payrolls, the latter 
ne serving the purpose of foiling ban- 

its. 

Accounting systems which make it 
easy, one may almost say automatic, for 
the persons in a supervisory capacity to 
check employees for every article of 
merchandise delivered and for every cent 
received in payment, do much to elimi- 
nate the temptation to use money dis- 
honestly, for the opportunity to do this 
has been thus much farther removed. 

Don’t allow any more hands to open 
the cash drawer than are absolutely nec- 
essary. If a delivery boy makes collec- 
tions of bills on delivery, see that he 
accounts for every cent immediately 
after delivery. If there is ever any ir- 
regularity, go to the bottom of it imme- 
diately. Don’t wait. 

Here are some hints which may be 
given on the detection of the dishonest 
employee. It has been the experience 
of Mr. Mergenhagen that the petty thief 
is usually characterized by carelessness 
in the performance of his regular work. 
Such carelessness may be an indication 
of a mis-directed, only partially-con- 
trolled will. 

Naturally this type of employee has 
not the interests of his employer at 
heart. He may be careful and exact in 
the beginning but after he begins his 
thieving, he may become slovenly in his 
work. When he gets to the stage where 
he is taking money or merchandise from 
his employer he usually rapidly acquires 
the habit of sliding through his work 
any old way so long as he can get by 
without bringing upon himself direct 
censure. Of course there are employees 
who are naturally careless who are the 
soul of honesty, but this is a good trait 
to check up on nevertheless. 

Another check, when suspicion arises, 
is to learn just how the employee is liv- 
ing. If he is obviously living beyond his 
wage or salary it is a pretty good idea 
to check him still more closely. If he is 
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buying more expensive automobiles than 
his income seems to warrant, it is a good 
thing to check his movements. 

Here, too, surface indications are not 
always true, so it is well to go slow and 
not jump at conclusions. There have 
been suspicious appearing cases of this 
kind in which it was discovered that the 
employee had been left a sum of money 
in a legacy or had a private income 
which his employer knew nothing about. 

The thieving employee is prone to mis- 
takes. He does not have his mind on his 
job. His mind is usually concerned with 
the problem of how to get the next dollar 
out of the boss or out of the public, and 
do it safely. There is also in his mind 
that subtle, inherent fear that he will 
be found out. These things occupy it 
often almost to the exclusion of thoughts 
of his regular duties or the bettering of 
his position by efficient, conscientious 
work. 

While it is true that there is no system 
which is trouble-proof or discovery- 
proof for the employee, the employer 
must be absolutely sure of his ground 
before he makes any charges. It is a 
rather serious thing to falsely charge 
an honest employee with discrepancies 
and such an action should be avoided at 
all costs. 

When the dishonesty becomes rather 
plain and obvious, either through close 
observation or accidental detection, 
about the best thing to do is to have the 
erring employee alone for a_heart-to- 
heart talk. 

It is not necessary at such a time to 
make any direct accusation and it is 
best not to do so. Having facts con- 
cerning some irregularities, the best 
thing to do is to present the facts which 
you have to the employee and ask him 
to explain them. If the preparatory 
work in the matter of checking up on 
the facts has been thoroughly done, the 
employee, if he is guilty, is usually 
caught in his own explanation. 

Some of them will devise extremely 


clever stories but if they are guilty there 


will be a point somewhere along the line 
of explanation when the lie is substi- 
tuted for the truth, at which a break 
will be made and the guilty one will be 
caught by his own inconsistencies. 

Once the employee has made the break 
in his story, the rest of the situation 
usually follows quite easily and natu- 
rally with a complete confession. Occa- 
sionally an employee will be found who 
will deny all irregularities in the face of 
the most damaging explanation. But 
this type is comparatively rare. Usually 
they will tell the whole story correctly 
once they are caught in the break in 
their explanation. 

Often the woman employee will be- 
come defiant. “If she fails in that she 
will often resort to tears. Failing to 
win sympathy with tears she will some- 
times try to vamp her employer into let- 
ting her go or into giving her another 
chance. 

On the other hand the defiant man is 
Tare. Usually when he is caught, he will 
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admit his fault and offer to make good 
if he has kept the money, or will work 
it out if he is given another chance. 

It is difficult to say whether it is ever 
wise to take a dishonest employee back 
on the job. Sometimes the most con- 
trite-appearing employee will go back to 
work with seemingly the best intentions 
in the world and start using his old sys- 
tem of thievery immediately or develop 
a new one. Restitution has sometimes 
been made out of continued thievery 
when taken back. 

Nearly every employer is interested in 
the relation of petty thievery to wages. 
It has been argued that one reason some 
employees begin to steal is because they 
are not paid enough upon which to live. 

It is interesting to note that this 
theory, within certain limits, is not 
borne out by experience. If wages are 
reasonably fair for the job, the average 
employee will remain honest. Sometimes 
those who are the best paid are the 
worst offenders. 

Along the same line it is interesting 
to note that petty thievery rarely fol- 
lows sickness or uncontrollable disaster 
in the home of the employee. When 
troubles of that nature arise, they seem 
to bring a strengthening of the moral 
fiber which makes the employee abhor 
the thought of any dishonesty. 

Petty thievery usually begins through 
over-indulgence or an economic pressure 
from the frivolities of life, high living 
leading to debts which create a demand 
for ready money that makes it difficult 
for the employee to withstand the temp- 
tations that are about him. 

The subject of the wisdom of taking a 
dishonest employee back on the job and 
the subject of the relation of wages to 
petty thievery are so complicated and 
ramified that they cannot be dismissed 
in a paragraph and will be made the 
basis of further articles. 





The Jeweler and the Curio Business 


| pays the jeweler to give some atten- 
tion to the curio business every now 
and then, according to A. T. Brainard, 
enterprising jeweler of Long Beach, Cal. 
Mr. Brainard has been in business in 
Long Beach for 22 years, 12 years of 
which have been in the jewelry business 
and the first years of his residence in 
Long Beach being in the curio business. 
It is interesting to know that when he 
started in Long Beach the town had a 
population of less than 10,000, whereas 
it now has a population of over 140,000. 
“Coming into the jewelry business 
from the curio business,” said Mr. 
Brainard, “I have a rather different 
slant on jewelry than that of other jew- 
elers who haven’t had the same experi- 
ence and I can see where many of the 
popular forms of present-day jewelry 
first were put out by the curio dealers. 
“For instance, coral roses were 
started by curio dealers, then blister 
pearls, coral beads, Chinese jade, carved 
ivory and a number of other items all 
had their first presentation to the public 
through the curio dealers. 
“As the demand for these items in- 
creased and as the demand for better 
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and better goods of this sort increased 
the jewelers began featuring the items 
and obtaining high prices for them. 

“And I believe that just as this sort 
of thing occurred in the past it is quite 
likely to occur again, although at the 
present time I can’t name any particular 
line that is outstanding in the curio 
business which might be adapted by 
jewelers. But I feel sure that some out- 
standing line will develop eventually and 
that when it does it will finally get into 
the jewelry stores. 

“For this reason I contend that it is 
mighty good business for the jeweler to 
give some attention to the curio dealers. 
Not only will the jeweler in this way 
get his first glance at articles which he 
may later be selling, but he will also 
secure ideas and suggestions for dis- 
plays and for publicity which may be of 
real value to him. 

“You know, curio dealers are past 
masters in the art of attracting atten- 
tion. 

“When the recent bead craze was at 
its height it was a very interesting 
thing to me to visit some of the curio 
shops on the Pike here in Long Beach 
and to note the way in which the dealers 
played up beads very strongly. In some 
stores I found that they had put up 
racks over the aisles in the establish- 
ments and had hung hundreds of strings 
of beads from these racks until it looked 
as though there was hardly a square 
inch of space without beads. In other 
words, the curio dealers simply hurled 
beads upon the attention of the public 
so strongly that no visitor to the stores 
could help being impressed. And I 
sometimes wonder if the same sort of a 
mass attack—only in a more dignified 
manner—might not be a good thing for 
the jeweler to adopt every now and then. 
Sometimes a mass attack of that sort 
will get a lot better results than all of 
the fairly subtle advertising in the 
world. 

“Tt is also of benefit to me, I find, to 
talk with other jewelers whenever I get 
the opportunity to do so. We all have 
common interests and I feel that it is a 
mistake for a jeweler to keep too much 
to himself.” y. H.W. 








Thank You! 


Editor, Storekeeping Dept. 
THE JEWELERS’ CIRCULAR: 

Inclosed you will find photo of the 
front of our store, showing the crowds 
in attendance at our eighth anniversary 
gift show, held at Washington, Ga., Sept. 
16 to 30, 1927. 

We attribute our success largely to 
the JEWELERS’ CIRCULAR, for which we 
have been a subscriber for the past eight 
years. The many ideas we get from this 
magazine have been indispensable to our 
business. We also give thanks to Ed. A. 
Richards, for executing these ideas for us. 

We hope that the JEWELERS’ CIRCULAR 
will come to us as regularly for the next 
eight years and serve us as well as it 
has for the past eight. 

Very truly yours, 
(Signed) Jas. D. ELLINGTON. 
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Real Power of Newspaper Advertising 
Often Overlooked 
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WHENEVER you heard advertising being 
discussed between two jewelers you 
eventually hear this question asked: 

“What results did you get out of it?” 

And almost invariably you will see a 
perfectly blank expression come upon the 
face of the askee, and he will answer: 

“T never could put my finger on it!” 

And there you are. That is the reason 
why advertising is more or less a business 
Monte Carlo to the jeweler—an inviting 
adventure in which he pays his money and 
takes his chance, but with the discomforting 
uncertainty of never knowing whether he 
has lost or won! That uncertainty, at least, 
never happens in a poker game. 

In no other business are the tangible re- 
sults of advertising so uncertain and so hard 
to account for as in that of selling jewelry. 
Most merchants can “key” an advertised 
offering and check up pretty definitely on 
what he gets out of it. The department 
store knows just what certain merchandise 
is costing in floor-space and advertising 
lineage. At least, they figure that they know 
these facts, and they come nearer to know- 
ing them than the jeweler ever has or ever 
will about his goods. 

If all jewelry advertising had to show 
certain specific, definite, dollars-and-cents re- 
sults there would be a tremendous falling- 
off in jewelry advertising effort. A vast 
amount of money would be turned back into 
the jewelry business—and, of course, the 
jewelry business would come out of the 
moribund condition in which it now finds it- 
self and would enter that famed and fearful 
state of inocuous desuetude—if you know 
what I mean. 

Thank heavens there are thousands of 
live jewelers over the country who do not 
ask for definite, specific results from a 
newspaper advertisement, but proceed on 
the sound theory that jewelry advertising 
is largely valuable publicity, which does 
tremendous, though quiet and _ usually 
unidentified share, in bringing through the 
doors of their stores those strange faces 
the proprietors see day after day. There 
must be some accounting for this steady, 
and often increasing stream. It cannot be 
all word-of-mouth advertising that has 
brought them in. Not in this day and age! 
Within the majority of those comers-in at 
your door there has been hammered home, 
maybe through one advertisement—more 
likely by a succession of them over a period 
of years—a conviction that your store is a 
good one in which to “trade.” Or at least, 
this succession of advertising of yours, has 
impressed them that they should at least 
give your place the “once-over” before they 
make up their mind where to buy. And 
if advertising has done this, it has done 


more than any other agemcy could ever 
accomplish! Try paying an outside sales- 
man—a good-will builder—to go out and 
interview folks and make them sign an 
affidavit that when they want jewelry they 
will come into your store and look, at least. 
In the meantime, keep your advertising out 
of print and just wait for them to show up 
in your doorway! You'll have a good long 
wait ahead of you. 

I don’t hold that a jewelry business can- 
not exist—note that “exist”—without adver- 


tising of any kind. It can and does. We 
have instances of it on every hand. But 
it is usually the paltriest existence. Gone 


is any ambition for growth or expansion. 
The chief idea behind such a business is to 
hold on to the little patronage such a store 
has, to pay the rent, to get the longest terms 
possible from the jobber, and to have some- 
thing to eat when mealtime comes around. 
Such an enterprise is not a business—it’s 
working for a living in a jewelry store 
instead of on a farm. 

Astute merchandisers and advertisers will 
call your attention to the staggering per- 
centage of non-advertisers among the busi- 
ness failures of the day. The dictum has 
become absolute: 

“Advertise—or die!” 

Some jewelers advertise without knowing 
it. They spend sums of money in mixing, 
in having their salesmen present in social 
assemblages and the like, and in giving 
money here and there for psuedo-charitable 
enterprises or in program advertising for 
the Master Bakers’ Amalgamated Picnic 
or the All Souls’ Church picnic. Or they 
devote unlimited personal time—that might 
better be devoted to their business—in pro- 
moting some social, fraternal or civic pro- 
ject or movement. 

Every bit of it advertising. Maybe not 
printed advertising, but costly publicity in 
an effort to advertise, just the same. The 
chief trouble about such publicity-seeking 
is its costliness and its purposelessness. It 
has no endurance, it affects a small group, 
it is aimed at nothing, it is ephemeral to a 
degree. Yet there are scores of jewelers 
who have kidded themselves into the idea 
that advertising—legitimate—advertising does 
not pay and they squander their substance 
on such shots in the wind as these pointless 
efforts. 

No jeweler who is a consistent, steady 
advertiser has ever given up advertising— 
provided his other business methods were as 
sound as his advertising sense. But the ad- 
vertising mortality among the “once-in-a- 
whilers” has been tremendous—and justly 
so. Can you expect the disinterested public 
to rush into Jones & Co.’s store for its 
Christmas jewelry if Jones & Co. appears 


in print but once a year—for a brief period 
in December? Does it not seem more logical 
that the public will seek Brown & Co., who 
have been preaching jewelry, quality and 
prestige of name to them during the entire 
twelve-month? And, incidentally, Brown & 
Co., while building up a consumer good-will 
at Christmas, will also have lured the public 
into his store for Johnny’s graduation watch 
in May; sister’s wedding gift in June, and 
anniversary gifts in the other months, 

That is how advertising pays—although 
the jeweler “cannot put his finger on it.” 

If there were a federal law that every 
person who is influenced by a store’s adver- 
tising had to announce that fact through a 
megaphone when he entered the store, then 
all the jewelers’ fingers in the country would 
be placed squarely and surely on direct re- 
sults. And a horde of canny but greedy 
dollars that are now being paid out for dead 
stocks would be turned loose into the glitter- 
ing and profitable channels of advertising. 
But there is no such law, and never will be. 
And folks do not buy jewelry just when and 
because it is advertised. And I seriously 
doubt, if there were such a law as referred to 
above, if more than three out of five persons 
could say definitely that Brown & Co.’s ad- 
vertising brought them into the store. Some 
would tell you they just had an inward im- 
pression that Brown & Co. were “right.” 
Others would say they had seen Brown & 
Co.’s name in the paper so often that they 
judged they must be among the jewelers 
who really amount to something. Others 
would say they had been told Brown & Co. 
are “alright.” But mostly, in the sum total 
of such reason-why declarations would be 
the statement that the impression that Brown 
& Co. were the ones to call on, just took 
shape indefinitely and unconsciously in their 
minds. 

And right there, Mr. Jeweler, you could 
begin the process of the laying on of fingers. 
Right there is a result on which you can 
place your finger with the greatest certainty 
in the world. That inwardly growing sub- 
conciousness that Brown & Company are 
“right” has been planted and fertilized in 
those minds by continuous, convincing ad- 
vertising—and nothing else! And that is a 
major accomplishment of advertising that 
no other form of business-seeking can lay 
claim to. Because it develops a customer 
for you out of raw material, unknown to 
you, and absolutely outside the influence of 
your personality or of a demonstration of 
the character of your store-inside, your dis- 
play of merchandise, or your service. It 
has operated independently of you, quietly 
working on brain material that you are not 
even conscious exists! 

Of course it may be pointed out by the 
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few anti-advertisers who are still able to 
argue, that this is an assertion impossible 
of proof; the last resort of a hopeless prop- 
osition which offers faith in lieu of fact. 
To such an argument can only be opposed 
a counter ‘one: 

Let the non-advertisers explain by other 
than the advertising argument the reason 
for the growth of advertising jewelers as 
against the lethargy of the non-advertisers. 

The jewelry business is one in which the 
customer-mortality is extremely high, for 
various reasons—customers come upon hard 
times and are unable to afford the jewelers’ 
merchandise; they grow old and cease to 
care for the jewelers’ wares; they die, move 
away, or for various other reasons no longer 
are prospects for the jeweler they once 
patronized. New customers must take their 
place. New jewelry-wants must be inspired 
in the public mind. Allurements must be 
cast to that tremendous majority outside of 
the immediate acquaintance of the jeweler 
and his employes. Can these things be ac- 
complished better than through the publicity 
channels bearing the genus-label of adver- 
tising ? 

Other lines of merchandise do not lose 
their customers through so many contin- 
gencies as does the jeweler. The clothing 
merchant knows folks must always wear 
clothes, ditto shoes, ditto hats, underwear, 
et cetera. The food-products dealer knows 
the public must eat. The furniture man 
knows the men and women of the good old 
U. S. A. will always have more or less 
furniture around and under them. 

But people do not have to wear dinner- 
rings, scarf-pins, bracelets or watches. They 
have to be dogged into it. If they want 
them, they have to be hounded into the 
belief that they can afford them. Men have 
to be begged, threatened and jeered into 
buying wrist-watches or pocket-lighters. Old 
folks, as a rule, cannot be impelled, from 
any consideration, to become active jewelry- 
store customers. Who are to fill the gaps 
caused by these defections? And how are 
they to be gotten to come in and fill the 
gaps? Can anyone present think up an 
answer—other than advertising? If you 
can, there are lots of jewelers who would 
like “to put a finger on” it. 

There is plenty of reason, harking back 
to antiquity, for the skepticism of jewelers 
about putting their money into something 
they keep cases on. A jeweler can’t put 
$5.00 in advertising and draw out $9.50 
gross, as he can in a novelty bracelet—if 
he sells it. The craft has been chary and 
conservative ever since it was founded. In 
the ancient days the jeweler was the com- 
munity banker. He held the feudal lord’s 
pledges; he passed on the value of coins and 
cashed foreign exchange; he accepted bullion 
or jewelry in exchange for cash, and acted 
as a minter for the fiduciary lord of the 
district. Always the value of money was 
impressed deeply into his mind—and he has 
never forgotten the lesson. 

Ask the advertising salesman who swings 
back and forth across the country about 
the jeweler’s conservatism. He will tell you 
that, as a class, they are “cold” prospects. 
They have been so “cold” in the past—note 
the past—that an advertising promotion prop- 
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osition among them was practically hope- 
less. Most of them would not hear the 
proposition through. This is because most 
jewelers have no advertising man on whom 
to “saw off” this responsibility, and have to 
consider the advertising problem themselves. 
Often they know nothing about it, are sus- 
picious of anything which costs money with- 
out putting something tangible back in the 
hand. 

But the same salesman will tell you that 
among jewelers who really are interested 
in advertising, their desire for “something 
good” and their eagerness to try something 
that has actually proved resultful, is almost 
pathetic. The heavy mortality among 
“syndicate” jewelry-magazines or house- 
organs, imprinted with the name of the 
jeweler who issues them, testifies eloquently 
to this striving for advertising media with 
tangible, obvious resultfulness. And some 
atrociously bad stuff has been palmed off 
on these jewelers under the representation 
that it will “pull.” Which accounts, to 
some extent, for many jewelers “souring” 
on advertising. 

I have seen house-organs issued regularly 
for jewelers for several years, in which that 
jeweler injected everything and every mer- 
chandising scheme he could think of to bring 
actual “under the finger” results. Yet he 
discarded the magazine after long trial. I 
have seen seemingly meritorious direct-mail 
advertising campaigns that apparently proved 
“duds.” I have seen some forms of news- 
paper advertising campaigns that came a 
cropper. All because the advertiser could 
not state definitely that they had been worth 
their salt. Yet, if we figure the constant 
equation—the element of constructive pub- 
licity that each and all of these campaigns 
contained in the form of net good-will— 
they were not failures. The jeweler is just 
not inclined to give anybody or anything 
credit for the success of his business. He 
just will not “put a finger on it” and say: 

“Here’s the faithful little element of my 
business that’s working for me night and 
day !” 

The jeweler does not see this residuum 
of good-will which his constant advertising 
is building up for him. If it be a monthly 
house-organ, one of the well-known syndi- 
cate sort, it is worth what it costs if you 
make the most of the merchandising oppor- 
tunities such a magazine presents. These 
magazines are very flexible, now, and allow 
of the jeweler putting into them photographs 
and prices of goods he actually has in stock. 
This is a tremendous improvement in them 
over the former inflexible one which pre- 
sented only some one’s conception of a stand- 
ard jeweler’s stock, and the jeweler had to 
buy stock to fit the magazine, rather than 
make the magazine fit the stock. 

The most important point of value about 
such a monthly house-organ is its regularity. 
It comes regularly to your customers’ or 
prospects’ homes. It automatically and 
mechanically carries your message to them. 
They get to expect it and it implants your 
name and your store-individuality insidiously 
into their inner consciousness in a way that 
brings cash results when they need anything 
in your line. And, equally important, it 
makes it easy and mechanical for you to 
become a regular, consistent advertiser— 
which is the most needful thing about 
jewelry advertising. The jeweler who be- 
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comes a periodical advertiser is like a peri- 
odical drinker. When the drinker is drink- 
ing, everybody notices him but they don’t 
feel impelled to go and talk with him, and 
when he is not drinking the public doesn’t 
pay any attention to him, or if it thinks 
of him at all, doesn’t think anything, much. 

If a jeweler can contract the habit of 
regularity in his advertising, he will have 
gained the most valuable advertising prin- 
ciple there is. 

Those jewelers who have cancelled sub- 
scriptions to syndicate monthly magazines 
have not reckoned their benefits entirely. 
Some, in an effort to make the public ex- 
press its attitude on their magazine, have 
sent out post-card canvasses inquiring if the 
customer still wanted the magazine mailed 
to him. In practically every instance where 
such post-card questionnaires have been sent 
out, the number of returned postals has 
been embarrassingly and disappointingly 
small. The jeweler who sent them feels 
that he has been slapped in the face. He 
says to himself: 

“Why, they don’t even think enough of 
this magazine (which costs me $4,000 a 
year) to tell me on a stamped post-card 
whether they like it or don’t.” 

But let him take comfort in the usual 
percentage of voters that go to the polls. 
Here is a “solemn referendum” that affects 
every adult in the land, costs him nothing 
and takes but a few minutes of his time. 
What does the great mass of Americans do 
about it? About 60 per cent. of them just 
simply stay away from the polls. That’s 
what they do about it. And look at the 
experience of a big Chicago merchant who 
issues free a monthly magazine that any 
home should be proud to have. Yet, when 
this merchant sent out a post-card question- 
naire to find out if the public really liked 
his free magazine, only about 5 per cent. 
replied on the postage-paid postal card! 

So there you are, in trying to feel the 
effect of an unsolicited advertising medium 
in the home. Better just keep such a maga- 
zine going—unless you’ve got another adver- 
tising iron in the fire that you are more 
certain of. And the only other advertising 
iron that seems to be universally popular 
among advertising jewelers is the news- 
paper. This standard medium probably will 
always be among the best advertising chan- 
nels for the jeweler. It reaches so many 
thousands of persons who know nothing 
about you or your business. It displays 
your wares to such a mass of prospective 
consumers that its columns are usually worth 
the rates asked for advertising in them. 

The chief burden of this song is: “Don’t 
give up your faith in advertising.” It is 
necessary to modern business. Although 
results are hard to isolate, and cash money 
has to be paid for an intangible something 
that you can’t feel, hear or smell, don’t get 
cold feet. There’s some reason for the suc- 
cess of the enterprising jewelry merchant 
who advertises. There’s some impelling 
force behind those persons who enter his 
doors, and whom he has never seen nor 
heard of. Don’t be afraid of advertising 
just because “you can’t put a finger on it.” 

And to the next man who says you “can’t 
put a finger on advertising results” in the 
jewelry business, just say: 

“No, and you can’t on a flea in your 
clothes, either—but you know he’s there!” 
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HAMMEL, RIGLANDER & CO. 


For Your 
Serious Consideration 


V.T. F. MIFANS for Wrist and Bracelet Watches are pre-eminent 
for the following reasons. They fit - They replace the broken glass 
and conserve the original appearance of the watch =- They are made 
from crystal clear stock without color, free from blemish, approxi- 
mating Rock Crystal in appearance = They are made according to 
case manufacturers’ specifications = They are lower in price than 
other makes. 


Two Hundred and Fifty new shapes and sizes for the most cur- 
rent and popular watches have been added to the V. T. F. MIFAN 
collection making a total of 700 all for largely sold, popular Wrist . 
Watches = no dead stock. 


A new catalog with twenty-two pages of exact line drawings and 
ten pages of cross index carefully compiled so that you may order by 
naming case, or by size measured in millimeters or by stock num- 
ber, will be ready for distribution shortly. This will include all 
details as to price, cabinets wherein to carry a full stock, etc. A 
copy will be promptly mailed to you if you will fill in the coupon 
below and mail to the undersigned. 


It may be that your wholesaler does not stock V. T. F. MIFANS 
and has some reason for trying to sell something “just as good.” 
In this case it will be distinctly to your advantage to communicate 
with the undersigned. 


Unequaled Fit, Quality, Price, 
Service 


December 1, 1927 





Hammel, Riglander & Co. 
New York City 


Catalog and all details as to price, etc. 


Exclusive Wholesale Distributors 
NEW YORK, U.S. A. 





Please send us mew V. T. F. MIFANS 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 














AUTHOR’s Notr—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘‘watch- 
maker,”” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are ‘‘old 
stuff’? to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of 
Nov. 8) 


QUESTION.—How shall we proceed to 
grind the inside diameters of our hollow 
spindle true and concentric? 

ANSWER.—It will be assumed that the 
loose bearing has been properly fitted to 
the spindle; also that the loose bearing 
has been pressed into the rubber pulley. 
This will give us a complete spindle 
which may be ground true while run- 
ning in its own bearings. 

Our first step will be to prepare a 
suitable wheel for our inside grinding. 
An Alundum wheel, Grain 3880, Grade 
K, one-quarter of an inch in diameter 
by one-eighth of an inch face by one- 
eighth inch hole will answer very nicely 
for the inside grinding. As this wheel 
must be run in the lathe head in this 
instance, we shall require a special arbor 
to carry the wheel. 

To make such an arbor, we shall 
select a piece of steel rod about two 
and one-half inches in length by .1875 
in diameter. A blank staking tool punch 
18 usually quite true and will answer 


very nicely for the special arbor. We 
may grip this rod in a wire chuck and 
turn the end true and to the proper 
diameter to fit into the hole in our 
grinding wheel, allowing about one- 
eighth of an inch to protrude through 
the wheel. This end may be threaded 
and a small nut made to fit, which will 
provide a means of securing the grind- 
ing wheel firmly in place. The grinding 
wheel may then be turned true with a 
diamond tool. 

As the total length of our hollow 
spindle is one and three-quarters inch, 
it follows that our special arbor must 
protrude this length from the lathe head 
in order to grind the hollow spindle clear 
through. 

Obviously, in order to grind the in- 
side of our hollow spindle true and con- 
centric, it must be so placed in the tool 
post of the slide rest that it will be 
exactly “in line with the centers.” We 
may attain this point by using two large 
taper centers; one in the lathe head and 
one in the tail stock. With the attach- 
ment held loosely in the slide rest, we 
may place the tapers in each end of our 
hollow spindle, bearing in mind that the 
opening for the draw-in spindle must 
be toward the head of the lathe. When 
the tapers are resting in each end of the 
hollow spindle, then we may lock the 
spindle in position by means of the tail 
stock set screw. Then if we secure the 
frame in the tool post of the slide rest, 
our hollow spindle will be set exactly 
“in the line of centers.” 

In order to work to the best advantage 
in this case, we should drive our small 
grinding wheel at a very high speed and 
our hollow spindle (which we wish to 
grind true) should be driven at a low 
speed. We may attain this point by 
driving the lathe head with a belt from 
the large speed wheel on the counter 
shaft and by driving the hollow spindle 


with a belt from a small pulley on the 
counter shaft to the pulley of our hol- 
low spindle. We must also bear in mind 
that the grinding wheel must turn in 
the opposite direction from the surface 
we are grinding. 

Our first grinding will be on the small- 
est inside diameter of our hollow spindle 
which takes the body of the chuck. 
Previous to grinding, we should pass the 
grinding wheel clear through the hol- 
low spindle as far as we expect to do 
the grinding and we must not allow any 
greater length of the grinding wheel 
arbor than is required to pass com- 
pletely through the spindle. Internal 
grinding of any kind is usually delicate 
work as the arbor and the wheel must, 
as a rule, be small in diameter, and 
consequently there is considerable vi- 
bration, especially with a long arbor. 
Therefore, the shorter we are enabled to 
use an arbor for internal grinding, the 
less vibration we will have to contend 
with. 

In making the hollow spindle, we bored 
the hole for the chuck to .300, but as 
mentioned in the October installment, 
this diameter was to take the writer’s 
chucks and this diameter must be made 
to fit the chucks at hand. In grinding 
this hole true, it is not required to re- 
move very much metal and the hole will 
not require lapping. We may grind the 
hole some and then try one of our chucks 
for a fit. In this case, a loose fit is 
required. 

Previous to trying the chuck in the 
hollow spindle for a fit, we must clean 
the hole carefully to remove all grind- 
ings and also allow the spindle to cool 
off, if it appears to be hot from the grind- 
ing operations. 

Assuming that the hole for the chuck 
has been properly ground true, then we 
may proceed to grind the seat for the 
draw-in spindle. As the seat for the 

) 
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draw-in spindle was turned _three- 
quarters of an inch in length by .370 in 
diameter, we may shorten our grinding 
arbor which will give us a more rigid 
arbor. The outside diameter of our 
draw-in spindle was made to .372 con- 
sequently we have .002 for grinding and 
lapping to fit. The proper method to 
follow in this case is to grind the inside 
hole to take the draw-in spindle, just 
enough to true it, allowing a slight mar- 
gin for lapping, as it is always easier 
to do our final fitting from outside 
diameters (in this case the outside 
diameter of our draw-in spindle). If 
we do our inside grinding carefully, we 
may true the hole with .001 removal of 
metal and if the hole is ground of uni- 
form diameter, very little, if any lap- 
ping will be required, as this hole is not 
ground for a running fit, but simply as 
a guide for the draw-in spindle. The 
principal requirements are a hole of uni- 
form diameter and perfectly true. 

In order to grind the throat of the 
hollow spindle, which takes the angle 
of the head of the chuck, we must re- 
verse the hollow spindle, and in this 
case, we must use our large tapers again 
to set the hollow spindle “in the line of 
centers.” When this has been done, 
then we must swing the swivel of the 
slide rest around in order to obtain the 
correct angle for grinding. In the wri- 
ter’s case, the angle of the head of the 
chuck was 20°, but this point must be de- 
termined from the chuck at hand. As- 
suming that this angle is 20°, then we 
must set the slide rest swivel at this 
point and proceed with the grinding. 

This particular piece of grinding is 
possibly the most important part of our 
work and we must be very careful to 
observe that it is ground true. When 
we obtain a clean surface, then the work 
may be cleaned carefully and we may 
try one of our wire chucks in the hollow 
spindle to determine if the angle has 
been ground properly and to sufficient 
depth. If we use a glass while making 
this examination, we may easily deter- 
mine if the throat of the spindle has 
been ground to the correct angle. If 
it does not fit correctly, we may shift the 
swivel of the slide rest until we obtain 
the required angle. While an exact fit 
is usually required between the throat 
of the spindle and the head of the 
chuck, at the same time it is best to 
have the closest contact at the front end 
of the chuck head. Then there is no 
risk of throwing the chuck out of true 
when we close the draw-in spindle. 

As the outside, front end of our hol- 
low spindle should also be ground true 
for appearance sake and the angle is 
usually about the same as the inside 
angle we have just ground, we may do 
this grinding before we remove the at- 
tachment from the slide rest. In this 
case, we may use one of our larger 
wheels and the extreme high speed will 
not be necessary for this grinding. 

The end of the hollow spindle may be 
ground to conform, approximately with 
the appearance of our lathe spindle, then 
we may set the slide rest swivel straight 
and face off the end of the hollow spin- 
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dle and our grinding is completed for 
the spindle. 

QUESTION.—How shall we proceed to 
grind and lap the draw-in spindle to fit 
properly into the end of the hollow 
spindle? 

ANSWER.—When we made the draw-in 
spindle, we turned about one-quarter of 
an inch of the length of the draw-in to 
.372. This allows us a small margin 
for fitting. If we grip the large end of 
the draw-in spindle in a wheel chuck and 
observe that it runs true, then we may 
use a fine grinding wheel and grind the 
diameter of the draw-in spindle true 
within .0005 of the required diameter 
for fitting into the end of the hollow 
spindle. 

In order to lap the draw-in spindle 
to an exact fit, we shall require a ring 
lap, which has been described previous- 
ly in this article. This ring lap should 
be made to fit approximately over the 
end of the draw-in spindle which re- 
quires lapping, and is provided with a 
set screw and locking or adjusting screw. 

As an abrasive for such lapping, we 
shall require very fine, flour emery and 
plenty of oil. Lapping of any kind does 
not remove metal very rapidly, but at 
the same time, we must proceed very 
cautiously in this case as we have al- 
lowed only .0005 for lapping to fit. 
Whenever we try for a fit, the work 
must be cleaned off thoroughly and 
cooled before trying for a fit. In this 
case, we shall require an easy fit, so 
that it will operate in the same manner 
as our lathe draw-in spindle. 

QUESTION.—What further work is re- 
quired in our wheel cutting attachment? 

ANSWER.—Assuming that the draw-in 
spindle has been lapped to fit properly 
then we may disassemble the attach- 
ment and fit the key in the spindle to 
engage the slot in the chucks. The key 
should be fitted carefully, so it will al- 
low all chucks to enter the throat of 
the spindle freely. When this has been 
done, the end of the key may be dressed 
off smooth and the attachment assem- 
bled and adjusted for shake. The space 
between the hollow spindle and the bear- 
ing may be filled with oil previous to 
assembling which will keep the attach- 
ment properly oiled for a great length 
of time. 

Special work to be done with this ideal 
attachment will be considered in our 
next installment. 

(To be continued) 








Record Made by a Regulator 


SetmA, Ata., Nov. 25, 1927. 

Technical Editor, JEwELER’s CIRCULAR: 

Thinking it might be of interest, I am 
writing you the record made by the regula- 
tor of Hobbs & McGill. Five years ago 
today, just before leaving on a vacation, I 
set, and moved the regulator of this clock, 
as it was off a few seconds, and since then 
we have wound it every Monday, but have 
not moved the hands even as much as 
one second. In that time it has beat 157,- 
680,000 seconds without varying more than 
three seconds. 

I have never heard of its equal, and be- 
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lieve it is the world’s record, but if not 
will be interested to know of one that 
has surpassed it. 

This clock was made by the E. Howard 
Co., and bought by this firm in 1859, when 
it was established. Since then it has been 
resting in practically the same place, and 





OLD REGULATOR THAT HAS A R-E.CORD 
FOR ACCURATE TIME KEEPING 


has not been cleaned or given a fresh drop 
of oil since June, 1916. 

The pendulum, as shown in enclosed pic- 
ture, has two vials of mercury, each weigh- 
ing about 20 pounds, and, at today’s 
wholesale price, would bring over $100. 

The picture also shows the position of 
the hands, which is quite odd as all three 
hands travel in different circles. 

The movement is in a brass box. Prac- 
tically all bearings are jeweled. 

Yours truly, 
i... J. Hrs, 
Watchmaker, for Hobbs & McGill. 
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The Watchmaker’s Joys 








Written expressly for THE JEWELERS’ CIRCULAR, by Marvin W. Walters 

















SUPPOSE that if I remind some of 

my readers of some of the joys I 
have always had mending watches that I 
shall inadvertently run into some of the 
joys that each of you have. If watch- 
makers are anything they are human— 
just plain humans with lots of anxiety 
thrown in. They tell us that babies have 
but two fears, fear of falling and fear 
of outlandish sounds. Watchmakers 
have more than that. As they get up 
from babyhood into the realm of applied 
mechanics, making many spills here and 
there clean across the clean white pages 
of the morning starts, they accumulate 
more and more anxiety. It is a sense of 
growth. Don’t be worried that you are 
worried. Worry if you can’t allay it. 
It is an indication that we are men and 
not horses when we feel anxiety. What 
has a horse to fear beyond the tragedy 
of not getting his fodder? A good watch- 
maker has much more to fear than the 
likelihood of missing his corned beef and 
cabbage. It is that little sleight of hand 
performance we have of putting away 
fear and placing victory where fear was 
that gives the poor watch mender his 
keenest joy. 


A Watch Is Delicate 


The slightest slip either way is liable 
to make the trouble with the watch 
vastly greater than it was when it came 
into the shop. Woe to that mender 
who makes the trouble worse! Yet don’t 
be too hasty. Please hold up your 
hands, all of you who have never had 
any ill-luck such as “slipping into a frail 
hairspring,” or “jabbing a screw driver 
into the leaves of a train wheel” or 
“scratching the pretty embellished top 
plate of some twenty-three jeweled 
watch.” All you men who never, in all 
your life shut a gold filled or silver case 
with your bare thumbs, please throw up 
your hands. Come on now, hit the saw- 
dust trail and tell us all about the time 
when you pounded away for an hour on 
some part of a watch, trying to fix what 
did not need fixing, when at last you 
found what really did need fixing. Ah! 
good fellows, every one. Our mistakes 
are what make us human and brotherly. 
A watch is delicate, like a baby, easy to 
injure, wonderful if handled well. A 
watch is like a fine woman, a good deal 
more than worth the money if O. K. and 
a good deal less than worth the money 
if not. So we just as well know at the 
first what we have to deal with. Some 
days when my nerves were just about 
right, those happy days when hope ran 
high and when the work rolled on like 
a song, those were the days when I could 
be blindfolded and take a watch down, 
clean it and reassemble it. Those were 
the days when I didn’t need eyes. But 
those grey days, especially when those 


little bug sized watches wouldn’t wait 
another minute, ah, those wee hard 
ones! I have sat working till my eyes 
were twice pulled out of my head. I 
have strained them, kept them at it till 
there would exude from the eyes bits of 
matter, indicating general breakdown of 
the whole eye structure. Those were the 
times when any victory was a good har- 
binger. 

The watchmaker never has a good 
time eating cake all day. The exactions 
of the work make him wiser than that. 
It is only as the watch repairer comes 
up out of the toils and gains his point 
that he is happy. Let me make a con- 
fession. I broke seven different parts 
on one watch once while I had it in the 
shop for mending one other broken part. 
Did any of you ever step on it more 
recklessly than that? I have heard men 
say they never broke anything in all 
their lives. Well, I always suspect such 
testimony because it has too little actual 
experience in it to make it useful to me, 
mudcrawler as I am. But this I will say, 
boys, I rarely ever broke the same part 
again. Once was enough. I always 
think a watch mender is very hopeful if 
he can learn his lesson in one dose, one 
experience. 


The Joy of Plenty of Tools 


Going on with the delicacy of a watch: 
I knew a man who was in the bad habit 
of taking watch movements up into his 
fingers for final assembling. For in- 
stance, he would put in all body screws, 
would put on the balance with bridge 
and hairspring assembled, with the 
watch movement highly suspended in 
the air. He would put in trial case 
screws, would loosen those tiny screws 
in the balance bridge that hold the hair- 
spring outer end, all such as this, hold- 
ing the watch movement in his hands in- 
stead of having a nice sized rest for his 
movement while doing this work. Clean- 
ing causes the watch to come out in a 
very high state of polish. It is “slicker 
than butter” as the boy said. It is very 
apt to slip through the fingers when we 
press in a hard screw or do something 
else quite as hard. Ah! how long does 
it take the watch repairer to know that 
he can buy a complete set of movement 
rests, to fit any and all sizes of watches, 
and that for but a song in price? 

If a watchmaker has good, complete 
tools, one for nearly every performance 
that he must undertake in fixing 
watches, then he can be happy. Of 
course some fellows can neither keep the 
tools in shape nor know where they are. 
They are in the same leaky boat with 
him that has no tools. I wrote on keep- 
ing the edge on your tools a year ago, 
so I won’t go at that again, but say, men 
of the tweezers, let me repeat, an old 


117 


screw driver that is thick in the center, 
thinned by bad stoning on the sides and 
edges, with the subsequent rounding of 
the thinned corners to where it is the 
very worst kind of a driver imaginable, 
there is no providence under the sun 
that will keep that kind of a driver out 
of the hairspring or out of the tender 
leaves of the train, or will keep that old 
beggarly driver from making ugly 
scratches across the fleur de plane of the 
polished plate. A watchmaker can easily 
have a good time tuning up all his tools, 
making others that he does not have, 
edging up all his turning gravers, and 
otherwise providing himself so that 
whatever job he undertakes he can go at 
it in an unhurried state of mind. That 
was always half the joy of my work. 

Take this little matter of rounding an 
out of round coil somewhere down deep 
in the smaller hairspring. If a man 
knows he has the proper rounding 
tweezers for this, if he knows just what 
he can do to lay this one coil in its 
proper field so that it will not vibrate 
into touch with the coils on either side 
of it, how happy he can be. 


The Happiness of Not Laying Hard 
Jobs Back 

Don’t think I am backtracking into an 
article on the five deadly sins. You need 
one word more here perhaps. At least I 
always needed a little extra at this point. 
My good old father always protested in 
some very effective manner against any 
of his boys picking the chicken over, 
specially before dinner was called when 
mother left it sitting near the oven 
while she made the gravy. Father al- 
ways said that he didn’t mind the extra 
chicken that we might eat, but he always 
objected to come to the table and sitting 
down to left-overs. How many of us 
watch repairmen sit down morning after 
morning to left-overs and comebacks? 
The best watchmaker I ever saw was 
one that was surprised when a watch 
came back to be re-repaired. He was 
careful and knew that the watch should 
stay out and run under normal condi- 
tions. He was a man who never knew 
what awaited him in the next job. He did 
not pick his work over. 


The Watchmaker’s Wife 


What a darling she is! I have a good 
wife. She has mothered four boys and a 
baby girl for me. Say, boys, I always 
thought too much of that little auburn 
haired lady to take my shop troubles 
home to her. She is a true sport. She 
never tells me when the old wringer cuts 
the buttons off the children’s stockings— 
but wait a little, maybe it ain’t stockings 
that have buttons. Well, that is about 
all I know about washing, anyway. 
’Tain’t my line. I’m a watch repairer. 
Oh! she often asks me how things go at 
the shop, specially if my brow is round 
and my face looks like inviting her to 
spend the evening out at the cottage. 
No wife living ought to be bored with 
the tedious job of ironing out the trouble 
wrinkles from her husband’s forehead. 
One of the joys of the watchmaker is 
that of going home empty of shop. When 

(Continued on page 124) 
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[Answers are also solicited from our readers to the questions published on this page) 
No attention paid to communications unless accompanied by full name and address of the writer. 


QuESTION No. 4142—Escapement 
Model.—_I am making an escapement 
model for demonstration purposes. This 
model will be a lever escapement with 
escape wheel 4% inches in diameter. 
Will you please tell me what size and 
weight and how thin the steel of the 
balance should be? Unfortunately I 
have no notes on this subject. Where 
can I obtain blank steel suitable for 
making the balance and fork?—P. J. L. 


ANSWER.—We will explain a simple 
method which you may use to reproduce 
any escapement, so as to preserve the 
exact proportions of the original en- 
larged as many times as you desire. 

As a unit of measurement, we strong- 
ly advise that you use the metric system 
instead of the English, because it is 
much more convenient to multiply and 
divide by tenths than by inches, quar- 
ters, eighths, sixteenths, etc., or by the 
inch divided into thousands. The milli- 
meter is a convenient unit to use in 
measuring watch work and it is rapidly 
displacing the English system. You can 
obtain a metric scale from most any 
hardware or tool dealer. A scale of 25 
centimeters, with millimeter divisions is 
quite suitable for your purpose. 

As our first point for consideration, 
we note that the escape wheel of your 
model will be 4% inches in diameter. 
Four and three-eighths inches equals 110 
millimeters. Let us see how many 
times larger this is than the escape 
wheel in an actual watch. We have 
measured an 18 size lever escapement 
and find that the diameter of the escape- 
ment is 8.7 mm. If we divide 110 by 8.7 
we find that the escape wheel of the 
model will be 12.64 times as large as the 
escape wheel of the watch. 

Now, to reproduce the watch escape- 
ment larger in the same proportions, 
we must therefore measure all of its 
parts, multiply each of these measure- 
ments by 12.64 and build your model on 
the enlarged measurements thus found. 

We have measured the diameter of 
the balance of the watch and find its 
diameter to be 15.7; 12.64 x 15.7 = 198.4 
mm. which is the diameter the balance 
of the model should be. Likewise, we 
find the vertical ‘thickness of the balance 
rim must be 12.64 * 1.5 = 18.9 mm. 
The thickness of rim from inside to out- 
side is 12.64 x 0.5 = 6.32 mm., thick- 
ness of the arms, 12.64 < 0.4 = 5 mm. 

While these dimensions are given to 
conform with your required escape 
‘wheel diameter of 4% inches, we may 


simplify these calculations by adopting 
a more convenient multiplier, such as 
10 or 20. 

By following the above method, you 
may select any standard movement and 
obtain correct proportions of all parts 
enlarged to any size you wish. 

If you will use a metric steel scale 
and a micrometer caliper, you will be 
enabled to take all measurements from 
the movement and reproduce them ac- 
curately on the enlarged scale. Make 
drawings of the parts, and then work 
from the drawings. 

Any supply house should be able to 
obtain suitable steel for making your 
parts. 


QUESTION No. 4143—Testing Main- 
springs.—Will you please give me some 
reliable methods of testing the quality 
of mainsprings; methods that are avail- 
able to the regular workman. I hawe 
methods that are the outgrowth of my 
years at the bench, but I would like to 
know of other ways of testing, as I 
judge there must be. In view of the 
many brands of springs and all claim- 
ing to be the best, I want to make a 
reasonably thorough test.—M. L. G. 

ANSWER.—We would suggest that the 
best way to test mainsprings is the 
simplest; to try them in the watch. 
You could spend a great deal of money 
on machines to determine the relative 
tensile strength, elastic limit, ductility, 
resilience, hardness and brittleness of 
the steels used in various brands of 
mainsprings, but even all these tests 
would not equal in effectiveness the 
simple one of trying the springs under 
the conditions of actual service. 

We need hardly mention the fact that 
the best spring is the one that will give 
the longest service without “setting.” 
If two springs are in service for the 
same length of time, and are then taken 
out of the barrel and allowed to open 
out, the one which opens out the widest, 
has retained its resiliency the best, and 
is therefore the better spring. We 
must not forget, that besides resiliency, 
a spring must have finish; the coils 
must be well smoothed and polished on 
sides, top and bottom, to reduce to the 
minimum the friction of uncoiling. The 
width and thickness of the spring should 
be uniform from end to end. This may 
be determined by simple gaging. 

It will be wise to make the tests 
of a duration as long as possible; not 
less than three months run for each 
spring. This length of time should be 
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sufficient to determine the comparative 
qualities of the springs being tested. To 
take only one spring of each brand, and 
condemn or approve the brands accord- 
ingly, would be manifestly unfair, as 
the best brands may have an occasional 
spring that will fall below its average 
of merit. 

The only fair test is to try a number 
of springs of each brand and observe 
the average results in each lot, and then 
compare these averages in order to 
determine the relative merits of the 
various brands. 


QUESTION No. 4144—Staff Selection.— 
In selecting a new balance, is it proper 
to take one with larger pivots than the 
old one or take one with pivots that will 
properly fit the jewels in the first place 
and not turn them down as would be 
necessary in the first instance? Is it 
better to change the jewels than to turn 
down the pivots if one or the other 
must be done?—E. S. 

ANSWER.—It is important, in order to 
disturb the position adjustment as little 
as possible, to have the pivots of the 
new staff of the same diameter as they 
were in the old staff, providing the 
pivots of the old staff fit the jewels 
properly. Select a staff, conforming as 
nearly as possible to these requirements, 
but with pivots slightly larger rather 
than too small, so that you can reduce 
them to fit. You will find that ready 
made material seldom fits in every re- 
spect up to the requirements of the 
watchmaker who makes his watches keep 
time, even though it often does fit them 
well enough to enable the watch simply 
to run. For good timekeeping results it 
must generally be altered in some re- 
spects. The upper and lower balance 
hole jewels should be of equal hole 
diameter and the pivots should fit the 
holes with very little side shake. What- 
ever alterations are necessary to bring 
about these conditions should be made. 


QUESTION No. 4145—Watch Case 
Joints.—I note in all watch cases, the 
pin in the joint is usually in three 
pieces; gold ends and brass in the 
middle. Is this to save gold? To my 
mind this is a botch job as it weakens 
the joint. The brass wire pin has but 
little hold on the outside joints.—R. V. 

ANSWER.—The kind of joint you men- 
tion is the standard type and is much 
better than to have a one-piece gold pin 
as you suggest. The joints are made in 
this manner not to save gold but to 
make a better joint. To run the pin 
in one piece from end to end would not 
be any stronger. The usual construction 
allows of using brass instead of gold 
for the acting part of the pin. Brass is 
stronger and wears much less than gold. 
But it would not do to have a full 
length brass pin because the ends would 
soon turn black outside and present an 
ugly appearance. So the pin is short- 
ened sufficiently to allow for insertion 
short gold plugs to finish the ends of 
the joint. In taking out, these gold 
plugs may be readily removed with a 
sharp graver point. Then the brass pin 
may be easily driven out with a flat 
faced punch. 
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HOOVER & STRONG. Inc, 


Sy ° 
> 
sail —Netallurgists 
Orrice ann Works, 119 West TuPPER STREE 
BUFFALO, N.Y. U.S.A. 











CONFIDENCE 
Master Workman, 


After serving the trade for more than H ow’ S Your Fy e ? 


sixty years our most valuable asset is 


the confidence and good-will of our You who are trained in sense of color—of 
beauty—of taste—you will delight in the 


many customers who send us their ; 
true white color of 


Hoover White Gold 


3; Hoover White Gold merits every bit of praise 
and confidence given it by those who know 
|} and appreciate. Hoover White Gold is white 


H AN D »¢ Q2 lel ARM AN and stays white. 


Just weigh up your accumulation of 


i i i tt nt i 


wastes year after year. 














Refiners of Precious Metals ’ sweeps and scraps. Send them to us 
Fulton 2 Gold Sts., Bridgeport, today. Since 1912 our efficient and re- 
New York City Conn. liable refining service has _ profited 

5 thousands of customers. 


425 Richmend St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 




















_ Golden Rule Refiners- Since 19/2 
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Trained Watchmakers? 


We supply competent men 


without cost to employer or Platinum 


employe. Our students are 
trained in watch repairing, ° 

clock repairing, regulating Refiners and Assayer s) 
chimes and strikes in clocks, 


engraving and jewelry work. T. B. HAGSTOZ @ SQN 


na ‘Sitanes; Pinely equipped school with | 709 Sansom St., Philadelphia | 


Jewelers! Do You Need Gold, Silver 
nd 














tional Director, 35 


years hic a, competent instructors. 
maker and instructor. 


STUDENTS WORK WAY THRU SCHOOL 
We help students obtain spare time employment. Files Jewelers’ Tools and Supplies 
. 


Advanced students make money on repair work 
while learning. 


DAY AND NIGHT SCHOOL 


Individual instruction. No books or class work. 
Students learn by doing actual jobs. 


SPECIAL COURSES FOR WATCHMAKERS 


Escapement work, balance work, hair spring and 
timing, or any other branch of watchmaking. 


SEND FOR FREE BOOK 

















Telephone Cortlandt 5222 


“anes ale] FILES 


AMERICAN-SWISS FILE & TOOL CO.’S 
AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive Pres- 




















If you have a son, relative - friend who wants to Sand Blast sure Blowers. 

learn the trade, have him write for our FREE BOOK. An ch or T ool & Supply C o., Inc. 
National School of Watchmaking EAP. REICHHELM’ "&’ COn Inc. 

1340 S. Michigan Ave., Dept. 23, Chicago, III. 24 JOHN ST. 23 NEW YORK 
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Workshop Notes 
A New Electric Winder 


IGURE 1 represents a new model of 
F electric watch possible of connection to 
a4 6 to 12-volt line, and even higher if 
necessary.. 

The rewinding mechanism is composed of 
an electro magnet M, an armature A and a 
three arms lever H, a kind of moving beam, 
at two ends of which are hammers K. The 
armature A is attached to G by means of a 
flat spring, which, normally, tends to keep 
off the armature of the electro-magnet; a 
permits the regulation of the 








screw S 


opening. 
The spring D establishes a contact between 


the beam H and the intermediate wheel L, 





FIGURE No. 1 


the latter being mounted loosely on the 
axis of the center wheel W. A mainspring, 
placed inside of the barrel, tends to make 
the beam turn, and consequently the inter- 
mediate wheel 1, towards the left. This 
rotation is transmitted to the center wheel, 
placed behind the intermediate wheel L, by 
means of an auxiliary spring. 

An anchor escapement assures regularity 
of the motion of the center wheel. The 
time setting is accomplished by acting 
directly on the arbor E, which is in contact 
with the hands by a system of movable 
wheels. 

The action of the apparatus is as follows: 
The current enters by the insulated post B; 
it proceeds successively through the electro- 
magnet the armature A, the lever H, then 
returns to the line passing through the plate. 

At the moment of passage of the current, 
the armature A is attracted quickly; it 
engages in its course the short arm of the 
beam H, which under that impulse turns 
toward the right and engages the spring in 
the barrel. The armature remaining blocked 
on the edges of the cage surrounding the 
electro-magnet, and elsewhere, the beam 
being displaced more than the armature, 
according to the acquired speed, the contact 
between these two parts ceases, and the 
current is interrupted; the spring G then 
brings back the armature to its first position. 

The lever is displaced next slowly toward 
the left, in contact with the center wheel, 
‘until it encounters anew the end of the 
armature; at that instant the contact is 
re-established and the current passes. Then 
the process repeats after an interval of two 
to three minutes. There is no reserve 
motive force. 
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Watchmakers Certified by the 
Horological Institute of America 














JUNIOR WATCHMAKER GRADE 


The following are the names and employers of candidates granted the certificate of 
Junior Watchmaker by the Horological Institute of America, Nov, 15, 1927. 


Candidate Employer Address 
Neb, Vite. PUMMMIIRES i50 sie aieinrn sees + Ue, JESSOP Ee SORB®... sce San Diego, Calif. 
W. R. Bolger...............Wright PN cccccicevens Juneau, Alaska 
WU: Bi BO cca cc esas i eR a eee ee Sacramento, Calif. 
ee eee ee ree Colorado Springs, Colo. 
Chas. E. Mawhieg.......... eT oe | a eee Blue Creek, W. Va. 
John A. Hemstock......... ~ J. Jessop @& Sone........... San Diego, Calif. 
ee eee Tyler Jewelry Co........... Birmingham, Ala. 
Irving H. Newell........... Kelvin & Wilfrid O. Waltham, Mass. 

; WERE COi oo. che bks 
Oo 2 i oP ema! Washington, D. C. 
Donald’ H: Pratt.......0 0606 SEER aye ef ars a ea Seer Dover-Foxcroft, Me. 
oe: I. RIGhatd:.; <2. 60.0000 Peoria, III. 
W. B. Senatemagyr.. ...... 0.00. SD LE ay ee Ee CP Hilo, Hawaii 
Enoch N. Simonson......... AS fcr sca whe vu aosiee Elgin, Ill. 
memeet H Meeer........4.55. Edward Israel............;.. Cornersville, Ind. 
Corms LL. Thomas........... dacs cccencmes Philadelphia, Pa. 
wWenaie bE, Trask... 266i... Peoria, Ill. 
tee. E. Felee............. Pentz-Cahoon Co............ Pocatello, Idaho 
Everett J. Vollman.......... | PERI rere? Elgin, Ill. 
Bruce W. Watters.......... Rogers & Watters.......... St. Petersburg, Fla. 
s.r Oa: Peoria, Il. 


CERTIFIED WATCHMAKER GRADE 


The following are the names and employers of candidates granted the certificate of 
Certified Watchmaker by the Horological Institute of America, Nov. 15, 1927. 


Candidate Employer Address 
ss errr 5 ee ee Tree Yakima, Wash. 
Elsworth L. Bowles........ Chas. E. Belmes & Co...... Glasgow, Mont. 
Wm. M. Gilmour........... NS S bGks a aeeneereerceeds 7Clinton, Ind. 
Frederick Koch, Jr.......... Barten R. Smith............ Long Island, ae & 
Earl J. LeBeau Bata a alee SPUR UMEDERIN a7 reid a0 c.0) ose edie Elgin, III. 

Geo. L. Ledingham......... G.. We Piao: .. <6... ccs Ft. Worth, Tex. 
Glenn M. McCoy.......... . Huff Jewelry Store.......... Roswell, N. Mexico 
Samuel Samansky......... ee Newark, N. J. 


eeeeeeeseeee e 


Albert Spletter.. 


Washington, D. C. 








The rate of the watch is practically in- 
dependent of the variations of the electric 
current; between small and large voltages, 
the oscillations of the beam does not exceed 
19”. 

This mechanism functions well and is of 
a careful construction. It is adaptable to 
the manufacture of automobile watches or 
for table watches. The movement has a 
diameter of 83 mm. and a thickness of 28 
mm. The resistance of the coils of the 
electro-magnet is around 50 ohms for a volt- 
age of 6 volts—F. Nurser, in Die 
Uhrmacher-W oche. 








Horological Notes 





A correspondent of the London Eve- 
ning Standard writes: An important 
reorganization is now taking place. I am 
informed, in the famous Swiss watch 
industry. 

Some time ago the principal manufac- 
turers of watch movements organized 
into a holding company, under the title 
of Ebauches, Ltd., and it is believed that 
by the end of this year 95 per cent of 
the firms manufacturing watch move- 
ments will be amalgamated under the 


trust. There are about twenty-five fac- 
tories in Switzerland producing watch 
parts, and the stabilization of the price 
which is to be enforced will be followed 
by the stabilization of prices for com- 


plete watches. 
* * * 


Following the signing by many M.P.’s 
of a petition for a colored light to show 
on the clock tower at Westminster when 
a division is about to take place, it is 
understood that an estimate of the cost 
of what some members call a “see-easy” 
is being made. The installation of the 
colored light and the wiring and switch 
connections may cost nearly £100. It is 
possible that an experiment may be 
made with different colored lights, and it 
is suggested that a “spotting party” of 
members, to test its range, may be 
formed to walk at night in various di- 
rections away from the House of Com- 
mons until the colored light becomes 
invisible. 








Clarice: Look at that striking young 
waiter. 
Babette: Trés chic, n’est-ce pas? 
Clarice: Tray sheik is right. 
—Stanford Chaparral. 
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REFINERS 


ASK ANY OLD TIME JEWELER 
5 T oappeaen Ave. CHICAGO 7-310 East Ga Nie 
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FRANCO AMERICAN 
PRECIOUS METALS CORPORATION 


DEALERS AND REFINERS 





GOLD, SILVER AND PLATINUM METALS 


Works: General Office 
NEWARK, N. J. 62-72 West 47th Street, New York City 


Presale hich Cie Tope] 


THE HOUSE THAT DELIVERS THE GOODS 














ANNOUNCEMENT is made of the merger of — enced men, capable of the best workman- 
Ae Wath Can Co. ship and thoroughly reliable _ service. 
Dickerbluk C Patronage of the trade is cordially solicited 

ecker-reckman \O0. with the assurance that “The Goods will be Delivered.” 





established watch case repair houses, both located in the 
Heyworth Building at 29 East Madison Street, Chicago. 
The new company, which is capitalized for $10, 000, BECKER-HECKMAN COMPANY 
occupies greatly enlarged quarters on the 8th floor of 


the Heyworth Building. Its mechanics are all experi- 29 East Madison St., 803 Heyworth Bldg., Chicago 
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Enhance Your White Gold Jewelry C & G Watch Co., Inc. 


with 1452 Broadway eenntn on New York, N. Y. 
The ng White Finish be The Better Watch 99 
; It gives your white gold jewelry the “Quality Above All” Wet for tables ant quien 


beautiful platinum color, covers the 
soldered spots— AND DOES NOT 








TARNISH. : : - 
t.contains no gold, platinum or cad- || | Green's Electro-Plating Machines 
cluded in every package. AND “SAL-HYDE”’ ELECTRO-P LATING SALTS 


Send for Bulletin J-E 95 

Mcr. Complete small professional plating outfits from $35.00 
SAM W. HOKE, Mcr. For Gold, Silver, Platinum, Nickel and Copper Plating, Stripping, Ete. 
JEWELERS’ TECHNICAL ADVICE CO. Manufactured by 


1 quart $5.00 22 ALBANY ST., NEW YORK CITY The W. Green Electric Co. 1 Pen AS 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 








UNITED STATES PATENTS 
Issue of November 15, 1927 


1,648,902. ATTACHMENT FOR ALARM 
CLOCKS. WILLIAM JENKINS, Detroit, 
Mich. Filed Oct. 19, 1925. Serial 63,440. 
6 Claims. ; 

An attachment for alarm clocks including 
in combination a plate having a central cut 
away portion, a lever fulcrumed on_ said 
plate having one end projecting beyond the 
outer edge thereof, a laterally bent portion 
on the opposite end of said lever for engag- 











ing the winding key of the said clock, an 
arm extending from said plate into said cut 
away portion, and a laterally bent portion 
on the inner end of said arm forming a stop 
for limiting the angular movement of said 
key on one direction. 


1,649,108. BRACELET. EDWIN GEBHARDT, 
® Cincinnati, Ohio, assignor to The Geb- 
hardt Bros. Co., Cincinnati, Ohio. Filed 
April 18, 1924. Serial 707,524. 2 Claims. 

A bracelet comprising a flexible, encircling 
band, and a plurality of detachable sliders 
thereon, formed as a connector slider, and 
an intermediate slider, the connector slider 
having tongues at the ends formed with 
channels, and the intermediate slider having 
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tongues at the ends formed to engage in said 
channels, and posts mounted on the tongues 
of one slider, and the other slider having 
holes to engage over said posts, along the 
line of connection between said channels, 
said sliders having projections and identa- 
tions at the sides thereof, respectively, 
adapted to come into engagement when the 
tongues are hooked together and the posts 
are in the holes. 


1,649,187. SAFETY BACK DEVICE FOR 
EAR ORNAMENTS. PHILIP’ REITER, 
New York. Filed Oct. 22, 1926. Serial 
143,455. 5 Claims. 

A safety-back device for ear ornaments 
comprising a supporting member, a clamping 
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Member in the form of a long rigid bar 
adapted to extend a substantial distance 
along the ear, the ends of the clamping 
member being broad and having spoon-like 
tips for comfortable engagement with the 
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ear, and a pair of rearwardly extending 
guiding pins carried by the clamping mem- 
ber and passing through holes in the sup- 
porting member for guiding the clamping 
member toward the ear and preventing its 
twisting from behind the ear. 


RHINESTONE-SETTING MA- 
. _ANTONIO MOSCINI, Brooklyn, 

. Y. Filed Aug. 20, 1926. Serial 
130,500. 3 Claims. 

A device for setting ornamental stones in 
fabric comprising a base, an intermediate 
portion and an upper portion, the base being 
arranged to hold the stones and a blanket 
of fabric thereover, the latter of which is 


1 
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adapted to be retained in place by the inter- 
mediate portion clip holding receptacles in 
said intermediate portion, plungers carried 
and operated by the upper portion and ar- 
ranged to force the clips through the fabric 
to engage the stones, and means for guiding 
the movement of the upper and intermediate 
portion. 


1,649,540. 
CHI 





j me 

















DESIGNS 
73,846. CLOCK CASE. Jack Katz, New 
73,849. DESK CLOCK. FREDERICK Lux, 


Term of patent 3% years. 


73,849. DESK CLOCK. FREDERICK Lux, 








Waterbury, Conn. Filed May 2, 1927. 
Serial 21,819. Term of patent 14 years. 





73,868. PI LAMBDA PHI FRATERNITY 
PI ROBERT HAROLD ROSENTHAL, New 
ANY 
ink ‘ ev 
. () 
York, assignor to Pi Lambda Phi 


Fraternity, Inc., New York. Filed April 
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16, 1927. Serial 21,623. Term of patent 
14 years. 
73,869. PI LAMBDA PHI FRATERNITY 


PIN. ROBERT HAROLD ROSENTHAL, New 
assignor to Pi 


York, Lambda Phi 











Fraternity, Inc., New York. Filed April 


16, 1927. Serial 21,624. Term of patent 
14 years. 
73,880. FINGER RING. Louis TOMCHIN, 


Brooklyn, N. Y. Filed March 25, 1927. 
Serial 21,327. Term of patent 3% years. 


UNITED STATES TRADE-MARKS 
Issue of November 15, 1927 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for “under the ten-year 
proviso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Ser. 253,473. Kappa DELTA Sorority, Indi- 
anapolis, Ind., and Montgomery, Ala. 
Filed Aug. 15, 1927. 


Particular description of goods.—Frater- 
nity Pins, Badges, Lapel Buttons, Cuff Links, 
Tie Clasps, Charms, and Finger Rings, All 
Made of or Plated with Precious Metal. 

Claims use since Oct. 23, 1897. 


Ser. 254,359. THE Nov-E-LINB MFG. Co., 
Inc., New York. Filed Sept. 3, 1927. 
The word “Wite” is disclaimed apart from 
the mark shown in the drawing. 


RU-VVITE 


Particular description of goods.—Watch- 
cases. 
Claims use since Aug. 1, 1927. 


Ser. 254,410. ATow MATSUOKA, doing busi- 
ness as Atow Matsuoka Co., San Fran- 
cisco, Cal. Filed Sept. 6, 1927. 


LUCKY GRAPE 


Particular description of goods.—Necklaces 
and Other Jewelry for Personal Wear, Not 
Including Watches. 

Claims use since July 29, 1927. 


Ser. 254,699. AISENSTEIN WoRONOCK & SONS,’ 
Inc., New York. Filed Sept. 14, 1927. 


AWONE,R 


Particular description of goods.—Watches. 
Claims use since 1925. 
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The Watchmaker’s Joys 
(Continued from page 117) 








we can leave the carks and cares some- - 


where below Lawndale Avenue and let 
the poor things die on the grey evening 
airs, never to see them again, then we 
are ready to matriculate. We are get- 
ting real joys out of life. 

Oh! yes, fellows, I learned the joy of 
keeping even Mrs. Walters’ watches and 
clocks running. There is no alibi. There 
is no excuse. No use trying to hatch 
them up. The dear little women want 
watches that will run, and they have a 
right to have them running. Of course 
it is kind of hard on wrist watches, this 
thing of letting the babies cut their teeth 
on them. But that’s nothing compared 
with loaning them to Bobby to crack 
walnuts with. There now! That crack 
of a smile was what I’ve been wantin’ 
all the morning. That’s the greatest 
joy you will ever have, namely, that 
power to not take your work too serious- 
ly. Good morning, boys! Good luck to 
you today, and by all means don’t swear, 
for that will make you unhappy! 








Manufacturers’ Cooperation Invited 
by the Census Bureau 


Preparatory to the information of 
plans for conducting the Biennial 
Census of Manufactures for 1927, a 
conference was called of the represen- 
tatives of the various industrial organ- 
izations at New York in securing the 
cooperation of the respective manufac- 
turers in promptly making returns to 
the department. The census is taken 
under authority provided in an Act of 
Congress approved March 3, 1919. 

In deciding upon the items to be 
covered by the census, the Bureau has 
consulted representatives of various 
manufacturers’ associations with the 
view of securing, so far as practicable 
and without making the schedules too 
elaborate, information which will be of 
value to the several industries concerned 
and will at the same time provide a 
record of the progress of manufacturers 
generally throughout the United States. 

Recognizing the value and importance 
of this work to our industry, the Na- 
tional Jewelers Publicity Association 
and other bodies in the jewelry trade 
have arranged to cooperate with the 
Bureau in collecting the data for the 
coming census. 

The blank forms upon which reports 
should be made will be mailed to all 
manufacturers about Jan. 10. A report 
will be required from each manufac- 
turing establishment whose output in 
1927 was valued at $5,000 or more. It 
is hoped that every manufacturer con- 
cerned will have his records in such con- 
dition that he can fill out the schedule 
within a few days after its receipt, as 
the tabulation of statistics for our in- 
dustry will not be made by the Bureau 
of the Census until reports are received 
from all manufacturers engaged in it. 
It is, therefore, urged that those re- 
ceiving blanks supply this information 
soon after Jan. 10 in order that, as early 
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as possible in 1928, the Bureau may have 
statistics which will show the condition 
and progress of our industry for the 
year 1927. 

The information rendered by the Bu- 
reau of the Census from time to time 
has been invaluable in the conduct of 
the work of the National Jewelers Pub- 
licity Association, and its officers re- 
spectfully urge that the department’s 
request be promptly complied with. 








Allentown, Pa. 





The following traveling men are call- 
ing on the trade in this vicinity: M. 
Guildin, with Knickerbocker Watch Co.; 
E. B. Midlen, with the Barbour Silver 
Co.; J. J. Horton, with the Meriden 
Britannia Co. 

Robert J. Beitel, Jr., son of Jeweler 
R. J. Beitel, Catasauqua jeweler, who is 
a senior and clinic assistant at the 
Pennsylvania State College of Optom- 
etry, passed the Thanksgiving holidays 
with his parents. 

About Dec. 1, local banks will mail 
checks to depositors in their Christmas 
Savings Clubs. Hundreds of thousands 
of dollars will thus be put into circu- 
lation, which fact will help to a con- 
siderable degree to speed up Christmas 
shopping. 

Samuel Perkin, jeweler, purchased at 
public auction on Saturday afternoon 
the store building and lot located at 708 
Hamilton St., the price paid being $103,- 
000. The property has a frontage of 
16% feet on Hamilfon St. and a depth 
of equal width of 101 feet. Mr. Perkin 
has not decided as yet what he will do 
with the property. 

A retail merchants’ division of the Al- 
lentown Chamber of Commerce was or- 
ganized on Monday night, Nov. 21, pre- 
ceded by a banquet at the Hotel Allen. 
Arthur E. Keller, jeweler, was ap- 
pointed a member of the executive com- 
mittee to serve for one year. As the 
shopping center of the Lehigh Valley, 
Allentown has many important prob- 
lems to solve, and in the past these 
questions were brought to the Chamber 
of Commerce, which did not have an or- 
ganization fit to cope with them as they 
arose. As a consequence they were pre- 
sented to a hurriedly selected committee 
or to the directors of the chamber. Now, 
however, the merchants affected by the 


“questions will have the opportunity of 


solving them for themselves, and will 
have the situations which concern them 
and them alone, presented for discussion. 
The benefits of this division can be seen 
at a glance and its power for good is 
easily discernible. The division will seek 
to control auction sales, house-to-house 
canvassers and program advertising 
abuses. It will also consider closing 
days and hours, Christmas shopping, 
Christmas advertising, dollar days, 
community sales, auto parking, ete. 
Among the local jewelers joining the 
organization were the following: Arthur 
E. Keller, of E. Keller & Sons; W. E. 
Wetherhold, of E. H. Wetherhold & Son; 
L. E. Hertz, of Rogers Jewelry Co., and 
A. H. Appel, of W. H. Appel & Son. 
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Dr. and Mrs. Charles P. Stahr and 
George R. Weber, Louis Weber & Son, 
and Mrs. Weber, attended the Army. 
Navy football game in New York. 

Percy L. Appel, W. W. Appel & Son, 
with his wife, spent part of the Thanks- 
giving holidays at Brown’s Mill-in-the. 


Pines, N. J. They also attended the 
Army-Navy football game. 

William Stewart, Lancaster, was con- 
victed in court last week of feloniously 
entering the residence of Norman 
Diehm, near Lancaster, and stealing 
jewelry, including a watch and chain 
and a ring. 

Roy R. Lefever, jeweler, 152 E. King 
St., died last week from appendicitis, 
after an illness of one week, following 
an operation. The deceased, who was 
only 33 years of age, was born here, and 
learned his trade at the Bowman Tech- 
nical School. He had been in business 
for himself only a few years. He is 
survived by his wife and three children, 

The widow of President Woodrow 
Wilson and the representatives of Eng- 
land, France, Italy, Greece and Ger- 
many, attended the unveiling of three 
splendid memorial windows to the three 
Emancipators, Thomas Jefferson, Abra- 
ham Lincoln and Woodrow Wilson. The 
artist and architect who designed the 
windows, Waldemar H. Ritter of Bos- 
ton, was present. 

With Christmas but a few weeks away 
the local jewelers are registering no 
complaint over pre-holiday trade. More 
than ever before the custom has pre, 
vailed, of selecting and laying aside 
articles on a first payment, the final pay- 
ment to be made just before Christmas. 
While the class of goods laid by is not 
the most expensive, it is of a quality 
suited for presents, and the annual dis- 
tribution of savings funds will let loose 
a veritable flood of money. Three local 
banks will distribute shortly before 
Christmas no less than $633,000 among 
13,000 residents of Lancaster, and 
county banks will turn loose several 
hundred thousand more dollars. The 
jewelry stores will be open evenings for 
over a week before Christmas. 








Black felt, velvet or silk toques and 
hats seen in Paris are trimmed with 
jewels and as a rule a black afternoon 
gown and hat require much assorted 
jewelry to compensate for their sobriety. 
Artificial barettes, chains and bracelets 
will be worn in any quantity that can be 
piled on. Women are seen wearing 4 
dozen slender sautoirs, while the brace- 
lets make a solid mass from wrist to 
elbow. Fashion experts no longer speak 
of earrings but of “pendants” for the 
ear, as they are as large and as hand- 
some as the pendants worn at the throat, 
and just as costly. In some cases, three 
pendants, two for the ears and one for 
the corsage, are ordered to match. Or- 
naments for the ear are becoming more 


massive. 
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| THIS BOOKLET SELLS 
THE CHRISTMAS LINE 


It pictures and describes 460 tempting 











Christmas Gifts 





we hg Ros 








This December over 5,000,000 people will be urged to call 
at their jewelers’ for this fascinating booklet which will help 
them select sterling silver Christmas Gifts. 


Be sure you have plenty of booklets on hand early in 
December. Jewelers who have used them know they will 
increase Christmas business. Please order from the Printing 
Department, Providence, R. I. 


THE GORHAM COMPANY 


SALES AGENT FOR 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Providence, R. I. 
DURGIN DIVISION, Concord, N. H. 
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Case Company 
ai, offers for the Holi- 
day trade a number of 
new designs and shapes 
which are worthy of wee 
i special consideration --- 
| Quality and Workman- 
ship are guaranteed --- 


ALWAYS -=-- 


STAR WATCH CASE Co. 
LUDINGTON, MICHIGAN 


: 20 WEST 47TH STREET 


























NEW YORK OFFICE - 
CHICAGO OFFICE - - - $5 E. WACKER ORive 
SAN FRANCISCO OFFICE = MUTUAL BANK BUILDING 
CINCINNATI OFFICE = = 31 EAST FOURTH STREET 


MEMBER Saris TAT AST 
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STAR YY CASE 
JeCOMPANY,.9 
4760.0 







WATCH 
STARYCASE 
COMPANY 
STELLAR 
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Mail Your Order 
NOW 
from the new 


Style Booklets 


you have just 
received thru the 


“mail. 


K: indly send order to our nearest office 


J.R- WOOD &SONS 


NEW YORK CHICAGO 
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“T IME FOR A LIFE TIME” 
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This advertisement will appear in 
The Saturday Evening Post, er 
Dec. 10, 1927 kee 


After the Barrage 


Reaching into the four corners of the country, 
Ollendorff national advertising reaches over 3 mil- 
lion families. Many of them are your own best 
customers. 





Take advantage of this barrage of sales work. Aim 
your advertising directly at these prospective cus- 
tomers by using the specially prepared Ollendorff 
ewspaper dealer advertisements as illustrated. 


They will be furnished you without cost upon 
request. 


[ Ollendorf Co, Ine. 


Pittsburgh 20 West 47th St. Factory 
2196thSt. - New York Chaux de Fond 


Nendorff 


#. \V/atches 
FINE WATCHES SINCE 1868 
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Some New Light and Medium 
Wedding Ring Blanks 


WELL ROUNDED INSIDE 


Y* announce yet another addition to our line of light and medium, 
half-round, seamless wedding ring blanks in platinum, palladium 
and the various colors and karats of gold. 

These rings are well 
LIGHT—HALF ROUND WITH RIMS rounded inside. Series 
e 390 to 394 are light, half- 
round and with rims. 
They are made from 2 to 
3 m/m wide. Series 290 
to 294 are medium, half- 
round, with rims and 
measure from 2 to 4 m/m 
in width. Series 284 to 
288 are medium, half- 
round and plain. They 
are made in widths trom 
2 to 4 m/m. 














All these ring blanks are 
graduatedin%4m/m 
widths. 





Enlarged Cross Sections 


BAKER & CO., INC. 


54 Austin St., Newark, N. J. 


30 Church St. 760 Market St. 5 So. Wabash Ave. 
New York San Francisco Chicago 
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The Acceptance Ring 


from the Maid who accepts to the man who proposes 
















ee AO! a‘ 
fearceplant! 7 \ , ore «| ak 
aa Man Proj cy ts! ) 
pats che Whaiw Accry 
oe. and Pyeseul’s : 
A ¢ OK t 

a he 


t 
*y 


ies 





a MK 1 
Yb Pearce R bed 

4 of conse Ang i 

Man we ancy op, 
py Poses 












Window 
Card 

ll x 14 in. 
Printed 

in 3 Colors. 






Handsome 
Gold, Silver 
and Black 
Embossed 
Display Stand 
7%, x 14 in. 
Holds 3 Rings 















ONE SIDE Actual 
Photograph 
. Size 
OTHER SIDE  « 16 


Made in 18 Kt. White Gold and in 14 Kt. Green Gold 
with 18 Kt. White Gold top 


To retail at $75 $100 $150 Display Material free 


with an assortment of three rings 
Order through your wholesaler 


SCHLESS-HARWOOD CO. 


Diamonds 
2 West 46th Street New York 
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|e rene protection may mean much or little—sometimes NOTHING. Too 
often it devolves into a highly flaunted yet little practised claim. Con- 
versely, it may be incorporated into a sales policy as an actual and tangible 


dealer help. 


**Heirloom Plate’’ is a protected line in the 
full sense of the word. ‘‘ Heirloom Plate’’ 
dealers trade direct with the manufacturers 
and receive their full legitimate profit. No 
Heirloom dealer undersells another. This 
policy was announced six years ago and has 


been rigidly lived up to since that time. 
‘‘Heirloom Plate’’ is the line of silver plate 
for the dealer who is in business for perma- 
nency, for prestige and for profits. Three 
attractive patterns cover every demand of 
taste. Write for dealer information. 


WM. A. ROGERS LTD., NIAGARA FALLS, N. Y. 


CHICAGO : 


NEW YORK - 


ea ‘ 


SAN FRANCISCO - 






¥E% 





TORONTO, CAN. 


NIAGARA FALLS ° 


‘Generation | 


: Epa 









A new and distinctive ‘‘Heirloom 
Plate’’ pattern imparting an at- 
mosphere of old colonial Vir- 
ginia. Motif based on the 

fan transoms of colonial 
mansions, antique door 
knockers & decorat- 

ed with the pure 

lines of cobo- 

nial pillars. 
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“CREATORS of the UNUSUAL as USUAL” 


COSTUME JEWELRY 


and 


CHAINS OF ALL DESCRIPTIONS 
IN PLATINUM AND GOLD 


WALTER LAMPL 


20 West 47th Street 
New York City 


E. E. HARWOOD RAILSBACK & DABLE 
1110 Heyworth Building 49 Geary Street 
Chicago, Il. San Francisco, Cal. 
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the Middle Age, | Lhe Brides 

of Today ------ 


have advanced a long way 
in taste from the Teutonic 
spouse and her half-coin. 
Today’s bride is becoming 
more and more discriminat- 
ing about her band. And she 
transfers her critical choice « 

The marriage ring was to her man, making him par- 
not associated with the ticularly careful in choosing 
marriage ceremony the ring. That is why jewel- 


ers everywhere are finding it 
among the northern coun- me 
easier to sell Bristol Rings. 


























tries until late in the Thay -Sil overt: seqeieemane: 
Middle Ages. It sup- They are beautiful in design, 
planted, among the Teu- stylish in appearance. They 
tonic tribes, the cere- are seamless and hand- 





carved—not die-struck and 
soldered. The charm of 
Bristol Rings will attract 


mony of tying a knot, or 
breaking a gold or silver 
coin, one half of which your customers—the prices wiseaied 

was kept by the man and will make them buy! i 
the other half by his 


mate. 











A stock of Bride and Bride- 
groom rings, always on hand. 



































Ask your wholesaler for the comprehensive line of Bristol Ring Samples 


Mid-West Representative: Frank W. Collom, 31 N. State St., Chicago 
Pacific Coast Representative: Max J. Newman, 57 Post St., San Francisco 
Traveling Representative, New England and Penn.: S. C. Steinmann 


Bristol Seamless Ring Co. 


[ New York Representative: A. H. Disbrow, 9-11 Maiden Lane 
Main Office and Factory: 123 Liberty Street, New York | 
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_ Diamond Flexible BraceletS 
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701—Platinum front, 14k white gold back, 4 diamonds, 7 sapphires, 





702—Platinum front, 14k white gold back, 5 diamonds, 5 onyx, 
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704—Platinum front, 14k white gold back, 3 ‘diamonds, 8 scientific emeralds, 





woes <sewve. 


FSIS 


705—Platinum front, 14k white gold back, 5 diamonds, 20 sapphires, 
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711—Piatinum front, 14k white ould back, 3 diamonds, 


CHAS. KELLER & CO. 
20W. 47ST... NEW YORK 
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Diamond Mounted Rings 


e 
Fea Diamond Mar. s 


kets know and appreciate. 
the Buying Power and 


Prestige of the UR, Com- 
pany. 


This important fact—to- 
gether with our designing 








and manufacturing facili- 
ties enables us to present 


a line of DIAMOND 
RINGS COMPLETELY 


WOO SR OP ae wirte.cce 
advantage to the Trade. 


\ TA 




















UNTERMEYER, ROBBINSsCO. 


20 WEST 47 “STREET NEW YORK 
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Statistics 


When we make up our chain assort- 
ments, facts and figures guide the 
choice of chains. Only chains whose 
records have proved them a success 
are considered suitable material. Guess- 
work and the personal whims of our 
staff are discounted entirely. The 
popularity and salability of the chains 


are the sole determining factors. 


Buying Forstner Assortments is a 
guarantee of healthy profits. Assort- 
ments assure you of a complete stock 
of chains suitable for the great major- 
ity of your customers. 


The twelve chains in every assortment 
are each of different pattern. The 
velvet pads (on which assortments can 
be had) form an attractive background 
for displaying the chains’ beauty. 


Thus an assortment can give you pop- 
ular numbers, plus variety, plus dis- 
play. No other buying method could 
assure you of greater success. 


Get the benefit of our experience and 
knowledge. Stock Forstner Assort- 
ments and profit from their construc- 
tive sales idea. 


Sold Thru Wholesalers only 





The House (@) of Service 


RSTNER CHAIN 


December 1, 1927 





guide the making of Assortments 








FORSTNER CHAIN CORPORATION 


IRVINGTON, NEW JERSEY 
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SLIGHTLY ENLARGED 





Our New Mounting 
Booklet is Ready 


Have you received your copy? 


It’s of great help in selecting a design when your customer 
wants to have some old diamonds remounted. 


Every design is of our newest, most pleasing type, shown 
in life size. 


There is also a very convenient page, showing the exact 
sizes of setting patches that can be applied to any piece. 
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Mighty fine Waldemar Chains 
to sell at a mighty fine profit 


Superior workmanship—new and distinctive chased or 
pierced designs, some skillfully accentuated by black 
enamel. In white or green solid gold, or in com- 
binations of white and green. Chains of the 7 thou- 
sand series are 10 karat, those of the 10 thousand 


series 14 karat. 
We also make a line of 14-karat gold filled 
Waldemars equal in workmanship and finish 
to the solid gold line. 


Whiting & Davis Chain Company 
Manufacturers of Costume Jewelry for Everyone 
Affiliated with the WHITING & DAVIS CO. 
World’s Largest Manufacturers of Costume Bags 


Plainville (Norfolk County) Massachusetts 
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ORDER THROUGH YOUR WHOLESALER 
REGULAR KEYSTONE DISCOUNTS 


A CHAIN ae 
CWHITING. & DAVIS) 
a ictal 


OF MARK REGISTERED 
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HAND:inHAND 
with FASHION 


NATIONALLY 
ADVERTISED 





in December 
Ladies’ Home Journal 
Photoplay Magazine 
dat tf Dy , Cosmopolitan 
& Re ae OM e New Yorker 


ny D398) sig Ae Y 4 
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; = widespread, attrac- 
tive advertising to help you sell 
more Wuitinc & Davis 
ne Bp. AR 3; Sas enameled Costume Bags. Tie 
ee ea Sete mea a ae Sb cana up with this advertising 

fs in your displays. 
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Illustrated 


No. 65 


Inspired by 
WHITING & DaVIS 


Dresden enamel, antique gold 





Ren cae Ee finish frame 5” wide 
S a) iss ney Reg haa si ; ; 
fs paragee Pe PSE List Price—$36.00 each 
Illustration Reduced One Inch SUBJECT TO KEYSTONE 
DISCOUNTS 


ORDER THROUGH YOUR 
WHOLESALER 


Pre-Christmas Delivery 


ON IMMEDIATE ORDERS 
FOR SOLDERED MESH COSTUME BAGS 


New York ne hing bad Chicago: F. E. Waitine 
366 Fifth Avenue l l Ng (G) VW S Q, 31 North State Street 


WORLD'S LARGEST MANUFACTURERS OF COSTUME BAGS 
With which is associated WHITING & DAVIS CHAIN COMPANY 
MANUFACTURERS OF COSTUME JEWELRY FOR EVERYONE 


In Canada, SHERBROOKE, QUEBEC 

















Prainvitte, (Norfolk*County) MassacHusETTS 








18 


THE JEWELERS’ CIRCULAR December 1, 1927 





rofitable 


A ten point synopsis for the exe 








of 


business is conducted on a basis of f pt 


ment and expanson on the solid fo 


Being a statement of the principles on which our 
business was founded thirty-five years.ago—and which 
we have conscientiously followed during these thirty- 
five years. 


Point No. 1 


A watch is primarily intended to keep time. A high grade watch should possess those qualities of 
material and workmanship which will enable it to keep dependably accurate time—conditional of course 
on its being properly taken care of by its owner, and serviced at regular intervals by a competent watch- 
maker. 


Point No. 2 


To make that watch salable, it should be attractively and artistically dialed and cased. A case of 
known and guaranteed quality only should be used. 


Point No. 3 


The watch should be well and favorably known as an accurate timekeeper to a majority of the con- 
suming public, in order to have that product an interesting and profitable piece of merchandise for the 
jeweler to display in his store and spend money to sell. That consumer acceptance of a meritorious article 
is most readily and economically gained through a strong campaign of national and local advertising. 


Point No. 4 


_ The watch must be priced at a price fair to the consumer—to insure large sales—and carrying a gen- 
uine profit to the jeweler over and above his operating expenses. A price maintained article can best insure 
this profit to the jeweler. 


Point No. 5 


Many a sale is lost through the dealer not having the desired article in stock, and his further inability 
to obtain it promptly from his wholesale source of supply. Hamilton Watches are distributed by a 
selected list of wholesale jewelers from Boston to Los Angeles, and from Minneapolis to New Orleans— 
wholesale houses prepared to fill your orders, and to extend to you a service consistent with your credit 
and merchandising efforts. 

To serve you in that way they must make a profit. When they surrender that profit, you cannot be 
adequately served. 


Point No. 6 


Occasionally we learn of the unwise distribution of Hamilton Watches through channels which are 
very definitely harmful to your business and ours. This arises through sub-jobbing agencies, brokers 
and those who sell watches indiscriminately—generally known to the trade as watch “bootleggers.” And 
sad to relate, though true, those “wolves in the fold” in the retail jewelry trade who think so little of 
their own honor and their fellow-jewelers’ right to an existence, that they turn over desirable nationally 


Mamiltor 





“The Watch < 
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Watch 


of Jewelry Establishments who believe 
of f profit which will permit steady develop- 
tion of confidence. 


ANatch 


kailroad Accuracy” 





Selling 


Further, a pledge for the future which will, we con- 
fidently believe, enable you to profit most from the 
sale of Hamilton Watches, which have a well known 
value and consumer acceptance. 


known watches to the price cutter, He in turn uses that watch as bait to sell the unwary consumer 
inferior, unbranded merchandise at an exorbitant profit. 


Point No. 7 

For thirty-five long years and at an expense of very many thousands of dollars to itself, the Hamilton 
Watch Company has consistently, persistently and aggressively fought against that type of merchant who 
seeks to foul a fair name for his own selfish gain. 


Point No. 8 


For thirty-five years we have been loyally supported by the honest jewelers of America because they 
have believed us honest in our product and policy. And they have realized that the sale of a Hamilton 
Watch in their store meant not only a real profit in the first sale, but a satisfied customer for further sales 


in other lines they carried. 


Point No. 9 


For the past sixteen years Hamilton Watches have been so well advertised with such a consistent 
policy of effective advertising copy that they became increasingly easy to sell to a public well acquainted 
with their “Service Record.” It became a positive pleasure to sell a Hamilton Watch. 


Point No. 10 

We pledge to the Retail Jewelers of America a continuance of our policy established thirty-five years 
ago. 

First: A beautiful watch of dependable accuracy. 

Second: Sold at a fair price with a fair profit. 

Third: Sold through wholesale distributors of our choice, who honor our policies. 


The above ten points do, we firmly believe, warrant the fullest measure of confidence and support from the 
reliable retail jewelers who are trying through the Jewelers’ Better Business Association to help us help them 
make money out of their watch sales. 


HAMILTON WATCH COMPANY 


AA S% Daw President 
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Women who are accustomed to fine things and who 
desire individual and distinctive apparel prefer 


Kreisler cases because of the unique settings of 


PAS ee 
Oe Ae 


we eo eas 


unusual gems. 





Men who present these watches to women as gifts 


prefer the Vacheron & Constantin movement be- No. 1359 





No. 1341 


cause its purchase represents a sensible investment 


which will be proved so by time—accurate time. 





Jacques Kreisler & Company have exclusive manufacturing rights for the use of Vacheron & Constantin movements of all sizes in 
ladies’ diamond wrist watches. 


Jacques Kreisler & \o. 
Manufacturing elewelers 


36 WEST 47TH STREET 


New York 


CHICAGO OFFICE: 27 E. MONROE STREET 
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the greatest salesman durin3, 
the comin’, Xmas season 1s 
the Blue Book—especially 
created for you—your Blue 
#Book— with your name only 
thereon—for it 3ives you 
the opportunity of offerin? 
seventy-five thousand addi- 
tional articles created and 
Zuaranteed by America’s 
foremost manufacturers—use 
it—it will pay you well!— 
further — we suarantee one 
day service during the 
month of december. 


THE NORRIS, ALISTER-BALL-BRIDGES Co. 


GARLAND BUILDING 
CHICAGO 
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Endorsed by PARIS! 


Originated by us and endorsed by leading Parisian 
designers, the Sternset Ring and Pendant to Match 
have been accepted by women everywhere as the 
final touch to the well-dressed woman’s jewelry 
ensemble. Jewelers who have shown this latest 
origination are most enthusiastic about it. And 
well they may be for 













1. If a woman is interested in 
either a pendant or a ring, you 
can sell her both. 





2. You make two profits on one 
sale. 


3. Every Sternset Combination 
helps sell another. 


4. Sternset Combinations simplify 
the problem of gift suggestion. 
You can offer something—new 


Reprinted through 
courtesy of Harper's 


Bazar. 
and unique. 





The above illustration 










Sternset Combination Sternset Combination 
No. 25 No. 

from the November DESIGN PATENTED DESIGN PATENTED 
. +. 

issue of Harpers 
Bazar shows . rong and Sternset Combinations are made in 14 Kt. White Gold set with genuine Aquamarines, Ame- 

: thysts, Topaz or Garnets—or synthetic Rubies, Sapphires or Emeralds. Both ring and 
pendant designed by pendant have a brilliant white diamond in the center. Pendants have a full length chain of 
14 Kt. White Gold with Platinum finish. 
Lelong, one of the fa- All Sternset Combinations are packed on beautiful velvet pads, ready 
P : . d for the consumer. The pad is furnished free of charge. 

_—— eererm es si Beautiful window displays featuring Claudette Colbert, famous actress, have been prepared for 
: you. Also a series of very handsome newspaper mats for local advertising. These helps are 
signers. yours, free for the asking. Send for them. 





STERN MANUFACTURING CO. 


Manufacturers of Solitaire and Fancy Stone Rings 







401-407 Mulberry St. Newark, New Jersey 





New York—15 Maiden Lane 
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KATZ & OGUSH, INC., 33 West 60th St., New York— Manufacturing Jewelers to the Wholesaler and Manufacturer Exclusively 
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The beveled sides conform to 
the shape of the watch—this is 
a distinctive feature which 
puts this item in a class by 
itself. 
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They do not pinch or mark the 
arm. Easily adjusted—links are 
simple to remove. Made in 1/10, 
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Hooks to fit every width watch 12K. white, green or yellow 
lug. Also supplied with sap- gold filled. 
phire or emerald stones on heads 

SLIPS EASILY or links. 


= OVER THE HAND 


EXPANSION ‘ (z IN] UP N BRACELETS 








PAT. PEND. 


The SIMPLE CENTER OPENING Watch Bracelet for Men 








No. S-43/10 





Slips up arm in jiffy when wash- 

the simple center catch—just ing hands. 1/10th, 12k. white 

lift one end to open. Do not or green gold filled—also nickel 
have to detach from watch. silver and green metal. 


SEPARABLE CENTER MESH BRACELET 


Illustration shows side view of 











a 


Pat. Pend. No. J-63/10 


am 
~ 










The most convenient of all men’s Adjustable. All width ends. 
bracelets. To remove—lift one SOLD THRU THE WHOLESALE TRADE Made in 1/10th, 12K. white or 
end of buckle and unhook. Un- green gold filled, or in nickel 
necessary to unfasten from silver. 


watch. 


PROVIDENCE STOCK COMPANY 


New York City, 12 John Street 100 Stewart St., Providence, R. I. 
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of the pee Linke Q’ pan a“ Hearts and Flowers, 
of either slave links, or a wreath and blossom design. Set w 
finest quality diamonds. Decorated with either ae em 


“diamond “ accomplishments — Link 0’ Love! ae 


An assortment of six. ‘Standardized iiarncaal Rings to. 
profitably at $50,00, $75.00 and $100.00 in a very att 
new window display, with: showcards and mats. for nes 
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é? ANDERSEN CoO 
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WHEN we invented 


the new and original de- 
sign for a Combined 
Two-Tone Wrist Watch 
Case, Strap and Buckle, 
we realized that it would 
be a valuable money- 
maker for Diel custom- 
ers. On August 4, 1927, 
we, therefore, filed in the 
U. S. Patent Office the 
design shown here and 
an application for patent 
rights, serial No. 22,996. 
On October 18, 1927, the 
U. S. Commissioner of 
Patents granted us, as 
inventors, the exclusive 
right to manufacture, use 
and sell The Two-Tone 
Watch Case. 


THE TWO-TONE CASE 


Sunk-in Crown guar- 
anteed ever-lasting 
white finish, high pol- 
ish, border plain with 
rich deeply engraved 
raised sides, ortentally 
finished. An innova- 









—\E 


CHEAP imitations 
flooded the market as 
soon as the Diel Two- 
Tone Case appeared. We 
are doing everything in 
our power to protect our 
property and the inter- 
ests of our customers. 
We wish to caution all 
who buy or sell these 
cheap imitations that by 
so doing they are work- 
ing serious injury to 
themselves and their cus- 
tomers and also laying 
themselves open to 


prosecution. 


ADDED FEATURES 


The Two-Tone Buckle 
gives a very smart 
touch. The genwine 
calf’s leather strap, 
exclusive with Diel, 
has a specially tooled 
design with a milled 


UUU tion is the invisible a 
spring lugs. cme 
{O0O| 
ype 2d (REG. U. S. PATENT OFFICE NO. 73,647) 












































































































THE DIEL WATCH CASE CO. Inc 


NEW YORK CITY 
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‘A DEAL WITH DIEL MEANS A GOOD DEAL" 
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Charm that women can’t resist! 


—in these platinum ring mountings by Dorst 





Lovely beyond words are these newest platinum 
ring mountings by Dorst—with their distinctive 


laciness of line—with their embellishment of 





perfect, small diamonds! Now is the time to 


sell your finest stones, and these mountings will 





help you sell them! Send for your assortment 


oi 


promptly! 





VSiIN 
; Designs that sell at sight 
YS Te DORST Co. Cincinnati Q, 
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These watches are sold by the leading jewelers throughout the United States and Canada. 


Dw 


The 
Double Duty Watch 











WARNING 


Aevy-WAnpeR, Inc., are the originators and patentees of this type of watch, which has already become highly popular 
in the trade, and are the only authorized manufacturers of this type of time-piece. 


The trade is warned that a number of infringing watches, many of very inferior quality and workmanship, which are 
rot ia upon the popularity created by the genuine Levy-Wander, Inc.. DUO-STYL watch, have appeared upon the 
market. 


Retailers and wholesalers are equally responsible with the manufacturer in making or selling infringing articles and we 
hereby give notice that we intend to vigorously proceed against any infringement of U. S. Patent No. 1,578,607 in the 


courts. 


oS a i etilet MANUFACTURING 1600 BROADWAY, NEW YORK 
amen” aaa Chickering 2860-2862 
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Unquestionable relia- 
bility and exceptional 
value characterize 
these timepieces. 


Paul Usllotte\ 


\ 
WATCHES 67 QUALITY " 


Henry Freund & Bro. 
20 West 47th St., New York 



































COUNT ON US 
TO MAKE QUICK DELIVERIES 


HE Big Christmas shopping season is on. Your customers are spending 
liberally—buying gifts for relatives and friends. Sell both from your stock 
and our great, new 1928 catalogue—and count on us to make quick deliveries. 


Our SPECIAL DELIVERY SERVICE smooths out your peak loads. No “rush” is too 
big for us to handle. Your hurry orders receive special 

attention. Every possible effort is made to speed up z 
deliveries to you. 





Phone or telegraph your urgent orders— y HILL Ips 
or send them to us Special Delivery. y a 


>, 


~. 


WHOLESALE = 


THE RICHTER & PHILLIPS 





\ Temple Bar Bldg.~ Gurt & Main 
CINCINNATI, OHIO 


IMPORTERS OF 


\, DIAMONDS 
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Look to Your Stock 


See that all your sizes of thimbles are com- 
plete. 













Christmas trade demands useful presents. 


Here is a handsome gift. 











A Fine Red Leather Case containing one heavy Silver Thimble 
for everyday use; and a heavy Silver Thimble overlaid 
with 14K gold for embroidering. Will retail for $5.00, show- 
ing good profit. 





Send for a selection | 











Ketcham & McDougall, Inc. 15 maiden tane ea. 1882 New York, N. ~ 


SQUARE CUT DIAMOND WEDDING RINGS 











Diamond Watches Diamond Rings 






Flexible Bracelets Bar Pins 





All Platinum—Platinum Top—White Gold 






HOWARD S. KENNEDY. Inc. 
DIAMOND MERCHANTS 
Ae) BROADWAY. CHARLES W.KOEHLER,VICEPRESIDENT WW EW YORK 


TRAVELING REPRESENTATIVE 





GENUINE ROCK AMBER 
PENDANTS NECKLACES 


In Choker and Regular Lengths | 
Oval or Round 
Finely Faceted Beads 









For the customer 
that wants something 
“Different and Dainty” 














Amber Necklaces are always 
in Style 





With 14 Kt. White or Green 
Mounting and Necklace 











Retail from $2.00 upward 





Retail from $8.00 upward 








SEND FOR SAMPLES 


37 MAIDEN LANE CAHN & KORN BRODT, Inc. NEw YoRK 


SUCCESSORS TO MORRIS WEIL 
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MAYONNAISE BOWL 
No. 832 





434 Ins. iano 
AN ADAPTATION OF A BOWL MADE AT 
EDINBURGH, BEARING SCOTTISH HALL 
MARKS. 


SALAD BOWLS ALSO MADE 6144—71% 
AND 9 INCHES DIAMETERS. 


CURRIER & ROBY 


Silversmiths 


217 East 38th Street, New York 




































Scraps —> Sweeps 
Waste 
Bought Fairly 


Each lot handled separately through 

all operations while seller has equity 

in the lot. @, Experienced, technically 

trained men handle your assaying 

and refining. You deal with a house 

of exceptionally high standing and 
long experience. 


THE S. S. WHITE DENTAL MFG. CO. 
INDUSTRIAL DIVISION 


152 W. 42nd Street New York, N. Y. 


FACTORY ADDRESS 
Prince Bay, Staten Island, N. Y. 








Manufacturers of High Grade Alloys and Solders 


ec 
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A Worthy 
Gift 


Brassus, Geneva 


W orld Famous for a Generation 


Down through the years for 
more than a generation the 
Audemars Piguet watch has 
always been first selected as a 
most worthy gift because of its 
undeniable reputation for accu- 
racy and dependability. 


Years upon years spent in mas- 
tering the delicate and intricate 
art of fine watchmaking, the 
Audemars Piguet watch is to- 
day recognized as one of the 
world’s finest watches. 

















Sole Agent for America 











Metric Watch Co., Inc. 
1 West 47th Street New York 
att cela tat hae 
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NEWARK, NEW JERSEY 


Stands for Quality and Reliability 
in Jewelry of Highest Grade 








Meyer & Gross 
MG Exciusive Ring Makers 
Trade Mark 401-407 Mulberry Street 


BRACELETS 
Burstow, Kollmar & CO. 


18 Columbia Street 


Designers, Engravers, Engine Turners and Enamelers, 


Tetaz & Co. 


Green and Columbia Sts., Richardson Bldg. 








STERN MFC. CO. 


401-407 Mulberry Street 
Solitaire LADIES’ RINGS Exclusively 
at a price that will surprise you. 


To Jobbers Only. 


“L. L. & S. GOLD ALLOYS” 
Yellow, Green, White and Red 


L. LEBER & SON 


149 N. J. R. R. Avenue 








W. L. Robertson Co. 
Assayers and Refiners 
38 Liberty St. 
Why Waste Anything Now? 





RINGS—- specialty with 
Louis Bleiberg 


336 Mulberry Street 


HENRY RUFEISEN-INC 


MANUFACTURERS OF 


RINGS OFANQUALITY 


126-128 South Street 
Chicago Office, 31 N. State St. 


Cd, The Eleder-Hickok Co. 


Desigus in Sterling Silver Hollowware & Novelties 


23 Prospect St. 
(Formerly Lebknecher & Oo.) 
SILVERSMITHS—Creators of Original 











What Is the 
Jabel Ring Mfg. Co. 


putting out now? That is the question 
the ring trade is asking. 401 Mulberry St. 


Sterling Fireless Silver 
Reduces polishing to a minimum and obtains 
lasting brilliance. 

JOHN J. JACKSON & CO. 

All Sterling and Fine Silvers Rolling for the Trade 


etiewere of ON Y x Ri | cs 


All Kinds 
of 


Crescent Ring Co., Inc. 


109 Oliver St. 


For Fraternal and Scholastic 
EMBLEM HOUSES 
Also 


RINGS rine 











L. LELONG & BRO., Inc. 


60 years in same spot. Manufacturers and Re- 
finers of Precious Metals and Dental Golds and 
Solders. Sweep Smelters. 


Halsey & Marshall Sts. Tel. Mitchell 1400-1401 


1/4 to 2 carat 18K Engagement Ring 
mountings ornamented with small 
diamonds and sapphires 


MARTIN H. WIEDMANN 


23 Longworth St. Newark, N. J. 


10 and 14 Kt. Cameo and Onyx Rings, Scarf 


31-33 Governor St., Newark, N. J. 


BARRASSO & BLASI 


THE CAMEO HOUSE 


Pins and Earrings. 
CAMEO BROOCHES 
Sold through the jobbers only. 








Engine-Turning Engraving Designing 


Newark Engraving & Etching Co., Inc. 
128 Mulberry St. 
DECORATORS 


Brocading—Carving Est. 24 Years 


(Hstablished 1911) 


* Binder Jewelry Mfg. Corp. 


Mfrs. of Fine Gold and Platinum Chains, Swivel, 


Spring Rings, in Gold and Platinum. 
36-40 Crawford St. 


Tel. 


PHILIP STUMPF 
Manufacturer 
PLATINUM AND GOLD JEWELRY 
CHAINS AND BRACELETS 


Special Order Work 
Mulberry 6753 449 Washington &t. 











White Gold Solders—Platinum Solders 
White Gold 


Clinton Refining Co. 


91-93 East Kinney St. Newark, N. J. 





DIAMONDS 
DIRECT FROM THE CUTTERS 


ALFRED MEYEROWITZ 


Newark Phone New York Office 
Waverly 7771 15 Maiden Lane 
Cort. 1557, 4634 


the HELEN MFG. a 


475 WASHINGTON ST; 


GS «.  MOUN  NTING®? 


HIGH CLASS ENAMELING for the MANUFACTURERS of 


93 Green St. 


PAUL BREEN 


WATCH CASES and JEWELRY. 
Telephone Market 4828 





THE GENERAL ALLOY CO., Ine. 


Correct 
Alloys & Solders 


{ White, Green, 
Yellow and Red 


WEDDING RINGS 





BARTELL & MILLER 


Manufacturers of 
FINE WATCH CROWNS 
244 Market Street 
Catalog sent on request. 





WINTER & CO. 


Manufacturers 
Jewelry- Novelties 


Buckles our Specialty 
38 Crawford Street 


SHIELDS & MOORE 
Specialists In 
WHITE GOLD ALLOYS 


70 Chestnut St. Phone: Mulberry 5895 


10, 14 and 18K Rings—Jobbers Only 
391 Mulberry Street Tel. Market 8320 


C. B. W., INC. 


New York Office, 98 Nassau St. 











THE NEWARK JEWELRY FINDING CO. 
JEWELERS’ FINDINGS 
Catalog Sent on Request 


Telephone Market 3489 22 Green Street 








M. ALEXANDER 


Manufacturer of 


GOLD RINGS 


Tel. Mitchell 1453 50 Columbia St. 





iL. FRITZSCHE & CO., Ine. 


Platinum and 14Kt. Gold Jewelry and 


Manufacturers of 





Flexible Bracelets 
480 Washington Street 









—) 














BAKER & CO., INC. 


Jewelers’ Settings and Solders 
Refiners and Smelters 






Murray and Austin Sts. 
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Our ANSWER TO THE XMAS GIFT QUESTION! 
WIRE US FOR AN ASSORTMENT OF SIGNET AND 
ONYX RINGS WITH INTERCHANGEABLE INITIALS 
AND EMBLEMS .... ASSURING YOU OF SALES! 
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S. BRUNER S. BRUNER 
SIGNET RINGS ONYX RINGS 
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All rings featured above are in 14 Kt. Solid Gold with handsomely 
embossed shanks IN THE SIGNET RINGS they are set with Gold 
top and initial, White or Green. IN THE ONYX RINGS they are 
set with Black Onyx and initial in White or Green Gold. : 
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S. BRUNER, Inc. 


Manufacturers of BRUNVIL Watches 


154 West 14th St. 
NewYork, N.Y. 
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Simons Thimbles 
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Simons Bros. Company 
PHILADELPHIA 


NEW YORK CHICAGO . SAN FRANCISCO 
13 Maiden Lane 31 No. State St. 49 Geary St. 
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Christmas 
Sales 


Augment your 
Christmas and holiday 
sales by ordering now 
your clock wants, to 
insure a complete 
stock from our full 
line of imported 
clocks. 





400 Day Musical Alarm 
Cuckoo Traveling 
Kitchen 
Novelty Alarm 


We cordially invite you 
to inspect our varied line 
of imported novelties on 
display at our Fifth Ave- 
nue Showrooms. 


No. 365A—400-Day Clock, 174% in. high 


SOKOL, MONTAG & CO. 


Importers of Clocks and Novelties 


245 Fifth Avenue . New York 
GRANDFATHER CHIME—FRENCH SWINGING 
METALLIC BEADED BAGS 
Write for illustrated catalog and price list. 
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Ready to Serve You 


WE CARRY ONE OF THE 
LARGEST AND MOST 
COMPLETE STOCKS OF 
SILVERWARE IN 
NEW YORK 


CAO ® 


SILVER PLATE 
STERLING 


FLATWARE 
and 


HOLLOWWARE 


CAO oO 


USE OUR UPTOWN BRANCH 
IF MORE CONVENIENT. IT IS 
FULLY STOCKED AND 
EQUIPPED TO GIVE YOU 
PROMPT AND _ EFFICIENT 


SERVICE. 
J. W. JOHNSON 
Silverware Since 1869 Branch 
14 Maiden Lane 1 W. 47th St. 
Cortland 4644-45 Bryant 6683-84 
NEW YORK 














Send Us That Next Lot 


OF 


Gold, Silver or Platinum 
Old Plate, Filings 


AND 


Sweeps 


Our Returns 
WILL BE 


Prompt and Accurate 
ID 


Conley & Straight, Inc. 


Smelters and Refiners 
FOR 
THIRTY YEARS 


236 Eddy St. 
Providence Rhode Island 
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RINGS 


of Supreme Quality 


Possessing everything in fine 





quality, perfection of stones and 


appealing design— 


Ill d Heav K W. G. 
ic. 2 tile tn. The perfected products of 30 


ds. Fi 2 ‘ 
Diy il gaia years of undisputed excellence 
No. 1168 $150.00 . ; 

Sedalia Chicas Wien and successful designing. 


We have now one of the finest and most complete lines of 





Diamond and Stone Rings 
in Greater New York 


OED. 


KORONES BROS. 


ESTABLISHED 1898 


DIAMOND MANUFACTURERS of 
IMPORTERS Fine JEWELRY 


20 West 47TH STREET 
NEW YORK, N. Y. 
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American Gem & Pearl Co. 
6 West 48th St. 
Precious Stones, except diamonds 


Baker & Co., Inc. 30 Church St. 
Jewelers’ Settings and Solders 


Baumgold Bros., Inc. 62 West 47th St. 


Diamond Cutters 


Belgard & Frank, Inc. 48 W. 48th St. 
Sapphires, Emeralds, Rubies 
David Belais & Co. 10 W. 47th St. 


Importers of Diamonds 


Beyafion’s Sons Co., Inc. 128 E. 23rd St. 
eed Pearls and Art Jewelry Manufacturers 


R. A. Breidenbach. 48 W. 48th St. 
Diamonds, Precious and Imitation Stones 


Alghous L. Brown 15 Maiden Lane 
atches: Waltham, Elgin, Howard, Hamilton 


Dattelbaum & Friedman 1 W. 47th St. 
Manufacturers of Gold Rings and Mountings 


Derby Silver Co.’s 10 Maiden Lane 
World Renowned Hollow and Toiletware 





Dieges & Clust 15 John St. Medals, Cups, 
Badges, Class Rings, Special Order Work 


C. V. Dougherty Co., Inc. 7 W. 45th St. 
Plat. Dia. Ring Mtgs. Seed Pearl Jewelry 


Eterna Watch Factories 489 Fifth Ave. 
Actual makers of watches and clocks 





New York 


leads the world with 
its competitive markets, 
the same as it does with 
its skyscrapers, hotels, 
theatres, etc. A trip to 
New York at least once 
a year is not only a de- 
lightful vacation, but it 
is also a source of profit 
and education to the 
careful buyer. 


Plan to Spend 
a Week in 
New York 











Jules Franklin, Inc. 452 Fifth Ave. 


Pearls and Precious Stones 


S. Fuchs & Company 68 Nassau St. 
Diamonds: Branch of Antwerp & Amsterdam 


Charles Gold & Bros. 7-11 W. 45th St. 





Bags, Vanities & Cig. Cases in Gold & Plat. 


Henry Goldblum 


10 W. 47th 
Diamonds of all descriptions ™ 


Goldmuntz Bros. 10 W. 47th St. 
Importers, Cutters, Diamonds; Factory 62 W. 47 


T. G. Hawkes & Co. 542 Fifth Ave. 
Decorated Crystal and Silver Mounted Crystal 


Jonas Koch 20 West 47th St. 


Jewelry and Watches 


Morse Bros. 11 John St. 
Diamonds. and Diamond Jewelry 


Jules Racine & Co. 20 W. 47th St. 
Imp. of Watches, Timers and Chronographs 


Staiger & Sons 527 Fifth Ave. 
Iridio Plat. Mtgs. & Diamond Jlry. Exclusively 


R. Wallace & Sons Mfg. Co. 
Silversmiths 411-413 Fifth Ave. 


Weinstrum Watch Co., Inc. 93 Nassau St. 
Direct Importers of Swiss Movements 


J. R. Wood & Sons 15 Maiden Lane 
Diamond Cutters—Wedding Ring Makers 
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There is a difference— 


GOLDSMITH, STERN & CO. 


CHICAGO —~ LONDON — PARIS — AMSTERDAM — CHAUX-DE-FONDS 


even though you can’t see it 


GOSCO and CHAUCER 
watches look to you like the 
average good-looking, moder- 
ately priced strap watches for 
men. 


They are that—and more. 


They are more accurate than 
the average—and more mod- 
erate in price. 


The movements and cases are 


stamped Goldsmith, Stern & 
Co. That’s proof enough of 
their superiority. 


You don’t have to create a 
market for men’s strap 
watches. It’s waiting for you. 


And these watches help you 
get more than your share—be- 
cause they give your cus- 
tomers more than they expect 
—for less. 





ESTABLISHED 1868 


World’s Largest Manufacturers of Gold Jewelry 


136 West 52nd Street, New York, N. Y. 
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PIEGED OF CHARM 


—the ideal gift suggestion for your 
Christmas trade. 


The PIECES OF CHARM Chest 
makes an alluring display . . . easy 
to sell because so hard to resist... 
particularly when the price—only 
$51.50—is prominently displayed. 
Don’t overlook the opportunity this 
Christmas to cash in on the great 















PIECES OF CHARM CHEST 
8 Salad Forks 8 Butter Spreaders 
8 Iced Tea Spoons 1 Gravy Ladle 

1 Cold Meat Fork 1 Berry Spoon 

1 Dessert Server 


To the Consumer $51.50 








merchandising success. 


And even if all your trade cannot 
afford the chest, it is such an atten- 
tion-getter that you will have many 
calls for single pieces and smaller 
sets in the lovely new gift boxes. 


For Pieces of Charm window cards and 
other advertising and display helps write 
Sales Promotion Dept., International Silver 
Co., Meriden, Conn. 


‘1847 ROGERS BROS | 


PELYVYERAPLA TE 


gm TERNATIONAL SILVER aon 5 











18 kt. solid sold. esi 
ia 
oye | 7 oben $250.00 


ANABELLE 


solid white gold; 
vas ds, 4 emeralds 


OLIVIA 


14 kt. solid white gold, 
inlaid with black enamel; 
ISjewel movement. . 


' ARDSLEY 


14 ke. solid white sold; 
IS jewel movement . 


DICTATOR 


17 jewel; thin as a wafer; 
curved ¢ . = the cane 
radi dial 


PRESIDENT 
17 jewel; radi dial; 
curved to fit the wrist’. $50.00 


SENATOR 
15 jewel; radium dial 


| 
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QuEEN VICTORIA 


a a metegede et set with th fae eur cat 


‘Be sure Se ner you give ' Ny 





IS 


is abouc all a timepiece! 


ONLY too often a watch is chosen for its beauty alone, 
without regard to its perfection. Yet how quickly that 
beauty fades when the watch proves unfaithful to its 
trust . . . Choose then a Bulova Watch! The name on 
the dial is your assurance of accuracy; the authenticity 
of its design your assurance of lasting beauty! 


BuLova WATCH Co., Makers of Fine Watches 
Fifth Avenue, New York, U. S. A. 
In Canada, BuLovA WATCH ComPANY, LimiTED, Toronto 


Miss AMERICA 


a 4 ps ra nies 
with enamel; 15 jewel; 
radium dial; leather strap $37.50 





PRINCINE 
15 jewel movement. . $28.50 


BANKER 
15 jewel; radium dial . $24.75 


DEBUTANTE 


Lady’s sports watch; 
15 jewel; leather strap . $28.50 


ROBERTA 
15 jewel movement . 


15 jewel movement . . $24.75 


CONQUEROR 
15 yewel; radium dial. . 


s Phiviwal i 
eer 


Orcuip 


18 kt. solid white gold; 6 
diam 


14 ke. solid white gold; 
set with 6 sapphires. . $60.00 _ 


ELInor 
14 kt. solid white gold; 
with é cenghives . . $6000 


EMPRESS 
14 ke. solid white gold; 
2 Ai. A 4 3 





15 jewel movement. . . 


Lone EAGLe 


17 jewel; radium dial; in- 
laid with b enamel 


AMBASSADOR 
15 jewel; radium dial 


As appearing in the December 17th issue of The Saturday Evening Post 


Bulova Watches are nationally advertised in full pages and in color, every 
fourth week in The Saturday Evening Post, and in ‘The American Magazine. 




















Now for the biggest Christmas 
in your history! 


CW 


OUNDING outa year of the most comprehensive national 
advertising, the most intensive cooperation with the 
Jeweler, the Bulova Watch Company records a period of 
unsurpassed achievement ... a year in which Bulova 
Jewelers achieved the biggest volume of Bulova Watch 
sales in their history —the greatest watch year in the 
history of the Jewelry Trade. 


This Christmas season Bulova Jewelers will move 
more Bulova Watches per square foot of counter 
space than has ever passed through their hands 
in any one period —a fitting climax to a phe- 
nomenal year! To this must be added the ad- 
vantage of the Bulova mark-up, thus setting 
the pace for increased earnings in the sale 
of Bulova watches! 


And now, on the threshold of the new year, 
we promise you this: that 1927 will be but 
the foundation for still greater things to 

be accomplished, still greater earnings 
to be made, in 1928! 


BULOVA WATCH COMPANY 
Fifth Avenue New York 


In Canada: Bulova Watch Company, Limited, Toronto 


Sea eee ee eee ace ie " 
2. 6 yi! a res ee Sy rs Eiaaet Make oo Ae ee ron 
oun Sy ee ake om me eS ee Oe See Fer see Ty PO se Pree Se ee 








CLS BNSS ENS ELS BNSLES INES INAS INAS BNSELS INAS INOS 





THE JEWELERS’ CIRCULAR 





scember 1, 1927 


INDEX TO ADVERTISEMENTS 


i merican Exchange Irving Trust 


er icikcraerenesss' 90 
American Gem and Pearl Co.... 72 
‘anchor Tool & Supply Co 

a sen & Co., Inc 

Mienstein Bros. & Co. .......... 50 
Ayvocato & Tuch 


Barth Co., Inc. ........-+-+++0+- 20 
Recker-Heckman Co. .......... 122 


‘Black, William, & Co., Inc 

"Bradley Polytechnic Institute... 
pBraxmar, C. G., & Co. ........ 104 
"Bristol Seamless Ring Co. ...... 11 
Brown, Wheelock: Harris, Vought 

' &Co., Inc 

Bs, THE oo. s cc cesees 35 
| Buffalo Dental Mfg. Co. ........ 118 
"Buffalo Jewelry Manufacturing 

- Co. 

‘Bulova Watch Co 

‘Buy in New York 


| €. & G. Watch Co., Inc 

Cahn & Kornbrodt, Inc 

| Chase National Bank 

| Chatham & Phenix National Bank 90 
" Chicago Jewelers Tool Works.... 118 
Conant, Charles H., & Bro 

‘Conley & Straight 

Corsi, Frank 

Cross & Beguelin, Inc 

SEEM, vs acces sececsoes 
I igs b dbs vssese seen 

| Currier & Roby 


| Dee, Thomas J., & Co 

| Diel Watch Case Co., Inc........ 
' Dixon, Joseph, Crucible Co 

7 Dorst Co. 

) Dougherty, Chas. T., & Co., Inc.. 
| Dreher Bros. & Wider 
a flichberg & Co 

; E elbach, Walter, & Co......... 
Hssig, F. J., & Meng Co 


4 idelity International Trust Co.. 92 
q er Chain Corporation.... 14 
a Franco-American Precious Metals 

/ Corporation 





Freund, Henry, & Bro 


Gertler, Sigmund J 
Goldsmith, Stern & Co 
Goodfriend Bros. .............. 
Gorham Co..Inside Front Cover, 3 
Green, Henry 
Green, W., Electric Co 
Gross, Benjamin & Edward J., 
SL  KcVidaksatadeasekeas 27 


Hagstoz, T. B., & Son 

Hamilton Watch Co. .......... 18, 19 
Hammel, Riglander & Co. ...... 112 
Handy & Harman 

CII ana los Beas ue a ae 132 
Hedges, William S., & Co........ 56 
Heller, L., & Son, Inc 46 
PS boeken awe aeees¥ecs 122 
Hoover & Strong, Inc 


Ingersoll Watch Co., Inc 
International Silver Co 


Jewellers’ Agency 
Johnson, J. W 
Jiirgens & Andersen Co......... 


BR. B. Tepertiog Ca. .......2.. 
Kahn, L. & M., & Co 

Bute & Gewek, Ime. 2... cc cces. 
Keller, Charles, & Co 

Kennedy, Howard S., Inc........ 2 
Ketcham & McDougall, Inc. .... 32 
Kohn & Co 15 
BONE TIP). nk one cc cesicccas 37 
Korper, George W 

Krasilovsky, 8., & Bro 

Kreisler, Jacques, & Co 


Lampl, Walter 
UCT eer Teer ee 
Levy-Wander, Inc. ............. 
Lewis & Harding 

Leys, Christie & Co 

Lion Safety Pin Clutch Co 
Lorsch, Albert, & Co., Inc 


Se. BOE Ts keris vane ccaes 64 
Metric Watch Co., Inc 

Meyer, Henry 

Mikimoto, K. 


SE er 


National Park Bank of New York 92 
National School of Watchmaking. 120 
Newark Manufacturing Jewelers. 34 
Nicholson File Co 

Norris, Alister-Ball-Bridges Co.. 22 
Nov-E-Line Mfg. Co 

oe a 


Ollendorff, I., Co., Inc 


Oneida Community, Ltd. ....... 
Outside Back Cover 


Oppenheimer Bros. & Veith 


Paramount Watch Co 

Peterson, F. W., Co 

Pitieim, Lastitia, Ime. « . 5 cicccescc 104 
Providence Stock Co. .......... 26 


Rauch, Frederick W. .......... 56 
Richter & Phillips Co. ........ 31 
Robinson & Sverdlik, Inc. ...... 60 
Regers, Wan: A. LAG: 2.02606 wis 
Rogers, Lunt & Bowlen Co 


Schless-Harwood Co. 

Silberfeld, Arthur, Inc 

Silberfeld, Jack 

Se es Ai a kk no bee oe 
Sokol, Montag & Co. .......... 
Solky’s, E. A., Sons 

Standard Jewelry Co. .......... 132 
Star Watch Case Co. .......... 4 
State Bank 

Stern Bros. & Co. .......... Ra 
Stern Manufacturing Co 

Sternfeld, -Carl 

St. Louis Watchmaking School.. 
Stilwell, L. W 

Sturdy’s, J. F., Sons Co. ........ 


Untermeyer, Robbins & Co 
Vallette, Paul 


Wallace, R., & Sons Mfg. Co.... 
Inside Back Cover 


Washburn, C. Irving 72 
Wheeler, Hayden W., & Co., Inc. 52 
White, S. S., Dental Mfg. Co.... 33 
Whiting & Davis Co. .......... 17 
Whiting & Davis Chain Co 

Wood, J. R., & Sons 


Bl ET x x a ktccnewsedoas 


































126 





THE JEWELERS’ CIRCULAR 








December 1, 1927 





Special Notices. 


Payable invariably in advance. 


Rates under all headings except “Situ- 
ations wanted” 5c. a word; minimum 
charge, $1.25. 

SITUATIONS WANTED 50c. for first 
25 words. Additional words, 5c. per word. 

Heavy type, 10c a word; minimum 
charge, $2.50. 

Name, address, initials and abbrevia- 
tions count as words, and are charged for 
as part of the advertisement. 

Display cards, $6.00 per inch. 

If answers are to be forwarded, 15c. 
extra to cover postage must be enclosed. 

Advertising matter addressed to Classi- 
fied advertisers, will not be delivered. 

Advertisers who are not subscribers 
should send 20c. if they desire a copy of 
the paper containing their advertisement. 

Special notice forms close Tuesday 4 P.M. 

Unless the advertiser instructs us to pub- 
lish his name and address, all answers will 
be directed care The Jewelers’ Circular. 

In answering ads, do not enclose original 
letters of recommendation, send duplicates. 
To avoid unnecessary correspondence 
kindly mention location in advertisement. 


Jewelers Publishing Corporation 
11 John St., New York 








Situations Wanted. 


Under this heading, 50c. for first 25 
words, 5c. for each additional word; 
minimum charge, 50c. 








RETAIL SALESMAN, six years’ experience 
in the retail jewelry and novelty business. 
Address “Q., 1958,’’ care Jewelers’ Circular. 


DESIGNER, experienced on high class plati- 
num jewelry, wishes position; best refer- 
ences. Address “H., 1857,’’ care Jewelers’ 
Circular. 





SALESMAN, experienced in flatware, silver- 
ware, novelties and toiletware, wishes po- 
sition for month of December. Address 
“F., 1854,” care Jewelers’ Circular. 





JEWELER wants position in Florida; make 
new, and repairing and reset stones; good 
reference. Address “O., 1911,” care 
Jewelers’ Circular. 





FIRST CLASS watchmaker, jeweler and en- 
graver, desires position in the South; 20 
years’ experience; fine reference. Address 
“M., 1907,” care Jewelers’ Circular. 





SALESMAN, having long acquaintance with 
department store buyers, retail jewelers, 
Middle West territory, would like to con- 
nect with a manufacturer; reliable. Ad- 
dress “N., 1335,” care Jewelers’ Circular. 





BOOKKEEPER AND OFFICE MANAGER, 
woman, age 35, possessing unusual execu- 
tive ability; absolutely dependable; un- 
questionable references. Addrese “V., 
1673,” care Jewelers’ Circular, 





YOUNG MAN, 27 years, desires position with 
watch importer as salesman; have had 
road experience, also as inside man; best 
references. Address “O., 1708,” care 
Jewelers’ Circular. 





WATCHMAKER AND JEWELER, 30 years’ 
experience, wait on trade; Illinois, Indiana, 





Ohio preferred; references; reasonable 
salary. “F. W.,” 542 S. 9th St., Hamilton, 
Ohio. 

POSITION WANTED as watchmaker; 25 


years’ experience on American and foreign 


high grade watches; do some clock and 
jewelry work; have tools. Address “O., 
1787,” care Jewelers’ Circular. 





PRACTICAL WATCHMAKER open for en- 
gagement;: complete charge of department, 
take in, estimate work; only proposition 
with first class firm considered. Address 
“Z., 1807,” care Jewelers’ Circular. 





WATCHMAKER, many years’ experience, 
open for engagement as head watchmaker ; 
American; highest credentials; South or 
Southwest preferred. Address “X., 1805,” 
care Jewelers’ Circular. 





YOUNG MAN, 27, six years’ experience, loose 
fancy diamond business, now open for 
connection with a reliable jobber or im- 
porter. Address “B., 1927,’ care Jewelers’ 
Circular. 





STENOGRAPHERS, bookkeepers, _ typists, 
clerks furnished; no charge. Fulton 
ow: 93 Nassau St., New York. Cort. 

051. 





DIAMOND SETTER AND JEWELER, can 
also do engraving and watch repairing, 
wishes a steady position. Address “B., 
1825,” care Jewelers’ Circular. 





SALESMAN, thoroughly experienced, long 
acquaintance with jewelers in Central West, 
open for 1928 connection. Address “C., 
1847,” care Jewelers’ Circular. 





SALESMAN, home, off road till Christmas, 
available for retail store, full or part time; 
excellent references. Address “A., 1926,’ 
care Jewelers’ Circular. 





OPTOMETRIST, Connecticut license; jewelry 
store experience, two years; can engrave; 
state salary. “J. G.,” 111 Grove St., Stam- 
ford, Conn. 





SALESMAN with good following among 
better class of credit and cash jewelers in 
Eastern States, will be open January Ist. 
Address “‘H., 1942,” care Jewelers’ Circular. 





OFFICE ASSISTANT, girl 19, high school 
graduate, very capable and industrious; 
excellent references ; Sabbath observer. Ad- 
dress “C., 1935,” care Jewelers’ Circular. 





RETAIL SALESMAN wants temporary posi- 
tion ; has three years’ experience in Maiden 
Lane section; specialty is watch selling. 
Address “B., 1934,” care Jewelers’ Circular. 





YOUNG, experienced watchmaker and jewelry 
repairman wishes position after first of 
year. Address “M., 1862,” care Jewelers’ 
Circular. 








EXPERIENCED RETAIL SALESMAN de- 
sires position in retail store for three weeks 
preceding the Christmas holidays, either 
full day or night work. Address “Z., 1917,” 
care Jewelers’ Circular. 


WATCHMAKER desires permanent position ; 
18 years of factory and jewelry store ex- 
perience on all grades of American and 
Swiss watches; can estimate. Address “E., 
1931,” care Jewelers’ Circular. 


COMBINATION MAN, watchmaker and 
salesman with credit experience, American, 
age 32, will make change before or after 
Christmas. Address “G., 1941,” care 
Jewelers’ Circular. 








LL 


A-1 WATCHMAKER, 11 years’ expe 
wishes job; American, 30 years a oe 
ried; best of reference; prefer Southern 
States, but will go anywhere. J. BK, Aber. 
crombie, 215 Jackson St., Hattiesburg, Miss, 

| 


WATCHMAKER AND ENGRAVER, 18 





years’ experience on American and Swi 

e e2 L wis 
watches; age 41, single; own tools oan 
good references. Carl Downing, Holly- 
wood, Fla. 








WATCHMAKER AND ENGRAVER, desires 
position in Middle West; one year experi- 
ence; American, age 23; good worker 
Write Wm. B. Warner, 2148 Eastwood. 
Chicago, IIl. ‘ 





BOOKKEEPER AND CORRESPONDENT 
credits, and capable of managing; long 
affiliated with wholesale jewelry; excellent 
references. Address “E., 1887,” care Jewel- 
ers’ Circular. 





YOUNG MAN, age 20, four years’ experience 
with wholesale and retail jewelry firms 
desires permanent position; excellent ref- 
erences. Address “F., 1894,” care Jewel- 
ers’ Circular. 





OFFICE MAN, thoroughly experienced in the 
wholesale and retail line, capable of as- 
suming full charge; excellent references. 
—" “A., 1885,” care Jewelers’ Circu- 





SALESMAN, wide experience with jobbers 
department stores and jewelers, New York. 
Pennsylvania and Maryland, wishes to 
change position January 1st. Address “B, 
1884,’’ care Jewelers’ Circular. ‘ 





SALESMAN with established trade in New 
York, New Jersey,;and part of Connecticut 
desires to make a change January 1st: 
general jewelry line or novelty line. Ad- 
dress “C., 1886,” care Jewelers’ Circular. 





SALESMAN, engage in wholesale jewelry 
January 1st in Oklahoma City, wishes dif- 


ferent reliable lines; commission basis; 
good following retail jewelers. Address 
‘C., 1889,” care Jewelers’ Circular. 





FIRST CLASS SALESMAN, can also do 
jewelry repairing, 25 years’ experience, 
wishes position after 6:00 p.m. and all day 





Saturday; best reference. Address “W., 
1919,” care Jewelers’ Circular. 
WATCHMAKER, first class, 14 years’ 


American and European experience, best 
references, desires change; Long Island or 
Manhattan preferred. Address “V., 1921,” 
care Jewelers’ Circular. 





DIE CUTTER, formerly a toolmaker, sev- 


eral years’ experience die cutting, wishes 
position in which to finish trade; under- 
stands modeling. Sullivan, 537 E. 88th 


St., New York. 





SALESMAN, experienced, desires to repre- 
sent reputable wholesaler or manufacturer, 





West and Southwest, or Illinois; kindly 

state full particulars. Address “Illinois, 

1906,” care Jewelers’ Circular. 
WATCHMAKER, capable, reliable, compe- 


tent workman on all grades American and 
Swiss watches, 20 years’ practical experi- 
ence; best references. “Watchmaker,” 901 
Rawlings St., Port Huron, Mich. 





BOOKKEEPER, thoroughly experienced with 
knowledge of stenography and_ typing, 
capable of taking full charge; best refer- 
ences. Address “V., 1959,” care Jewelers’ 
Circular. 


JEWELER AND DIAMOND SETTER, ex- 
perienced in all kinds of stone setting, 
repairing, and new work, capable of man- 
aging shop; store preferred. Address “K., 
1860,” care Jewelers’ Circular. 








SALESMAN, loose and diamond bunch 
rings, good following. small towns, South 
and Middle West, desires connection with 


WATCHMAKER, CLOCKMAN, SALESMAN, 
A-1 on all grades, age 40, single, 25 years’ 
experience, can manage repair department, 
open now. Address ‘‘Watchmaker,” 122 
Maple St., Marietta, Ohio. 


ENGRAVER, first class on letter and mono- 
gram work, wants position; can report for 
work at once; age 37; 12 years’ experi- 
ence. C. A. Cotham, 4112 Holly St., Cen- 
tral Park, Birmingham, Ala. 


YOUNG LADY DESIRES POSITION as 
bookkeeper; ten years’ experience in the 
jewelry business; can take complete 











high class house. Address “R., 1537,” care charge; knowledge of typewriting. Ad- 
Jewelers’ Circular. dress “O., 1953,” care Jewelers’ Circular. 
YOUNG LADY, high grade bookkeeper, ab- YOUNG MAN, 25, nine years’ experience, 


solutely competent, experienced in diamond 
cutting and pearl trade; best of reference ; 
part time considered. Address “J., 1858,” 
care Jewelers’ Circular. 


desires to connect with manufacturer Pd 
e- 


wholesaler; can take charge of any 


partment; A-1 reference. Address 
1960,” care Jewelers’ Circular. 








YOUNG MAN DESIRES POSITION, whole- 


sale or retail: three years’ experience, 
retail salesman and repair clerk; knows 
watches; references. Address “A., 1849,” 


care Jewelers’ Circular. 








YOUNG LADY, several years’ experience 
with jewelry firm, capable of answering 
correspondence, assisting bookkeeper, tak- 
ing charge of stock; best references. 
Address “T., 1955,” care Jewelers’ Circular. 
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SITUATIONS WANTED—Continued 





SALESMAN, over 20 years’ experience in 
selling, buying and appraising, wishes to 
take a position for December, month in 
full or part time. Address “E., 1972,” 
eare Jewelers’ Circular. 





BOOKKEEPER, TYPIST, young lady, thor- 
oughly experienced platinum manufactur- 
ing line, full charge, trial balance, controls ; 
accurate and dependable; finest references. 
Address “S., 1956,”’ care Jewelers’ Circular. 





RETAIL JEWELRY SALESMAN would like 
position New York City or vicinity; has 
eight years’ experience, also is a capable 
window dresser; good _ references. D. 
Walsh, 57 Perry St., New York. 





EXPERIENCED ring, mounting and novelty 
salesman to the best retail trade, Middle 
West territory, desires position for 1928, 
salary or commission; best references. 
Address ‘'A., 1967,”’ care Jewelers’ Circular. 





OFFICE MANAGER, bookkeeper, executive 
ability, knowledge of stenography, eight 
years with Laubheim Bros., desires re- 
sponsible connection, appreciating high 
efficiency. Finestone, 61 East 118th St., 
New York. 





WATCHMAKER, American, practical experi- 
ence, open for position with first class 
house as head of department, take in, esti- 
mate work; highest credentials; experi- 
ence. Address “Y., 1806,” care Jewelers’ 
Circular. 





SALESMAN DESIRES ROAD POSITION 
for 1928; ten years’ experience; have sold 
the leading jewelers in Pennsylvania, Ohio 
and West Virginia; would consider other 
territory. Address “V., 1801,” care Jewel- 
ers’ Circular. 





SALESMAN, several years’ sales experience 
in East and Middle West with one of the 
largest silver manufacturers; interested in 
high grade silver or jewelry line; excellent 
references. Address “J., 1779,’ care 
Jewelers’ Circular. 





YOUNG LADY, bookkeeper, typist, five 
years’ experience in diamond _ business, 
capable taking full charge of office, includ- 
ing correspondence; unquestionable refer- 
ences. Address “J., 1656,” care Jewelers’ 
Circular. 





RETAIL MANAGING SALESMAN, 15 years’ 
experience, who Knows how to _ produce 
results, desires permanent position with 
progressive retail concern or pawnbroker ; 
highest credentials. Address “D., 1824,” 
care Jewelers’ Circular. 





SALESMAN, 23, who has covered New York, 
Brooklyn, Long Island and New Jersey for 
the past five years, wishes to connect with 
an advertised watch line, January Ist, 
1928. Address “F., 1940,’ care Jewelers’ 
Circular. 





SALESMAN, 12 years’ experience, selling 
high grade Swiss watches, thoroughly 
acquainted with New York and New 
England trade, desires position starting 
January Ist, 1928. Address “G., 1895,” 
care Jewelers’ Circular. 

YOUNG MAN, 25, eight years’ experience 
with general wholesale jewelry and im- 
porting houses, America and abroad, de- 
sires position with manufacturing or 
wholesale concern. Address “P., 1915,” 
care Jewelers’ Circular. 








SALESMAN, 20 years’ experience, person- 
ality and ability, 11 years traveling New 
England, New York, Pennsylvania, Ohio 
and Virginias; watch, diamond mounted 
or manufacturer’s line. Address “T., 1920,” 
care Jewelers’ Circular. 





SALESMAN, well known to the jobbing 
trade and department stores in New York 
and Middle West, would like to associate 
himself with a legitimate manufacturer by 
January 1. Address “A., 1555,” care 
Jewelers’ Circular. 





A HIGH CLASS credit and collection man- 
ager is available at once for a position 
with responsible firm only; have had ten 
years’ successful experience in this line 
of work; am also experienced in handling 
outside salesmen. Address “C., 1852,” care 
Jewelers’ Circular. 





EXPERT watchmaker and clockmaker, also 
assembling and casing of watches; an in- 
ventor of electric clock; 30 years with one 
firm; change necessary due to discontinu- 
ing of factory; furnish best references. 
Address ‘‘G, 1896,” care Jewelers’ Circu- 
lar. 





RETAIL; YOUNG MAN, 31, at once or 
January 1st; 12 years’ general experience ; 
now employed by large Fifth Avenue store 
handling real stone costume jewelry, as 
assistant buyer and salesman; seven years 
at this position. Address “R., 1957,” care 
Jewelers’ Circular. 


Lines Wanted. 


5c. a word; minimum charge, $1.25 





H. A. SISSON, formerly buyer for Marshall 
Field & Company’s wholesale, wants job- 
bing lines. Address until January Ist, 302 
Heyworth Building, Chicago, Ill. 





EXPERIENCED fancy rings and novelty 
salesman, best retail trade, Middle West 
territory, desires line for 1928, commission 
basis; best references. Address “B., 1969,” 
care Jewelers’ Circular. 





WATCHMAKER, American, practical experi- 
ence, factory and store, familiar close rat- 
ing, position work, railroad work, etc., 
wishes connection first class house; per- 
manent opening; highest credentials; 
salary $60; South, Southwest or Rocky 
Mountain States preferred. “American,” 
Box 275, Detroit, Mich. 





WATCHMAKER, high grade workman, hav- 
ing 30 years’ experience in fine Swiss and 
American work of all sizes, best references, 
complete fine tools, wishes permanent posi- 
tion with first class firm; South or South- 
western points preferred; no engraving; 
can come at once; salary $50. Wire or 
= Edmunds, 137 Griffith St., Jackson, 

iss, 





WATCHMAKER, expert on hairsprings and 
smallest wrist watches, Swiss and Ameri- 
can; Christian, single, middle aged, highly 
educated; life-long experience; dignified 
appearance; best references; desires posi- 
tion as foreman, or will take charge of 
entire repair department; $50 per week; 
prefer Southern States. - Address “F., 
1820,” care Jewelers’ Circular. 





HIGH GRADE LINE WANTED by adver- 
tiser who has successful record among 
jobbers, manufacturers and large re- 
tailers, Middle West, South and Pacific 
Coast; highest references as to charac- 
ter and ability; reside Chicago, now 
East for interviews. Elias Markens, 


Hotel Regent, Newark, N. J. 





A WATCHMAKER, no manufacturer, 25 
years’ experience, all tools, A-1 references, 
fully experienced railroad inspection, brace- 
let and general repairing, recently con- 
ducted own business, would like to change 
at early date from coal region. Address 
“A Watchmaker,” 420 N. Center St., Potts- 
ville, Pa. 





SUCCESSFUL WATCH SALESMAN 
wishes new connection January Ist; 
have sold high grade watches on Pacific 
Coast since 1922 for one of largest 
watch houses; previous experience in 
Middle West; average sales for last five 
years $150,000 per year; returning to 
New York December Ist; highest ref- 
erences. Address “P., 1954,” care 
Jewelers’ Circular. 





SALESMAN, with a large acquaintance with 
jobbing and department trade in New 
York and vicinity, is desirous of making 
connection January lst, with manufacturer 
of sterling or silver plated hollowware, 
flatware or novelties; have been managing 
New York office for past 12 years for a 
prominent manufacturer. Address “T., 
1962,” care Jewelers’ Circular. 





SITUATION WANTED BY MAN, 39 years 
of age, 23 years in the jewelry busi- 
ness, thoroughly familiar with mount- 
ings and loose goods of all description ; 
many years’ experience in buying and 
mounting loose goods and in _ the 
manufacturing of mountings of all 
kinds; also familiar with banking, cor- 
respondence, etc., also designing; fully 
qualified to manage, or act as assistant 
to busy executive; can furnish unques- 
tioned references. Address “Y., 
1923,” care Jewelers’ Circular. 


REPRESENTATIVE, New York and New 
Jersey, wishes novelty jewelry and silver- 
ware line for jobbers’ or retailers’ show 
room; commission basis. Address “D., 
1853,” care Jewelers’ Circular. 





MANUFACTURERS OF JEWELRY LINES 
interested in obtaining representation on 
territory West of Denver for 1928; best of 
references. Address “X., 1882,” care 
Jewelers’ Circular. 





WANTED FOR JANUARY 1ST, a popular 
priced guaranteed Swiss watch line, by 
salesman covering the South and Middle 
West, to be handled in conjunction with 
jewelry line. Address “F., 1774,” care 
Jewelers’ Circular. 





SIDE LINE for department stores and retail 
jewelers; have unlimited following gained 
through 15 years’ traveling in North and 
Middle West territory: can furnish best 
references. Address “Circular, 895,” 1104 
Heyworth Bldg., Chicago, Ill . 





A HIGH CLASS HOUSE selling best jewelry 
trade, wishes a ~_ representative manu- 
facturer’s line of quality goods as a party 
line for their excellent salesmen in Middle 
West, also for South; commission basis. 
Address “‘B., 1647,” care Jewelers’ Circular. 





SALESMAN WITH SHOW ROOM wants A-1 
line for New York City, Philadelphia, Bal- 
timore, Washington, Boston, department 
stores and jobbers; only reliable manu- 
facturers considered. Address ‘“‘B., 1587,’ 
care Jewelers’ Circular. 





REPRESENTATIVE, Chicago office, is open 
for import novelty line; large following 
among wholesalers and department stores, 
Chicago and Middle West territory; 
January ist. Address “Circular, 898,” 
1104 Heyworth Bldg., Chicago, Il. 





MANUFACTURERS, I will finance good 
lines, assume all credit risks and take full 
charge of your Pacific Coast representa- 
tion; this is backed by experience and an 
established trade. Address “B., 1851,” 
care Jewelers’ Circular. 





SALESMAN with high grade line and good 
following among better retail jewelry 
stores, Middle West, desires another high 
class line; Chicago office; commission 
basis. Address “Circular, 899,’ 1104 Hey- 
worth Bldg., Chicago, Ill. 





SALES ORGANIZATION with show room on 
Fifth Avenue are desirous of taking on 
sterling line and plated hollowware of 
better grade, also novelties for Metropolitan 
district, Philadelphia, Baltimore, Washing- 
ton and New England. Address “R., 1794,” 
care Jewelers’ Circular. 





EXPERIENCED JEWELRY SALESMAN 
with car, selling gold and diamond jewelry, 
wants additional line January 1st; operate 
from Philadelphia, covering part of New 
Jersey, Pennsylvania, Delaware, Maryland, 
Philadelphia, Baltimore, Washington, D. C. 
Address “K., 1946,” care Jewelers’ Circular. 





PACIFIC COAST REPRESENTATIVES 
maintaining offices in San Francisco de- 
sirous of securing factory lines suitable 
for jewelry trade for 1928; will be in New 
York January ist for interview; best of 
references. Address “Y., 1881,” care 
Jewelers’ Circular. 








WANTED, manufacturers complete high 
class ring line and mountings, to sell in 
conjunction with best known line platinum 
faced jewelry, to old established trade, 
Kansas City and Texas to Pacific Coast: 
Los Angeles headquarters. Address “P., 
1870,” care Jewelers’ Circular. 





(Special Notices continued on page 128) 
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LINES WANTED—Continued 








TRAVELING SALESMAN, covering terri- 
tory from Chicago to Pacific Coast and 
all of South, past 20 years, desires line 
platinum diamond jewelry or popular 
priced lines of reputable houses, on com- 
mission. Address ‘“K., 1905,” care Jewe'- 
ers’ Circular. 


TRAVELING SALESMAN WANTED; good 
territory, good line, well known house. 
Henry Paulson & Co., 37 S. Wabash Ave., 
Chicago, Ill. 

WATCHMAKER, high grade workman, 
wanted at once; send samples of work and 
state wages expected. Samuel H. Kirby 
& Sons, Inc., New Haven, Conn. 


WANTED, a good watchmaker and letter 
engraver; steady job for the right man; 











FIRST CLA& ENGRAVER, for several 
months, $90 to $60, time and half over- 
time; will refund transportation if satis- 
factory; wire answer; mail sample or 
rubbing; reference. Kinsel & Petri 
Columbus, Ga. 


SALESMEN WITH OTHER LINES, cover- 
ing the Middle West to represent 40 year 
established manufacturer of emblematic 
jewelry; no conflicting lines; answer giy- 








references requested. H. Fellman & Sons, ing references. Address “‘A., 1843,” care 
Inc., 124 Main St., Woonsocket, R. I. Jewelers’ Circular. 
SALESMAN, experienced, to sell line of | WANTED, combination watchmaker, dia- 


silver plated hollowware and novelties on 
commission basis. Address “B., 1971,” 
care Jewelers’ Circular. 





HAS ONE LINE, nationally known, desires 
another; established following New Eng- 
land, New York, Central, Cleveland, 
Detroit, department stores and_ large 
jewelers; drawing account, commission; 
Boston office; high grade line oniy. Ad- 
dress “H., 1901,” care Jewelers’ Circular. 





PACIFIC COAST REPRESENTATIVE, with 
large retail clientele, will negotiate with 
reliable manufacturers for the following 
lines: ladies’ and gents’ rings, platinum 
mountings (set and unset), diamond 
mounted jewelry and original novelties or 
art lines; commission basis. Address “O., 
1666,” care Jewelers’ Circular. 


Side Lines. 


5c. a word; minimum charge, $1.25 











SALESMAN, live wire, for South and Coast, 
to represent well known manufacturer of 
rings and watches. Address “V., 1875,” 
care Jewelers’ Circular. 


SILVER SALESMEN to carry medium priced 
line plated hollowware suitable for depart- 
ment stores and retailers; commission 
basis; all territories. Address “W., 1678,” 
care Jewelers’ Circular. 








who can sell to instalment 
retail trade in Middle West 
line of rings and watches; 
allowance. Address 
Circular. 


SALESMAN 
houses and 
manufacturers 
liberal commission 
“S., 1874,’ care Jewelers’ 





SALESMAN WANTED to carry a side line 
of ladies’ very fine 18kt. white gold mount- 
ings, with a good following amongst the 
jobbing trade in the Western territory. 
Address “Q., 1916,’ care Jewelers’ Circular. 


SALESMAN, Middle West, for small line 
sterling specialties to department stores and 
watch jewelers; only reputable man well 
acquainted considered; straight commis- 
sion. Address “S., 1928,” care Jewelers’ 
Circular. 








SALESMAN, calling on retailers, to carry a 
line of smoker’s high grade wooden articles, 
and game sets; silverware salesman pre- 
ferred as our line fits in well with same; 
see our ad on page 66; phone for appoint- 
ment. William Black & Co., Inc., New 
York. Phone, Algonquin 3868. 





SALESMAN calling on jobbing trade through 
Middle West and Coast to represent manu- 
facturer, established house, making line of 


WATCHMAKER, competent workman, also 
salesman; state experience, wages wanted, 
reference and full particulars; steady to 
right party. E. A. Heath, Olean, N. Y. 


SALESMAN, New England territory, Amer- 
ican watches, Waltham clocks; commission 








basis. Address “Q., 1871,” care Jeweiers 
Circular. 
SALESMAN, retail, for our new downtown 


good permanent propo- 
Rowes, Inc., 34 Park 


store; short hours; 
sition for active man. 
Row, New York. 





SALESMAN, experienced, retail jewelry store, 
evenings, during holidays. Apply by let- 
ter only, Wm. H. Behrens, 727 sth Avenue, 
New York. 





ENGRAVER, first class, at once; have per- 
manent position but will pay special wages 
for month of December. Henebry & Son, 
Roanoke, Va. 


EXPERIENCED MAN WANTED for new 








leading credit jewelry store just 

opened; quick action. Address “E., 

1891,”’ care Jewelers’ Circular. 
COMPETENT WATCHMAKER for bench 


work only; state in first letter your age, 
experience, nationality, salary expected, 
and when you can come. “Jeweler,” 608% 
Polk St., Amarillo, Texas. 


BOY OR YOUNG MAN, office and errands, 
diamond and watch concern; one with ex- 
perience preferred; must furnish highest 
character references. Address Baer, 
Maiden Lane, New York. 

WANTED AT ONCE, watchmaker and 
engraver for permanent position; first 
class firm with very best working condi- 
tions. W. C. Lauck & Co., Inc., 2902 
Washington Ave., Newport News, Va. 








WANTED, COMBINATION MAN, jeweler, 
engraver, watchmaker: position perma- 
nent; give reference, salary expected. and 
other details in first letter. Address Box 
606, Jonesboro, Ark. 





WANTED, A FIRST CLASS SALESMAN 


for our branch store in Jamaica, L. L.; 
good salary, steady position; A-1 refer- 
ences. Call or write, H. L. Gross & Bro., 


1461 Broadway, Brooklyn, N. Y. 





WANTED AT ONCE, first class combination 
watchmaker, engraver and jewelry repairer 
who can set diamonds; permanent posi- 
tion to right man; references required. 
H. E. Runnels & Son, Port Huron, Mich. 








jewelry and ring mountings: must be ex- EXPERIENCED SALESMAN with follow- 

perienced man and _ well acquainted ing through New York State and Penn- 

throughout the territory; exceptional op- sylvania, by well known watch house; 

portunity for the right man. Address “E., state age, experience, references. Address 
1937,”’ care Jewelers’ Circular. “R., 1918,” care Jewelers’ Circular. 

. SALESMEN with following amongst retail 

hae ane ne SALESMAN, jewelers in Illinois, Wisconsin, Michigan, 

side line of white gold mountings, to Indiana and Ohio, to carry a_ popular 


sell to jobbing trade in territory West 
of Buffalo; we have the best line in 
the market; only A-1 men will receive 
consideration. Address “D., 1936,” 
care Jewelers’ Circular. 





enema 





Help Wanted. 


5c. a word; minimum charge, $1.25 





YOUNG LADY capable of taking care stock 
and orders for wholesale jewelers. Call 
Bryant 3563, New York. 

WANTED, experienced watchmaker, at 

once; steady job. $45 per week. Goldstein 

& Swank, 405 Main St., Worcester, Mass. 











priced, well established Swiss watch line. 
Address “N., 1912,” care Jewelers’ Circular. 





FIRST CLASS WATCHMAKER, capable of 
waiting on trade, for permanent position 
January ist; good working conditions, 
good salary. Steinberg’s Jewelry Store, 
La Porte, Ind. 


SALESMAN WANTED, thoroughly ex- 
perienced in watch case line, to begin 
January Ist; write stating age and ex- 


perience. Address “H., 1827,” care 
Jewelers’ Circular. 











DIGNIFIED all year employment is offered 
to a few men of vision and enterprise: no 
travel; old age, competence assured. 
Isadore Freid, General Agent, New England 
Mutual Life Insurance Co., 1440 Broadway, 
New York. Mornings. 





mond setter, engraver and jewelry repair- 
er; permanent position; send samples of 
engraving, copy of references, state amount 
of salary expected in first letter. Address 
The J. Levinski Co., Inc., Waco, Tex. 


WANTED, EXPERIENCED WATCHMAKER 
for January 14, 1928; one experienced on 
railroad and wrist watch work; wages ac- 
cordingly; ability and nationality in first. 
letter. Address “D., 1812,” care Jewelers’ 
Circular. 


JEWELRY AND CLOCK REPAIRMAN, 
must be good on stone setting ‘and com- 
petent on all round jewelry repairing: 
state salary wanted and give references in 
first letter; the position is permanent. Ad 
dress O. A. Hesla Co., Prescott, Arizona. 


CREDIT MAN with large manufacturing: 
wholesale jewelry concern; must have ex- 
perience in handling retail jewelers ac- 
counts; good correspondent and capable of 
passing on credits. Address ‘“J., 1944,” 
eare Jewelers’ Circular. 

















WATCHMAKER: excellent opportunity for 
capable mechanic; must be able to esti- 
mate and take charge of department: 
position in Connecticut; state experience 
and salary expected. Address “A., 1970,” 
care Jewelers’ Circular. 





WANTED, about January ist, a first class 
watchmaker; steady employment and ex- 
cellent working conditions; give references 
and salary expected in first letter. Ad- 
dress “Booth, 1866,” care Jewelers’ Cir- 
cular. 











FIRST CLASS ENGRAVER for several 
months, $50 to $60, time and half over- 
time; will refund transportation if sat- 
isfactory ; wire answer; mail sample o1 
rubbing; reference. Kinsel & Petri, 
Columbus, Ga. 


WE HAVE PERMANENT POSITION for 
first class watchmaker; must be good on 
wrist watches and close timing; capable 
of estimating and delivering work; send 
references and state amount of salary 
expected in first letter. Address The J 
Levinski Company, Inc., Waco, Texas. 


TRAVELING SALESMAN cover South, 
white gold ring mounting line of ring 
makers for 35 years; have following; 
commission basis; one non-conflicting 
side line permitted. Address “W., 
1802,” care Jewelers’ Circular. 











WATCHMAKERS, jewelers and engravers 
we have many requests for jewelers want- 
ing good workmen; write us advising in 
first letter where you wish to locate, age, 
nationality, experience, names of references, 
salary expected, ete. C. & E. Marshall Co., 
Dept. 13, Box 773, Chicago, II. 








BOOKKEEPER WANTED; 
oughly experienced in double entry book- 
keeping, having some knowledge of 
operating of a retail instalment jewelry 
store; must be dependable and be able to 
furnish the highest references. Address 
“J., 1904,” care Jewelers’ Circular. 


must be _ thor- 





SALESMEN for solid gold jewelry, watches 
and diamonds; a large retail organization 
requires several experienced jewelry sales- 
men for the holiday season; this should be 
attractive to road salesmen; apply in detail, 
experience, salary, reference. Box 37, 

Realservice, 15 E. 40th St., New York. 





WANTED, three live wire salesmen of neat 
appearance for instalment jewelry store: 
must have good knowledge of trimming 
windows; permanent position and oppor- 
tunity for advancement; state experience, 
married or single and salary expected. 
Shaw’s Jewelry Store, 113 S. Main St.- 
Akron, Ohio. 
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HELP WANTED—Continued 








JEWELRY SALESMEN;; successful whole- 
sale jewelry and watch house desires 
successful salesmen for Western and 
Central territory; wonderful oppor- 
tunity. Hart Jewelry Co., 27 Monroe 
St., Chicago, Ill. 

WANTED, HIGH GRADE WATCHMAKER,; 
also have position for first class jeweler ; 
would prefer men who could do other 
work; positions would be permanent if 
work proved satisfactory; we would re- 
quire the best of references. If interested, 
write W. F. Sellers & Co., Altoona, Pa., 
and give full particulars. 

WANTED AT ONCE, fill vacancy on 
account of serious illness, first class 
engraver who can do some carving; 
not a Christmas job; steady and good 
position for right man; state salary 
expected and reference in first letter. 
“Qhio, 1947,” care Jewelers’ Circular. 

TRAVELER, to_ represent Eastern ring 
manufacturer who has been in business for 
the past 25 years, to the better retail trade 
through the Middle West; modern, up-to- 
date Tine in 10, 14 and 18k; liberal com- 
mission basis; connection January Ist, 
1928. Address “G., 1855,’’ care Jewelers’ 
Circular. 

WANTED AT ONCE, live wire inside 
salesman, young man preferred, credit 
jewelry store; must understand busi- 
ness; permanent position; reference, 
salary and_ experience. American 
Watch & Diamond Co., 6 Maiden Lane 
and 503 5th Ave., New York. 

EXPERIENCED MAN WANTED; must have 
big following and good standing in the 
trade, one who understands the jewelry 
business; to carry line of white gold rings 
and popular priced diamond jewelry direct 
from manufacturer; good opportunity: 
state particulars. Address “R., 1872,’ 
care Jewelers’ Circular. 

SALESMEN; _ successfully established 
Swiss watch business, good following, 
excellent watch and connections in 
Switzerland, good reputation, and 
credit, is seeking capable salesman as 
partner; fully worth investigating; in 
reply give complete experience and de- 
tails, strictly confidential. Address 
“A., 1932,” care Jewelers’ Circular. 

WANTED, EXPERIENCED SALESMAN to 
represent one of the largest Middle Western 
jobbers with a complete line of watches, 
diamonds and jewelry, for the States of 
Indiana and Ohio; only men with estab- 
lished trade need apply; correspondence 
will be handled strictly confidential. Ad- 
dress “O., 1869,” care Jewelers’ Circular. 


SILVERWARE SALESMAN for the en- 
tire South, from Virginia to and in- 
cluding Texas; must be a man who is 
acquainted with the buyers in _ the 
jewelry and department stores in the 
plated hollowware departments; must 
have made this territory and know it 
thoroughly; permanent position for 
the right man. Mulholland Silver 
Company, Aurora, III. 

ASSISTANT APPRAISER; a_ permanent 
position open with an old firm doing an 
extensive diamond loan business; looking 
for a single young man, residing in the 
Pittsburgh district, one with some little if 
not extensive jewelry loan experience. Jos. 


DeRoy & Sons, 311 Smithfield St., Pitts- 
burgh, Pa. 


SILVERWARE SALESMAN for the larger 
cities of Michigan, Ohio, Pennsylvania, 
Indiana, New York, Baltimore, Mary- 
land and Washington, D. C.; estab- 
lished trade; must be a man who is 
acquainted with the buyers in the 
jewelry and department stores in the 
plated hollowware departments; must 
have made this territory and know it 
thoroughly; permanent position for 
the right man. Mulholland Silver 
Company, Aurora, III. 



































SALESMAN, for side line, experienced in 
selling rings, mountings, bracelets, pen- 
dants, chains and_cameo brooches, Penn- 
sylvania State, Baltimore, Washington; 
only men with established trade and ex- 
perience in this line, calling on retail jewel- 
ers, will be considered; also man to cover 
New England States, Boston resident. Ad- 
dress “E., 1567,” care Jewelers’ Circular. 


REPRESENTATIVE WANTED to take 
charge of stock-carrying office to be 
established in Cincinnati by one of 
America’s leading manufacturers of a 
complete variety of pocket and wrist 
watch cases, embracing all qualities 
from solid gold to nickel, in every 
style and a varied assortment of novel- 
ties, vanities, cigarette cases, mounted 
cutlery, also specialties in sterling 
silver hollowware and other allied 
articles; a thoroughly competent, high 
grade man, in contact with the prin- 
cipal wholesale jewelers in Cincinnati 
and throughout the South, will be 
given preference; excellent opportun- 
ity for the person who can qualify. 
Address “N., 1868,” care Jewelers’ 
Circular. 











For Dale. 


Stores, Stocks and Businesses 
5c. a word; minimum charge, $1.25 





FOR SALE, one of the oldest and best estab- 
lished pawn shops in San Antonio, Texas, 
doing good business; small expense. 509 
E. Commerce St. 


FOR SALE, JEWELRY STORE, sacrifice; 
excellent opportunity for a good man who 
understands watch and jewelry repairing. 
Mrs. Poe Eckert, 223 Canal St., Staple- 
ton, 8S. i. 


FOR SALE, JEWELRY STORE, excellent 
North. side location; established business ; 
reason, death of owner; inventory or best 
reasonable offer; no brokers. Mrs. M. A. 
Bourne, 1514 Howard St., Chicago, Ill. 











THE ONLY JEWELRY STORE in City of 
5,000; clean stock, moderate fixtures, in- 


voice about $7,500: good location. rent $40; 
repair work for two men. Address “Z., 
1883,” care Jewelers’ Circular. 





JEWELRY STORE FOR SALE in eastern 
North Carolina; good location; only 
jewelry store in town, county seat; new 
stock and fixtures; good repair trade; low 
rent; reasonable for quick sale. Address 
C. W. McCormick, Whiteville, N. C 


FOR SALE, JEWELRY STORE in fast 
growing Western city; only store in 
county; healthy climate, high altitude: 
wonderful chance for young man; $1,000 
or less will buy. Address “F., 1738,’ care 
Jewelers’ Circular. 








ESTABLISHED, up-to-date jewelry and re- 
pair business in busy section, progressive 
town in New Jersey, not far from New 
York: must sell on account of illness; 
splendid opportunity: convince yourself; 
brokers and agents do not answer. Address 
“A, F., 1943,” care Jewelers’ Circular. 





FOR SALE in famous Mid-south health and 
recreational resort, old established, success- 
ful gift and art shop: sales the past few 
years averaged around $15,000 from Novem- 
ber to May; long time lease, best corner 
location, close to all hotels; adding ex- 
clusive line jewelry store merchandise 
would materially increase possibilities: at 
the present time stock and fixtures inven- 
tory about $14.000: best of reasons for 
selling; positively no brokers; references. 
Address “M., 1952,” care Jewelers’ Circular. 


For Dale. 


Tools, Equipments, Merchandise 
5c. a word; minimum charge, $1.25 














ROCHESTER; 10 ft., finest quality show 
case, electrically lighted; Mosler five-foot 
safe, inside doors, finish like new; price 
$100 each. Box 1025, Pittsfield, Mass. 


WATCHMAKER’S BENCH and complete 
tools. M. T.. Sydney, Apt. 6-B, 1088 East 
180th St., Bronx, New York. Call Sunday 
between 10:00 and 12:00. 








FOR BEAUTIFUL ruby, sapphire balance 
jewels, first quality and polished Amer- 
ican made balance staffs, order from the 
house of quality. The Freeman Jewel Co., 
Box 963, Springfield, IIl. 


CROWN JEWEL DISPLAY, exact duplicate 
of world’s famous diamonds, 15 pieces in 
display case, price $50; best window at- 
a on earth. Box 1025, Pittsfield, 
Mass. 


NEW BOLEY LATHE AND CHUCKS, new 
Dumore motor and foot control, K & D 
special, 120 piece staking tools, value $107, 
sell all for $59, to close out material de- 
partment. A. Schager & Son, 301 Terminal 
Bldg., Youngstown, Ohio. 


MACHINERY AND SHOP EQUIPMENT, 
new and rebuilt work benches, rolls, polish- 
ing dust collectors, presses, drop hammers, 
safes, drills, lathes, lots of small tools 
and dies; big bargains; also repairing. 
Leiman Bros., 23 Walker St., New York. 


FOR SALE, four wall cases, two clock wall 
cases, one rear wall case, eight nine-foot 
floor show cases, two work benches, all 
mahogany finish and in good condition; 
also safe and cash register. Stouthamer 
Bros., 767 Third St., Milwaukee, Wis. 


FANCY SHAPED CRYSTALS, 60 cents 
dozen; catalog free; balance staffs or 
jewels, $1 dozen: second hands, 12 cents 
dozen; case screws 12 cents dozen; send 
for material bargain _ circular. Beck 
Brothers, Noll Building, Fort Wayne, Ind. 


ONE, 25-ft. genuine mahogany rolling doors, 
plate glass wall case; two, eight-foot plate 
glass show cases; two, four-foot plate 
glass show cases; one, large Diebold safe; 
trays and other complete outfits for jewelry 
store. M. Feldman, 1543 Broadway, 46th 
St., New York. 


























Business @pportunities. 


5c. a word; minimum charge, $1.25 





lol 


HAVE PAID the highest cash price for 
jewelry stores for 40 years; I am a 
positive buyer if you really want to 
sell. Isaac Rich, Room 516, 387 
Washington St., Boston, Mass. 
HIGHEST CASH for complete jewelry stocks 
and fixtures. Wire or write Joseph M. 


Gordon, Room 603, 333 Washington St., 
Boston, Mass. Est. over 20 years. 


ALWAYS PAID HIGHEST CASH PRICE 
for complete jewelry stocks and fix- 
tures. Sell out to old reliable Joseph 
M. Gordon, Room 603, Province Bldg., 


Boston, Mass. 


WILL PAY SPOT CASH for your entire 
stock or part of it; our immense retail 
jewelry business places us in a posi- 
tion to pay you more than anybody; 
check by return mail; best bank ref- 
erences; business confidential. M. 
Bennett & Co., 59 E. Madison St, 
Chicago, IIl. 


HIGHEST CASH PRICES PAID for your 
surplus stock of diamonds, watches and 
jewelry; send your stock to me and re- 
ceive money by return mail; national bank 
references; all business strictly confiden- 
tial. Emil Noel, 29 E. Madison St., Chi- 
cago, Il. 


WILL PAY HIGHEST CASH PRICE for 
your entire stock or part of it; also 
used watches and old gold; check by 
return mail; best bank references; if 
stock is too large, our representative 
will call on you. Benj. D. Sachs, 1001 
Mallers Bldg., S. Wabash Ave., 
Chicago, IIl. 


ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock or 
part of jewelry, diamonds and fixtures; 
communicate with us, it will be to your 
advantage: rating and references of the 
highest order. Van Praag & Co., 218 
Mercer St., New York, established 1889. 























(Special Notices continued on page 130) 
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ARE YOU IN NEED OF MONEY? We 
will pay you highest market price for 
your entire stock or part; check sent 
by return mail; will hold merchandise 
for your approval; reference: First 
National Bank of Chicago; business 
strictly confidential; give us trial on 
old gold and silver; established 1900. 
Emanuel Maltz Co., 1005 Mallers 
Bldg., Chicago, Ill. 



























DO YOU WANT TO REALIZE MORE for 


your entire stock and fixtures? Then sell 
out completely to us, get your cash and 
retire; it is the only logical way; you 
can profit from our many years’ experience 
in the jewelry market by receiving our 
appraisement quickly and accurately; all 
correspondence kept in strictest confidence ; 
ship your dead or surplus stock to us, ex- 
press collect and realize the cash by re- 
turn mail; remember that you are under 
no obligation to keep the check if it is 
not satisfactory; but others have been 
satisfied, so no doubt you will be too; 
bank and trade references furnished uvon 
request; wire or write today to have our 
representative call on you, or send in that 
surplus goods and receive your cash. 
— Bros., 333 Washington St., Boston, 
ass. 
















DO YOU INTEND TO RETIRE from 
business? Do you wish to raise cash 
quickly for other reasons? We buy all 
or part of your stock, no matter how 
large the quantity may be; we act 
quickly and pay liberal cash; all com- 
munications strictly confidential; bank 
and mercantile references of the high- 
est character. Brooklyn Purchasing 
Syndicate, Frank Walker, Proprietor, 
32 years at the same address, 610 


Watch Mork for the Trade. 


5c. a word; minimum charge, $1.25 





EXPERT WATCH REPAIRING for the 


trade; moderate prices, plus prompt ser- 
vice. Meyer Goldstein, 865 E. 163rd St., 
New York. Phone Kilpatrick 4682. 





GOOD WATCH REPAIRING, 


thoroughly 
familiar all Swiss movements; European 
training ; work ready when promised; send 
trial order; references. Meyers Watch 
Co., 132 Nassau St., New York. 





WATCHMAKER with 20 years’ experience 


at trade work would like to get in touch 


with jewelers who would appreciate fine 
watch repairing; price list on request. 
Leonard Schmidt, 1105 Second National 


Bank Building, Cincinnati, Ohio. 





EXPERT WATCH REPAIRING, 


Swiss 
bracelet watches our specialty; prices very 
reasonable ; will give estimates on request ; 
we are offering the best and prompt ser- 
vice to the trade. Stephen Brod, 310 
Bryant Bldg., Kansas City, Mo. 





JEWELERS’ GOOD WATCH WORK, eight- 


day service; watch repairing to the trade; 
not how cheap, but how good; mail orders 
promptly taken care of; price list on re- 
quest; estimates cheerfully given. Mem- 
bers National Jewelers Board of Trade. 
S. A. Peck & Co., 29 E. Madison St., 
Chicago, IIl. 








Special Order Work and 
Repairs for the Trade 


5c. a word; minimum charge, $1.25 








ALL KINDS OF REPAIRING on per? 2 


specialty, also special order work. 


Storbeck, 5011 47th St., Woodside, L. I. 





Information Wanted 


5c. a word; minimum charge, $1.25 

WOULD LIKE PRESENT ADDRESS of 
Herman Gross, watchmaker formerly of 
1 Maiden Lane, New York. Address “D, 
1890,” care Jewelers’ Circular. . 

MICHAEL HOPPER, engraver, a _ former 
shop mate in Providence would like to hear 
from you. Address “L., 1951,” care Jewel- 
ers’ Circular. 

















Co Let. 


Sc. a word; minimum charge, $1.25 





DESK SPACE, fine light office; telephone 
message service; cheap rent. J. Dembitz, 
87 Nassau St., New York, Cortland 8071. 

SPACE FOR RENT suitable for watchmaker, 
engraver or repair man. Room 1001, 47-49 
Maiden Lane, New York. 

LOFTS, FIREPROOF BUILDING; heat, 
light, power furnished; per and 
freight elevators. Richardson Bldg., 52 
Columbia St., Newark, N. J. 

NORTH LIGHT WINDOW SPACE TO LET, 
suitable for diamond dealer, engraver, 
watchmaker; will divide to suit. Room 
1005, 62 W. 47th St., New York City. 

















DESIRABLE OFFICE SPACE or desk room 
for rent; North light. Cellini Building, 
to0om 1204, 48 West 48th St., New York. 
Telephone Bryant 6880. 

ENGRAVER’S ATTENTION! Half of fully 
equipped shop and_ office to let with 
diamond setters. Munk & Stoner, 106 
Fulton St., New York. 














Miscellaneous. 


5c. a word; minimum charge, $1.25 








WATCHMAKERS, increase your _ ability 
through the highly recommended books, 
“Rules and Practice for Adjustin 
Watches,” and “Practical Balance an 
Hairspring Work’; circulars on request. 















Broadway, Brooklyn, N. Y. Phone Stillwell 9335. 








Walter Kleinlein, Waltham, Mass. 
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Gliminates 
Polishing 
Dust, 
in polishing 
silver, jewelry, 


etc. 
LEIMAN BROS. 


Polishing 
Dust Collector 


Conveniently arranged for quick work! 
No matter how little or much work you have to polish it should be done 
quickly and well—stores as well as workshops use these machines—they are 
so convenient, fitting into out-of-the-way corners, yet keeping all other 
corners of the premises free from dust and dirt that formerly were dusty 
and dirty. 




















LEIMAN BROS,., 23 Walker St., New York 


MAKERS OF GOOD MACHINERY FOR NEARLY HALF A CENTURY 


Without a Dust Collector You 
Must Breathe the Dust! 


Dust being very light will naturally float in the air and no matter 
how careful you may be you can’t help but breathe it into your lungs 
when polishing—You must breathe the air and the dust is there laden 
with sharp irritating metallic particles from the metal article you 
polish. Needless to say this irritates the lings and nasal passages, 


causing sickness sooner or later. Avoid it by using one of these con- 
venient, inexpensive dust collectors. 

Pays for itself in the gold it saves! 
This irritating metallic dust has no business in your lungs—let this 


machine breathe it into the lungs provided for it. The strong air 
suction or current of air at each of the dust hoods drags this dust 
into the cloth bags underneath the machine where it is easily re- 
covered. sent to the refiner, melted down and returned to you to pay 
the cost of your outlay first and an income to you ever after. 
Thousands in use in all sections! 
Cleanliness of shop and person is no respecter of location and so we 
find these dust collectors in as wide use in the West as in the Hast, 
in the South as well as the North, because they do as they promise— 
keep the shop clean, protect the operator’s health, pay back their own 
cost and create an income for the owner where no income exists now. 
Sure reasons enough for the purchase of one of these highly valuable 
and surely necessary outfits. 
Strongly built to last a life time! 
These machines are very heavily built not only for the purpose of 
lasting a life time but also to eliminate vibration, sound, etc., so that 
they may be used anywhere without disturbing customers or other 
workmen or neighbors. 
The largest factories find them long-lasting and so do the small shops 
and stores—and lasting many years they give the same smooth service 
every one of those years. 
Costs only a few cents a day for electricity! 
You only pay for electricity according to how much you use the ma- 
chine. The heavier you press on the buff the more current will be 
used, but heavy pressing means a shorter run, so it equalizes the 
expense for current which even for the heaviest service rarely if ever 
exceeds a few cents daily. 
Comes complete all set up as shown and ready to 
begin work at once! 
Every machine on being completed is carefully tested for a half day 
or more under a strain much greater than it will ever be called upon 
to endure in actual service. It is then ready for you—it is shipped 
out all ready to begin work as soon as you receive it—it only being 
necessary to connect the electric wires to the motor. 
You can’t do polishing work efficiently or well with dust flying in your 
face—even a little dust, a very little. daily breathed constantly into 
your lungs is bound to affect the most robust in after years because 
it sticks there and accumulates day in and day out. 
Your present walls and ceiling if you have been polishing without a 
dust collector for any length of time will show you what your lungs 
will be like soon. So delay no longer! Act today! 


OUR COMPLETE ILLUSTRATED CATALOG 
IS FREE FOR THE ASKING 
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D. H. Levy will be in Pittsburgh 
throughout the month of December in 
the interest of the Savoy Watch Co. 

A padded rock was hurled through the 
window of the jewelry store of J. D. 
Stedford, 211 Federal St., early last 
week, and jewelry valued at about $100 
stolen, according to the police report. 
It is believed that two young men were 
concerned in the robbery. 

Some attractive porcelain articles are 
being displayed in the show windows of 
the Hardy,& Hayes Co., these represent- 
ing importations of various kinds. An 
unusual amount of attention was at- 
tracted to the windows because of the 
colorful things shown, principally in red. 

Mrs. Sam F. Sipe will not go to Cali- 
fornia to spend the winter until after 
the holidays, and then will leave for 
Pasadena. Mrs. Sipe recently sold her 
home in this city, but maintains an apart- 
ment here as well as in the California 
town. 

Some very dainty decorations have 
been placed in the store of the John M. 
Roberts & Son Co. in keeping with the 
holiday spirit—not too much—but just 
enough to make the place exceedingly 
inviting. John M. Roberts is looking for 
a brisk season, and the firm has made 
arrangements accordingly. 

Thieves gained entrance to the store 
of Harry S. Marks, 7640 Frankstown 
Ave., one night last week and stole 
jewelry valued at several thousand dol- 
lars, according to the police report. The 
store was ransacked, entrance being 
gained to the building by breaking a 
rear window. 

W. F. Burress has been elected a di- 
rector and general manager of the 
Holmes Electric Protection Co., to suc- 
ceed the late Charles B. McFail. The 
latter died several months ago. Mr. 
Burress is well known to the trade, 
owing to the nature of the business, com- 
ing in close contact with the jewelers of 
this section. 

George W. Best, secretary of the 
Heeren Bros. Co., was up in Center 
County, Pennsylvania, hunting last week 
along with a brother, and bagged a bear 
weighing 400 pounds. Mr. Best encoun- 
tered a lot of deer in the district, but 
was unable to try his marksmanship on 
them as the season does not begin un- 
til Dec. 1. Mr. Best was quite proud of 
his capture and the envy of a lot of 
hunters. 

During last week the police arrested 
several men in a raid on a Smithfield 
St. rooming house and found a satchel 
filled with jewelry. The men also had 
a set of burglar tools and a tin of putty, 
these having been concealed in the bot- 
tom of a bag. An investigation of the 
records of the men is being made with 
a view of ascertaining just how they 
came into possession of the jewelry 
found in their room. 

The Jewelers’ Duckpin League held a 
Smoker and dinner in the Lincoln Club, 
Tuesday night of this week and the 








THE JEWELERS’ CIRCULAR 






Heeren Bros. Co. team was right up 
front in the proceedings, having bested 
the “Opticians” the last four games, and 
now lead the league in position. The 
Heeren Bros. team was at the bottom of 
the list last year, but moving up to first 
place has caused great delight. The 
league last week sent a $10 contribution 
to the North Side gas tank sufferers. 

Announcement has been made that 
Spandau Bros., after 37 years in busi- 
ness in Pittsburgh will retire, because of 
the death of Charles Spandau some 
months ago. The stock, valued at $150,- 
000 is being disposed of, the firm adver- 
tising that the merchandise will be sold 
at cost or below. This move is being 
made, it is stated, to liquidate the estate 
promptly, under the direction of the sur- 
viving partner. It is stated that this is 
the first time in the history of the estab- 
lishment that a sale has been announced 
over the firm’s signature. 

The Helfer Bros. Co. has taken mem- 
bership in the Retail Credit Men’s Asso- 
ciation. which also carries membershiv 
in the Pittsburgh Credit Bureau. which 
is merchant owned. The Credit Bureau 
now has 33 direct telephone lines lead- 
ing into as many Pittsburgh jewelry 
stores, with the retail jewelers about the 
best represented line in the bureau of 
any varticular trade in this section. The 
bureau. generally speaking. is giving in- 
formation on about 2500 credit anvlica- 
tions weekly, in letting members know 
how persons who apply for credit pay 
their bills. 

The Pittsburgh Drv Goods Co.’s stock- 
holders held a meeting last week and 
decided to liouidate because of a disas- 
trous fire which recently ruined their 
stock of merchandise valued at $1,500,- 
000. It is stated that the stockholders 
will receive par for the $330.000 pre- 
ferred stock and maybe better than par 
for the $884,000 common stock. H. P. 
Lloyd is the president of the concern. 
The company was organized in 1893 and 
grew out of the old wholesale house of 
the Joseph Horne Co. The Arbuthnot 
Stephenson Co. is taking over the ac- 
counts receivable of the Pittsburgh Dry 
Goods Co. as well as all incoming mer- 
chandise. 

Mr. and Mrs. Herbert DePuy, well- 
known Pittsburghers, recently presented 
the Carnegie Museum with a collection 
of rare miniature snuff boxes, bonbon- 
niers, fans, waxes, illuminated manu- 
scripts, carvings in wood and ivory, and 
other things of interest dating from the 
early Renaissance period to the present. 
It is stated that the collection is worth 
approximately $500,000. There are ap- 
proximately 300 miniatures in the col- 
lection, some of which are almost price- 
less. There are two portraits of Em- 
peror Napoleon I, and kings, queens, 
princesses and other royalty in great 
number. Mr. DuPuy has been a trustee 
of the Carnegie Institute since 1912 and 
is a member of the Fine Arts Committee 
of the institute, and of which the Carne- 
gie Museum is a part. 








P. S. Larson will close out his jewelry 
business at Beloit, Wis. 





Mrs. Sybil Bixby, mother of Fred G. 
Bixby, watchmaker, 28 W. Genesee St., 
observed her 99th birthday at the 
Church home here on Thanksgiving Day. 

Harry C. McCormack of T. C. Tanke, 


Inc., will take his 32nd degree in 
Masonry at the Buffalo consistory on 
the evening of Dec. 8. 

Friends in the trade will share with 
Augustus G. Striker, his bereavement 
in the death of his daughter, Dorothy, 
16 years old, who succumbed on Nov. 22, 
following an operation for appendicitis. 

Among the out-of-town retail jewel- 
ers who called on the wholesale trade 
during the past week, were: Fred L. 
Baldwin, Waterloo; A. O. Blount, Lock- 
port, and Ed. C. Christman, Oakfield. 

Fred J. Doran, Genesee St. jeweler, 
with his family has moved into the city 
from their summer home at Crystal 
Beach and have taken a suite in the 
Sovereign apartments for the winter 
months. 

Jerome A. Scherer, president of the 
Buffalo Retail Jewelers’ Association, and 
also of the N. Fillmore Ave. Business 
Men’s Association, took an active part 
in arranging the ceremonies' which 
marked the reopening this week of this 
thoroughfare, closed to traffic for sev- 
eral months while widening and repav- 
ing work was being done. 

A man was arrested on Nov. 22 by a 
traffic patrolman as he fled from Rut- 
stein’s Bros. jewelry store, 221 Main St.. 
after he is alleged to have “exchanged” 
an imitation diamond for a genuine 
stone. He entered the store and asked 
Jacob Rutstein to show him some dia- 
monds. When he left Rutstein discov- 
ered the alleged swindle and pursued. 
When apprehended police declare they 
found the missing diamond in the man’s 
possession. He was charged with grand 
larceny. This is the first case of dia- 
mond switching to come to the attention 
of local police in several years. 











Christmas trade is already opening 
up. This is at least two weeks earlier 
than usual retail jewelers say. 

All of the retail jewelry stores of 
Birmingham closed all day Thanks- 
giving, the jewelers and their clerks 
enjoying a holiday. 

The Moore Jewelry Co., N. 19th St., 
has been featuring a “Dollar Window” 
the past week. One large show window 
was used for the display of numerous 
kinds of articles. 

Unidentified thieves broke into the 
Brackin jewelry store at Siluria a few 
nights ago and got away with over $800 
worth of jewelry. Members of the bu- 
reau of identification of the Birmingham 
police force visited the store and made 
photographs of the finger prints of the 
thieves found within the store room. 
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DO YOU WISH TO RETIRE 
FROM BUSINESS? 


We Pay CASH for Your Entire Stock and Fixtures 


Our enormous outlet for merchandise enables us to pay you CASH 
for your business regardless of size. Io stock too small to receive 
consideration and no stock too large for us to handle and pay 


CASH. 











No Deferred Payments—When You Sell You Retire 

















Reference—Foreman National Bank, Chicago 


OUR REPRESENTATIVE WILL CALL ANYWHERE—NO EXPENSE OR OBLIGATION TO YOU. 


5 So. Wabash Avenue 


PHONES | Rendeiph, 3393 Standard Jewelry Co. CHICAGO 








It costs no more to secure my services than it does the mediocre or rough shod auctioneer without standing or reputation 


JEWELRY 
Mi. HARRI 5 AUCTIONEER 


142 Fulton Street, New York, pent "tie 


Do You Want to Raise Cash? Reduce Stock? Or Sell Out? 
I Can Sell Your Stock at a Profit 
I conduct all sales PERSONALLY, assisted by a high class auctioneer. Your. customers are treated 
with courtesy, no goods misrepresented, every article is sold on its merits. I give your store pub- 
licity, new customers, and your future business is assured. 
The small store receives the same successful service as the large 

Investigate my record and you will find proven facts that I am one of the leading Jewelry 
Auctioneers in America. : 

Facsimile letters of recommendation from the following Jewelers will be sent you on 
request, and besides, my book on Auctions FREE. 


Kelly-Vawter Jewelry Co., Marshall, Mo. Logan Jewelry Co., Logan, W. Va. H. A. Kaplan, Morgantown, W. Va., 3 sales. 
David Edwards, Sharon, Pa., 2 sales. Fishbone Bros. Easton, Pa. George Bullock, Mechanicsville, N. Y. 
Frank Bros., ron, Pa. L. H. Riley, Corning, N. Y. Cocoa Jewelry Co., . . 

A. B. Norton, Ellwood City, Pa., 2 sales J. Schancupp, Derby, Conn. Roberts & Co., Zanesville, Ohio 

Frank H. Pardon, Owensboro, Ky. Harry Bowser, Goshen. Ind. E, M. Richardson, Lockport, N. Y. 

Alex Rankin, McKeesport, Pa. Geo. L. Eakle, Elkins, W. Va. E. E. Walters, Caldwell, Ohio 

Kolb Bros., Williamsport, Pa. L. H. Barth, Geneva, N. Y. E. L. Gates, Cooperstown, N. Y. 


Brown & Delavan, Ithaca, N. Y. 
Write or wire size of store and amount of stock. ALL CORRESPONDENCE CONFIDENTIAL 











ELK TEETH PLATINUM MELTING 
Genuine, natural, unmounted, all sizes, plain and C i aE Ci ke E e 5 


high class, including the small European Elk teeth. 
PRECIOUS AND SEMI-PRECIOUS STONES, all fret J & H BERG 95 John Street 
class, an eading kinds for jewelry setting. Y 

Large stock, right prices. Uncut gem material,— < ‘ New Yor « « ity ; 
Amethyst, Topaz, Garnet, etc. Semi-Precious in 4 
slices, Real Stone Necklaces in variety, cut faceted. — 
—_ priced. Lion and Tiger claws. Jobber to the ’ 
: os “y —— Send for descriptive cata- Buyers Dire ctory 


LAW. STILWELL, Deadwood, S.D. ee 



































